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CUSTOMER SERVICE MARKETING POLICY AND IMPROVING ONE'S OWN REPUTATION
THROUGH A DIGITAL MANAGEMENT SYSTEM

Merta AOCAIASKEHHS TOASITAE Y PO3KPUTTI MeXaHi3MiB, 32 AOTIOMOTIOO SIKMX CePBiCHAa MapKeTUHIOBa OAITHKA Ta CUCTe-
Ma ynpasAiHHS Ha 6a3i 3acTOCOBaHMX UPPOBUX TEXHOAOTIN MIABUILYIOTh PeNyTaLito 6peHAy i A0AAbHICTD KAi€HTiB. 06 €K-
TOM AOCAiIAKEHHS SBASETHCS POLEC 06CAYrOBYBaHHS KAIEHTIB i KepyBaHHS PENyTaLi€l0 KOMIaHil B yMOBaxX BUKOPUCTAHHS
uudpOBUX IHCTPYMEHTIB Ta TEXHOAOTI Ha 6a3i IITYYHOro iHTeAEKTY. B cTaTTi PO3rAsSHYTO MapKETUHIOBY IOAITHKY 0GCAY-
TOBYBaHHS KAI€HTIB SIK CUCTEMHMI {HCTPYMEHT MiABMI[EHHS penyTauii GpeHAY Yepes3 BIPOBAAKEHHS CUCTEMM YIPABAIHHS
Ha 6a3i sacTocoBanux uudposux TexHoAoriin. O6rpyHTOBaHO, WO cepBiCHA B3aE€MOAis HOpMYE AOBipY WBUAIIE, HiXK PeK-
AaMHi TOBIAOMAEHHS, OCKiABKM KAIE€HT OL[iHIOE IPO30PiCTh MPaBUA, IIBUAKICTD peakyil, MOCAIAOBHICTD pilleHb Ta CIIPaBeA-
AMBICTb BiAHOBAeHHS cepBicy micas mommaok. [lokasano, wo uudpose ynpasainas 3a6e3nedye eAMHY iCTOPilO KOHTAKTIB,
CTaHAApPTM3aLlil0 BiALIOBiA€), KOHTPOAD CTPOKIiB BUKOHAHHS, a TAKOK Y3rOAKEHICTh KOMYHiKaljil y pi3HUX KaHaAax, Lo
3MEHINYE KiAbKiCTh MOBTOPHMX 3BepHEHD i KOHOAIKTIB y 30BHImHbOMY cepepoBuii. OKpeMy yBary npuaAireHO cermeHTanii
KAI€HTIB 32 OYiKyBaHHSAMM I[OAO HIBMAKOCTi CepBiCy Ta IepcOHaAi3anii, OCKiAbKM Pi3Hi rpynu mo pi3HOMy pearyoTh Ha
3aTPUMKM, IOMUAKM i popmaT KomyHikanii. Pasom i3 uyum omucano poas 6a3u 3HaHb, HABYAHHS IEPCOHAAY T2 KOHTPOAIO
SIKOCTI, fIKi 3a6e3MeYyI0Th OAHAKOBI BIATIOBiAl i 3HMIKYIOTh PU3MK CYIIEPEYHOCTEN Y KOHCYABTALifX.

Customer service marketing policy is emerging as one of the key topics for business in conditions of high competition
and growing consumer expectations in the external environment, where service quality is assessed almost instantly through
reviews, social networks and public ratings. The purpose of the study is to reveal the mechanisms by which service
marketing policy and a management system based on applied digital technologies increase brand reputation and customer
loyalty. The object of the study is the process of customer service and company reputation management in the context of
the use of digital tools and technologies based on artificial intelligence. The article examines customer service marketing
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policy as a systemic tool for improving brand reputation through the implementation of a management system based on
applied digital technologies. It is substantiated that service interaction builds trust faster than advertising messages,
since the client evaluates the transparency of rules, speed of reaction, consistency of decisions and fairness of service
recovery after errors. It is shown that digital management provides a single history of contacts, standardization of
responses, control of execution times, as well as consistency of communications in different channels, which reduces the
number of repeated appeals and conflicts in the external environment. Special attention is paid to segmenting customers
by expectations regarding the speed of service and personalization, since different groups react differently to delays,
errors and communication format. At the same time, the role of the knowledge base, staff training and quality control is
described, which ensure the same answers and reduce the risk of contradictions in consultations. The client often compares
not only the product, but also the speed of response, the tone of communication, the transparency of the conditions, the

convenience of returns, as well as the company's willingness to admit mistakes and correct them.

Katouo06i caoba: mapxemunzoba noaimuxa, o6cayz08ybannsa kaienmib, penymayin 6pendy, cuc-
mema ynpabainna na 6a3i 3acmocobarnux yudpobux mexrnor0ziu, mexnoaozii Ha 6a3i WMy4HOz0 iHme-
aexmy, monimopunz 6i0zyxib, roarvnicme Kaiewmil, nepconarizayin cepbicy.

Key words: marketing policy, customer service, brand reputation, management system based on
applied digital technologies, technologies based on artificial intelligence, feedback monitoring,

customer loyalty, personalization of service.

MNOCTAHOBKA NMPOBJIEMM

MapkernHrosa noaiTuka o6CAYroByBaHHS
KAIEHTIB mOCTa€e OAHIEIO 3 KAIOYOBUX TEM AASA
6i3Hecy B yMOBax BUCOKOT KOHKypeHIii Ta 3po-
CTaHHA OYiKyBaHb CHOSKMBAYIB Y 30BHIIHBOMY
cepeAOBMIi, Ae AKICTH CepBiCy OIiHIOETHCA Mali-
JKe MUTTEBO depe3 BIATYKM, coIiaabHI MepesKi
ta ny6aiuni penrtuaru. Kaienr ue piako mo-
piBHIOE He AMIIe NMPOAYKT, a ¥ IIBUAKICTb pe-
aknii, ToH KoMyHikanii, npo3opicTs ymMOB,
3pYYHICTh IOBEPHEHH, a TaKOJX T'OTOBHICTH
KOMIIaHi{ BU3HaBaTy IOMUAKM | BUIPABAATH IX.
V rakux ymMmoBax MapKeTMHTOBA IOAITHKA CEPB-
icy mae 3a6e3neuyBatu GOPMyBaHHS MIATPYHT-
TSI AOBipu, cTabirbHMIT HaOpsAM B3a€MOAIT 3
ayAUTOpi€Io Ta €AMHI CTAHAAPTH Ha BCiX TOYKAX
koHTakTy. Cucrema ynpasainas Ha 6a3i 3acro-
COBaHMX IMU(POBUX TEXHOAOTit HapAE€ MOXK-
AMBICTb IOEAHATH AAHI PO 3BEepHEHH, iCTOPiIO
IOKYIIOK, KaHaAM KOMYHiKaIii Ta pe3yabTaTn
ONUTYBaHb y WiAlCHY KapTuHy, o6 pimeHHs
yXBaAOBaAKCH mBUAIE i ToyHime. BoaHowac
nudpoBe yOpaBAiHHSA AA€ 3MOTY 3MEHIINUTH PO3-
puB Mik o6ingstHRaMu 6peHAY i peaAbHUM AOCBi-
AOM KAi€HTa, ajp’ke cepBicHI mpomecu CTaOTh
KepOBaHMMM, IPO3OPUMH Ta BiATBOPIOBAHMMU
HaBiTh Ipyu MacmwrabyBaHHi.

POPMVYJIIOBAHHSA METU

Mera AOCAIASKEHHS IOASITAE Y PO3KPUTTI Me-
XaHi3MiB, 3a AOIIOMOIOI0 IKMX CepBiCHa MapKe-
THHIOBa MOAITMKA Ta CHCTeMa YIIPaBAiHHS Ha 6a3i
3aCTOCOBAaHMX OMQPPOBUX TEXHOAOTIN MiABUITY-
I0Th pemnyTrainito 6peHAY i AOSABHICTH KAIEHTIB.
O6'eKTOM AOCAIASKEHHS SIBASIETHCS MPOIEC 06-
CAYTOBYBaHHSA KAIEHTIB i KepyBaHHSA penyTalieio
KOMIIaHil B yMOBaxX BUKOPUCTAHHA IUQPPOBUX
iHCTpyMeHTIB Ta TexHOAOTIN Ha 6a3i WTyYHOTO
iHTeaekTy.

AHANI3 OCTAHHIX AOCNIAXEHDb
I NYBJIKALIA

B cydacHmx AOCAiIAREHHAX MapKeTMHIOBOI
MOAITHKYM O6CAYTOBYBaHHS KAIEHTIB Ta miABUIIEH-
HS pemyTainii yepes cucTeMy ynpaBAiHHA Ha 6a3i
3aCTOCOBAHUX IU(PPOBUX TEXHOAOT| i KAIOYOBOIO
IIOCTa€ Te3a npo Te, 110 CepBiCHMUM AOCBiA KAi€HTa
6e3nocepeAHbO GOPMYE AOBIpY AO GPEHAY Y 30B-
HIITHBOMY CepeAOBMIINi, a OT>Ke BIAMBA€E Ha IO-
BTOPHI MOKYIKM, TOTOBHICTh PEKOMEHAYBAT! Ta
CTi}KiCTh KOMIaHi1 AO penyTaniiHux puankis [1—
10]. Hanpuraaa, O. {. Ko6uawox [1] akuyenrye
yBary Ha MOJKAMBOCTSAX BUKOPUCTAHHA CUCTEM
yIpaBAiHHA B3a€MOBIAHOCMHAMM 3 KAl€HTamu,
Customer Relationship Management, a Takosx
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Ta6nuua 1. CknaaoBi MapKeTUHIOBOT NONITUKN 00CNYroByBaHHSA KJEHTIB Ta IX NPaKTUYHUIA 3MiCT

CkaagoBa

Sk peaniszyeTbesl y HIOJeHHOMY
cepsici

MapkeTuHroBmii epext
1711 OpeHay i mpoaaxkis

Ob6iusHKa OpeHy,
nepekiajieHa y
CTaHAAPTH CepBICY

Kowmmanist onucye, K010 Mae OyTu
B3a€MOJisl, IKUMH CIIOBaMH
KOMYHIKYBaTH, 5IKi CTPOKH
BIZINIOBI/Ii € MPUHHATHUMH, SIK
JISITH IPH 3aTPUMKax abo
nedeKTax, sIK eCKaIoBaT
CKJIQJIHI BUIAJIKH, {00 KIIIEHT HE
PifKo He MOBTOPIOBAB OHY 1 TY
caMy iH(popMaIio

KiieHT oTpuMye HiATBEpAKEHHS,
1110 OpeH T Hajla€e He JIuIe
MPOJYKT, a i nependadyBaHHi
JIOCBIJ, 1O MiJABUIILYE IOBIPY,
MOBTOPHI IIOKYIIKH i TOTOBHICTh
PEKOMEHIYBATH, A TAKOX
3MEHILYE YyTJIHBICT 10 LiHU Y
MOPIBHSAHHI 3 KOHKYPEHTaMH

VYupaBiiHas
KIIIEHTCBKUMH
OYiKyBaHHSIMU Y
KOXXHOMY KaHai

Ha caiiri, y mOoBiIOMIICHHSIX, Y
TeneOHHIN MiATpUMI Ta y
IIYHKTaX BUJIa4i 03BY4yIOThCS
OJHAKOBI IIPaBUJIA, KIIIEHTY
0JIpa3y HOBiJOMIISIOTH
peaNicCTHIHUH CTPOK BUPIIICHHS,
Pa3oM i3 UM MOSICHIOIOTH
HACTYITHI KPOKH 1 BiIIOBiaJIbHY
CTOpPOHY, 1100 3MCHIIHTH
TPUBOXKHICTD

3HIKYEThCS KUTBKICTh
KOH(JTIKTIB, MiABUILYETHCS OLIIHKA
P0o30pocCTi, OpeH | BUIIIsLIae
HaIIAHAM, KJII€HTH OXOYiIlIe
MIOTO/KYIOThCSI HA abTEPHATUBH,
HaMpUKJIA] 3aMiHy a0
MePEHECCHHS TOCTABKH

Tomituka
BiTHOBJICHHS
cepBicy micist
TTOMHUJIOK

Kommnanis 3a3zaserijip BU3HAUAE,
SIK KOMIICHCYBaTH HE3PY4HOCTI,
SIK1 PIILICHHS MOYKE YXBaJIOBaTH
omeparop 6e3 TOBrHX MOrOIKEHb,
SIK BHOAYaTHCS 1 1110 TIOBITOMIISTH
KJI€HTY, 1100 BiH OayuB
CIPaBEUINBICTh i KOHTPOIb

IMomuika He pyiHYy€ pemyTaio, a
CTae MOMEHTOM IPaBJIH, KIi€HT
BiZYyBa€ TypOOTY, 3pocTae
HMOBIpHICTb 30€peKCHHS KIIi€HTa
1 MO3UTUBHUX BiATYKIB HPO Te, SIK
po0IIEMy BHPIIIHIN

VYupaBiniHas
3HAHHAMU 1 €IUH1
Bi/IIIOBI /1l

CrBOproeThes 0a3a 3HaHb IS
MIPALBHUKIB 1 JUIS KIIIEHTIB,
BIJITIOBi/li OHOBJIFOKOTHCS MiCIIS
3MiH y TOBapax, Tapudax,
JIOCTaBLi, FAPAHTISX, IPH TAKOIO
POy YMOBaX HOBI NPAaI[iBHUKA
LIBUJILIE HABYAIOTHCS 1
Bi/INIOBIIAI0OTH OJIHAKOBO

3MEHLIYIOTHCS IOMHUIIKH Y
KOHCYIIBTAIIISX, 3pOCTAE JOBIpa 10
KOMITETEHTHOCTI, KITIEHT ILBHIILIE
OTPUMY€E PIllICHHS, BUTPATH Ha
HiITPUMKY 3HUKYIOTBCS 6e3
MOTIPIICHHS IKOCTI

IIporpama
JIOSLTBHOCTI,
TepcoHati3anis i
MICISATNPOAAXKHUK
CYIpOBiz

Kowmmanist BpaxoBye icTopiro
B3a€MOIii, IPOIIOHY€E PelIeBaHTHI
pEeKOMeHaLil, Haraaye Ipo
CepBICHI IHTEpBaJIU, IEPEBIpsIE
3a/10BOJICHICTD MiCJIsl BUPILICHHS
3BEPHEHHSI, BOJHOYAC HE HAaB SI3y€
KOMYHIKAIIiIO 1 OBaxkae BHOIp
KJli€eHTa

[lizBuIIy€eTHCS TOBiYHA LIHHICTD
KITi€HTA, 3pOCTAE YaCTKa
MOBTOPHUX MOKYIIOK, OpeH/T
aCOLII0ETHCS 3 TYpOOTOIO,
hopMmyeTbes CHIIBHOTA
MIPUXUIILHUKIB

Askepeao: chopmoBaHO aBTOpAMI.

naaTdopm AaHUX npo KaieHrtiB, Customer Data
Platform, aas mo6yaAoBu KAI€EHTOOpPiEHTOBAHUX
pimens y 6i3neci. [Intanus penyranii nianpuem-
cTBa B udpoBUX KaHaAaX po3kpuBaioTs 1. Ko-
3ap i H. 'anncekmit [2], axi po3ragaaoTs yupas-
AlHHA penyTalji€lo y coliaAbHMX MepesKaxX K OK-
peMuit HapsAM OpraHi3anifHuX Al i KOMYHIKaLi.
A. Tepexos[3]3a3navae, wo ynpaBAiHHSI OHAAIH-
penyranieio miAnpuemMcTBa noTpe6y€e BUKOPUC-
TaHHA {HCTPYMEHTiB KOHTEHT-MapKETUHTY fK 3a-
co6y popMyBaHHS AOBipY Ta MIATPUMKM TO3UTHUB-
Horo iH(dopMmaliitHoro PoHy.

OCHOBHI PE3YJIbTATU
OOCNIAXKEHHSA
MapkeTunrosa moAiTuka o6CAyroByBaHHS
KAIEHTIB SIBASIETHCSI HE IPOCTO HAGOPOM IIPABUA
AAS KOHTAKTHOTO IIEHTPY, a IiAiCHMM HIAXOAOM
AO TOTO, SIK KOMIIaHisA POpPMy€ OUiKyBaHHS, AK

N

BUKOHYE OOINsAHKY OpeHAY | K mepeTBOpPIOE
KOJKHY B3a€EMOAII0 Ha HIATPYHTTSA AOAABHOCTI.
V 30BHIIHBOMY cepeAOBHUIIi KAIEHT OLiHIOE
cepBic Tak caMO IPUCKINAMBO, K I IPOAYKT,
TOMY Ba>XKAMBVMMM IOCTAIOTh IBUAKICTH BiA-
noBiaAl, 3po3ymiaicTs yMOB, 3py4HicTh CAMO06-
CAYTOBYBaHHS, eMIIATifl Y CKAAAHUX CUTYATIifX,
a TaKOX mepeAGavdyBaHICTh PE3YABTATY AAS
kaieHTa. Takuy mipxia BMMAarae y3roASKeHHS
MapKeTHHTY, IPOAaXiB, cepicy, AoricTukru Ta
¢dinancis, mo6 KAi€HT 6a4MB OAMH HATPSAM KO-
myHikanii y Bcix kaHarax. Boanoyac moaituka
cepsicy mae 6yTu mOB'si3aHa 3 CETMEHTAIIEI0,
apske pi3Hi rpynm KAI€HTIB O4iKyIOTH pi3HOTO
piBHA mepcoHaaidanii, pi3Hux cueHapiis mia-
TPUMKM Ta Pi3HUX apTYMEHTIB AOBipM, a OTKe i
pi3HMX cTaHAApTiB B3a€MOAiT, AKi Bce 0AHO 3a-
AMIIAIOTHCS EAMHMMM 33 6GaveHHAM i iHHOCTS-
mu 6peHpy (Taba. 1).
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Cucrema ynpasainHs Ha 6a3i 3aCTOCOBAHUX
UM POBUX TEXHOAOTII POOGUTH MAPKETUHTOBY
DOAITHRY cepBicy KepoBaHOIO, OCKiABKY Hepe-
BOAUTH CTAHAAPTH | OGIIAHKY Y KOHKPETHI MPO-
ecu, poAi, MAapuIpyTH 3BepHEHDb | KOHTPOAD BU-
koHaHHus. Taxk, e Aae 3mMory 6auymTu MOBHY
icropio kaieHTa, 06'€AHYBaTH 3BEpHEHHS 3
pisuux kaHaAiB, pikcyBaTu npudnum npobarem,
KepyBaTu npiopureramu, a TaKOX 3abe3mneyy-
BaTy OAHAKOBi IpaBmuaa B3aEMOAIT AAd Bciel KO-
MaHAM y BHyTpimHbOMY cepepoBumii. Pazom i3
ouM nudpoBe yupaBAiHHA HaAa€ IHCTPYMEHTH
AAS IBUAKOT peaknii y 30BHIIIHBOMY CepeAO-
BUILi, KOAY HETATUBHUI BIATYK a60 myOAidHMII
KOMEHTap BMMara€ He Anile BiATIOBiAl, a i pe-
aAABHOTO BMpPIilIEHHS NPOOAEMM 3 HOAAABLIINM
niATBe pASKeHHAM. BaskanBo, mo Texnoaorii Ha
6a3i WTYyIHOTO IHTEAEKTY MOSKYTh MOCUAIOBA-
TH ey HiAXia yepe3 aBTOMaTM3alilo TUIOBUX
3anuTiB, iHTeAeKTyaAbHE COPTYBAaHHSA 3Bep-
HeHb, NIAKAa3KM AAS olepaTopis i aHaAi3 Ha-
CTpPOIB y TEKCTaXx, aAe AMIIEe 32 YMOBM IIPO30-
puX mpaBuA, 3aXMCTY AaHMX i 3po3ymiaoi
BiAIOBiAAABHOCTI AJOAMHM 3a KiHIIeBe pilleHHA
(Taba. 2).

N
S N
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Penyranis y 3oBHimHbOMY cepeaoBuUIi
popmMyeThCcsA HEe pPeKAAMHMMMU 3asgBaMy, a IO-
BTOPIOBAaHMMM AOKa3aMM AKOCTi cepsicy, fAKi
KAl€HTH 6avaTh y BIATYKax, KOMEHTApsX i pe-
KOMeHAanisx 3Hanmomux. BiaTak, e osuauae,
10 MOAITMKA OGCAYTOBYBaHHS Ma€ BKAIOYATH
yIpaBAiHHA penyTali€ro AK nIpoiec, Ae € MOHI-
TOPWHT CUTHAAIB, aHAAI3 IPUYMH, KOPUTYBAABHI
Ail, KoMyHiKaLisa pe3yabTaTiB i TOBTOPHA OLji-
HKa. BoaHOYacC BaskAMBO po3ymirty, mo po6ora
3 penyTali€o He PIAKO HIOYMHAETHCA 3 BUIIPAB-
AeHHA BHYTPIIIHIX IPpUYNMH, HAIPUKAAA HecTa-
6iapHOT AOCTaBKM, AePeKTIB y mapTisix ToBapy,
NAYTaHMHYU Y TapaHTINHNX yMOBaX, a B>Ke OTiM
nepexoAuTh A0 nybAiuHuUX Biamosiaeii. Pazom
i3 gum cucremHa po6oTa 3 penyrani€ BRAIO-
yae GOpMyBaHHS TOHY OpEHAY, EAMHI TpaBuAa
BiAIIOBiAl Ha HeraTus, BiAIpallOBaHHA KPU30-
BUX CIleHapiiB, a TAKOX KYABTYPY IOBaru A0
KAi€HTa, Ae BMOAYEeHHS CYIPOBOASKYETHCSI KOH-
KkpeTHuM pimenuam (puc. 1).

MapreTtnHroBa moAiTuka 06CAyrOBYBaHHS
KAI€HTIB moCTae MEHTPaABHOIO CKAAAOBOIO
KOHKYPEHTOCIPOMOJKHOCTi, OCKiABKY caMe
cepBiCHMI AOCBiA IepeTBOPIOE Pa30BY MOKYII-

Tabnuus 2. ApxiTekTypa cuctemu yrnpasniHHg Ha 0a3i 3acTocoBaHMX UMPPOBUX TEXHONOFIN
BANs cepBicy i penyTauir

Asxepeao: chopmoBaro

Monayab a60 HanpsM

Ski nani i inTerpanii
MOTPioHi

SIK BHKOPHCTOBYEThCS
y po0oTi 3 KiIieHTaMH

Cucrema ynpaBiliHHSA
B3a€MOBITHOCHHAMH 3
kiieHTamu, Pustomer
Relationship
Management

Ipodins kmienTa, icropis
HOKYIIOK, KaHAJIH KOHTAKTiB,
CTaTyCH 3aMOBJICHb,
3BEPHEHHSI, TOrOJKCHHS Ha
KOMYHIiKalii, 38’5130k i3
OyXranTepchbkuMH
JIOKYMEHTaMH i JOCTaBKOIO

OrnepaTop 6a4nTh KOHTEKCT,
3BEPHCHHS HE OYMHAETHCS 3
HyJIs1, HPOIO3HILii CTAlOTh
PEICBAaHTHHMH, KIIIEHT
OTPUMY€E HEePCOHATI30BaH1
creHapii MiATPUMKH, Pa3oM i3
LIUM 3MEHIIYEThCS KUTBKICTh
TIOMHJIOK Yepe3 pyqHe
BBCJICHHSI

Cucrema ynpaBiliHHSA
3BEpHEHHSAMU 1
yepramu

KaTteropu3auist 3anuris,
MpaBuIia MpiopUTH3ALIT,
mabJI0HH BiOBIIEH,
MapIIpYyTH ecKaarlii,
iHTerpamnii 3 eeKTPOHHOIO
THOIITOK, MECEHKEPAMH,
TenedoHoM, caiitoM

3BEpHEHHS MOTPAILIIE 10
BIATOBIJATBHOI KOMAH/IH,
CTPOKH KOHTPOJIIOKOTHCS,
KJIi€eHTa iHHOPMYIOTh PO
MPOTPEC, TIPU TAKOTO POILY
YMOBax MOBTOPHI 3BEPHECHHS
3MEHILYIOThCS, & CKIIAIHI
BHUIIA/IKA HE TYOISATHCS

MOHITOPHHT BilTyKiB
1 MyOIiYHUX 3rajoK

IMnatdopmu 3 Biarykamu,
couiabHI Mepexi,
TIOIIYKOBI cepBicH, GpopymH,
Menia, iHTerparnis 3 6a30t0
3BEPHEHb, 00 MOB’A3aTH
IyONiYHUN CHTHAT 3
peanbHUM KeficoM

Komanga 6auuts, 1e came
(hopMyeThCS HETaTHB,
BIZINIOBi/Ia€ Y3rODKEHO,
MIePEBOAUTS ITyOTiTHIH
KOHQIIKT y IPUBATHUH KaHAT
JUIsL BUPIIIICHHSI, BOJHOYAC
(ikcye mpuunHY, MO0 He
IOBTOPIOBATH IPOOIEMy

ABTOMaTu3amis i
TeXHOJIOri1 Ha 6a3i
MITYYHOTO iHTEIEKTY

ba3a 3HaHsb, icTOpis
3BEpHEHb, THIIOBI CLIeHApIT,
paBuIa Ge3neKn, KypHaIn
Ziii, KOHTPOJIb SKOCTL
BIZINIOBiIeH, Ipo30pi
MOJITUKY OOPOOKH JaHUX

Yat ab0 rosiocoBuil MOMiYHUK
3aKpHUBAE MPOCTI MUTAHHS,
0IIepaTop OTPUMYE ITiIKA3KH,
3BEPHEHHS COPTYIOTHCS 38
TEpMiHOBICTIO, BOJHOYAC
CKJIaJIHI PIIICHHS 3aJIMIIAI0THCS
3a JIOJIMHOI0, 00 YHHUKHYTH
TTOMHJIOK

aBTOpamMMu.
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CTBOpEHHS KePOBAHOTO MiAIPYHTTS, KON KOMIIAHIs
30Hpae Ta BIOPSIKOBYE JaHi MPO KII€HTCHKI B3a€MOALT
y BHYTpIIIHbOMY CEPE/IOBHIII], BU3HAYAE CTAHIAPTH
CepBicy 1 €IMHI MpaBUIIa KOMYHIKaIlil, a TaKOXK
HaJIAIITOBYE KaHaU ¢ikcallii 3BepHEHb, CTATYCIB 1
pe3yNbTaTiB X BUPIIICHHS
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PerynspHuii anaini3 TeM 3BepHEHb, IPUYMH HETATHBHUX
BIITYKiB, TOUOK 3001B y KII€HTCHKOMY IILIAXY Ta
pe3yJIbTaTiB KOPUTYBANBHUX Jii, MICJISA 90TO
OHOBIIOIOTCS CTAaHIAPTH CepBicy, Oa3a 3HaHb,
HaBYAJIbHI MaTepialli, a TAKOXK KOHTCHT, SIKUI MOSICHIOE
3MiHH 1 MJCHITIOE TOBIpY
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— T
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Cucrema ympaBiiHHS Ha 0a3i 3aCTOCOBaHUX HU(POBUX
TEXHOJIOT1# 3a0e3rneuye MOHITOPHHT BIATYKIB, 3raJloK 1
MOBITOMIICHB Y COLIIaTbHAX MEpekax Ta Ha IaTdopmax
OIIIHIOBaHHS, @ TAKOXK JIA€ 3MOTY IIBUJIKO ITOB’SI3aTH
yOIiYHUN CUTHAM 13 KOHKPETHUM KJIIEHTCHKUM KEeHCOM
1 BHYTpIIIHIM CTaTycOM HOTO BHPIIICHHS

\/

\//

Puc. 1. ETanu nigBuLli,eHHSA BNacHOI penyTtauii Yepe3 cuctemy
undpoBOro ynpaesiHHA

Askepeao: chopmoBaHO aBTOpAMIL.

Ky Ha AOBipy, AOAABHICTb i TOTOBHICTH pPEKO-
MeHAYBaTu GpeHA, a cucTeMa ynpaBAiHHS Ha
6a3i 3acToCOBaHUX UUDPOBUX TEXHOAOTI
HaAa€ MOSKAMBICTB 3p0o6uTH cepBic mOCAiAOB-
HYIM, IPO30PHUM i KepOBAaHMM y BHYTPIIIHbOMY
cepeAOBMIIi Ta BOAHOYAC IIBMAKO pearyBaTy Ha
CUTHaAM y 30BHIIIHBOMY CepeAOBMINi, BRAIOU-
HO 3 Biarykamu i ny6AiYHMMY 3raARaMu, Ppa3oM
i3 qum rexnoaorii Ha 6a3i WTyYHOTO iHTEAEK-
TY DiACUAIOIOTh aHAAITUKY | IBUAKICTB, aAe IO-
TpeOyIOTh ETUYHUX IPABUA | AIOACBKOTO KOHT-
poaro, wob6 penyTaniiidi nepeBarn 3aAUIMIAAY -
CA CTiNKUMMU.

BUCHOBKWU TA NEPCNEKTUBU
NOAAJNIbLLUUX PO3BIAOKY AAHOMY
HAMPAMI

IliaBnmenHs BaacHOT penyranii yepe3 cu-
creMy Ou@pOBOTO YIPABAIHHA ABASETHCA KPU-
\

THMYHO Ba>XAUBMM, OCKiABKM penyTalis CbO-
roAHI GOpMy€eThCA He CTIABKM PEKAAMHMMU
IIOBiAOMAEHHSAMM, CKIABKM MOCAIAOBHICTIO Ail,
AKi KAleHT 6a4nTh i MOsKe nepeBipuTn. Pimen-
Hs Ha 6a3i 3acTOCOBaHMX UUPPOBUX TEXHO-
AOTill AO3BOASIOTH OpraHidyBaTu 6e3mepeps-
HUI TUKA pOGOTH 3 penyTarnielo, KN 0XOm-
AIOE MOHITOPMHT BiAT'YKiB, aHaAI3 OpPUUNH He-
3aA0OBOAEHOCTI, mpiopuru3sanio 3mMiH, KOHT-
pPOAb BUKOHAHHA Ta MOBTOPHY OIiHKY Pe3yAb-
raty. Tax, e mipcuAO€ 3AaTHICTH KOMOAHIT
ATV IPOAKTUBHO, IONEPeASKaTU KPU3OBi cu-
Tyanii, IBUAKO BiAIOBiAaTVM Ha HETATuUB, a Ta-
KOJK HiAKPINAIOBATM MO3UTUBHUN AOCBIiA ep-
COHAAI30BaHMMU HPONO3NLiAMHU TA TYPOOTOIO
nicast mokynku. Texuoaorii Ha 6asi mrydno-
ro iHTeAEeKTY AOAATKOBO HaAalOTh iHCTPYMEH-
TH AASl aBTOMaTu3alii pyTMHHNUX 3BePHEHB,
IPOTHO3YBaHHA MIMOBipHOCTI BIATOKY, miaAKa-
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30K AAfl omepaTopiB, a TaKOX aHAAi3y Ha-
CTPOiB y TEKCTaXxX i TOBIAOMAEHHAX, 11O MIABK-
mye y3rOAKEeHICTh KOMYHiKaLin i AKicTh cep-
Bicy.
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