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Y ecmammi oocnidoceno ocobrusocmi mapkemuney 6 iHOycmpii cnopmy ma
po3eaz 3 No3uyil ynpasiiHcbko2o nioxody. O6IpynmosaHo, wo cneyugixa
3a3Ha4yenoi iH0ycmpii 3yMOGNEeHA eMOYIUHO-00CBIOHUM XAPAKMEPOM NPOOYKHLY,
HeGU3HAYEHICMIO pe3yibmamy, NoOI€GICMI0 CRONCUBAHHS, COYIAILHON NPUPOOOIO
83a€MO0ii ma 0a2amocmopoOHHIM Xapakmepom puHKy. Yzaeanomeno cyuacmi
HAyKo8i nioxoou 00 Mpakmy8aHHs MApKemuHzy 6 CHOpmi ma po36azax, 30Kpemda
KOHYenyito eKoHOMIKU 00ceidy, service-dominant logic, nioxoou 0o ynpaeniHus
CHOJACUBYUUM ~ OOCBIOOM, JIOSJIBHICMIO MA  CMEUKXOJI0epHUMU  BIOHOCUHAMU.
3anpononosano  cucmemamuzayilo  83AEMO38 53Ky MIJC  CYMHICHUMU
ocobaueocmamu iHOycmpii ma penesaHmuumu MAPKemuH208UMU
IHCMPYMEHmamu, wo 00380JI5€ PO32AA0amuU MAPKeMuHe sIK IHmMe2posany cucmemy
ynpaeninHa yinuicmro. Ompumani pe3yiomamu Moxcyms Oymu UKOPUCMAHi OJis
MeopemuyHo20 OCMUCTEHHS Md NPAKMUYHO20 BGOOCKOHANEHH MAPKEeMUH20801

OIAIbHOCHIT CHOPMUBHO-PO3BANCANLHUX OP2AHIZAYIIL.

The article examines the specific features of marketing in the sports and
entertainment industry from a managerial perspective. The paper argues that this
industry differs from traditional product and service markets due to the
experiential nature of the “product”, the uncertainty of outcomes (especially in
sports), event-based and time-limited consumption, the social character of
interaction, and the multi-sided market structure that involves multiple stakeholder
groups. The study summarizes contemporary academic approaches that explain
these differences, including the experience economy concept, service-dominant
logic, customer experience management, relationship marketing, stakeholder-
oriented marketing, and engagement management in digital environments.

The research objective is to systematize the essential characteristics of
marketing in sports and entertainment and to justify their managerial
interpretation in the context of value creation for key stakeholders. The study
applies methods of theoretical generalization, comparative analysis, and logical

modeling to build a structured link between industry characteristics and relevant



marketing instruments. The results show that marketing in sports and
entertainment should not be reduced to promotion and communications, instead, it
should be treated as an integrated value management system. In this context,
marketing performs several interconnected functions, including customer
experience design across touchpoints before, during, and after the event;
community development and long-term loyalty formation that mitigates outcome
uncertainty; coordination of stakeholder interests and mutual value creation on a
multi-sided market; and data-driven engagement management in digital
ecosystems.

The paper proposes a structured model that connects essential industry
characteristics with marketing tools and expected managerial outcomes, which
increases the applied relevance of theoretical approaches. The findings may be
used to improve strategic and operational marketing decisions by sports and
entertainment organizations, particularly in highly competitive and digitalized
environments where attention, trust, and reputation act as critical intangible

assets.

Knrwowuosi cnosa: mapkemune, iHOycmpis cnopmy ma po3edz; CHOXCUSUUL
00C8I0;, CmMeUuKxonoepu,; JNOSIbHICMb, YUPposa 83aemolis, 6a2amocmopoHHil
PUHOK.

Keywords: marketing, sports and entertainment industry, consumer

experience, stakeholders, loyalty, engagement, multi-sided markets.

Ilocmanoexka npooéaemu. CydacHa 1HIYCTpisl CIIOPTY Ta Po3Bar € OJHIEIO 3
HaWOIBII TUHAMIYHUX CKJIQJ0BHX TJIOOATBHOI €KOHOMIKH, 10 XapaKTePU3YEThCS
BUCOKHMM pIBHEM KOHKYpPEHIIli, IBUIKOI IHU(PpOBi3alli€l0 Ta 3pOCTaHHSIM POJIi
HEeMaTepiabHUX aKTUBIB y (POPMyBaHHI PUHKOBOI BapTOCTI opraHizamiil. ¥ mux
yMOBax MapKeTHHT HaOyBa€ KIIOYOBOTO 3HAYCHHS SIK IHCTPYMEHT YIIPaBJIiHHS
B3aEMOJIEI0 3 ayauTopieto, hOpMyBaHHs JIOSIBHOCTI Ta 3a0e3MedYeHHs CTajoro

PO3BUTKY CIIOPTHBHO-PO3BAKATBHUX OpTaHi3aiiid. BogHouac TpamuiliiiHi miaxoau



0 MapKEeTUHTY, OpIEHTOBaHI TIEpEeBaXXHO Ha MPOCYBaHHS ToOBapiB abo
CTaHJAAPTHUX MOCIYT, BUSBISIOTHCS HEIOCTATHIMU JJIsi TIOSICHEHHS Ta YIPABIIHHS
npolecamMu, MpUTaMaHHUMH 1HIYCTpii CIOPTY Ta po3Bar.

Crneundika 3a3HayeHoOi IHAYCTpil Tojsirae B OCOONMBIA mpupoml i
OPOAYKTY, SKUA Ma€ eMOLIMHO-JIOCBITHUI XapakTep, € 3Ha4yHOI MIpOI0
Herepen0auyyBaHUM 3a Pe3yJbTaTOM 1 (DOPMYETHCS B TPOIECI B3aEMO/IIT BEIMKOT
KUIBKOCTI y4yacHMKIB. CHOpPTHBHI TMOAli Ta pPO3BaXKaJbHI 3aXOJId BOJHOYAC
BHUCTYNalOTh 00 €KTaMU CHOXXUBAHHS, MEIIaKOHTEHTOM 1 IuiatgpopMamMu st
B3a€EMOJII1 CIIO)KMBadiB, CIIOHCOPIB, Mejia Ta IHIIMX 3alliKaBICHHX CTOpIH. Y
pe3yibTaTi MapKETUHT Yy CIOPTI Ta po3Barax BUXOJUTh 3a MEXI KIACHYHHX
KOMYyHIKaIiiHuX (QyHKIIM 1 TpaHCcHOpMyeTbcsi B 1HCTPYMEHT YIpaBJIiHHSA
JIOCBIZIOM, IIIHHICTIO Ta CTEUKXOJJICPHUMHU BITHOCHUHAMU.

He3Baxatoum Ha HasgBHICTh 3HAYHOIO MACHBY JOCHIIKEHb, BIIACYTHS
IHTETpOBaHa YIIPaBJIIHChKA JIOTIKa, sika O mMoegHyBaja crenudiky 1HIyCTpil 31
CTpaTEeTIYHUMHU MAaPKETUHTOBUMU 1HCTPYMEHTAMH.

Ananiz ocmannix 0ocnioxycenv i nyonikayiu. Y cydacHIi HayKOBIH
JUCKYCli MapKeTHHT B IHIYCTpii CIOPTY Ta pO3Bar HAWYacCTIIIe TPAKTYETHCA SIK
OKpPEMHUM PI3HOBUJT MAPKETUHTOBOI JISTIBHOCTI, IO BIJPIZHAETHCS crenu(iuHO0
MPUPOJIOI0 KIIPOAYKTY», CTPYKTYPOIO PUHKY Ta MEXaHI3MaMU CTBOPEHHS IIIHHOCTI.

VY BitumsasHux pocuimpkeHHsax I. [ TaBpumn 1 K. C. @enpb akieHTYOTh, 110
CHOPTUBHMI MapKEeTUHI (OPMYEThCSI B MeXaxX CHOPTUBHOI 1HAYCTpii Ta
OPIEHTYETHCS Ha OCOOJIMBHM CIOPTUBHHUM TIPOIYKT/TIOCIYTY 1 Pi3HI IIIHOBI TPYIIH,
a TaKoX BigoOpakae TeHJEHIIlT KoMepItiaizaiii Ta npodecioHamazarii copry [1].

Po3BuBatoun ceppicHuil BuMip 1€l npodaematuku, JI. O. Kap6oscbka Ta K.
B. JKenesnsik, aHamizyrou MapKETHHT TIOCIYyT Yy CHOOPTI Ta po3Barax,
H1KPECTIOITh 3pOCTaHHS POJi HEMAaTeplaJbHUX XapaKTEPUCTUK MPOIMO3HUIlii Ta
OpIEHTAIlII0 HA YMPABIIHHSA CIOXHUBUMM JOCBIIOM, IO OOYMOBIIOE TOTPeOy

ajanrauili 1HCTPYMEHTapil0 MapKeTHHIY JI0 YMOB CIIOPTHBHO-PO3Ba)KajIbHOTO

PUHKY [2].



Ha piBHi ramy3eBux 3miH M. I'. MiHY€HKO Ta CIIBaBTOPH PO3TJISAIAI0Th
PO3BUTOK CIIOPTUBHOI 1HAYCTPii Kpi3b MPU3MY MApPKETHUHTOBUX ACIEKTIB,
¢GikcylouM TOCHUJIEHHS KOHKYpPEHIIi, BaromMicTb MEIIMHOCTI Ta HEOOXITHICTbH
CUCTEMHOTO YTNPaBIIIHHI PUHKOBOIO B3a€MO/II€I0 CIOPTUBHUX OpraHizaiiii [3].

Boanowac y po6oti I. B. Ilopyuuncekoi, B. 1. Tlopyunncekoro ta A. M.
Crnamyk OpeHa 1 OpeHIUHT IHTEPIPETYIOTHCS SK YUHHUK YCHIITHOCTI MapKETUHTY
(ma mpukianal ¢yTooabHOro Kiay0y), 10 aKkTyasaizye mpoOJieMaTHKy CHMBOJIYHOT
IIHHOCTI, 1ACHTUYHOCTI Ta JIOSJIBHOCTI SIK KJIIOYOBHUX aKTUBIB CIIOPTUBHO-
PO3BaKAJIBHUX OpraHizaiiii [4].

JIOTHYHUM TEOPETUYHMM MIIPYHTSIM Ui aHajizy 0araTocy0’€KTHOCTI €
Takox crerkxonaepHuil maxia: X. S. 3amynpka ta J[. B. CredaniioB oOrpyHTOBYIOTh
BRXJIMBICTh 1CHTH(]IKAINT Ta THIIOJOTI3AIl B3a€EMO3B’S3KIB MIAMPUEMCTBA 31
CTEUKXOJIepamMu, MITKPECIIOYH, M0 CTAOUTBHICTh 1 HAAIMHICTh Takol B3a€MOJIIi
BITUBAE HA PE3YJIbTATUBHICTH 1 ONTUMI3AIIII0 MTPOIIECIB PO3BUTKY [5].

VY mmpiioMy KOHTEKCTI 1HAYCTpii po3Bar 1 KpeaTUBHOI eKOHOMIku [. M.
IlepepBa, OOIPYHTOBYIOUM KpUTEpli KpPEAaTUBHHMX  IHIYCTPId, aAKIEHTYE
HEOOX1THICTh KOPEKTHOTO BU3HAYCHHS MEXK 1 03HAK CEKTOPIB, 110 MEPETUHAIOTHCS
3 PHHKOM PO3Bar i BIUTMBAIOTh Ha (DOPMYyBaHHS MMOIMUTY Ha KyJIbTYPHO-BUIOBHIIHI
MPOAYKTH [6].

VY 3apyOixHii JiTepaTypl 0a30Bi MIAXOAU 0 CHOPTUBHOTO MAPKETHUHTY
cuctemaTtusoBaHo y npaisx B. J. Mullin, S. Hardy, W. Sutton Ta M. D. Shank, M.
R. Lyberger, ne cnopt posrisgaeThcs sk crnenudidHa cdepa MapKETHHTOBOTO
YOPaBIiHHSA 13 BJIACHOIO JIOTIKOK TOMUTY, POJUTI0 E€MOLIMHOT 3aJy4eHOCTI Ta
NOBEAIHKOBUX MaTEpHIB ayauTopii [7—8].

KoHnentyanbHO Ba)JIMBUM MMATPYHTSIM ISl TIOSICHEHHS «CIIOPTY  SIK
nepeKUBaHH» BUCTYIAE MiaXia ekoHoMiku gocBiay B. J. Pine Il Ta J. H. Gilmore,
y MeXax SIKOTo JOCBIJ] TOCTAa€ CAMOCTIMHOIO I[IHHICTIO, @ KOHKYPEHITiS 3MIITYEThCS
y IUIOIIMHY NPOEKTYBaHHS W YNpaBIiHHS BpaXEHHSIMH CHOXuBaya [9].
VYi3romxeno 3 iuM, K. N. Lemon 1 P. C. Verhoef y 3araipHOoMy MapKeTUHTOBOMY

JIUCKYPCl PO3KPUBAIOTH KJIIEHTCHKUIA JJOCBIJI SIK MPOLIEC, 1110 (POPMYETHCS HA PI3HUX



eTanmax B3aemMojii Ta B pI3HUX TOYKAX KOHTAKTy, IO € METOAOJOTIYHO
pEeBaHTHUM [JIsl CIIOPTUBHO-PO3BAXKAJIBHUX OpraHizaiiil 13 O6ararokaHadbHUMU
KoMyHikartisimu [ 10].

[Tomanpimuii pO3BUTOK JOCIIIKEHb MOB’SI3aHUN 13 TIEPEXOAOM 0 Service-
dominant logic: S. L. Vargo i1 R. F. Lusch oOrpyHTOBYy10TH, IO IIHHICTH HE
«TOCTAYAETHCS» SIK TOTOBUN PE3yNbTaT, a CIIBCTBOPIOETHCS Yy B3a€EMOJIT aKTOPIB
punky [11]. Jlns crmopTuBHOI cdepu sl Te3a KOHKPETH3YyeTbes y mparsax D.
Kolyperas Ta criBaBTOpIB, K1 IOKa3ylOTh aKTUBHY pOJb (paHATIB y CHIBTBOPEHHI
I[IHHOCTI, 30KpeMa 4epe3 y4acTh y CIUIBHOTAX 1 B3a€EMOJIiI0 3 OpPEHIOM CIIOPTUBHOT
opranizartii [12].

VY mudposomy Bumipi K. Filo, D. Lock, A. Karg cucremaru3yiots HanpsiMu
JOCIIKEHDb COIlaJIbHUX Meia B CIOPTI, MiJIKPECTIOYH 1X POJb Y KOMYHIKAI,
3alydeHHl Ta (opmyBaHHI (aHaTchkoi 1neHTHuHOCcTi [13], a G. Abeza, N.
O’Reilly, I. Reid po3kpuBatots 38’5130k relationship marketing 1 comiansaux menia
SK THCTPYMEHTIB MIATPUMKH TPUBAJIMX BIJHOCHH 13 ayiuTopieto [14].

Oxpemuii MacuB poOIT 30cepemkeHnit Ha crioHcopcTBl: T. Meenaghan anamnizye
MEXaHI3MH BIUIMBY CIIOHCOPCTBA HA CHOXHBa4da (30KpemMa dYepe3 CHpUNHATTS Ta
craBieHHss 70 OpeHmay) [15], a K. Eshghi pocmimpkye edektu orosoiieHs Mmpo
CIIOPTUBHE CIOHCOPCTBO, IO JIOJATKOBO TMIAKPECIIOE EKOHOMIYHY 3HAYYIIiCTh
CTIIOHCOPCBHKHUX CTpaTeTii JIsl CIOPTUBHO-PO3BAKAILHUX opraHizariii [16].

Otxe, cywyacHi myoOmikamii (QOpMYyIHOTh HHU3KY B3a€EMOJIONMOBHIOIOUUX
MIIXO/IB 10 TOSICHEHHS MAapKETHHTY B IHIYCTpii CHOPTY Ta po3Bar (IOCBIifT 1
KIIIEHTChKUHM TIUIX; service-dominant logic 1 CiBTBOPEHHS I[IHHOCTI; OPEHIIUHT 1
JTOsUTBHICTh; 1UGpoBI kKaHanu Ta relationship marketing; cnoHcopcTBO;
CTEHUKXOJIICPHUN BUMID).

Boanouac y nmpukiagHoMy 1 yIpaBiIiHCBKOMY acleKTi 30epiraeTbcs norpeda
B IHTETPOBaHIN cHUCTeMaTH3allil WX MIIXOMIB y BUIJISII JIOTIKH «OCOOJUBICTh
1HAYCTpii yHIpPaBIiHCHKUAN HACJIIJIOK peneBaHTHUI MapKETUHTOBUI
IHCTpyMEHTapIi» 13 MOJAJIBIIUM UIFOCTPATUBHUM 3aCTOCYBAaHHSAM 0 MiSIbHOCTI

100aJbHUX CIIOPTUBHO-PO3BAXKAIBHUX CTPYKTYP (30kpema F1 Group).



Ilocmanoeka 3a60anna. Metoro CTaTTi € y3arajdbHEHHS Ta CUCTEMaTU3allis
CYTHICHMX OCOOJHMBOCTEH MapKEeTHHTy B IHJYCTpii CIIOPTY Ta poO3Bar, a TaKOX
OOTpYHTYBaHHsSI 1X YNpPaBIIHCHKOI I1HTEpIpeTanii B KOHTEKCTI (opMyBaHHS
IIHHOCTI JUIsl pi3HUX TPyn cTeHkxouaepiB. st JOCATHEHHS MOCTaBIIEHOT METU B
CTaTTi mependadaeThCsl BUPIIMICHHS TaKUX 3aBJaHb: MPOAHANI3yBaTH OCHOBHI
HAyKOBI MIXOAU 10 TPaKTyBaHHS MAapKETUHTY B IHAYCTpii CHOPTY Ta pO3Bar;
BUOKPEMHUTH KIIIOYOBI XapaKTEPUCTUKU MAPKETHHIOBOI iSTIBHOCTI CHOPTHUBHO-
PO3BaXKAJBHUX OpraHizaliil MOpIBHSIHO 3 TPaJAMLIMHUMU PUHKAMH; y3arajJlbHUTU
GyHKIIT MapKeTHUHTY B 3a3Ha4yeHIN 1HAYCTPIi 3 MO3WINI YIpaBIiHHSA JOCBIJIOM 1
B3a€EMOJI€I0 31  cTeiikxojaepamu; chOpMyBaTH  CTPYKTYpOBaHy  MOJENb
B32€EMO3B 3Ky MK OCOOJIMBOCTAMHM 1HAYCTpIi CIOPTY Ta po3Bar 1 BIANOBIIHUMU
MapKETUHTOBUMH 1HCTPYMEHTaMHU.

Buknao ocnoenozo mamepiany 0ocnioxcennsa. 3 OTJsy Ha OKpPECICHI
TEOPETUYHI MIIXOAU JOLIIBHO CHUCTEMAaTU3yBaTH OCOOJUBOCTI MapKETUHTOBOIO
yOpaBiIiHHS Y chepi CropTy Ta po3Bar.

[lepmior0 TPUHIIMIOBOIO OCOOJUBICTIO € eMOUiHO-A0CBIIHUI XapakKrep
npoaykry. CrooptuBHa Tmoais a00 pPO3BWKAIBHUK 3aXxiJl CHPHHAMAIOTHCS
ayJIUTOPIEI0 HE JHIIe SK (PaKT CHOKMBAaHHS KOHTEHTY, a K MEpPEKUBAHHS, IO
BKJIIOYA€E 3ay4YE€HICTh, HANPYXXEHHS, OYIKYBaHHS, COIlalibHY B3a€EMOMIID Ta
BITYYTTSI IPUUETHOCTI. Y I[bOMY KOHTEKCTI MapKETHHIOBA IIHHICTh BU3HAYAETHCS
HE TUIBKA XapaKTEPUCTHUKAMU «SApa MPOAYKTY» (3MICT mojii), a ¥ TuM, SK
opranizaiisi ¢popMye Ta MIATPUMYE IITICHUNA JOCBIA CIOKHBAya: BiJ] MEPIIOTO
KOHTaKTy 3 OpeHIOM [0 MICIANOJIEBUX BpaXeHh Ta TOBTOPHOI B3aEMO/II.
BianoBinHo, pe3yabTaTUBHICTh MAPKETUHTY 3aJICKUTH BiJl 3JaTHOCTI OpraHizarlii
YIPABJISITH TOCBIJIOM SIK CHCTEMOIO, @ HE CYKYITHICTIO OKPEMUX JIiH.

Jpyroro CyTTEBOIO O3HAKOKO BHUCTYIIAa€ HEBH3HAYEHICTbH i BapiaTUBHICTH
pe3yJbTaTy, 10 € OCOOJMBO XapaKTEPHOIO AJA CHOPTY, ajié TaKOXK YacTKOBO
MPUTaMaHHOIO po3BaraM y gopmarti noAiil. Ha BimMiHy BiA TpaauLIHHUX TOBApHUX
PHHKIB, JIe¢ SIKICTh HPOJIYKTY 3ACOUTBIIOr0 CTaHIAapTHU30BaHA, y CHOPTI 3HAayHA

JacTUHA «IIHHOCTI» bopMyeTbCs JMHAMIKOIO KOHKYPEHLIT Ta



HerepenodadyBaHICTIO MiACYMKY. lle cTBoproe mjisi MapKeTHUHTy crerudiuny
yIPaBIIHCHKY 3a7a4y: HEOOX1THO MIATPUMYBATH 1HTEPEC 1 JIOSIIBHICTh ayJIuTOpii
HE Yepe3 TapaHTII0 Pe3ysbTaTy, a 4epe3 MoOy 0By CHIIBHOTO OpEHIy, EMOIIHHOTO
3B’SI3KY Ta CTIMKUX MOBEIIHKOBUX 3BHYOK CIOKMBAHHsI (IIEpETJIsil, BIJBIIyBaHHS,
y4acTb y KOM'IOHITI). Takum dYHMHOM, MapKeTHHT Yy CIOpTI Ta po3Barax
OpPIEHTYETHCS HA YIPABIIHHS BIIHOCHHAMH Ta JIOCBIIOM Yy JOBTOCTPOKOBIM
NEPCHEKTUBl, KOMIICHCYIOUM HECTAOUIBHICTh «IPOAYKTOBOTO  PE3YJIbTATY»
CTaOUIBHICTIO B3aEMO/I1 3 Ay IUTOPIEIO.

Tperbor0  XapakTepUCTHKOIO € MOJi€BiCTH 1 4YacoBl OOMEKEHHS
CIOKMBAHHS: TIOMUT 3aJICKUTh Bl KaJCHAAps, CE30HHOCTI Ta iHGOpMAIiitHOTOo
(oHYy, a MapKETHUHI Ma€ CHUHXPOHI3YBaTH KOMYHIKallli 3 MIKaMH yBaru J0/mij
yac/micis noii Ta 3a0e3nedyBaTH MBUJIKY aJanTaIliio 10 KOHTEKCTY.

YeTBEepTOI0 03HAKOI € COWIaJIbHHMIl XapakTep CIOKMBAHHA: IIHHICTh
MIJCUIIOETBCA TPYIOBOIO B3aEMOJIEI0, TOMY MApPKETUHI 3MIIIYEThCA Bl
IHIUBITyaIbHOTO TPOAAXY 10 PO3BUTKY KOM IOHITI, MIATPUMKH (HaHATCHKOT
1JIGHTUYHOCTI Ta HEMaTepiaIbHUX aKTUBIB (OpeH, permyTallis, 10Bipa).

[’STOI0 KITFOUOBOKO XapAaKTEPUCTUKOIO € 0araTOCTOPOHHIN XapaKTep PUHKY
(CTEHKXOIIEPHICTh), KOJM OpraHizalis OAHOYACHO B3aEMOJIE 3 KUIbKOMA IpYyIaMH,
IHTEpeCH SIKUX B3a€MOIIOB’SI3aHl: ayJUTOpi€r0, MapTHEpamMH, CIOHCOpaMH, Mejia,
wiatrhopMamMu  AUCTpUOyIii, MICIEBUMU TpOMaJaMd Ta  PEryJATOPHUM
CEpENIOBUIIIEM. 3a TaKUX YMOB MApKETUHT HE MOXe OyTH 3BEICHUN 10 B3a€MO/IIi
JIIIIe 3 KIHIIEBUM CIIO’KMBa4YeM, OCKUJIbKY 3HaYHA YacTWHA MOHeTHu3aIli popMmyeTbes
yepe3 TMapTHEPChbKI MOJMENI, CIOHCOPCHKI IHTErparii, MemaianpaBa, peKIaMHI
KOHTPAKTH Ta 1HINI MEXaHi3MH B3a€MHOIO OOMIHY IIHHICTIO MiX cTopoHamu. Lle
MEPETBOPIOE  MAPKETUHTOBE  YIPABIIHHSA HAa KOOPAHMHAINIO CTEUKXOJJCPHUX
BIJJHOCHH, i€ KO>KHA TpyIia OTPUMYE BJIACHY LIIHHICTb 1 BIUTMBAE HA LIHHICTb 1HIIINX.

3a3HayeHl CYTHICHI OCOOJMBOCTI 3yMOBIIIOIOTH YIPaBIIHChKE TPAKTyBaHHS
MapKETUHTY B 1HAYCTpIii CIOPTY Ta pO3Bar sIK IHTETPOBAHOI CUCTEMU CTBOPEHHS 1

MIATPUMKH IIIHHOCTI, y3arajibHeHe B TaOiuil 1.



Taoauus 1. CyTHicHi 0c00MBOCTI IHAYCTPII CIOPTY Ta Po3BAar Ta ix

MAapPKeTHHI0Ba IHTepnpeTanis

(ocobnuBO y

EMOIIITHOMY 3B’S3KY

. . PeneBanTHi . .
Oco0suBicTH Ynpasiincbka ) OuikyBani
] ) ) MAapKeTHHTOBI ] ]
inaycrpii iHTepnperanis ] yIpaBJiHCHKi epeKkTH
iHCTpyMeHTH
Ju3auH customer
- , . ) . . 3pOCTaHHS
Emormiitao- OO0’exT ympaBniHHs | journey; cepBic-au3aiiy; )
N o o . 3aJI0BOJICHOCTI Ta
JOCB1THUIA — He JuIe “nofis’”, KOHTEHT-CTPATETis; . )
o . . JOSITEHOCTI; IOBTOPHI
Xapakrtep a LUTICHUHN A0CBIT Y yIpaBIiHHS TOYKaMU ..
BiJIBi Ty BaHHSI/TICPETIISIH;
MPOJIYKTY TOUYKaX KOHTAKTY KOHTaKTY .
: ) ) . . MO3UTHBHE CIIPUAHSATTS
(experience) J0/TI1T Jac/micis (onmaite/onaiin); 5
.. eHJI
nepCcoHaTi3aIlisa PeHAY
OpeHI-cTpaTeris;
i HemoxnuBo P , P . . o
HeBusHaueHicthb KOM FOHITi- CTIHKICTh TIOMHTY JI0
rapaHTyBaTu )
pe3yJsbTaTy Ta MEHE/KMCHT; KOJIMBaHb PE3YJIbTATIB;
. : pe3ynbpTat — OKycC )
BapiaTUBHICTh . storytelling; yTPUMaHHS ayIUuTOpii;
. N Ha OpeHji, LIHHOCTSIX, .
SKOCTI CRM/mporpamu 3HIKEHHS 4y TJIMBOCTI J10

JIOSUTBHOCTI; MATPUMKA

6i ] HEraTUBHOTO
} Ta CTalblILHOCTI . . .
CIIOPTI) (haHaTCchKO1 iH(opMaIiiftHOTO QOHY
B3a€MOJI1 . )
1IEHTUYHOCTI

TTomieBicTh 1

VYnpaBiiHHA HOMUTOM

yepes “TiKH yBaru’;

KaJICHJIapH1 KaMITaHii;
pre/during/post-event

TT1JIBUIIIEHHS] KOHBEPCIT Y

KBUTKH/MIAIIUCKH,

JacoBi RO KOMYHIKaIlii; TpurepHi | edekTuBHINI KamIaHii y
CUHXPOHI3aITis ,
oOMeEKeHHS MOB1JOMJICHHS; TIPOMO- KOPOTKHUX IHKJIAX;
MapKeTHHTY 3 )
CIIO’KUBaHHS " MaKeTH; TapTHEPChKIi 3pOCTaHHS OXOIUICHHS B
KaJIeHapeM MO L .
aKTUBaIl MiKOBI Mepiou
LinnicTh (baH-30H1/aKTUBAIT; .
) 3pOCTaHHS 3aJTy4eHOCTI
. MMOCUITFOETHCS UGC-MexaHiky; .
KonexkTusuuii, ) ) (engagement); opraniune
) . TPYIOBOIO CHUTBHOTHI TUTATHOPMH;
coliaabHuH } . MOLIMPEHHS,
B3a€EMOJIICIO — noxaieBi opmarty; w . ,
XapakTep e MepekeBuil eekt” y
MapKETHHT 5K KOMYHIKaIlii 3 .
CIIOKUBAHHS ) ) « 3aTydeHHI HOBHX
PO3BUTOK CIUIBHOT i dbaHaTCHKUMU .
) , YYaCHUKIB
pUTYyamiB ponsMu
N MapxkeTuHr — MaKeTyBaHHS 3pOCTaHHS
bararocTtoponHii ) ) )
oK KOOpIUHAIIiS MpaB/iHBEHTAPIO; CIIOHCOPCHKUX JIOXO/IIB;
P ) CTEHKXOJIIEPIB 1 CIIOHCOPCHKI PO3IIHPEHHS
(aymuropis— . . .
) CTBOPEHHS B3a€MHOT TIPOTTO3HIIIT; MapTHEPCHKOT MEPexi;
Meala— . . .
IIHHOCTI, a He JIUMIEe | mapTHEePChKi MPOrpaMu; IMOCUJIEHHS TTO3HIIIT
CIIOHCOPH— ] o
P MPOJaXK KIHIIEBOMY B2B-komyHikarii; OpeHpy sK maaTGopmMu
MapTHEPH)

CIOXKHUBAYY

CITIBbHI aKTHUBAaLil

B3a€MHOI BUT'OJIU




IIpoooeoicenns mabauyi 1.

PeneBanTHi
Oco0/uBicTH Ynpasiaincbka ) OuikyBaHni
. . . MapKeTHHTOBi ) ]
ingycrpii iHTepnperanis ) ynpaBiliHChKi edeKkTH
iHcTpymMeHTH
KOHTEHT-TUCTPHOYILIS,
[Mpomykt poboTa 3 3pOCTaHHS OXOILICHHS;
Bucoka poib .
MacmTaOyeTbes uepes wiathopmMamu; auBepcudikaris

MEJIaKOHTEHTY 1

Mejia; cTpaTeriyHa

PO3BHUTOK BIAaCHHUX

IOXOMIB; I ICUICHHS

paB . . . . .
Bara KOHTEHTY 1 Me/liaKaHaliB; BITI3HaBaHOCTI HA HOBHX
JTUCTPHUOYITIT . .
KaHaJiB MYJIbTHKaHaJIbH1 PHHKaX
KOMYHiKaIii
digital-mapkeTHHr; )
. 1 ABUILCHHS
o . aHaJIITHKA ayAuTOopii; .
Hudporizaris KonkypeHnnis 3a ) €(pEKTUBHOCTI
o CerMeHTallis; .
B3a€MOJII1 Ta yBary — mnotpi0Hi . . KOMYHIKaIli}i;
. o NepCOHATI30BaHI o
JlaHl Ipo nepcoHai3ais ta OINTUMI3allisl BUTPAT;
. . ) MPOTIO3HIIIT; .
ayJIUTOPIIO aHAJIITHKA MTOBEIIHKU 3pOCTaHHsI KOHBEPCiH 1
MapKETHHT-
. yTPUMAaHHS
aBTOMAaTH3allisl
penyTauniiHui
Bucoka JloBipa — KJIHOYOBUH MEHEKMEHT; cTabUIBHICTh OpeHy;
YyTJIUBICTH J10 pecypc; penyTariiiti ESG/conianbhi 3HMKEHHS penyTaliiiHux

pemnyTauii Ta
ABTEHTHUYHOCTI

PU3UKH IIBUAKO
MacIITa0yIOThCs

1HILIaTUBY; TIPO30pa
KOMYHIKaIisl; KpU30B1
MIPOTOKOJIA

BTpAT; MOCWJICHHS JOBIpH
Ta JNETITUMHOCTI

*/[icepeno: po3pobneno agmopom
IHopiBHSUIbHA XapaKTEePUCTHKA MAPKETHHTY y cepi cmopTy Ta po3Bar i

TPAAMUIITHOT0 MapKeTUHTY (AHAJITHYHI akueHTH). MapkeTuHr y cepi cnopTy
Ta PO3Bar BIJIPI3HSETHCS BIJ TPAAULINHOTO MApKETUHTY HE JIMIIE E€MOLIHHOI0
MPUPOJIOI0 TMOMUTY, a HacaMIlepe]l €KOHOMIYHOK JIOTIKOK MOHeTH3aulil Ta
CTPYKTYPOK “mpoayKTy”. VY KIaCMYHMX Taly3iX IIHHICTh MEPEBAKHO
MaTepiali3y€eThCsl y Mpoaaxi ToBapy/nociyru cnoxupauy (B2C), Toai sk y cropTi
1 po3Barax 3HayHa YacTUHA JI0XOJIB (OPMYETHCS 4Yepe3 MocepeHUIbKI PUHKH
(Meniakomnanii, mIaTGoOpMu, CIOHCOPH, MTPOMOYTEPU MOJIIH), @ CIOKMUBAY YACTO
BUCTYNIa€ HE JIMIIE MOKYMIEM, a W JPKEpeJoM yBarv, JaHUX, KOHTEHTY Ta
COLIAJIBHOTO KamiTaly CHIJIbHOT.

[To-nepwe, megianpasa Ta MpaBa HA KOHTEHT € CHUCTEMO YTBOPIOIOYHUM
YUHHUKOM. 3a IHAYCTplaJlbHUMHU OliHKaMmu, y [liBHIUHIA AMepHIll CHOPTHUBHA

iHaycTpis y 2023 p. nmepeuniuia $80 mupa. [17], a KIOYOBUMH JKepeIaMu




€KOHOMIKHU CTHIOPTY BUCTYIAIOTh npara (rights fees), “gate” (KBUTKH), CIIOHCOPCTBO
Ta MEpPYaH/IAW3UHT; MPU 1IbOMY NMpaBa B 0aratbox Jiirax € HalOUIbIIOW CTATTEIO
goxony [17]. YV mpakTuill NpOBIAHMX €BPONEHCHKUX JIT L€ MPOSBISETHCS Y
BUIEPEIHKAIBHOMY 3pOCTaHHI MIDKHApPOJHUX Me1aaoXoAiB: Hampukian, y AllJl
1HO3eMHI TIpaBa CTaHOBIATH £2,1 MJIPA. HA Ce30H, IO BXXE MEPEBUIILY€E BHYTPIIIHI
£1,67 muapa. [18]. Jlis MapKeTHUHTY 1€ O3Hauae, M0 KOHKYpEHTHa 00poThOa
BEJICTHCS HE JIMILE 3a CIIOKMBaya “‘Ha CTaJ(I0H1” Y B TOYII MPOJaXy, a 3a yBary
Ta AUCTPUOyWil0 y MemiacepeaoBuil (miardopmu, HakeTu mpas, GopmaTu
KOHTEHTY, YTPUMAaHHS ayIUuTOpIi).

[To-gpyre, cnopT/po3Baru JEMOHCTPYIOTh OaraTokaHajJibHy MoOJe/b
AOXOMiB, i€ “MapKEeTHHr-MIKC® O€3MOCepeaHbO IOB’A3aHUN 31 CTPYKTYpOIO
KOHTpakTiB. [loka3zoBoro € cTpykTypa Bupyuku Formula 1: 3a manumu 3BITHOCTI
Liberty Media, y 2024 p. yactka media rights y noxonax F1 cranosuna 32,8%,
race promotion — 29,3%, sponsorship — 18,6% (inm noxoau GopmMyroThes 3
hospitality, minensii, freight Tomo) [19]. OTxe, MapKETUHTOBI PIIICHHS y TaKUX
OpraHizaimisix MarTh OJHOYACHO MIATPUMYBATH: (A) LIHHICTb KOHTEHTY JUIs
MOBHUKIB/TIIaThopM, (0) mpUBabIUBICTh MOIT JJIT TPOMOYTEPIB 1 BiJBIAYyBayiB,
(B) KOMepliiHY Bijaady Jjisl IapTHEPIB 1 CIIOHCOPIB.

[lo-TpeTe, HeBH3HA4YEHICTHh Ppe3yJabTaTy Ta 3aJEXKHICTh Bl IMOAIEBOTO
MUKy poONATh  “SKICTh MPOAYKTY  TMPUHIMIIOBO HECTAHAAPTHOIO. Y
TPaAULIITHOMY MApKETHHTY SIKICTh MOXke OyTH CTaHJIapTU30BaHa, TOAL K y CHOPTI
0a30Ba IIHHICTH MPOAYKTY (OPMYETHCS Ha TIEPETHHI JpamMaTyprii, KOHKYPEHIIi,
MEIIAHOTO HapaTWBY Ta 1HTEPAKTUBHOCTI (aHATCHKUX coiabHOT. lle miaBurmrye
pOJIb 1HCTPYMEHTIB, IO YIPaBJISAIOTH JOBIPOI0 Ta 3ajdydyeHHAM (community
management, digital engagement, experience design), 1 BOAHOYAC MiACHIIIOE
penyTaiiiiHi pu3uKH Ta KOJUBAHHS MTONUTY.

By3bki Micusi Ta ynpaBJIiHCbKI PU3MKH MAapPKETHHIY Yy c(epi cnopty Ta
po3Bar. [lompu BuCOKHII MOTeHIlial MOHETH3allil Ta riodamizallii, MApKETUHT Y
cdepl cnopTy Ta po3Bar XapaKTePU3YEThCS HU3KOI CTPYKTYPHUX OOMEXKEHb 1

PHU3UKIB, 110 YCKJIAIHIOIOTH CTpaTeriyHe yIpaBIiHHS.



[To-nepiie, KPUTUYHOIO € 3aJ€KHICTh BiJ CHOPTUBHOIO pE3yibTaTy Ta
noaieBoro 1ukiay. HeBmamuit ce30H, BIACYTHICTh KOHKYPEHTHOI I1HTPUTH a0o
JOMIHYBaHHSI OJHOTO YYaCHHKA MOXKYTh 3HI)KYBAaTH 1IHTE€pPEC ayIUTOpii, BIULIMBATH
Ha TEeJIEB131MHI pSUTHUHTH Ta KOMEPIIHHY NMPUBAOIUBICTD JIJIs1 CIIOHCOPIB.

[To-nmpyre, cmocTepira€TbCcsi BHCOKA 3aJICKHICTh Bil Mmemiaruiatrhopm i
MPABOBJIACHUKIB ~ KOHTEHTY. 3MiHa  alropuTMiB  HmudpoBux  miatdopm,
mepepo3noAial  TMakeTiB  MeaianpaB abo  ¢parMeHTaiis  ayauTopii MK
CTPUMIHTOBHMH CEPBICAaMU MOXYTh ICTOTHO BIJTMBATH HAa OXOIUICHHS Ta JOXOJIH.
VY Takux ymMOBax MapKETHHI CTAa€ TICHO IOB’S3aHHUM 13 NEPETOBOPHOIO MO3UIIIEID
I10J10 TIPaB 1 YMOB JUCTPHUOYIIi.

[To-Tpere, 1HAYCTpIA XapaKTEPU3YEThCSA IMIJBUILIEHUMH PpPEmyTalliHUMH
pusukamu. CkaHJanM, JOMIHTOBI MOPYIIEHHS, MOJITHYHI KOHTEKCTH a00 €THYHI
KOH(JIIKTH 37aTHI MIBUAKO TpaHC(OPMYBATH MO3UTHBHUN OpeH] Yy KpU30BHil. 3
OrJISiy Ha BUCOKY €MOI[IHY 3aJy4y€HICTh ayJuTOpli, penyTalliiiHi BTpaTH MaroTh
MYJIbTUIUTIKATUBHUHN €(EeKT.

[To-ueTBepTe, icHye mnpoOsieMa OallaHCyBaHHS I1HTEPECIB MHOXKUHHUX
cTeiikxonaepiB. IHTepecu daHaTiB, CIIOHCOPIB, JIT, PETYJSTOPIB 1 MeAlanapTHEPIB
HE 3aBXIu 30iratotbes. HamMmipHa komepiiianizailiss MOXKE€ BUKIHUKATH CIPOTHUB
(haHATCHKOI CIUIBHOTH, TOA1 SIK OPIEHTALlls] BUKIIOUYHO HAa TPAAUIIINHY ayJUTOPIIO
MOKe 00MEXKYyBaTH I100aIbHE 3POCTAHHS.

[To-n’ate, ciocTepiraeTbes 3pocTaroya KOHKYPEHIIis 32 yBary NOKOJIHHA Z 1
mupoBUX ayauTOpid. YMOBHM HAJJIMINKYy KOHTEHTY 3HUXKYIOTh Oap’epu
MEepEeMUKAHHS Ta BUMAaraloTh MOCTIMHOI iHHOBamii y QopMarax KOMYHIKaIli,
IHTEpAaKTUBHOCTI Ta MepCoHa13aIli.

Takum 4MHOM, BY3BKI MICIII MApKETHHTOBOTO YIIPaBIiHHSA Yy chepl cropTy
Ta PO3Bar MoB’sA3aHi HE JIMIIE 3 KOMEPUIMHUMH (DakTOpaMu, a i 3 IHCTUTYIIHHOIO,
MEJIIMHOI0 Ta MOBEAIHKOBOIO crerudikoro iHaycTpii. Lle moTpedye nepexomy Bi
KJIACUYHOTO 1HCTPYMEHTAJIbHOTO MIAXOAYy A0 OUIbII aJanTUBHUX MOJeENeH

yIPaBJIHHS [IHHICTIO Ta B3aEMOJIEIO 31 CTEHKXOJIAEpaMHu.



ABTOPCBHKI MPONMO3M il 1010 MiIBUIIEHHSA eexTUBHOCTI
MapKeTHMHIOBOI0 YHPaBJiHHA Yy cdepi cmopry Ta po3Bar. 3 Oy Ha
cnenudiky I1HAYCTpii cHOpPTy Ta po3Bar (HEBU3HAYEHICTh pPE3YJbTaTy,
JIOMIHYBaHHS MeJianpaB, 0araTOCTOPOHHIM XapaKTep PUHKY, penyTalliiiHi pU3HKU
Ta KOHKYpPEHLiS 3a YyBary), IOLUIBHUM € Tepexii Bl (parMeHTapHOTro
BUKOPHUCTAHHS IHCTPYMEHTIB MapKETHHTY 10 iIHTerpOBaHOI MO/1eJli aJanTHBHOIO
yHpaBJiHHA HiHHICTIO. Y MeXaX CTaTTlI MPOMOHYEThCS MIAXIJ, SKUH YMOBHO
MOXHa BHU3HaYuUTU sK Adaptive Value Marketing Management (AVMM) —
yOpaBIiHHSA MapKETUHIOM, WI0 MOEAHYE YMPABIIHHSA KOHTEHTOM, JIOCBLIAOM,
CTEUKXOJIIepaMH Ta JaHUMH B €IMHIHN JIOTIIII.

1. IIpuHoun 0araToKaHaJbHOI WIHHOCTI TAa Y3rOJ:KEHHS MOHETH3auil.
MapkeTHHroBl pIIIEHHS MAalOTh OIIHIOBAaTUCS HE 3a OJHUM IOKa3HHUKOM
(HampuKJIIa, BiABITYBaHICTIO 00 OXOIUICHHSIM), a 3a BIUIMBOM Ha KJIFOYOBI KaHAU
MOHETHU3allli: MeJianpaBa, CHOHCOPCTBO, TMOAll, MEpYaHAaW3uHT, UU(POBI
npoaykTu. [IpakTU4YHO 1€ O3HAYa€ BIPOBAKCHHS “MaTpHUIll IIHHOCTI”, A I
KOYKHOT 1HILIATUBH (DIKCYETHCS 11 BHECOK Y KOXKEH KaHaj (IpsMUI/HEenmpsiMuii) Ta
PHU3HUKYU TIEPEPO3IOALTY YBAark MK KaHATAMH.

2. llpuHuun ynpasjiHHA (P)aHATCbKUMM CHUIBHOTAMHM SIK CTPATEriYHUM
AKTMBOM. Y CHOPTI CINUIBHOTA HE € JIMIIE ayJIUTOPI€I0, a BUCTYIMAE CIIBTBOPLIEM
IIIHHOCTI Ta HOcieM OpeHay. ToMy JOIUIBHO IHCTUTYIIOHATI3yBaTH community
management K €JI€MEHT MapKETUHIOBOIO YNPAaBIIHHS: CerMeHTalls (aHaTiB He
nutie 3a aemorpadie€ro, a 3a piBHEM 3aTy4eHOCTI]; IpOrpaMu yTpuMaHHS (retention)
1 IEpETBOPEHHSI TAaCUBHOI ayAuTopii Ha akTuBHY; miarpumka UGC (user-generated
content) 1 MexaHI3MiB B3aeMofii Mik (paHatamu. EdexTom Mae cTaTu 3HM>KEHHS
3aJIEKHOCTI BI1J] KOPOTKOCTPOKOBHX KOJMBAaHb CIIOPTUBHUX PE3YyJbTATIB uepe3
CTa0lIBHIII COLIAJIbHI 3B’ SI3KHM HABKOJIO OpEeH/TY.

3. IlpuHuun “kKepyBaHHSl HAPAaTHBOM” Ta PpemyTAUiWHOI CTIMKOCTI.
OcCkinbKH pemyTaliiHi KpU3u B IHAYCTPil MaloTh MYJIbTHUILUIIKATUBHUMA eQeKT,
MapKEeTUHI Ma€ BKJIIOYATH TMPEBEHTHUBHE YMPABIIHHS pU3UKaMH. JlOULIBHO

BUKOPUCTOBYBAaTH MPOTOKOJM PEMyTalliifHOT CTIHKOCTI: CIIEHapHE IUIaHyBaHHS



kpu3 (sponsorship scandal, athlete misconduct, moniTH4H1 KOHTEKCTH); BHYTPIIIIHI
paBUjia €TUYHOI BIJAMOBITHOCTI MAPTHEPCTB; CUCTEMH MOHITOPUHTY sentiment y
nupoBux kaHanax. Lle 103BoIsI€ CKOPOTUTH Yac peakiii Ta MiHIMI3yBaTH BTpaTH
JOBIPH.

4. Ilpuauun data-driven mepconanizanii Ta uupoBOro yrpuManus. Y
CUTyarii KOHKYPEHIIil 3a yBary MOKOJIHHS 7 KIFOYOBUM € TIEPEXiJ BiJl MacOBOI
KOMYHIKaIlli /10 IepCOHaTi30BaHUX  IUGPOBUX  TPAEKTOPIA  B3aEMOIII.
[IpakTHYHUMU 1HCTPYMEHTAaMU MOXYTh OyTH: aHaji3 MOBEIIHKOBUX JAHHMX
(mepernsiau, B3aeMOlii, MOKYNKH), (OPMYBaHHS IMEPCOHAII30BAHUX MPOIIO3HUIIIM
(KOHTEHTH1 TMaKeTH, MepdY, KBUTKOBI mporosuilii), A/B-tecryBanns dopmartis
KOMYHIKaIlii, a TakoX 1mooyaoBa “customer journey map” JJisl pI3HUX CEIMEHTIB
danatiB. OuikyBanuii pe3ynbratr — 3poctants LTV (lifetime value) aynurtopii Ta
CTIMKICTb I0XO/IIB ¥ JIOBIIOMY F'OPHU30HTI.

5. llpuanun GajsancyBaHHs creiikxoJaepiB 4yepe3 KPI-koutyp. 1106
3MEHIIUTH KOH(DIIIKT 1HTEepeciB, TOHUTbHO hopmyBaTu KPI-koHTYp, sIKUii MICTUTH
MOKa3HUKUA JUIsl KJIIOYOBMX TIpyn: (aHatu (3amydeHictb, NPS/nosnbHICTB),
MeianapTHepu (OXOIUIeHHs, yTpuMaHHs), croHcopu (brand lift/lead metrics),
MIPOMOYTEpHU MOJINA (B1ABIAYBAHICTh, CEPBICHA SIKICTh). Takuil KOHTYp [103BOJIsIE
OLIIHIOBATH €()EKTUBHICTh MApKETUHTY HE JIMIlE (PIHAHCOBO, a W yepe3 CTIHUKICTh
BIJIHOCHH Ha 6araToCTOPOHHLOMY PHUHKY.

3anponoHoBanuil miaxii AVMM moxke OyTH BUKOPUCTaHUM K paMKa AJis
CHUCTeMaTH3allii  MapKeTUHIOBHX  pIIEHb Y  CIOPTUBHO-PO3BAXKAIBHHUX
oprasizaiisix i, 30Kpema, 3aCTOCOBAaHUMN /ISl UTFOCTPATHBHOTO aHaJi3y MpakTHK F1
Group.

LnrocrpatuBanii npukaan (F1 Group). Sk npukian nposiBy 3a3Hauy€HHUX
ocobnuBocTe MoxkHa posrisgatd AisuibHICTE F1 Group, sika (yHKIIOHye He
JUIIe SIK OpraHi3aTop CHOPTHUBHOTO 3MaraHHs, a sK TJo0adbHa CHOPTUBHO-
po3BaxanbHa rargopma. LlinaicTs mpoaykty Popmynu 1 Gopmye HE CTIIBKU
OKpeMuM “maTd” 4M “Tojiiss”’, CKIJIbKU KOMIUIEKCHUM JTOCB1JI ayJUTOPii: CE30HHUI

HapaTWB, NOCTIHHA B3aeMOAIsl B LU(POBHX KaHalax, €MOILIHA 3aJy4eHICTb



(dbaHaTChKUX CHUIBHOT 1 BUCOKMM piBeHb MemianpucyTHocti. Takuii ¢opmart
JEMOHCTPY€E, 10 MapKETUHIOBE YIPABIiHHA y CHOPTI Ta po3Barax OXOIUIIOE
MPOEKTYBaHHS JOCBIly Ta PO3BUTOK JOBIOCTPOKOBUX BIJHOCHH 13 ayJAUTOpPI€I0, a
TaKOXX KOOPJIMHAIIID B3a€EMHOI I[IHHOCTI JIJII CTEMKXOJIIEpIB — 30KpeMa
MeiarapTHEPIB 1 CIIOHCOPIB, IS SKUX BAXXIMBUMHU € OXOTUICHHSI, aCOIIaTHBHUMN
e(eKT 1 TOCTYII 0 JIOSUThbHUX CIIJTLHOT.

Bucnoeéku. JlocnmipkeHHsT TOKaszalo, IO  KJIIOYOBUMHU  CYTHICHUMU
XapaKTEPUCTUKAaMU MApPKETUHTY B I1HAYCTpli CHOPTY Ta pO3Bar € EMOLIMHO-
JIOCBIAHUI XapaKTep MPOAYKTY, HEBU3HAUYCHICTh PE3yJIbTaTy, MOJIIE€BICTh 1 YaCOBI
OOMEXEHHsI CIIO’)KMBAHHA, KOJIEKTHBHA MPHUPOJA CHOXKUBYOI MOBEIIHKH, a TaKOXK
0araToCTOpOHHIM XxapakTep B3aemonii 31 credkxosngepamu. CyKyNHICTb LHX
YUHHUKIB BH3HA4Ya€ HEOOXIJTHICTh TMEPEOCMHUCIICHHS POJII MapKETUHTY, SKUN
BUXOJMTh 332 MEXI KOMYHIKaI[lliHOI (yHKIII Ta HaOyBa€e CTaTyCy MOBHOL[IHHOTO
YIPaBIIHCHKOTO IHCTPYMEHTY.

OOrpyHTOBaHO, 110 B yMOBax CIOPTYy Ta pO3Bar MapKETUHI BHUKOHYE
(GyHKUIT yOpaBIiHHS —JIOCBIIOM  CIOXHWBaya, (QOpMyBaHHA Ta MIATPUMKH
JIOSUTBHOCTI, PO3BHUTKY (DaHATCHKUX CHIUIBHOT 1 KOOpAMHAIT B3a€MOMIl MIXK
pPI3HMMM TpynaMy 3alikaBieHuX CTopiH. OcoOJMBOro 3HA4Y€HHS Ha0yBalOTh
HEeMaTtepiajdbHl aKTUBM — OpeHa, pemyTauis, JOBIpa Ta aBTEHTUYHICTb, SKI
0e3rmocepeIHbO BIUIMBAIOTh HAa CTa0UIBHICTH TIOMHUTY Ta KOHKYPEHTHI IMO3HIIIT
oprasizailiil y cepeioBuUILl BUCOKOI KOHKYPEHIIIi 3a yBary ayJauTopli.

3anpomnoHoBaHa MOJENb CHCTEMATHU3y€ 3B’A30K MIXK OCOOJMBOCTSIMU
1HYCTpli, YNPaBIIHCHKOI IHTEPIPETAIIEI0 MApKETUHTY Ta PEIICBAaHTHUMHU

IHCTPYMEHTAMH, MiJIBUILYIOYN TPUKIAJHY IIHHICTh TEOPETUYHUX MiAXO/IB.
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