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EVALUATING THE EFFECTIVENESS OF MARKETING
CAMPAIGNS USING DATA-DRIVEN ATTRIBUTION MODELS

Y cmammi oOocnidsiceno axmyanvny npobaemy OyiHKU edeKmueHoCmi
YUDPoBUX MAPKEMUH20BUX KAMNAHIU 8 YMOBAX BUCOKOI KOHKYPEHYil ma CKIA0H020
wWAxy Kopucmyeaua 00 KOH8epcii. Aemopamu o0O6IpYHMOBaHO, w0 Mpaouyiiti
mooeni ampubyyii Ha ocHosi npasun (rule-based), sik-om Last-click, yvacmo ne
0amv NOBHOI KAPMUHU BHECK) KONCHO20 KAHALY, OCKLIbKU I2HOPYIOMb NPOMINCHI
83a€MOOII.

OcHosHa yeaea npudinlena NOpPiGHIbHOMY AHANIZY ANCOPUMMIYHUX MoOenell
(data-driven), 3oxpema nanyrocie Mapxoea, eexmopis Illenni ma nocicmuunoi
peepecii. Ha 6a3i peanvnux oanux xomnauii 3i cgpepu oHAGUH-CNINKY8AHHS (NOHAO
6 MaH cnocmepediceHb) nposedeHo anpobayio cemu pi3HUX mooeneli ampuoyyii.
Hocnioxcenns sussuno, wo data-driven nioxoou 3abe3neuyroms HAUOLIbUL MOYHULL
ma 06’ ’ekmueHull po3nooil YyiHHocmi midc 13 kawanamu 3anyueHHs, 00380504U
i0eHmughikyeamu npuxo8amy poib O0ONOMINCHUX Odcepes mpaghiky.

Hayxosa mnosusna nonseae y pospobuyi cmpameeii  adanmueHoco
O100d0cemysants, saKka nepeodauae nepepo3nodin ineecmuyit (70-80% Ha

3anyyenns Hosux kuicumie ma 20-30% na pemapzemune) Ha OCHO8I pe3ya1bmamis



mooemosanus.  Ilpakmuuna — 3uHauywicme — pobomu  RIOMBEPONCYEMbCS
MOCIUBICMIO  BUKOPUCMAHHA  3ANPONOHOBAHUX  NIOX00i8 O OnmMuMizayii
MApKeMuUH208UX BUMPAM mMa NIOBUWEHHS 3a2AllbHOI peHmabenbHocmi ingecmuyiil

RIONPUEMCINEA 8 YMOBAX YUPDPOBOT eKOHOMIKUL.

The paper is a comprehensive study of the methodology for evaluating the
effectiveness of digital marketing campaigns using advanced data-driven
attribution models. In today’s digital era, businesses face significant challenges
due to the increasing complexity of the customer journey, the use of multiple
devices, and stricter privacy regulations such as GDPR. Traditional rule-based
models, including the widely used Last Click model, often provide a biased view by
attributing all the value of a conversion to the final interaction, thereby neglecting
the vital contributions of marketing activities at the beginning and throughout the
sales funnel. To overcome this limitation, the study focuses on a comparative
analysis of algorithmic (data-driven) models, including Markov chains, Shapley
values, and logistic regression, with standard rule-based approaches such as first-
click, linear, position-based, and decay-time models.

The methodological basis of the study involves using the R programming
language to process and analyze a large-scale dataset comprising over 6.2 million
user interaction observations from a global online communication platform. A key
technical innovation discussed in the paper is the implementation of a "metauser"
identification system that enables the accurate reconstruction of full customer
paths across multiple touchpoints and digital products. The empirical results
demonstrate that data-driven approaches yield a more objective, granular
distribution of conversion value across 13 distinct acquisition channels.

Specifically, the study identified that certain traffic sources, which appeared
ineffective under the traditional Last-click model, play a critical role during the
awareness and consideration stages of the sales funnel. Based on the modeling
outcomes, the authors developed and proposed an adaptive budgeting strategy.

This strategy recommends a strategic shift in marketing investment. allocating 70—



80% of the total budget to new customer acquisition (primarily focusing on
channels 1-3 identified through First-click attribution) and 20—-30% to retargeting
and remarketing efforts (channels 7, 12, and 13). Such a distribution ensures
continuous user base growth while maintaining high conversion rates from
existing audiences. The proposed approach enables enterprises to maximize their
Return on Investment (ROI) and maintain a dynamic marketing mix that responds
to shifts in consumer behavior. The formulated practical recommendations can be
integrated into automated decision-making systems for media mix management,

ensuring long-term competitiveness in the rapidly evolving digital economy.

Kniouosi  cnosa:  oudoxcuman-mapkemune,  MOOen  MAPKEMUH20801
ampubyyii, data-driven ampubyyis, wisax KiieHma, po3nooil MAapKemuH2z08020
O10021cemy, penmabeibHiCmb MApKemuH208UX IH8eCmuyit, OnmuMizayis KOH8epcii,

nanyrocu Mapxoasa.

Keywords: digital marketing, marketing attribution models, data-driven
attribution, customer journey, marketing budget allocation, marketing ROI,

conversion optimization, Markov chains.

Ilocmanoexka npoonemu y 3a2anvoHOMY 6U2i1A0i ma it 36’A30K i3 6AHCAUBUMU
HayKoeumu yu npaxmuunumu 3aeoannamu. CydacHuil Oi3Hec (YHKIIIOHyE B
yMOBaxX BHUCOKOI KOHKYpEHLi, JUHAMIYHUX TEXHOJIOTIYHUX 3MIH Ta MOCTIHHOTO
3pOCTaHHSl OYIKYBaHb CHOXXHMBAYiB. Y Takux peanisx UU(PpOBUNA MapKETHHT
NEPETBOPUBCS 3 JONOMDKHOTO I1HCTPYMEHTY Ha OJMH 13 TOJIOBHMX HAampsMiB
CTPATeridHOro yIpaBIiHHA MANPHEMCTBOM. Moro ponb y (GpopMyBaHHI ycmimmHol
Oi3Hec-cTparterii nenanl 3pocTae, amke came HUGPOBI KaHAIM KOMYHIKAIlil
3a0e3MeuyoTh JOCTyH JO0 MUIBSIP/IIB TIOTCHIIMHUX KITIEHTIB, JO3BOJISIIOUH
KOMIIaHIIM TEePCOHATI30BaHO B3aEMOIATH 3 IUIBOBOI AYJUTOPIEI0 Ta MIBUIKO

aanTyBaTUCS 10 3MiH PUHKY.



[[Inpoke posnoBcromkeHHs [HTEpHETY, HMpoBUX MIaTHOpM 1 MOOUIBHUX
TEXHOJIOT1 CchOpMyBaJi0 HOBY pealibHICTh: MOHAI 75% CIOXHUBAYIB IIOJIEHHO
B3a€EMOMIIOTh 13 JWKUTANI-KOHTEHTOM, a B 0araTb0X KpaiHax Maixke BCl
KOPHUCTYBaul Nepes MOKYMNKOI JOCTIKYIOTh TOBApH Ta MOCIyru oHyaiH [1, 2].
I{e HE nuIIe BiAKpUBAE HOBI MOXKJIMBOCTI, a i CTBOPIOE ceplio3Hi BUKIHKU. Cepen
HUX — 3pOocTaloya KOHKYpEHIlA 3a peKjIamMHl MOKa3W, MiJBUIICHHS BapTOCTI
3aJIydeHHsS KOPHUCTyBaya, IOCHUJICHHS PEryisallid 100 KOH(IAEHIIHHOCTI Ta
OOMEKEHUI AOCTYN NI0 SIKICHUX JaHHUX. Y TakMX yMOBax Oi3Hecy HEOOX1JHO He
POCTO 1HBECTYBAaTH B MAPKETHHI, a POOUTH II€ 3 ypaxXyBaHHSIM AaHAIITHKH,
MPOTHO3YBAHHS Ta ONTHUMI3allii BUTPAT.

[{uppoBuii MAPKETHHI CHOTOJIHI — LI€ Taly3b 3 pIYHUM J0XoAoM mnoHan 200
MubsapAiB gojapiB CILIA 1 Temnamu 3poctanns nonan 20% Ha pik [3]. Ane Taka
MaclITaOHICTh CTAaBUTh IEpe] KOMIIaHISIMU 3aBIaHHS €(PEKTUBHO PO3MOILISATH
MapKEeTUHIOBl ~ OIO/DKETH MDK  pi3HMMH  KaHamamu. Came g 1bOro
BUKOPHCTOBYIOTbCS MOJIEN1 aTpUOYIIli — aHATITUYHI THCTPYMEHTH, K1 JO3BOJISIIOTH
BU3HAYUTH, KU BHECOK y KOHBEPCIIO MaB KOXKEH 3 MapKETHMHTOBHX KaHaJTiB abo
KamnaHiii. Mogeni atpuOyiiii J03BOJIAIOTh HE JIMINE Kpalle 3pO3yMITH ILIAX
KOPHUCTYBaua JI0 UIbOBOI /111 (HalpUKJIIaJ, MOKYINKH), a i ONTUMI3yBaTH 1HBECTHIII1
y HalO1IbII €(DEKTUBHI KaHAJIM 3 TOUKHU 30py NPUOYTKOBOCTI.

[Tonpu oueBHIIHY KOPHUCTH, BIPOBAKEHHS ckianuux data-driven mopenei
aTpuOyiii y Oi3Hec-mpoliecu Bce Ie BiAOyBaeTbcs MOBUILHO. OCHOBHUMH
Oap’epamu € oOMeXKEHE PO3yMIHHS TaKWX MOJENEH, moTpeda y cremiaii30BaHuX
aHAJIITUYHUX pecypcax, a TaKoX BIICYTHICTb YyCTaJ€HUX MPAKTUK iX
BUKOPUCTAHHS B MPUUHATTI pimieHb. [IpoTe mOCHIKEeHHsS MOKa3yloTh, L0 came
QITOPUTMIYHI MOJIEN, HANpPUKIaJ, JIOTICTUYHA perpecis, JaHmoru Mapkosa,
BekTopu Illemn 4uM iHIIT METOAM MAIIMHHOTO HABYaHHS, JO3BOJSIOTH JTOCSTaTH
3HAYHO TOYHINIMX pe3yJbTaTiB y TMOPIBHSAHHI 3 Tpaguuidiaumu rule-based
1 IX0JaMHU.

BonHouac, miaBumieHHs €(heKTUBHOCTI MAapKETHHTOBOI JISJILHOCTI OTpelye

KOMIUIEKCHOTO miaxony. HeoOximHO BpaxoByBaTH SK CTpaTeriyHi acCHEeKTH



PO3BUTKY MIJIMPUEMCTBA, TaK 1 MOKJIMBOCTI Cy4acHUX aHAMTHYHUX cucteM. Came
TOMy Bce OUIBIIOI aKTyaJbHOCTI HalOyBa€ 3acTOCYBaHHS  €KOHOMIKO-
MaTEeMaTHYHOTO MOJICIIIOBaHHS, sIKE JJO3BOJISIE€ YXBAJIIOBATH OOTPYHTOBAHI PillICHHS
II0JI0 TOBApHOI Ta IIHOBOI MOJITHKH, YMPAaBIIHHA KaHaJlaMH MPOCYBaHHS,
IIaHyBaHHS ~ OIODKETY  Ta  3araJlbHOrO  TIABUIICHHS  PEHTA0EIbHOCTI
MapKETUHTOBUX 1HBECTHIIIH.

Ananiz ocmannix 0ocnioxycens i nyonikauin. Ha BigMiHy Bi TpaguiliiiHOTO
NIAX0AY, JUIKUTAI-MApKETUHT Oa3yeTbcs Ha TNIMOOKOMY aHalli3l MOBEIIHKU
CIIO’KMBAyiB, aBTOMATHU3AIlli TIPOLIECIB Ta MEPCOHAII3AIT B3aEMO/IIT 3 ayIUTOPIELO.
VY UeHTpl yBarm — CTBOPEHHS ILIHHOCTI VIS KJII€HTA B IIM(PPOBOMY CEPEIOBHUII
yepe3 peJeBaHTHUN KOHTEHT, TOYHY AHAMITHKY Ta €(EeKTHBHY OararoKaHaJIbHY
KOMYHiKariro [3].

VY cydacHHuX ymMoBax HU(PPOBOi TpaHCPopMallii O13HECY TUKUTAT-MAPKETUHT
Ha0yBae OCOOJMBOIO 3HAYECHHS SK IHCTPYMEHT, IO 3a0e3nedye ajarnTalliio
KOMITaHill 0 HOBHX peaiii iHopMaliliHOro cycminbcTBa. oro po3BUTOK TiCHO
NOB’SI3aHUM 13 BIPOBAIXKEHHSIM HOBITHIX TEXHOJIOTIH y cdepy KOMYyHIKaIiH,
aQHATITUKKA Ta YIPaBIIHHSA CHOXHMBYMM JOCBimoM. Lludposi iHCTpymMeHTH
JO3BOJISIIOTh HE JIMIIE IIBHUJKO MOIIMPIOBATH 1H(GOpMAI0, a i B3aEMOAISATH 3
ayIUTOPIEI0 B PEXKUMI PEATBHOrO0 Yacy, IO CTBOPIOE HOBI MOXJIMBOCTI st
moOyI0BH JIOBIPY Ta 3MIIIHEHHS CTOCYHKIB 13 KJIIEHTAMU.

Boanowac  mumKWATan-MapKeTUHT  MPOJOBXKYE  CIITyBaTH  KIACUIHHUM
MapKETUHTOBUM OpIEHTHUPAM: 3pPOCTaHHS TMPUOYTKY, TOCHICHHS PUHKOBUX
no3ullid Ta (popMyBaHHS JTOBTOTPUBAJIMX BIMHOCHH 31 criokuBauamu. [ludpowuii
dbopmar suiie 3MiHIOE THCTPYMEHTHU Ta MBUAKICTH peajizallii ux Huien, pooasdu
MapKETHUHTOBI /i1 OUTBIIT TOYHUMH, TIEPCOHATI30BAHUMH Ta BuUMiproBaHuMu. Came
TOMY JUDKUTAI-MApPKETHHT ChOTOJHI BHUCTYIMA€ SIK KJIIOYOBHNA  E€JIEMEHT
CTPATETIYHOTO YIPaBJIiHHSA B yMOBaX LIU(PPOBOi EKOHOMIKH [4].

OaHuM 13 BUAIB AUDKUTAI-MapKETHHTY € mnepdopmanc-mapkeTusr. Lleit
MIJX1]] BUKOPUCTOBYETHCS OUIBIIICTIO KOMIIAHIM, sIKI MPOBOJSATH MAapKETUHTOBY

TiSTBHICT B Mepexki. [lomynsipHICTH AaHOTO THUMY 3yMOBJI€HAa BHCOKOIO



HIBUIKICTIO Ta THYYKICTIO, IO JI03BOJISIE KOMIIaHISIM IIBUIIIE OTPUMYBATH Ta
YiTKO BUMIPIOBATH pPE3YyJIbTaTH MAPKETHHTOBUX I1HBECTHIIIM, IO BIJIKpPUBAE
MO>KJIMBOCTI JUIsL OUTBIII CTPIMKOTO MacIITaOyBaHHS Ta BIPOBAIKEHHS 3MiH [5].

OcHoBo1O TEephOpMAHC-MAPKETUHTY € PO3MIIICHHS peKJIaMd Ha PI3HUX
IUIATHUX KaHajmax B I[HTepHeTI, BeNWKa KIIbKICTh EKCHEPUMEHTIB, aHaJlITHKa
pe3yNbTaTiB PEeKJIaMHUX KaMIIaHii Ta IIBUJKE MNPUNAHATTS TAKTHYHUX PIIICHb
CTOCOBHO aKTHUBHUX PEKJIAMHHX OTOJIOIIEHB [6].

EdexkTuBHICTE 3aX0A1B JIUHKUTAI-MAPKETUHTY HE MOXE OILIHIOBATHCS
BUKJIIOYHO 32 (PAaKTOM JIOCSTHEHHS KIHIEBUX IOKAa3HUKIB, TaKUX SIK 00cCsr
npojaxiB abo piBeHb MNpUOYTKy. BakMBO BpaxoByBaTH TaKOX MMPOMIXHI
pe3ynbTaTH, $KI BIAOOpaXarOTh B3a€EMOJII0 LUIBOBOI AyJUTOpli 3 OKPEMUMU
€JIEMEHTaMU MAapKeTHHIOBOi cTparerii. Y 1bOMY KOHTEKCTI MapKETHUHT
PO3TISAAETHCS SIK TUHAMIYHMIA TIPOIEC, Y MeEKax SKOro KOXKEH eTarl moTpelye
pPETENBHOIO BHUMIPIOBAHHSA Ta aHajiizy. BiACTeXXEHHs KIIOUYOBHX IapaMeTpiB
no3BoJIsie  He Jmimie (IKCYyBaTH JIOCATHYTI pe3yJbTaTH, a M OIIHIOBATU
e()EeKTUBHICTh OKPEMUX KaHaJIiB, MOBIJOMIICHb 1 TaKTHUK, 110 OyJIM 3aCTOCOBaHi B
MeKax Kammasii [7].

Jyis OIiHKK Pe3yJbTaTUBHOCTI AWIKUTAI-MApPKETUHTY BUKOPHUCTOBYIOTH B
OUTBIIOCTI BIAHOCHI METPUKH, 1100 OLIbII KOPEKTHO MOPIBHIOBATH MIXK COOOIO
pe3ynbTaTH KaMIlaHiil 3 pi3HUMHU OOJDKETAaMU Ta XapaKTepUCTUKaMH. BUIiisioTh
JIeK1IbKa HaOOpIB METPUK, PO3MOJUICHUX 3a TUIAMU: LIHOBI METPUKHU; METPUKU
B3a€EMOJIII 3 PEKJIAMHUMHU OTOJIOIICHHSIMH; METPUKH BUPYUYKH; KOHBEPCIHHI
METPHUKU; METPUKH PEHTAOCIHHOCTI MAPKETUHTOBUX 1HBECTHINIH [7-9].

BrpoBaykeHHST HOPMAaTUBHHUX aKTiB, TaKMX SIK 3arajlbHUW periiaMeHT Ipo
3axuct nanux (GDPR) y €poneiicbkomy Cotro3i Ta 3aK0H Mpo KOHDIICHIIHHICTb
cnoxuBauiB Kamipopnii (CCPA) y CIIA, cyTTe€BO 3MIHWIO MiAXOAU A0 300py Ta
BUKOPUCTaHHS JaHUX, OCOOJMBO Yepe3 CTOPOHHI CEpPBICH — PEKJIaMHI KaOlIHETH,
CHUCTEeMH BeO-aHANITUKH, TPEKIHIOBl CHCTEMHU TOINO. bararo i3 mux cepsiciB
CYTTE€BO OOMEXYIOTh OOCSTH JOCTYITHUX JaHUX a00 BUMAraroTh J0JaTKOBOI 3TOIH

KOPHUCTYBayiB, 10 O€3MOCepeIHbO BIIMBAE Ha (DYHKITIOHAN TaKuxX IuiatgopM, a



OT)K€, 1 Ha TOYHICTh BUMIPIOBaHHS €()EKTUBHOCTI MApPKETHHTOBUX KaMIIaHIN 3a
JIOTIOMOTOI0 TaKUX TMPOAYKTIB. TpaauiliiiHi 1HCTpyMEHTH BIJICTE)KCHHS Ha OCHOBI
CTOpoHHIX (aimiB cookie abo YHIKaJIbHUX I1IEHTH(IKATOPIB CTAIOTh MEHII
HaJIIHHUMHU, 1110 3MYIIYy€e O13HEC IITyKaTH allbTepHATHBHI piteHHs [10].

Y Takux yMoBax KOMIIaHIi 3MyIIeHI Bce OLIbIIEe OpIEHTYBAaTHUCS Ha BIACHI
(first-party) mani — iHdopwmariito, 3i0paHy Oe3mocepeaHbO uepe3 ixHi MudpoBi
kaHaii. CaMe BUKOPHMCTAHHS BJIACHUX JDKEpeNl JaHWX, 30KpeMa B IMO€AHAHHI 3
KACTOMI30BaHUMH AHAJIITUYHUMU PILIEHHSMH Ta MIJIXO0JlaMHU, 3a0e3reuye OuIbILy
CTIHKICTh IO 3MIH 3aKOHOJIJAaBCTBA y TOPIBHSIHHI 13 CTOPOHHIMHU aHAJTITUYHUMHU
CepBiCaMH, a TAKOXK JI03BOJISIE THYUYKO a/IaliTyBaTHCS 10 HOBUX 0OMexeHb [11].

Opniero 13 mepeBar IUIKUTAI-MAPKETUHTY, MOPIBHSAHO 3 TpajULIITHUMU
MapKEeTUHTOBUMHU KaHaJlaMU, € MOXJIMBICTh BHUKOPHUCTAHHSA IIUPOKOTO HA0Opy
IHCTPYMEHTIB, MIAXOAIB Ta METOIIB JJs 3aJy4eHHS LUIbOBOI ayauTopii. Takum
YUHOM, KOPHUCTYBaul MeEpexXl HaiuyacTille B3a€EMOJIIOTh 3 OpEeHIOM Ta MHOro
pEKJIaMHUMU aKTUBHOCTSIMHU JIEK1JIbKa pa3iB y Pi3HUX Miclgx Ta ¢opmatax. Pizni
KaHAJIM BUKOHYIOTh Pi3HI (PYHKIi: OAHI CTBOPIOIOTH BII3HABAHICTh OpeH.y, 1HIII
JAI0Th KOPHUCTyBauaM JOJATKOBY 1H(OpMAIlI0 MPO TOBAp YU TOCIYTY, a JEAKi
Oe3nocepeIHbO  MIAMITOBXYIOTH JO MOKYNKH. Takul MIAX1J — JA03BOJISIE
MIJBUIIYBATH MPOJaXi 32 paxXyHOK MOCTIHHOIO HaraJyBaHHS KOPUCTyBaudy Mpo
KOMITaHI0, @ TAaKOX 3aCTOCYBaHHS PI3HOMAHITTS MapKETUHTOBUX METOJMK [0
OJIHOTO KopHucTyBaya [12].

Mogeni arpulyuii JarOTh MOXJIMBICTH — aHANI3yBaTW  Pi3HI  IUIAXH
KOPHUCTYBa4iB Ta BUIUISATH 3 HUX Tl KaHAIHU, Kl MPUHOCSATH HAUOLIBIINE I[IHHOCTI
Ha KOXHOMY 3 eTamiB. CyTh JaHUX MOJENEH Moisirae B TOMY, IO KOXHOMY
touchpoint’y y msixy KOpucTyBada IPHUCBOIOETHCS TIEBHE 3HAYCHHS IIIHHOCTI ITI€T
B3a€MO/IIT 32 PI3HUMHU HAOOpaMH MpaBUil. Y pe3ysbTaTi arperyBaHHs HUISIXIB YCIX
KOPHCTYBauiB MOKHA 3pOOMTH BUCHOBOK TIPO T€, SIKI KaHATW HAHO1IbIIIe CIIPUSIOThH
3aTy9eHHIO KOPUCTYBAYiB, SKi pOOJIATH IUIBOBI Jii, & TAKOX MPO TE, SIKI KaHAJIH
HallONTUMAaNbHIIIE BUKOPUCTOBYBATHM Ha SKOMY eTami 3alydyeHHs. Take

MOJICJIIOBAaHHS JOMOMAarae CHUCTeMaTH3yBaTU HasBHY 1H(QOpMAIlIO Ta JaTH YITKY



OLIIHKY KOMIUIEKCY AWKUTAI-MApKETUHTY, 10 JI03BOJSIE  OOIPYHTOBAHO
PO3MOIIATHA OIO/DKET MK PI3HUMH KaHallaMH 3aiaydeHHs [ 13].

3anexHo Bij miel moOyA0BH MoJeNel aTpuoyIii, JOCTYMMy 10 Pi3HUX JaHUX
Ipo IUIAX KOPUCTYBada Ta HAaABHUX PECYypcCiB Ha MOOYJOBY Mojeled BUAUIAIOTH
JIBa OCHOBHI BUAM MOJENEeH MapKeTHMHIOBOi aTpuOyIii: 3aCHOBaHI Ha YITKHX
npaBuiax (rule-based) a6o anropurmiuni (data-driven). Data-driven mopemi
BUKOPUCTOBYIOTh MaT€MaTU4HI T4 CTATUCTUYHI MIJXOJU HA PEAIbHUX JAaHUX IPO
B3a€EMO/III0 3 PEKJIAMOI0, a/IallTyI0OYM Baru 0 3MiH Yy 4acl, o 3a0e3nedye MEHII
yIepepkeHy OLIHKY MOpIBHSHO 3 rule-based MopaensiMu, ocoOIMBO B KOMMAHIAX 3
BEJIMKOIO KUIBKICTIO KaHa/IB Ta JWMHAMIYHAMHA 3MiHaMH. Takl Mojeinl
PO3paxoBYIOTh UMOBIPHICTh KOHBEPCIi MIC/S KOXHOI B3a€MOJIii, HA OCHOBI YOTO
MPOCTABIIAIOTh IIHHICTh KOXXHOMY KaHamy. lleit tum wmopgeneit atpuOyiii
BUPI3HIAETHCS BHCOKOKO TOYHICTIO Ta BpPaxXyBaHHSM YCIX JaHUX, SIKI HasBHI PO
nusix kopucrtysayva [11, 13—-18].

Po3nozin MapkeTUHroBOTO OIO/IKETY B yMOBaxX OaraTokKaHaJIbHOI B3a€MOJIIT 3
KOPUCTYBauaMH BHMMAara€ 3Ba)XEHOTO MIAXOAY, SIKUU BpPaXxOBY€E SIK €(PEKTUBHICTh
KO)KHOTO KaHady, TaK 1 MiClle I[bOro KaHaly B KiieHTCbkomy mnuisixy. Cepen
Cy4YaCHUX MIAXOJIB BUPIZHSAIOTHCS AJTOPUTMHU AJANTUBHOTO OIOJKETYBaHHS, SIK1
JO3BOJISIIOTh  aBTOMATHYHO KOPUTYBATH BUTpATH 3aJIGKHO BiJl pe3ysIbTaTiB.
Hanpuknan, combinatorial bandits qaroTh 3Mory 1uHaMiqHO 3MIHIOBaTH CTaBKH Ha
pi3HI KaHajiu 3 ypaxyBaHHSM iXxHbOi edektuBHOCTI [19]. CToxacTuuHi Mojeni
omTtuMmizanii OIO/PKETYy OpIEHTYIOThCS HAa TPOTHO3 KOHBEPCIM 1 JIO3BOJISIOTH
MaKCUMaJIbHO €()EKTUBHO BUKOPHUCTOBYBAaTH oOMexeH1 pecypeu [20]. A miaxoau 3
BUSIBJICHHSIM 3MIH Y MOBEAIHIII KOPUCTYBayiB JOMOMAaralTh BYaCHO pearyBaTu Ha
3MiHU B €()eKTHBHOCTI OKpeMHX KaHaiiB [21].

Dopmynweanna yinei cmammi (nocmanosxka 3aedanus). MeToro
JOCIIJKEHHSI € TIOPIBHSHHS  PE3yJbTAaTUBHOCTI  PI3HUX THUMIB  MOJeENen
MapKETHUHIOBOi aTpuOYyIli, BU3HAUYEHHS HAWOUIbII I[IHHUX KaHAJIB 3aJIy4€HHS Y
pIIIEHHS KOpPUCTyBauya MpPO IIJILOBY [IIF0 Ta HaJaHHSI pPEKOMEHAAIl{ 111010

epepo3nOaLTY MAPKETHHTOBOTO OIO/KETY MIANPUEMCTBA.



Buknao ocnosenozo mamepiany oocnioxcennsa. JoCTiKEHHS TPOBOIUIOCS
HAa OCHOBI pEaJIbHUX J@HWX MAPKETUHTOBOI MAISUIBHOCTI mianpuemcTtBa. [lns
PO3YMIHHS CTPYKTYpH JaHUX, MPOLECY MOJETIOBAHHS, Pe3yIbTaTiB Ta BUCHOBKIB,
HIDKYE HABEJICHO XapaKTEPUCTUKY OI3HEC-MOJCNII Ta MapKETHHTOBOI JisJIBHOCTI
HiAIpUEMCTBA.

Komnanisi cTBOpro€ BiacHUM TPOAYKT y cdepl OHJIAWH-CHUIKYBAaHHSA, KU
HAJIa€ MOKJIMBICTh KOPUCTYyBayaM KOMYHIKYBAaTH B MEPEX1 OJIMH 3 OJTHUM Pi3HUMHU
cnocobaMu. Y  KIIEHTIB € MOXIIUBICTD KOPHCTYBATHCS MPOAYKTOM  SIK
OE3KOITOBHO — B TaKOMY BHIIQJIKy BIJIKPHUBAETHCSA JOCTYII JIMILIE 10 OOMEXKEHOI
KUIBKOCT1 (DyHKIIIOHATYy, TaK 1 TUIATHO 3 MOBHUM JIOCTYIIOM JI0 BCIX €JIEMEHTIB
mwiatgpopmu. Tun MoHeTH3alli NPOAYKTY — TpaH3aKIIHHUN, TOOTO KOpUCTyBayl
poOJATH OIUIATH KOXKHOTO pa3y, KOJIM XOYyTh CKOPHCTATUCS IUIATHUMHU
¢byHkuisiMu. OCKUTBKH € MOKJIMBICTh KOPUCTYBAaTHUCA MPOAYKTOM OE€3KOIITOBHO,
OUIBIIICTh KOPUCTYBAUIB, Kl IPUXOJATh HA BeO-cailT, He poOuTh oriary. Tomy y
MIPUEMCTB] HAaWOUTBIIMKM (POKYC HAIUICHHIM came Ha 3allyuyeHHs, YTPUMaHHS Ta
MOBEPHEHHS ayJIUTOPIi, sIKA KOPUCTYETHCA MIATHUMU (PYHKIISIMU TUIATPOPMHU.

[IponykT KoMmaHii MpeACTaBICHI PI3HUMHU BeO-caliTaMM, KOXKEH 13 SIKHX
MOX€E BIJIPI3HATUCS (PYHKIIIOHAJIOM Ta BUIJISIOM, MPOTE€ MOJEIh MOHETH3aIlli
BCIOJIM OJIHaKOBa. JIOCUTh 4acTO OJMH 1 TOH caMUi KOPUCTYBad MOXE OJIHOYACHO
KOPUCTYBAaTHCh  JCKITbKOMa TMPOJAYKTaMH KOMMaHii, TOMy JUisi  OLUIbII
NOrIUOJIEHOTO aHaJli3y Ta PO3YMIHHS MOBEIIHKH KOPHUCTYBayiB y KOMMaHii 0yJio
BIIPOBAPKCHO BHYTPIIIHIN CEpPBIC «METAKOPUCTYBaw» — 1EHTU]IKATOD, KU 3a
PI3HUMH KPUTEPISIMU TOB’SI3y€ KOPUCTYBAUiB 3 PI3HUX MPOIYKTIB MIXK COOOIO Ta
Ja€ 3pO3yMITH, 110 HAcOpaBAl 1€ OJHA JIOJWHA. 3aBASKA LOMY CEpBICY €
MOJKJIMBICTh aHaJI13yBaTy MOBHUM LUISIX KOPUCTYyBadya — BC1 HOTO B3aeMoIii 3 yciMa
pEKJIaMHUMH KaMIaHIIMU Ta 3 yciMa BeO-CTOpPIHKaMHM, 1[0 MOKE 3HAYHO CHPUSITH
30UTBIIEHHIO TOYHOCTI MOJieiel aTprOyIIi.

Jis edexkTUBHOTO 3allydeHHsA ayauTopii, fKa IUIaTUTh Ha I1wiatdopmi,

KOMMAaHig  BOPOBAKye€  AuBepcudikoBaHi  miaxoad. Y  MapKETHHTY



BUKOPHUCTOBYIOThCSL 13 KaHaIiB 3aimydeHHs NIl OXOIUICHHS PI3HUX CErMEHTIB Ta
THUITIB ayAUTOPIi — CIOAN BXOJISTh:
o IJIaTHI Miclig po3MillieHHs pexiamu (Hanpukian, Google, Facebook,

TikTok), kananu 1-2;

o remarketing Ta retargeting kananu (7, 11, 12, 13);

o MOCJIYTH MAapTHEPIB Ta peKIaMHUX areHTCTB (3)

o IMeHI-MapKeTUHr (6);

o BHYTPIIIHS peKJiaMa MPOIYKTIB Ha CBOIX 1HIIUX MPOAYKTax (5);

o SMM (y comiansHux mepexkax Facebook, Instagram, Youtube) (8-10)
o nyomikaiis y 3MI (4);
o opraniyauii Tpadik (Hanpukiana, hpopymu, SEO-ontumizariis) (11).

KoxeH kaHan 3alydeHHS Ma€ CBOi OCOOJMBOCTI: IEBHI KaHAIM Kpalle
MPAIOIOTh JIJIS 3aTy4eHHs HOBOI ayJUTOpIi, 1HII MOBEPTalOTh KOPUCTYBadiB Ha
npoaykT. Take pi3HOMaHITTS KaHajiB CTBOPIOE 0araTo BapiaHTIB MOTPAIUISTHHS
KOpHCTyBa4a Ha MPOAYKT Ta MOJAIBINOI OMJaTH Ha MPOAYKTi, TOMY OIlIHKa
IIHHOCTI KOKHOTO 3 KaHaJIIB Ta aJIOKallisi MapKETHUHTOBOTO OIOJKETYy MIXK
JOKepenaMu 3allydeHHsT € OJIHUMHM 3 HaWOUIhIINX BUKIHUKIB MapKETUHTOBOTO
BJIJIUTY KOMITaHii.

Y komrmaHii BHECOK KaHaliB y KOHBEPCII0O B OIUIATY OIIHIOETHCA 32
nonomoroto Last-click monmeni aTpuOyuii, ToOTO BCS BHpPyYKa HMPUCBOIETHCA
OCTaHHBOMY KaHajly, 3 SKHM B3a€MOJISIB KOPUCTyBau Iepen oruiator. Taka
MOZIeJIb TpOCTa Yy BIOPOBAKEHHI Ta IHTEpIpeTalii, MpPOTe HE JI03BOJISE
BpaxOBYBAaTH BCl B3a€MO/Ii KOPUCTYBayiB 3 pekiiamoro. Ha ocHOB1 JaHuX KoMmaHii
Oyno moOymoBaHO Pi3HI TUIMM MOENEH aTpuOyIlii KOHBEpCii KOPUCTYBadiB Y
nepily orJiaTy Ta HaJaHO PEKOMEHAAIlll CTOCOBHO BHOOpPY MOJENI Ta PO3MOALTY
OrO/IKETy MIXK KaHaJIaMH 3aJTy4eHHS.

Jlnst nocnimxeHHst Oyio 310paHo J1aHi PO KOPUCTYBaviB MPOAYKTIB KOMIaHIi
3a mepioa 3 uepBHs 2023 poky mno rpyaeHb 2024 poky. Habip nanux BkiItOouae B
cebe iH(pOpMalLiI0 MPO BCl MOTPAILISHHS KOPUCTyBadya Ha MPOAYKT 13 JETaIsIMU

PO T€, KOJIU 1€ BII0YJIOCS, 3 SIKOT'0 PEKJIAMHOI0 KaHaly MpUMIIIOB KOPUCTYBay Ta



qy 3poOWB BiH TEpIIy OIUIATy MicIs JaHOTO TOTPAaIUIIHHA Ha Tpoaykrt. [laxi
MICTSTh KOPUCTYBa4iB, sKI 3pOOWUIIM TMepiry oraTy (3 iHdopmallew mpo MUIax
KOpPHUCTyBada JIMIIE 1O TEPINOi OIUIATH BKJIFOYHO), a TAaKOXK KOPHCTYBadiB, SKi
KOPHUCTYIOTBCSL ~ TIPOAYKTOM  OE€3KOINITOBHO — I TakuX KOPHCTYyBadiB
oOMexyBanucs yuiie nepir 10 moTparisHb Ha NPOIYKT, 00 Hagadl WMOBIPHICTH
oIIaTH Ha/3BUYaiiHO Mama. OkpiM 1pOro, y HaOOpi MaHWX € PO3IMOMUICHHS 32
TUTIOM 3aXO0Jy Ha MPOIYKT — peecTparlis (Mepimi 3axiJ KOpUCTyBaya Ha IMEBHUN
MPOAYKT) Ta JOTIH (moBepHeHHs Ha matdopmy). Ile 3pobneHo st Toro, moo
OILIIHUTH, AKI KaHAJIW Kpalle 3alydaloTh HOBY ayJMTOPIIO, sKa IJIATUTh, a SKI —
MOBEPTAIOThH BXKE 3aPEECTPOBAHUX KOPHUCTYBAUIB.

Habip manux ckianaerbest 3 6 278 737 cnocTepekeHb Ta 6 CTOBIIIIB, Cepell

SAKUX:
o 1d_metauser — yHIKaJIbHUI 1IEHTU(PIKATOP «METAKOPUCTYBAYAY;
o event time — JjaTa Ta 4yac 3aX0/1y KOPUCTyBayda Ha MPOJIYKT;
o 1d_channel — inenTudikaTop KaHamy, 3 IKOTO MPUIIIIOB KOPUCTYBAY;
° action type — THUIl 3aXxoy, MOXXe OyTH JuIIe ABOX 3HAYEHb —

registration ta login;

o 1s_converted — 4 3aruIaTHB KOPUCTYBad MICIS I[LOTO MOTPAIUISTHHS
Ha MPOJYKT;
o amount — CKUIbKHM TpOIIEH B 10Japax KOPUCTYBay MPUHIC MICIs I[bOTO

NOTPAIJISIHHA Ha MPOJIYKT.

3 METOI0 BHUSBJICHHS 3aKOHOMIPHOCTEH Ta 3ajJeKHOCTEH B JaHUX OyIJ0
MIPOBEICHO TOPIBHIHHSA METpUK % payers (BiICOTOK KOPUCTYBadiB, SIKi 3p0OWIN
nepiry omaty), ARPU (Average revenue per user, cepeaHs BUpyuka Big 1
kopuctyBada), ARPPU (Average revenue per paying user, CepeHs BUPYyUYKa BiJl
TJIATHUKA) 711 PI3HUX KaHAIB 3alydeHHs. BusiBieHo, 1m0 € 2 KaHajM, SKi MaloTh
HaMBUILMK BIACOTOK IUIATHUKIB Ta BUPYUYKH BiJl KOpUCTyBaya — KaHanu 7 Ta 12.
[Tpu pomy Bupyuka Bif 1 kopucTyBaua, sKuil 3poOUB OIIaTy, Maike piBHA Ha

BCIX KaHajax, OKpiM 6, JIe BOHa CHJIBHO BHIIA, Ta 10, Ae HaBMaKu — CUJILHO HUXKYA.



Ha Puc. 1 npeacraBieHo po3mofial BUPYUKH Ta KUIBKOCTI KOPHUCTYBayiB 3a
BECh TIEPiOj] MaHWUX [0 MApKETHHIOBHX KaHajaX. BCTaHOBIEHO, MO € TpH
HANOUTBIII KaHAIX 32 PO3MIPOM BUPYUKH 3 TIEPIIUX OIUIAT, a caMme, kKaHanu 7, 12 ta
13. Ilpu oMy € 1 1HIN KaHaIM, SKI 32 BECh 4Yac MPHUBEIM JOCUTHh 0ararto
KOPHCTYBayiB, ajieé BUPYUYKa 3 TAKUX KaHaJIIB HA0Arato HIK4a, HAMPUKIIAI, KaHAII!

2,3,5.

Id Channel

$94 630
397486

5 88

287951

250 860
$54 818

50000

Amount

40000 165540

135629

$10719

) 52008 $3250 $1867 $2097 0K

$227 $91 $5 $662

2 3 4 5 6 7 8 9 10 11 12

Puc. 1. Po3noaiin BUPpYUYKH 3 MepPIINX OIUIAT Ta KOPUCTYBAYIB MIXK
MApPKeTHHIOBUMH KaHAJIAMU
Ircepeno: pospaxynxku aemopie
Moske OyTu neKiTbKa MPUYUH TOTO, M0 KaHAJIM MPUBAOIIOIOTH OaraTto
KOpHCTYBauiB, ajie¢ Maibbke He MaloTh BUpyuku. [lo-mepie, Aesiki KaHaIu MOXYTb
NPUBOJAUTH MEHII IIIbOBY ayJUTOPIIO, SIKA HE HACTIIBKU 3allIKaBJeHa B MPOIYKTI.
[To-npyre, npobaema moxke OyTH y moTouHii Moaem arpudyuii, Last-click, sika ne
BPaXOBY€ BChOTO IUISAXY KOPUCTYBAUiB Ta MPUCBOIOE I[IHHICTD JIMIIE TOMY KaHaTYy,
3 sikoro Oe3mocepeaHbo Oyia 3pobisieHa ormarta. [lo-Tpere, meBHI KaHAJIM MOXYTh

IPUBOJUTH OUIbIIE HOBUX KOPHUCTYBAdyiB, sIKl IlIe HE 3HAWOMI 3 MPOAYKTOM 1 HE

Number of metausers



TOTOBI pOOMTH OIJIaTy, a 1HII KaHajld B OCHOBHOMY IOBEPTAlOTh KOPUCTYBAUiB.
Kopuctysaui, siki Bxke Oyiu Ha rmaTdopmi padiiie 1 OyJau roToBl HOBEPHYTHUCS 111€
pas, 3 OUIBIIOI0 WMOBIPHICTIO 3aruIaTATh. i Bepudikailii 3a3Ha4€HOI TnoTe3u Ha
puc. 2 BijoOpakeHO YacTKy KOPUCTYBauiB, SIK1 3JIMCHUJIM TPaH3aKIIiIO, BITHOCHO
3arajibHO1 KUIBKOCTI aBTOpU30BaHUX 0ci0. KpiM Toro, mpencraBieHo mUTOMy Bary
omepaiiii 3 peectparii Ta BXOQy B CHCTEMY B pPO3pi3l 3arajabHOro Tpadiky 3a
BIJINOBIJIHUMHU KaHaJlaMU 3aitydyeHHs. [Ipu nboMy KopucTyBadi, siKi TOBEPTAIOTHCS
Ha MPOAYKT 1 poOJISATH JIOTIH, JIMCHO OUTBI CXWJIBHI IO OIUIATH, HIXK KOPUCTYBadi,
SK1 BIEpILE MOTpanwid Ha npoaykt. OTxke, T1 KaHAW, Ha SIKUX OLIbIIE JIOTIHIB,

IMPHUHOCATH CYMApHO O1JIBIIIe BHUPYYKH.

Id Channel Action Type
M iogin

registration
3,00% M reg

2,50%

2,00%

% payers

1,50%

1,00%

0,50%

0,00% -

100%

80%

% of total actions

40%

0%
1 2 3 4 5 6 7 8 9 10 11 12 13

Puc. 2. KonBepcisi B mepiy onjiaTty B 3aJIe:KHOCTI Bill THILY 3aX01y HA
NPOAYKT i BiICOTOK peecTpaniii Ta JIOTIHIB HA KOKHOMY KaHAJII
IDrcepeno: pospaxynku aemopie

OckiIbKM AaH1 B34T1 3a JOCUTh JIOBTUH Mepioj] yacy (MBTOpa poKy), BAXKIMBO
MepeBIpUTH, HACKUIBKK CTaOUIbHI B Yaci MOBEAIHKA KOPUCTYBaUiB Ta B3aEMOJIS 3
pPI3HUMHU KaHaJIaMH A TOro, 100 pPO3yMITH, Y MOXKYTh KalleHAapHI 3MIHU

BIUTMHYTH Ha TOYHICTh MOJENIOBAaHHSA. BUsBIEHO, 10 3a1y4eHHsI KOPUCTYBAUIB €



JIOCUTH CTaOITBHUM: MIPOTATOM Maii’ke BChOTO MEPioy CIOCTEPIraeThCsl OJHAKOBA
CTPYKTypa KaHATIB y BUPYUIIli Ta MPUBEICHUX KOPUCTYBaUiB.

JUis mpudHATTS pIIIEHHS I[IOJ0 NEPepo3MOAiTy OIOKETy MK KaHaJaMH
OyJsio BUKOpUCTaHO 7 Mojened atpuOyiii, a came: First-click, Linear, Position-
based, Time-decay, Logistic regression, Shapley vectors, Markov chains. 3a
eTAJIOHHY MOJIeNb JIJIsl MOpiBHSAHHS Oyina BuOpana moaens Last-click.

Ha Puc. 3 npencraBieHO NOPIBHSJIBHUM aHANI3 PO3MOILTY JOXOAY MK

MapKETUHTOBUMHU KaHaJaMHU BIAMOBIHO A0 PI3HUX MOJIeNIeH aTpulyIi.

Id Channel Attribution type

4 5 3 7 8 9 10 11 12 13 W Last-click
First-click
Linear

B rPosition-based
Time-decay

M Logistic regression
Shapley vectors

W Markov chains

Amount

30K

10K
5‘I|III ‘Ill‘llllllllllllll o [ T— | J— 7.!,. IIIII

Puc. 3. IlopiBHSIHHS Mepepo3MOAiy BUPYYKH MK KAHAJIAMHM 32 Pi3HUMH
MOJEJAMHU aTPUOyLil
Ircepeno: pospaxynxku aemopie

3ayBa)kMMoO, 1110 Maibke BCl MOl MPUCBOIIM HaWOIbIIe BUPYUYKH KaHajJam
7 ta 12, siki naBanu HaOLIbIIy YacTUHY NpuOYTKY 1 3a Last-click-atpubyuiero. Le
CBIIYMUTH PO TE, 0 KOPUCTYBAul YACTIIIE 32 BCE B3aEMOJIIIOThH 3 PEKIAMOIO came
B IIMX KaHaJlaX; BIAMOBIAHO, JaHI KaHAIM € HAUO1IbII BAXIUBUMHU JIJIs 3aJTyUEHHS
Ta TOBEPHEHHS KITIEHTIB.

B Toit xe yac moneni First-click ta Position-based 3HauHy 4acTKy BUPYYKH

npuUcBOiNM KaHajmaMm 1-3 Ta He Bu3HaumiaM KaHainu 10-13 gk BaxnmBi. 3 1BOTO



MOXHa 3pOOUTH BUCHOBOK, 1110 MAPKETUHTOBI JKepena 1, 2 Ta 3 HalOUIbII IIHHI Y
3aJIydeHHI HOBMX KOPHCTYBauiB, aJ’Ke JlaHI MOJIeIl HaHO1IbIe I[IHHOCTI HAJlal0Th
paHHIM B3a€EMOJISIM KOpPHUCTyBauiB 3 peknamoro. A kanamu 10, 11, 12, 13
Halie(eKTUBHINII y TOBEPHEHHI KOPHUCTYBadiB 3a JOMOMOIOI0 CTpaTerii
remarketing Ta retargeting.

Oxpim 1poro, data-driven meromm, Taki sk Logistic regression, Shapley
vectors Ta Markov chains, po3moOAiIUIM BHUPYUYKY MIK KaHajlaMH Maike
OJTHaKOBHM 4WHOM. le Bka3ye Ha Te, 110 TaKUi PO3IMOALI € JOCTATHBO TOYHUM Ta
JEMOHCTpPYE JIACHY BaXKIIUBICTh KaHAIB y 3aJy4eHHI KOpPUCTyBauiB. bymnu
nobyaoBani ROC-kpuBi JiJ1si OLIIHKKA TOYHOCTI pe3yJbrariB data-driven mopenei
atpuoyuii. 3nauendss AUC (momn mijx kpuBoro ROC) KoJIMBaIOThCS 3aJI€KHO Bijl
mozeni y mpomixky Big 0,71 mo 0,8, mo o3Haudae, MO MOJAENl JOCUTH TOYHO
pO3AUSIIOTh €(EeKTUBHI Ta HEe()EKTUBHI €IEMEHTH LUISAXY KOpUCTyBada. Takox,
kpuBi ROC mie pa3 miaTBepIKyl0Th CX0XKICTh pe3yibpTariB data-driven monenei y
aTpuOyIii BUPYYKH JIO0 TEBHOTO KaHANy 3allyd€HHs, aj€ MOJieb Ha OCHOBI
JaHIIOTiB MapKkoBa BUIISETHCS CEPel IHIINX SIK HalOUIbII TOYHA.

Ha Puc. 4 npencraBneHo 3Ha4€HHsS CepeHBOT BUPYYKH BiJ 1 KOpHCTyBauda
(ARPU) y mopiBHSHHI MIDXK KaHaJlaMM 3allydeHHsI Ta MOJEISIMHU aTpuOyIIii.
Haiikpamnuii pe3ynbTaT 3a BUPYUKOIO BiJl 1 KOpucTyBaua mokasye kaHai 12 mpu
3acTocyBaHH1 Ounbiocti mojeneit atpuOyiii. IIpu npomy First-click momens
npucBoisnia Oinbii ARPU kanamam 1-11, 110 MOSICHIOETBCS BIIHECEHHSM BCI€T
BUPYYKH Ha MEpHIy 110 KOPUCTyBaya, a HE MOJIIOM BUPYUYKH MK KaHajlamMH 3a

IICBHUMM IIPpaBUJIaMH.



Id Channel Attribution type
“ ’ s 8 9 1 12 13 B Lastclick
First-click

inear
M Position-based

St
Wl Markov chains

Value

9
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Puc. 4. IlopiBHsiHHs Mojesiel aTpulyuii 3a meTpuxoro ARPU, po3noaijieHoro
MiK KaHAJIaMHu
IDrcepeno: pospaxynku aemopie

3Bakal0uM Ha pI3HY KOHBEPCII0 B OIUIATY MDK KaHajlaMHu, BapTO TaKOXK
MOPIBHSTH CEPEIHIN H0X1] HAa oAHOTrO TiaTHOTO KopuctyBada (ARPPU). Ha Puc. 5
npencrasieHo audepenmiamniio nokazHuka ARPPU 3anexxHo Binm o0paHoro
MapKETHHTOBOTO KaHAJTy Ta 3aCTOCOBaHOT MO/ aTpUOYIIii.

HaiiGinpir BUPYUYKHM BiJl OJHOTO TUJIATHUKA KaHAJI OTPUMYE TPH PO3MOJILII
Bupyuku wmertogamu first-click, last-click Ta position-based arpubymii. Ilpu
PO3MO/LII BUPYUKH 1HITUMU MoaenssMu MeTpuka ARPPU € npu6in3Ho 0HaKOBOIO
utst pi3HUX KaHauiB. Ile cBimuuTh mpo Te, mo rule-based moneni 3 dokycom Ha
KpaiiHl JTOTUKH TEPEOLIHIOITh LIHHICTh OKPEMHUX KaHaliB, TOJl sk data-driven
MIIXOAW JEMOHCTPYIOTh OUIBII PIBHOMIPHUN PO3MOJUI CEPEAHBOTO JTOXOAY BIJT
MJIATHOTO KOPHCTyBaya. Taka BIAMIHHICTH MIJAKPECIIOE BAXIHUBICTh BHOOPY data-

driven moneni atpuOy1Iii IpH OLIHIOBAHHI €()eKTUBHOCTI KaHAJIB 3aJTyYCHHS.



Attribution type
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Puc. 5. IlopiBusinHs Mojesiel aTpudyuii 3a merpuxkorw ARPPU, po3noaisienoro

Id Channel
. t-click
clic

M Lo ression
Shapley vectors
M Markov chains

10.95

v}

Value

74

MiK KaHaJIaMu
Licepeno: pospaxynxku agmopie

[IIo6 xpamie 3po3yMiTd JIOTIKY pOOOTH Mojeieil arpulyiii, BapTo
MIPOaHaJI3yBaTH HE JUIIE KaHAJM, a 1 KOHKPETHI Aii, IKi BUKOHYIOTh KOPUCTYBayi
IPOTArOM KIIEHTCHKOTO MNUISAXY MiJ Yac B3aeMOAIl 3 PEKJIaMOI0 KOMIMaHii.
Peectpariii Ta 10riHM € OCHOBHUMH KpPOKaMU KOPHUCTYBAIbKOT BOPOHKH, 1 T€, SIK
MOJIeJII PO3HOJISIOTh MI)K HUMU BUPYUKY, MOKE JaTH JTIOAATKOBI 3HAHHA IPO TE,
Kl MOJENl BapTO BUKOPUCTOBYBaTM Ta fAKI MApKETHMHIOBI  CTpaterii
BIIPOBAJ)KYBAaTH HAa OCHOBI PE3yJIbTaTiB MOJCIIOBAaHHS.

Ha ocHoOBI aHamnizy BIJICOTKOBOTO PO3MOJLIY BUPYUYKH MIXK PEECTpPALIsIMU Ta
joriHamu KopuctyBauiB (Puc. 6) BcTaHOBiI€HO, MmO OUIBIIICTE MOJETEH, 3a
BUHATKOM First-click, aTpuOyTyt0oTh OCHOBHY 4acTKy 10XOJy came JioriHam. Takuit
pO3MO/LT 3yMOBJIEHUI JTOMIHYBAaHHSAM JIOTIHIB y 3arajibHiil CTPYKTYpl B3a€MOJIIN
KOpUCTyBauiB 13 peknamoro. Hartomicte Mogens First-click akymymioe Bcio
LIHHICTh Ha €Talll peecTpalli, OCKUIbKY IS OISl € IEPBUHHOIO TOYKOI KOHTAKTy
B KJIIEHTChKOMY IIIsXY. OTpUMaHi pe3yiabTaTy MiATBEPAXKYIOTh, 110 BUOIp Mol
aTpuOyLii 0e3nocepeHbOo BH3HAUYAE IHTEPIIPETALIIO €(eKTUBHOCTI

MapKETUHTOBUX KaHAIIB Yy 3aJydyeHHI Ta yTpuMaHHi1 kiieHTiB. KoxHa Mojenb



3aCTOCOBY€E CrelU(pIYHUN MIAX11: BiJl KOHIIEHTpAallli Ha MOYaTKOBUX YU (PiHATBHUX
KJIIKax JIO 3Ba)KEHOT'O OIlIHIOBAaHHS BHECKY KOXXHOTO eTamy KOHBEpCIi.
JlocnikeHHsT BUSBHIIO, 11O HE3aJE€KHO BiJ 0OpaHOro MeTony, kaHamu 7 Ta 12
CTaOUIBbHO OTPUMYIOTh HAMOUIBIY YacTKy BHUPYYKH, IO CBIAYUTH MPO IXHIO
KJIIOYOBY POJIb B OXOIUICHHI HaWOUIBII IUIATOCTIPOMOXKHOI ayautopii. BogHouac
MOJIeJIl, OPIEHTOBAH1 Ha MEPIY B3a€MO/III0, aKIICHTYIOTh yBary Ha iHIIUX KaHajax,
Kl € KPUTHUYHO BAXJIMBUMHU ISl 3aJy4y€HHsS HOBUX KOPHCTYBaudiB Ha CTapTi

TIPOJAXKIB.

Action Type Attribution type
registration ogin W Last-click
M First-click
I M Linear
1.0 M Position-based
95,18% Time-decay

M Logistic regression
0.3 Shapley vectors
M Markov chains
L 79,96% 80,33%
0.8
0.7
056
5
0.5
43
04
03
9,83% 20,04% 19,67%
0.2
4,82%
ast-click Markov ast-click First-click Linear
hains

6,11%
,89%

First-click inear Position-  Time-decay  Logistic Shapley ! Position-  Time-decay  Logistic Shapley Markoy
based based regression vectars chains

Value

regression  vectors o

Puc. 6. [lopiBHAHHA PO3MOAy BUPYYKH MIXK peecTpaliiMM Ta JOTiHAMHU
KOPHUCTYBa4iB 32 Pi3HUMH MOAEJISIMH aTPUOYIIiL
Ircepeno: pospaxynxku aemopie

AHani3 [0JAaTKOBHX METPHUK, TaKMX SK CepeJHs BHpydYKa 3 OJIHOTO
kopuctyBada (ARPU) uu 3 ogHoro mnatHuka (ARPPU), Tex mokasas, 1o mMojeni
3 (hoKycoM Ha KpaiHi Aii 3HAYHO MIABUIIYIOTh IIHHICTh OKPEMHUX KaHaJiB. A OT
OiAX0AH, SKI BpPaxoBYIOTh BCIO TOCTIAOBHICTh B3a€EMOJIM, MOKa3ylOTh OUIbII
PIBHOMIpHUN pO3MOJIA BUpYUYKH. Ile roBopuTh mpo Te, 10 Taki MOJEJI Jar0Th
O1TTbIII 3BaXKEHY OLIIHKY BHECKY KOKHOTO KaHay.

Bapro okpemo migkpecnutu, 1m0 anropuTMivHi miaxoau Logistic regression,

Shapley vectors ta Markov chains mnokazanu Maiike 1IEHTUYHHI pPO3MOALT



BUPYUYKM MK KaHanamu. [lompu pi3HMIIO y MeTOoAax pO3paxyHKy Ta PO3MOALTY
IIHHOCTI, 1XH1 pe3yJbTaTH € JOCUTh OJIU3BKUMH, II0 MOXKE CBIIYUTH IIPO BHUCOKY
TOUYHICTh Ta HAOMKEHICTh J0 PEaTbHOrO BHECKY KOXKHOTO KaHaly Yy LUIbOBI il
KOpPHCTYBauiB.

Y miaCcyMKy He iCHY€ €IUHOI MPaBHIBLHOI MOJEN, sIKa MIAXOAUTh JJIs BCIX
BUMAIKiB. Bubip Momeni aTpuOyilii 3aJIe:KUTh BiJl TOTO, SIKI caMe 3aBJIaHHS CTaBUTh
nepea co00r0 KOMITaHisl, HAIPUKJIIA, YU BaXXJIUBO 3aJyYUTH HOBUX KOPUCTYBAUiB,
YU MOBEPHYTH BXKE ICHYIOUMX. SIKIIO X MOTPIOHO OTPUMATH MAKCUMaJIbHO TOYHY
OLIIHKY TOTr0, SIK KaHaJlM peaJbHO BIUIMBAIOTh Ha KOPUCTYBauiB, BapTO OOUpaTH
anroputmiuHi  data-driven migxoau. BoHu kpaile BpaxoBYIOTH yCi B3a€MOJIl
KOPHUCTYBaua 3 peKIaMor0 1 Jar0Th OLIbII OOIPYHTOBAHI pe3yiabTaTu. Takuid miaxiza
JO3BOJISIE TIPUAMATH OUIbII 3Ba)KEH1 pPIlIEHHS 1 €QEKTUBHINIE PO3MOIUISATH
MapKeTUHroBuil Orwomxker. JlaHi, oTpumaHl 3 Mojenedl aTpuOyuii, MOXYTh
0e3mocepelHbO0 BUKOPUCTOBYBATUCH ISl MPOMOPLINHOTO PO3MOAUTY OIOIKETY
BIJIMOBIHO JI0 IIIHHOCTI KO’KHOTO KaHAITy B MPOIECi KOHBEPCIi.

Po3nozin OromkeTy Mae BpaxoByBaTH HE JIMIIE MOTOYHY €(PEKTUBHICTh, a I
poJib KaHanmy y (QopMyBaHHI KOpPHCTyBalbkoi 0a3u. Kananu, 1mo moBepTaroTh
KOPHCTYBaiB, 3a3BHYail MPUHOCATH BUIIY BUPYYKY 3 OJHOTO IUIATHUKA, ane 0Oe3
pEeryJNApHOTO  3aJy4eHHS HOBUX  KOPHCTYBayiB  ayJauTOpis  MOCTYIOBO
ckopouyeTbes. ToMy HeoOXiaHO 30epiratu 0asaHc MK IIUMU HaIPSIMaMHU.

[Ipy mOpIBHSAHHI BUTpPau€HUX OOJDKETIB Ta 3apoOJEeHUX KOUITIB Ha
MOBEPHEHHS (JIOTIHM) Ta HOBI peecTparlii KOPUCTyBadiB OyJi0 BUSBIICHO, IO XOU
KoMmMnaHisi 1 BUTpadae 95% OIOMKETIB Ha 3alydeHHs HOBHMX KOPHCTYBadiB,
HalOUIbIllE BUPYYKU MPUHOCATH CaMe€ T[OBEPHEHI Ha IUIaTQopMy KIIEHTH.
He3Bakaroun Ha Te, U0 BUTPATU HA 3aJyYCHHS HOBUX KOPUCTYBauiB CIPHUSIIOTH
301IBIIICHHIO ayTUTOPHOI 0a3M, sSIKa 3roJlOM TOBEPTAETHCS Ta MPHUHOCUTH KOMITaHi1
NpuOyTOK, BapTO TMEPEPO3NOJAUTUTA OIJKET 13 3allydeHHS Ha ITOBEPHECHHS
KOPHCTYBaUiB 715 301IbLICHHS MPUOYTKOBOCT1 KOMITaHIi.

Ha ocHOBI aHami3zy J0I1iIbHO C(OpMYBaTH TaKy CTPYKTYpY PpO3MHOJLTY

OIOIKETY:



o 70-80% Or0mpKeTy pO3MOAUINTA HAa KaHAIM, L0 3aly4yaloTh HOBY
aynutopiro (mepeayciM kaHanu 1-3, axi € HahOuIpI BaxkmBUMH 3a First-click
atpuOyuiero). Taka wdacTka OmKETY Bce IMe 3a0e3ledyye pO3IIUPEHHS
KOPHCTYBAIbKO1 0a3u Ta CTBOPEHHS yMOB JJisi MailOyTHIX KOHBEpCId, MpOTE J1ae
3MOTY TaKOX BHIUIMTH OlIbllie OIO/KETY Ha MOBEPHEHHSI KOPHUCTYBAYIB;

° 20-30% OromkeTy BUIUIATA HA KaHaIM, IO BHUKOPHUCTOBYIOTH
retargeting Ta remarketing (kamamm 7, 12, 13, sxi € HaWOUTBII IIHHUMH 3a
OutbmIicTIO Mojened arpuOymii). LI kaHamu AEMOHCTPYIOTH BHUCOKUH PIBEHb
KOHBEpCIi Ta HallO1IbIILy BUPYUKY BiJI IJITATHUX KOPUCTYBAYiB.

Bognouac BapTo yHUKATH aBTOMATHYHOTO pPIBHOrO (hiHAHCYBaHHS BCIX
kaHaniB. Hanpuknaa, xoua aeski kaHaiau (K 2, 3, 5) TeHepyIOoTh 3HAaYHY KUIBKICTh
TpadiKy, IXHIil BHECOK y BUPYUKY oOMexeHuM. Taki KaHaau MOXYTh 3aJIMILATUCS
y CTPYKTYypl OMOKETy, ajleé 3 MEHIIUM OOCSIroM i1HBECTHIIH 1 3 (OKycoM Ha
onTUMI3aIii0 a00 TeCTyBaHHS.

[Ipu ¢QopmyBaHHI OOKETy BaXKJIMBO BpaxoBYBaTM W  MOTEHLIA
MacmtabyBanas. Hampukinan, email 1 opra”iudi jpkepena MarTh XOPOIIY
e(EeKTUBHICTh, ajle HE MOXYTh OYTH ICTOTHO PO3LIMPEH] 32 PAXyHOK JOJATKOBUX
Butpar. HaBmakw, mnatHi kaHanu Taki, sk Google Search um Facebook,
JI03BOJISIIOTH 30UTBIIINTH OXOTUICHHS 332 PaXyHOK JI0OJIaTKOBOTO (hiHAHCYBAHHS, TOMY
MOYTb CTaTH IPIOPUTETHUMU MIPU MEPEPO3MOILIIL.

[Ipunuun guBepcudikaiii € KPUTHYHO BaXKIMBUM IS  CTaOUIBHOCTI
MapKeTUHTOBOTO mopTdens. OCKIIbKM KOXXKEH KaHal OXOIUIIE crenudiyHi
CETMEHTH ayAuTOpii, BaXXJIWUBO 30epiraTd MyibTHOpeHIoBUI minxin. Hapith
HU3BKOKOHBEPCIMHI JKepena MOXYTh BIFITpaBaTH pPOJb JOTOMDKHHUX KaHANIB,
dbopMyrOuM J1O0JATKOBI TOYKM KOHTAaKTy Ta TIpallOl0uYd Ha JOSUIBHICTH 1
BIII3HABAHICTh. BoJHOYAC CHUCTEMHE TECTyBaHHS HOBUX Timore3 Ta (¢opMariB
JI03BOJIUTH Oi3HECY BYACHO aIaNTyBaTHCS 0 pUHKOBUX TpaHCopMaIliil.

Mertomosiorisi afanTUBHOTO OOKETYBaHHS Mependadae nepioudHy pPeBi3iio
(1HAHCOBHX IUIAHIB 3 ypaxyBaHHSIM AUHAMIKH PUHKOBUX YMHHUKIB. KopuryBaHHs

OI0JPKETHUX YaCTOK Ha OCHOBI ITE€palliifHOrO aHalildy Mojeieil atpulyiii cnpuse



moOyI0B1 peJieBaHTHOI CTpATeTii 3ayueHHs, sika MiHIMI3ye Hee(eKTUBHI BUTpPATH
B YMOBaX BHCOKOI MIHJIMBOCTI CEpPEOBHIIIA.

Otxe, edekTuBHA CTpaTeris OMOKETYBaHHS TPYHTYEThCS HAa CHHEPTIi
aHAJITUYHUX JAHUX, CTPATEriyHOTO OauyeHHS POJIi KOXKHOTO KaHally Ta BUCOKIM
touHocTi data-driven pimens. Takuii minxig 3abe3meuye (popmyBaHHA
TUBEpPCU(IKOBAHOTO Ta aJalTHUBHOTO MAPKETHHTOBOTO TMOPTQEns, 3IaTHOTO
OJIHOYACHO CTUMYJIOBAaTH MaclITa0yBaHHS Ta TapaHTyBaTH CTaOUIbHICTD
(1HaHCOBUX MOKA3HHUKIB.

Bucnoeéku ma nepcnekmugu nooanvuiux po3eiooK y 0aHOMy HAnpami.

VY nocaimkeHHI po3B’sA3aHO aKTyalbHE HAyKOBO-IIPAKTUYHE 3aBIaHHS OO
OLIHKKA €(EeKTUBHOCTI LUPPOBUX MAPKETUHIOBUX KaMIaHId 3a JOMOMOIOIO
Mojened artpuOymii Ui onTUMI3alii ympaBiIiHCBKMX pimieHb. [IpoBeneHe
JOCIIKEHHS TATBEPAUIIO, 0 CydacHe MU(PPOBE CEPEIOBUIIE XapaKTePU3y€EThCS
HAJ[3BUYANHOIO CKJIQJIHICTIO KJIIEHTCHKOTO IUISAXY, /€ BEIUKA KUIBKICTh TOYOK
B3a€MO/I1i YHEMOKIIUBIIIOE JIIHIMHE BU3HAYEHHS JXKepeia KoHBepcii. BctanorieHo,
10 KJIACUYHI MIJIXOH 10 aHAJI3y YacTO BUSBISIOTHCS HEIOCTATHIMU, @ TOCUJICHHS
MOJIITUKU  KOHQIAEHIIHHOCTI JaHMX 3MYIIye KOMIIaHii po3po0JsSTH BJacHI
METOJ0JIOT1i 300py Ta iHTepnpeTali indopmarii. Y xoai aHaizy O0yJo J0BEIEHO,
10 TpaJuIIiitHI MOJeNTi Ha OCHOBI TpaBuil, siK-0T First-click umu Last-click, maroTh
OOMEXeHy TOYHICTh 4epe3 CYO’ €KTUBHMHA pO3MOMAUT I[IHHOCTI, TOMl SIK
anroputmiuni Data-driven mozgemi, 3o0kpema Bextopu lllerm, nanirorn MapkoBa
Ta JIOTICTUYHA PErpecis, NeMOHCTPYIOTh HAWBHUIYy MPOTHO3HY cuily. AmpoOarris
IIUX MOJIeNIel Ha peaIbHUX JaHWUX JOCIIHKYBAHOTO MIAIMPHUEMCTBA MOKa3aia, 1o
BUOIp MeToAy aTpuOyIlii JOKOPIHHO 3MIHIOE PO3YMIHHS €()EKTUBHOCTI KaHaiB:
QITOPUTMIYHI MIAX0AU 3a0€3Medyl0Th OO €KTUBHHMM PO3MOAUT BHPYYKH Ta
JO3BOJISIIOTH  1IEHTU(IKYBAaTH pOJIb JONMOMDKHHUX KaHajiB, sKi (POpMYyIOTh
BITI3HABAHICTh 1 JIOSUTBLHICTh, aJle YaCTO ITHOPYIOTHCS CIPOILIEHUMHU MeToaamu. Ha
OCHOB1 OTPMMAaHUX PE3yIbTaTIiB OyJIO 3alpONMOHOBAHO CTPATETII0 aJTaNTHBHOTO
Oro/KeTyBaHHS, 110 0a3yeThCsd Ha MPHUHIMIIAX JUBEpCcUdIKalli Ta PEryJspHOMY

NEePerisiii YaCTOK 1HBECTUIIN BIAMOBIAHO 10 aKTyaJbHUX JAHUX MOJIEITIOBAHHS.



Takuit miaxia 3a0e3nedye CUHHEPTil0 MK CTpaTeTIyHUM Oa4eHHSM POJIl KOKHOTO
KaHaAJly Ta BHUCOKOIO TOYHICTIO aHAJIITUYHHMX PIlllEHb, 110 03BOJsiE (PopMyBaTH
THYYKAH MapKeTUHTOBHM TOpTdenb, 3AaTHUM OJHOYACHO CTUMYJIIOBATU
MacimTa0yBaHHS Ta TapaHTyBaTH oOIlepalliiiHy CTaOUIbHICTh Oi3HECY B yMOBax
BHCOKOi PUHKOBOI KOHKYPEHITI].

Ilepcnexmusu  nodanvuux pos3giook y oOauwomy Hanpami. llonanbiii
nociipkeHHss 'y cdepi data-driven arpuOyiii MoXyTh OyTH CHpsSMOBaHI Ha
IHTErpaIio po3poOJeHUX MOJeiel 13 CuCTeMaMy aBTOMAaTU30BaHOTO YIIPABIIIHHS
pexiaMHuMu ctaBkamu (bid management) y pexumi peanbHOro yacy. Okpemy
yBary BapTo MPUALUIATH MOPIBHSAHHIO IMOBIpHICHUX Mojieniel (JiaHioriB Mapkosa)
13 MeTomaMH TIMOOKOTO HaBUaHHSA (30KpeMa, PEKYPEHTHHMH HEHPOHHUMH
MepeXaMH) IS TPOTHO3YBaHHS KOHBEPCIi Ha OCHOBI IOCIIJIOBHOCTEH il
KOPUCTYBadiB. TaKo)X aKTyaJdbHUM 3aBJAaHHAM 3JIAIIAETHCA  aJamnTarlis
QITOPUTMIB aTpPUOYIl JO YMOB OOMEXEHOTO JOCTYIYy 0 NMEPCOHATBHUX JaHUX
(imentudikaiis 6e3 dainiB cookie), 1Mo norpedyBaTUMe pO3pOOKH HOBUX ITiIXO/IIB
710 1IeHTU(IKAIlli «KMETAaKOPUCTYBaUiBY» HAa OCHOBI CHHTETUYHUX JAHUX Ta METOIB

KOH(}1IEeHIIIIHHOT0 00YHCIICHHS.
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