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CIMUMYNIOBAHHS  IMNYILCUBHOI  Cnodicusuoi  nogedinku y  digital-cepedosuyi.
Busnaueno ocobnusocmi mpancopmayii  noedinku Cnodcusavie 8 ymoseax
PO36UMK) COYianbHUux mepedic, short-video content, aneopummiunoi nepconanizayii
ma yugposux niamghopm. Jlocniosxceno ponv emoyiunux mpueepis, FOMO-
mexauik, social proof, eeumigikayii ma MmexaHix MUMMmMeBOi BUHALOPOOU )
GdopmysanHi wWBUOKUX NOBEJIHKOBUX peakyiti cnoxcusadis. OOIPYHMOBAHO, WO
cyuacni digital-komynikayii 0edani 6invule OpieHMYIOMbCs HA eMOYiliHe 3aTYYeHH s
KOpUcmyeauie ma axkmueayiro CUCmeMu WeUOKO20 eMOYIUH020 nioKpinieHHs. Y
KOHMeKCMi 00CNIONCEHHA 0emani308aH0 MEXAHIZM 8NIUBY 00PAMIHOBUX CIMUM)IIB
Ha npoyec NPUUHAMMS CHOHCUBHO20 DIUUEHHS A 0XaAPAKMEPU308AHO 0COONUBOCTI
@DYHKYIOHYBAHHS ANCOPUMMIUHUX PEKOMEHOayill Y Yupposomy cepedosuiyi.
Bcmanoeneno, wo komniekcHe NOEOHAHHA KOPOMKO20 GI0€OKOHMEHMY,
NEePCOHANI308AHUX PEKOMEHOaYil, eMOYIUHUX CMUMYIIE Ma MeXaHiK coyiaibHO20
niomeepodceHHs: hopmye CmIluKi MOOeni IMNYIbCUBHOL CHONCUBYOI NOBEOIHKU.
Boonouac  eusnaueno  nomewnyitini  pusuku  HAOMIPHO20  BUKOPUCHAHHS
doaminosux mexanik y digital-mapkemuney, 30Kpema nocuienHs iHghopmayitiHo2o
NepesanmantCents,  3POCMAHHA  DIGHA  IMAYIbCUBHOCMI — MdA  3HUIICEHHS.

VCBIOOMNEHOCHIT CNONCUBHUUX PIUUEHD.

The article presents a theoretical and analytical substantiation of dopamine
marketing as a modern tool for stimulating impulsive consumer behavior in the
digital environment. The study identifies the peculiarities of consumer behavior
transformation under the conditions of rapid development of social media, short-
video content, algorithmic personalization, and digital communication platforms.
It is substantiated that contemporary digital marketing is increasingly focused on
emotional engagement, instant behavioral reactions, and the activation of rapid
emotional reinforcement mechanisms.

The research examines the influence of emotional triggers, FOMO
mechanisms, social proof, gamification, instant reward systems, and personalized

recommendations on the process of consumer decision-making. Particular



attention is devoted to the role of algorithmic content distribution systems, which
analyze user behavior, interests, emotional reactions, and interaction patterns in
order to create individualized digital environments. It is determined that
algorithmic personalization significantly accelerates the transition from the
emergence of a need to the direct implementation of purchasing decisions,
reducing the level of rational analysis in consumer behavior.

The article substantiates that dopamine marketing should be considered as a
component of modern neuromarketing, aimed at influencing the emotional and
behavioral reactions of consumers through digital stimuli. In the context of the
study, the mechanism of the influence of dopamine stimuli on impulsive consumer
behavior is detailed, and a model of interaction between emotional engagement,
algorithmic recommendations, instant gratification, and repeated digital
interaction is proposed.

The study proves that the effectiveness of dopamine marketing is based on
the synergistic combination of short-video content, emotional stimulation, social
validation mechanisms, urgency effects, and personalized digital communications.
Such a combination forms a continuous cycle of emotional reinforcement, which
encourages impulsive purchases, repeated interaction with digital platforms, and
long-term user engagement in the digital ecosystem.

Special attention is paid to the transformation of modern consumer behavior
under the conditions of digitalization. It is established that impulsive consumer
decisions are increasingly formed not only under the influence of traditional
marketing communications but also through continuous interaction with
emotionally saturated digital content. The spread of mobile technologies, social
media platforms, recommendation systems, and interactive communication tools
significantly changes the sequence and logic of consumer decision-making
processes.

At the same time, the article highlights the potential risks associated with the
excessive use of dopamine stimuli in digital marketing communications. In

particular, the active implementation of emotional stimulation mechanisms may



contribute to information overload, increased impulsiveness, emotional
dependence on digital platforms, and reduced awareness of consumer decisions. In
this regard, the necessity of further scientific research into the ethical aspects of
dopamine marketing and its long-term impact on consumer behavior in the digital

environment is substantiated.

KarouoBi caoBa: ngodaMiHOBHH MapKETHHI, IMIYJIbCHBHA CIIO)KHBYA
noBesinka, digital-mapkeTuHr, comianbHi Mepexi, short-video content, FOMO,
reiimidikailisi, aITOPUTMIYHA TIEPCOHATI3AIIIS.

Keywords: dopamine marketing, impulsive consumer behavior, digital
marketing, social media, short-video content, FOMO, gamification, algorithmic

personalization.

Ilocmanoeka npoonemu y 3a2a1bHOMY 6U2AA0I ma il 36°A30K i3
BAICTUBUMU HAYKOBUMU YU NPAKMUYHUMU 3a60anHamu. Y cydacHomy digital-
CEpEellOBHUIII yBara CIOKMBaya CTajla OJHUM 13 HAMIIHHIIIMX pecypciB. 3HAYHE
3pocTaHHs 00CsATIB iHPOpMaIlii, aKTUBHUN PO3BUTOK COIIIaJIbHUX MEPEK Ta BUCOKA
KOHKYpEHLIsI MDK OpeHAamMu 3MYLIYIOTh KOMIAaHIi MIyKaTH HOBI MIAXOOU [0
OpUBEpHEHHS Ta yTpUMaHHA yBaru ayautopii. OcoOnuBOi MOMyISIpHOCTI
HaOyBalOTh MAPKETUHIOB1 THCTPYMEHTH, 10 0a3yIOTHCS HA IIBUIKOMY €MOIIITHOMY
BIITYKY CHOXHBayiB, (opmyBaHHI eQeKTy 3aliKaBICHOCTI, OYIKyBaHHS
BUHAropoau Ta 6a)kaHHs MUTTEBOTO OTPUMAaHHS MO3UTUBHUX €MOIIii.

Y Takux yMmMoBax Bce OUIBIIOrO TOMMUPEHHS HalOyBae TaK 3BaHHM
n0(paMiHOBUNA MApKETHUHT, KM OpPIEHTOBAHMM HAa BUKOPUCTAHHS MCUXOJIOTTYHHUX
MEXaHI3MIB 3aJ0OBOJICHHS, €MOIIIMHUX TPUTEPIB Ta TOBEAIHKOBHX PEaKIIii
KopuctyBauiB y digital-nmpocTopi.

CyyacHuii crmoXuBad JAeAayli YacTilie 3A1ACHIOE TIOKYIKH IIiJlT BIUTMBOM
KOPOTKOTPUBAINX €MOIiH, BIpyCHOTO KOHTEHTY, PEKOMEHJaIii OnorepiB, eQexTy
0OMEXXeHO1 POIo3uIlli a00 MOMYISIPHUX TPEHIB. AJTOPUTMHU COILIATBHUX MEPEK,

NEpPCOHANI30BaHa peKjamMa, MEXaHIKM HECKIHYEHHOTO TMepeniily KOHTEHTY Ta



CUCTEMAa IIBUJAKUX LUPPOBUX CTUMYIIB (OPMYIOTb HOBY MOJIETbh CIOXKHBYOI
MOBEJIIHKH, Y SIKIM eMOIliiiHa peaKIlis 4acTo MepeBakae pallioHaIbHUN aHalli3.

AKTyanpHICTP  JOCHI/DKEHHS  3yMOBJIEHA  HEOOXIJHICTIO  BHBUYCHHS
0COOJIMBOCTEH BIUIMBY J0(aMIHOBHX MEXaHIK Ha MOBEAIHKY criokuBaviB y digital-
CEPEOBUIIl, a TAaKOK 3POCTAHHIM POJi E€MOIIIHHOTO Ta HEUPOICHXOJIOTIYHOTO
BIUTUBY y CyYaCHUX MapKETHHTOBHX KOMYHIKaIlisx. J[ociimkeHHs TaHOT TeMaTUKH
€ BOXJIMBUM SK JUIsl PO3BUTKY TEOPETUUHHUX MiAXoiB y chepi digital-MapkeTrHry
Ta TIOBEIHKU CTIOKUBAUIB, TaK 1 JJI MIPAKTUIHOTO BUKOPHUCTAHHS MAapKETHUHTOBHX
IHCTPYMEHTIB Y JISTTBHOCTI Cy4aCHUX OpEeH/IIB.

MeTtoro cTarTi € JOCHIKEHHS CYTHOCTI J10)aMiHOBOTO MAapKETHHTY,
BU3HAYEHHSI OCHOBHUX MEXaHiK Horo peanizamii y digital-cepenoBuii ta aHami3
BIUTUBY J0(aMiHOBUX CTUMYJIB Ha (OpPMYBaHHS IMITYJIbCUBHOI CIIOKHBYOT
MMOBEIIHKH.

Ananiz ocmannix o0ocnioxcenv i nyonikauyii. llpoOnemaruka BIUIUBY
M(POBOTO CEPEIOBUIIA HA TOBEIIHKY CIIOKMBAUiB aKTUBHO PO3MIISIAETHCS K Y
BITUM3HSIHUX, TaK 1 B 3apyOLKHMX HAyKOBUX Mpalsix. 3HayHa yBara JIOCJIAHHUKIB
30cepe/PKeHa Ha TMUTAHHSIX HEMPOMApKETHHTY, €MOIIHHOTO BILIUBY, COLIAJBHUX
Mepex, IepcoHai3allii KOMyHIKallii Ta IMIyJIbCUBHOT KyIIBEJIbHOI MOBEATHKH.

Cepen BiTuM3HSHMX aBTOpiB Bapro Bim3Hauutu H. Kyxapceky [1], sxa
po3mIsiiac HEMPOMAPKETHHT SIK 1HHOBAIIMHUI HaIpsiM Cy4acHOTO MAapKETUHTY Ta
aKIIEHTyE yBary Ha TOMY, II0 HEWPOMApPKETHHTOBI JOCIHIIKCHHS IalOTh 3MOTY
IMOIIe 3pO3YyMITH TPOIEC MPUHHATTS CIOXKHBAUYEM PIMICHHS MIOAO TOKYIIKH.
ABTOpKa TaKOX aHaji3y€ 1HCTPYMEHTAJIbHI METOAM OI[IHIOBAaHHS PpeaKIii
CIOKMBaviB, 30KpeMa eye-tracking, face-reading, enexrpoennedanorpadito Ta
HIITIT METOJI BUMIPIOBAHHS HEHPOIOTTYHUX PEAKIII.

I. MomotkoB [2] JocCHiIKye TEOPEeTUYHI Ta MPUKIAAHI aACIEKTH
BUKOPHCTAHHS HEHPOMAPKETHHTY Yy TPOIECI MPUUHATTS MapKETUHTOBUX PIIICHb.
Y poOOTI HaroyIomIeHO Ha POoJii HEMPOTEXHOJOTIM y MiABUIIEHHI €()EeKTUBHOCTI
KOMYHIKaIllil 13 IIJIbOBOIO ayJIUTOPIEI0, MEpCOHAI3allli MApKETUHTOBUX CTpaTerii

Ta TIOCWJICHHI €MOIIHHOT 3ay4eHOCTI crnokuBadiB. OKpeMo aBTOp TMiIKPECITIOE



3HAYEHHS HEWPOMapKeTUHTY JUisi (OpPMYBaHHS KOPHUCTYBAlbKOTO JOCBILY ¥y
nudpoBux miarhopmax i comiaaibHUX MepexKax.

BaxnuBuii BHECOK y JOCHIDKEHHA IM(PPOBOI TMOBEAIHKH CIIOKHBAdiB
3poousin O. 3aitniea Ta I XKocan [3]. Bonu aHani3yroTh BIUTUB COIIaJIbHUX MEPEK
HA CHOXHBYUIN BUOIp, PO3MISAAIOUM COLIaNbHI TIAaTGOPMHU HE JIMIIE SIK KaHaJH
KOMYHIKaIlii, a K TIOBHOIIIHHE cepeaoBulle QopMyBaHHsS TOTped, AOBipH,
EMOIIIITHOT 3aJy4yeHOCTI Ta CHOXHUBYMUX PIillleHb. ABTOPU IMiJIKPECIIOIOTh POJb
UGC-koHTeHTy, 1H(]I0eHcepiB, COLIaIbLHOTO MiATBEPKEHHS, MEepCOoHaNi3allil Ta
JITOPUTMIYHOTO (POPMYBAHHS CTPIYKHU Y BIUIMBI HA TIOBEIIHKY CIIO’KUBAYiB.

I. BonkoBa ta H. Crenanenko [4] po3misiiatoTh TpaHcopMallito MmoBeIiHKA
CHOXKMBaYiB IM1JI BIUIMBOM UU(PPOBUX TEXHOJOTIA. Y iXHBOMY JOCIIKECHHI
OOIPYHTOBAHO B3a€MO3B’ 130K M1 3MIHAMH Y MOBE/IIHIII CIIOKUBAYiB T4 PO3BUTKOM
nuPpoBUX  IHCTPYMEHTIB, OHJAWH-KOMYHIKaIlili, COIllaJbHUX  MEpEexX 1
OaraTokaHaIbHOI B3a€MO/IIi MIAMPUEMCTB 13 LUIBOBOIO ayIUTOPIEIO.

Cepen 3apyODKHUX JOCIHIKEHb OCOOMMBOI yBaru 3aciyroBye pobora P.
Gao, Y. Zeng ta Y. Cheng [5], y 4Kiii AOCHIKEHO MeXaHi3M (opMyBaHHS
IMITYJIbCUBHUX TIOKYTOK Y CEpPEIOBUIIl KOPOTKHUX BiJIc0. ABTOpU JOBEINH, IIIO
colllaJibHa MPUCYTHICTh, CHIBIPUCYTHICTh 1 (i3UyHA MPUCYTHICTH y short-video
marketing MO3UTHBHO BIUIMBAIOTh Ha IMIYJIbCUBHUN HaMmip KyMiBii, a customer
inspiration BUCTYIA€ MOCEPETHUKOM MK CHPUHHATTAM KOHTEHTY Ta OakKaHHIM
3M1ACHUTHU TTOKYTIKY.

T. T. A. Ngo [6] Ta cniBaBTOpH AOCIIIKYBAJIN IMIYJbCUBHY KYIMiBEJIbHY
noBeainKy kopuctyBadiB TikTok Shop. ¥V po6oti mpoaHani3oBaHO BIUIMB 9aCOBHUX
oOMeXeHb, EKOHOMIYHO1 BUTOJIM, COLIAJILHOTO BIUIMBY, PO3BAXAJIBHOTO KOHTEHTY
Ta EMOIMHOro 30y KEHHS Ha OHJIAWH-IMIYJbCUBHI MOKYNKH. JloCHiIHUKH
BCTAHOBWJIM, 1110 OUIBLIICTh 3a3HaY€HUX (AKTOpPIB CTUMYIIOE IMITYJIbCUBHI
MOKYTKH, @ €MOIIiiTHe 30y/KEeHHS 3HUXKY€E PIBEHb CAMOKOHTPOJIIO CIIOKKBAYa.

Orxe, aHami3 HAyKOBUX IMyOJiKaiiid CBITYUTH, 0 HA CHOTOAHI BXKE
JIOCTaTHHO TPYHTOBHO JOCIHIJIP)KEHO OKpEeMi acleKTH HEUpPOMApPKETUHTY, BIUIMBY

COLIIaJIbHUX MEpeX Ha CHOXuBUMU BHOIp, ponb iHGmoeHcepiB, UGC-KoHTEHTY,



nepcoHaiizaiii, €MOIIIHHOI 3aJlydeHOCTI Ta KOPOTKMX Bifeo y ¢opMyBaHHI
IMITYJIbCUBHOI TTOBE/IIHKH CITO’KMBaYiB.

BonHouac HemocTaTHbO AOCHIIKEHUM 3aJMINAEThCS came 10(haMiHOBHIMA
MapKeTUHT SK IJTICHA CHUCTEMa CTUMYJIIOBAaHHA IMITYJbCUBHOI CHOXHBYOL
noBeninku y digital-cepenopumii. [ToTpeOytoTh momaIbIIOro aHamily MeEXaHi3MHU
MO€THAHHS KOPOTKOTO BiJICOKOHTEHTY, allTOPUTMIYHUX PEKOMEHAALINA, EMOLIMHUX
Tpurepis, epexty MUTTEBOI BuHaropoau, FOMO, cotiaabHOTo MiITBEp>KEHHS Ta
reimigikanii. Oco0nuBoi yBaru notpedye NUTaHHS €TUYHOTO BUKOPUCTAHHS TaKUX
IHCTPYMEHTIB, OCKUIBKM BOHM MOXYTh HE€ JUIIE MiABUILYBaTU €(QEKTUBHICTh
MapKETUHTOBUX KOMYHIKalllid, a i MOCHJIIOBATH IMIYJIbCUBHICTD, 1H(MOpMaIliiiHe
NEePEBAHTAXKEHHS Ta 3aJI€KHICTh CIIOKMBAYIB B1Jl IIBUAKUX IIU(PPOBUX CTUMYJIIB.

Takum uymMHOM, nOAANBLIE JOCHIIKEHHS J0(aMIHOBOIO MAapKETHHTY €
aKTyaJIbHUM 3 OISy Ha HEOOX1JHICTh IIMOLIOr0 pPO3yMIiHHS TOTO, SIK Cy4YacHI
digital-iHCTpyMEeHTH BIUIMBalOTh Ha €MOLIi, yBary Ta KyMiBeJbHI PpIlICHHS
CIIOYKMBAYiB.

Dopmyntoeannn yineii cmammi (NOCMaAH06Ka 3a60ants). MeToro CTaTTl €
JOCIIIPKEHHSI CYyTHOCTI J10()aMiHOBOTO MapKETHHTY Ta BU3HAYEHHS OCOOIMBOCTEMN
fioro BruMBy Ha (hOpMyBaHHS IMITYJIBCHBHOI CIIOKMBYOI TOBEIIHKU Y Cyd4acCHOMY
digital-cepenoBuii. s 1OCATHEHHSI MOCTABJICHOI METH Y poOOTI mependayeHo
JTOCTIIUTA TEOPETUYHl 3acaad J0(PaMiHOBOTO MAPKETHUHTY, IPOAHAII3yBaTH
OCHOBH1 €MOIIIifHI Ta MOBEIIHKOBI MEXaHIKM BIUIMBY Ha CIOXKMBaYiB, BUSHAYUTH
poJb coIliaibHUX Mepexk, short-video content Ta anropuTMIYHUX PEKOMEHAAIIHN Y
CTUMYJIIOBaHHI IMITYJIbCUBHUX TOKYIOK, @ TaKOX OXapaKTepu3yBaTH OCOOIMBOCTI
BUKOPHUCTaHHS 10(aMiHOBUX MeXaHIK y cyyacHux digital-komyHikaiisx OpeH/IiB.

Buknao ocnosenozo mamepiany Oocnioycenna. CyuacHe  digital-
CEPEIOBHIIIE XapaKTEPU3YEThCS BUCOKOI KOHKYPEHIIIE€I0 3a yBary CIOXXHBaua,
3HAYHUM 1HPOPMALIMHUM MEPEBAHTAXKEHHSIM Ta MOCTIMHUM 3POCTAaHHSAM OOCSTIB
KOHTEHTY Y COIlaIbHUX MepekaxX. 3a TaKuX YMOB TPAAMINNHI MIAXOAU [0
MapKeTMHTOBUX KOMYHIKAIlil TOCTYNOBO BTpadarTh €(PEKTUBHICTh, OCKLIbKHU

CYy4acHMH CIOXXHBA4 Jefali piiiie MNpuiiMae pilieHHs BUKIOYHO HA OCHOBI



paiioHaJibHOTO aHajizy. HaromicTe BaxkiIMBYy pOJb IMOYMHAIOTH BiAirpaBaTu
EMOIlIHI peakIilii, MUTTEBI CTUMYJIHM, NEPCOHATI30BaHMM KOHTEHT Ta MEXaHIKH
IIIBUIKOTO 33/I0BOJICHHSI TIOTPEO.

Sk 3a3HayeHo B [7], cepen akTyaldbHUX TPEHIIB IU(POBOTO MAPKETUHTY Yy
2025 pori ocobnmmBoro 3HaUYeHHs HaOyBarOTh short-video content, mepcoHami3aris
KOHTEHTY, AQJITOPUTMIUHI PEKOMEHJallii Ta eMoIliiiHo opieHToBaHi digital-
KOMYHIKallii, CIpsSIMOBaH1 Ha YTPUMaHHS yBard KOPUCTyBaua Ta MiIBHUIICHHS PIBHS
HOro 3aJIy4eHOCTI.

Opniero 3 mHpUYMH Takoi TpaHchOpMallli CHOXKUBYOI TMOBEHAIHKUA €
0COOMMBOCTI poOOTH CHUCTEMH BHHATOPOAM JIIOIMHU, MOB’S13aHOI 3 BUPOOJICHHSIM
nodaminy. Y mporieci OTpuUMaHHS HOBOiI 1H(oOpMallii, eMOILiHOTO AO0CBITY abo
OYIKyBaHHS BHHAropoJu MO30K pearye BUKUAOM fodaminy, o Gopmye BiIuyTTs
3aI[1KaBJIEHOCTI Ta 3aJ0BOJICHHS.

Jlani 0coONMBOCTI aKTHMBHO BHUKOPHCTOBYIOThCA cydacHuMu  digital-
mwiaropmamu Ta comianbHUMU Mepexamu. Anroputmu TikTok, Instagram 1
YouTube opieHTOBaHI Ha MOCTIMiHE OHOBJIEHHSA KOHTEHTY, IO MIATPUMYE yBary
KOpUCTYyBaua Ta CTUMYJIIOE€ TOMAJbINY B3aemMofi0. Uepe3 MIBUAKY ajanTarliro
CIOXKMBaviB J0 OJHOTHUITHOTO KOHTEHTY OpeHAM 3MYILIEHI MOCTIHHO CTBOPIOBATH
HOBI (hOpMATH KOMYHIKALIil Ta €eMOLIHI TPUTEPH.

Came TOMy y Cyd4acHOMY MapKETHHTY aKTHBHO (DOPMYETHCS HAIpsM, SIKUN
YMOBHO MOYKHA BH3HAYHUTH K 10(haMiHOBUH MapKeTHHT. 1Ioro CyTHICTh HONSrae y
BUKOPDHCTaHHI €MOIIMHUX, BI3yaJbHUX Ta TOBEAIHKOBHX TpPHUIEpPiB, IIIO
CTUMYJIIOIOTh CHUCTEMY BUHArOpoAM JIIOAWHUA Ta (POPMYIOTh Oa)kaHHS HEraiHOi
B3a€EMOJIIi 3 KOHTEHTOM, OpeHaoM abo ToBapoM. [lodaMiHOBUN MAapKETUHI €
CKJIQJIOBOI0 CYYaCHOTO HEMPOMApPKETHHTY Ta IPYHTYEThCSI Ha PO3yMiHHI TOTO, IO
3HaYHAa YaCTHWHA CIOXUBYMX PIIIEHb MPUUMAETHCSA TiJ BIUIUBOM IT1JCB1AOMMX
emoliitHux peaxuid. Ak 3a3Hauae H. Kyxapcpka, HeiipoMapKeTHHT CHpPSIMOBAHMIMA
Ha TUOIIIe PO3YMIHHS TOTO, SIK CIIOXKMBadl MPUIAMAIOTh PIICHHS 11010 MOKYIIKU Ta
AK Il MEXaHI3MH MOXXYTh OyTH BUKOPUCTaH1 Jis MiJABUIIECHHS €(QEeKTUBHOCTI

MapKEeTUHTOBUX cTparerii [1].



Ilin modamMiHOBMUM MAapKETUHIOM JOLIIBHO pO3yMmiTH cuctemy digital-
KOMYHIKaIliii Ta MapKeTUHIOBUX MEXaHIK, CHpPSIMOBAaHMX Ha CTHUMYJIIOBAHHS
eMOIIIMHOI peaxilii, MUTTEBOTO 3aTy4YEHHS Ta IMITYJbCUBHOI MOBEIIHKU CIIOKHUBAaYiB
IUISIXOM ~ BUKOPUCTAHHS TIEPCOHATI30BAHOTO KOHTEHTY, EMOIIHHUX TpHUTEpIB,

AITOPUTMIYHUX PeKOMeHallii, short-video content Ta MexaHiK IIBUKOT BUHATOPO/IH.

JIist Kpatoro po3yMiHHs 0coOnrMBocTell 10(haMiHOBOTO MapKETUHTY JOIUIEHO

MOPIBHSTH HOTO 3 TPAJAUIIIMHUMHA MapKETUHIOBUMH TTijxonamu (Taom. 1).

Ta0auus 1. [lopiBHAILHA XapaKTePUCTUKA TPAAMLIHHOIO Ta

A0(paMiHOBOI0 MapKETUHTY

Kpurepiii TpaguuiiHuii MAPKETHHT JodaminoBuii MAapKeTHHT

OcHoBHa MeTa dopmyBanHs ~ motpebu  Ta | Bukimk IIBUJIKOT EMOIIIHOT
CTUMYJIFOBaHHSI TOKYIIKU peaKilii Ta MUTTEBOI B3a€MOJIL

Tun BIIuBy [lepeBakHO parfioHATBHUN Emoniiiauii Ta iMImysCUBHHNA

OcHoBa KOMyHiKa1ii IndopmyBanus npo | CTBOpEHHs €eMOLIIHOIO CTUMYITy Ta
XapaKTEPUCTUKH TOBApY eheKTy 3aIydeHHs

HIBuaxicTs npuiHATTS | Binkiagene npuiiHaTTa | [IBuake ab0 MUTTEBE pillIeHHS

piteHHs pileHHs

OcHOBHI KaHaJIu TBb, 30BHIIIHSA pexnama, | TikTok, Instagram Reels, YouTube
npykoBadi 3MI Shorts, social media

Tun KOHTEeHTYy [HdopmarniitHmii Koporxknii, JTMHAMIYHUH,

eMOLI HHUH

[ToBeminka crioknBaya | YcBioMJeHa IMmiynibcuBHA

OCHOBHI MEXaHIKH Aprymenranis, nepesaru | FOMO, social proof, gamification,
TOBApY instant reward

Posp anropurmis MiHimasbHa Kirouosa

Ponp nmepconamizaiii O0MexeHa MaxkcuMaJIbHO BHCOKA

IDicepeno: cucmemamuzosano agmopom na ocHosi [1—6].

Takum uywmHOM, A0(aMIHOBHII MapKETHHT CYTTE€BO BIJPI3HAETHCA BiJ

TPAAUIIAHUX MapKETHMHTOBUX MIAXOAIB, OCKUIBKM OPIEHTYETHbCS HE CTUIBKH Ha
parlioHanpHe TEepPEKOHAHHS CIOXKHWBAaYa, CKIJTPKA HAa CTHUMYIIOBaHHS €MOIliHOI
peaxiiii, BHUJIKOTO 3aJly4eHHs Ta IMIIYJIbCUBHOI OBeIHKH y digital-cepenoBuii.
Oco0auBOTO 3HaUYEHHA J0(paMIHOBUN MapKETUHT HaOyB B yMOBaX PO3BUTKY
COLIIAJIbHUX Mepex, Ae 00opoTh0a 3a yBary KOpHCTyBaua TPHUBA€E JIMILIE ACKIIbKa
cexkyuna. TikTok, Instagram Reels Ta YouTube Shorts moOynoBani Ha MexaHikax
MIBUJIKOTO  €MOIIITHOIO CTUMYJIOBAaHHSA Ta

AJITOPUTMIYHOT  TIepcoHai3arlil

KOHTEHTY, 1110 (JOpMy€ MOCTIHE OYiKyBaHHS HOBOT €eMOLIIHHOT BUHATOPOIH.



Ha nymky 1. Bonkoroi Ta H. Crenanenko, cydacHi iUpoB1 TEXHOJIOT1T CYyTTEBO
TpaHC(HOPMYIOTh TOBEAIHKY CIIOKUBAYIB, CKOPOUYIOUM MPOIEC MPUNUHSATTS PIIICHHS
Ta GOPMYIOYH HOBI MOJIENI CIIOKMBYOI TTOBEIIHKH TT1/T BIUTMBOM OHJIAH-KOMYHIKAITiH,
COLIIAJIbHUX MEpeX, MepcoHallizallli Ta IU(PPOBOTO MapKETUHTY. ABTOPH TaKOX
M1IKPECIIIOI0Th, 10 CyYyacHa MOJAEIb MPUUHATTS PIIIEHHS MPO MOKYIKY MOCTYTIOBO
BTpayae JIHINHICTb, a CIIOXKHBA4Y JEAall YacTille 3A1HCHIOE TOKYNKH i BIUIUBOM
EMOIIIIHOTO KOHTEHTY, PEKOMEH/IAIlIi Ta aJITOPUTMIYHUX M1IKa30K [4].

OpHi€ro 3 KIIOYOBUX OCOONIMBOCTEN JO(PaMIHOBOrO MapKETHUHIY € aKTHBHE
BUKOPHUCTaHHS KOPOTKOTO BileOKOHTeHTY. Short-video content ctaB omHum 13
Halle(PEKTUBHIIUX I1HCTPYMEHTIB CTUMYIIIOBAaHHS IMITYJIbCUBHOI TOBEIIHKH
CIOKMBaYlB, OCKUIbKM TIOE€JIHY€ EMOI[IMHUN BIUIMB, BI3yallbHY JIMHAMIKY Ta
aJITOPUTMIYHE TTPOCYBAHHS, IMIJIBUIILYIOYH WUMOBIPHICTD IMITYJIbCUBHOI pEaKIIii.

VY cyudacHomy digital-cepenoBuii 10paMIHOBHI MAapKETUHT pPeai3yeTbCs
yepe3 TMO€THAHHS KOMIUIEKCY B3a€MOIIOB’SI3aHUX MEXaHIK, SIKI CTUMYIIOIOThH
EMOIIIITHY 3aJTy4eHICTh Ta IMITYJILCUBHY TIOBEMIHKY criokuBayiB (Tabm. 2).

Taomuus 2. OcHoBHI MexaHiKU 10¢amMiHOBOro MapkeTuHry y digital-

cepexoBUIILi
Mexanika CyTHicTBh BILIUBY ITpukJj1ag BUKOPUCTAHHSA
FOMO Crpax BTPaTUTU Burigny | Limited edition, countdown
MOXJIUBICTb timers
Social proof dopmyBaHHs hi(0):310)78 yepes | Jlaiiku, Biaryku, viral content
HOMYJISIPHICTb

Instant reward

MutreBe OTpUMaHHS IO3UTHBHOL
eMO1IiT

bonycu, cashback, random

discounts

Algorithmic [TepconanizoBana Bunaya | TikTok recommendations

personalization KOHTEHTY

Curiosity gap CrBOpeHHA iH(popmariiiHoi | Provocative hooks y reels
IHTpUTH

Gamification

BukopucTanHs irpoBUX MeXaHiK

Mystery box, streaks, wheel of
fortune

Short-video stimulation

IIBuakuii eMOLIHUN BILIUB

TikTok/Reels videos

IDicepeno: pozpooneno asmopom na ocnogi [2—10].

[IpencraBieHi MEXaHIKM aKTUBHO BUKOPHCTOBYIOTHCSI CYYaCHUMH OpeH1aMu

y digital-komyHikamisix Ta GOpMyIOTh HOBY MOJI€JIb B3a€MOJIl 31 CIIOKUBAYEM, Y
SKIfl KIIOYOBY pOJIb BIAICPalOTh €MOIli, MIBUIKICTh peakilii Ta TMOCTIiHEe

CTUMYJIIOBAHHA YBAI' KOpUCTYBa4da.



®denomen «TikTok made me buy ity geMOHCTpPYE, 110 PIICHHS PO MOKYIKY
4acTO MPUUMAETHCA i BILUTUBOM BipyCHOTO €(eKTy, EMOIIIHHOTO BpaKCHHs Ta
COLIIaJIFHOTO MATBEPXKEHHS MOMYISPHOCTI TOBapy [8].

Hocmimxenns P. Gao, Y. Zeng ta Y. Cheng miaTBepmxkye, mo short-video
content CyTTeBO BIUIMBAE Ha (HOPMyBaHHs IMITyJbCUBHOI MOBEIIHKH CIOXHBAYIB.
ABTOpH JI0BEJH, III0 EMOIIiifHA IPUCYTHICTH, 3AJIy4E€HICTh Ta customer inspiration y
KOPOTKHMX BiJICO IIJCWIIOIOTh Oa)kaHHS 3IIMCHUTH TOKynky [5]. OcoOnuBo
BaXJIUBY POJIb BiFIrpae e(ekT CIOXKUBYOTO HATXHEHHS, KOJIM KOPUCTYBad MOYMHAE
acoIIII0BAaTH TOBAP 13 MEBHUM CIIOCOOOM KUTTS 200 €MOIIMHUM CTaHOM.

BaxnuBoro ckiagoBor0  10(amMiHOBOTO MAapKeTHHTY € aJTOpUTMIYHI
pexomenpanii. CouianpHl Mepexi Ta LUQPPOBI MIATGOPMU BUKOPUCTOBYIOTH
CKJIQJH1 aJTOpUTMHU TEepCOHa3aIli 1HQOopMaIliiHUX MarepiajiB, SKI aHATI3YIOTh
MOBEAIHKY KOPHUCTyBada, MOro IHTEPECH, Yac Meperniiay KOHTEHTY, peakiii Ta
nonepeHl MOKYNKU. Y pe3yibrari KOpUCTyBad OTPUMYE MEPCOHATI30BaHy CTPIUKY,
aJIanToBaHy JI0 Oro IHTEPECIB, MOBEIIHKH Ta €MOLIMHUX PEaKIlin.

IlepconanizoBaHi CHCTEMH pPEKOMEHJAllMl He JMIIe MiABUILYIOTh
e(eKTUBHICTh MApKETHUHITOBUX KOMYHIKaIllif, a ¥ CyTTEBO CKOPOYYIOTh IPOIIEC
NPUIHATTS pIIIEHHS Tpo NOKYMNKy. Ak 3a3Havyatoth [. Bonkosa ta H. Crenanenxo,
NEPCOHAJII30BAHI pEKOMEHAAIlll Ta HU(PPOBI THCTPYMEHTU 3HAYHO MPUCKOPIOIOTH
nepexiJ BiJl YCBIAOMJICHHSI TOTpeOM 10 3AIMCHEHHS CIOXHBUOTO pimieHHs [4].
TakuM YMHOM, aNTOPUTMIYHA MIEpCcOHai3alisl (AaKTUYHO CTBOPIOE 1HIUBI YA IbHUI
uPOBUN TPOCTIp CHOXKHUBA4Ya, Y SKOMY OpEHJ TOCTIMHO B3a€EMOJIE 3 HOTO
eMOIIisIMU, THTEpECaMu Ta ToTpedamu.

Baxnuse micie y cucreMi 10(haMiHOBOIO MapKETHUHTY 3aiiMaloTh €MOLINHI
tpurepu. Cepen HUX OCOONMBOTO TOIMMUPEHHS HaOynu curiosity gap, FOMO,
urgency effect, social proof (comianbHe MIATBEPKEHHS) Ta MEXaHIKM MHUTTEBOI
BHUHATrOPO/IH.

Curiosity gap 0a3yeTbcsi Ha CTBOpPEHHI 1H(QOpPMALIMHOI I1HTPUTH Ta
He3aBepieHocti. Hampuknan, mnomymsapui  TikTok ab6o Reels-Bimeo wacto

noynHaroThes 3 (pa3: «S He muaHyBana Il KymyBaTH, ane...», «Och 4yoMy BCl



3apa3 1€ 3aMOBIISIIOTH», «S Oyna miokoBaHa pe3yabTaroM». [loiOHI MeXaHiKu
NPUBEPTAIOTh yBary KOPUCTyBaya, MIATPUMYIOTh IIKaBICTh Ta MiABUIILYIOThH
WMOBIPHICTb MEPETIsAy KOHTEHTY JI0 3aBEpPLICHHS.

FOMO (fear of missing out — cTpax MIOCh MPOMYCTUTH) € OJHUM 13
HAaWTIOTY)XHIIMNX EMOIIMHNX CTHMYITB cydacHoro digital-mapkerunry. Crpax
BTPATUTH BUT1THY MOKJIUBICTh 200 3QJIMITUTHUCS 11033 TPEHIOM CTHMYITIOE IIIBUIKE
OPUMHATTS pilieHHs. Y 3B’S3Ky 3 [UM OpeHAM aKTUBHO BUKOPHUCTOBYIOTh
JIMITOBaH1 KOJEKIIi, TailMepu 3BOPOTHOIO BIIIKY, KOPOTKOCTPOKOBI aKIliiH1
MPOTIO3HIIIT, TIOBIIOMJICHHSI PO OOMEXKEHY KUIbKICTh TOBapy Ta OOMEKEH1 4acoBi
paMKH Jii aKIfii.

SckpaBum npukiagoMm BukopuctaHHi FOMO € MapkeTuWHroBi crparerii
opeunie SHEIN Tta Temu. Ilomi6Hi muargopmMu akTUBHO BUKOPHUCTOBYIOTh
TaiMepu aKWii, MEPCOHANI30BAHI 3HMKKH, TTOBIAOMJIEHHS PO «OCTAHHI TOBAPW»
Ta MEXaHIKM TOCTIMHOTO OHOBJIEHHS MPOMO3UIli. VY pe3yapTaTi KOpUCTyBad
nepeOyBae y CTaHi OYIKyBaHHS HOBUX OOHYCIB, akiliii ab0 MepCcOoHaTI30BaHUX
MPOTIO3HUIIIH, 1O MiABUILY€E CXUIBHICTD IO IMITYJIbCUBHUX MOKYIIOK.

Opnum 13 nmpuknaniB BukopuctanHs FOMO Ha ykpaiHCBKOMY PHHKY €
MapKeTUHTOBI KammaHii Mmepexi «Cuibno», 30kpeMa «LlIHOTHXHKKM»  Ta
KOPOTKOCTPOKOBI akiiitHi npomno3uilii. [logi0H1 MexaHiku 0a3yroThCsi HA YaCOBUX
OOMEKECHHSX, aKIIEHT1 Ha E€KCKJIIO3UBHOCTI Ta Bi3yaJbHOMY BHJILJICHHI aKIIIHHUX
TOBApIB, 1110 CTUMYJIIOE CIIO’KMBAYIB HIBU/IIE MPUUMATH PILICHHS PO MOKYTKY. K
3a3Hayae Promodo, HaBiTh «lIIHOTHXXKMKN» MOXYTh (OpPMYBaTH y CIHOXHBaYiB
e(eKT BTpaueHOT MOXKIIMBOCTI Yepe3 CTpax HE BCTUTHYTH CKOPUCTATUCS BUTIIHOIO
npono3utiieto [9].

AxtuBHO BuKOpuctoBye FOMO # monobank, sikuéi peryiaspHO 3amyckae
TUMYacCOBI KoJiabopallii, crelianbHi AM3ailHN KapTOK Ta 1HTEPAKTHUBHI KaMIlaHii y
MOOUIBHOMY 3acToCcyHKy. OpHMM 13 TpPHUKIAAIB CcTaja BIpyCHA KaMIlaHis
«[TomroBaHHS HA JUMOHW», IO CHOHYKaja KOPHUCTYBAa4iB PETYISIPHO MEPEBIPSATH
3aCTOCYHOK, B3a€MOJIATH 3 OpeHJoM Ta OpaTH y4acTh y TMOIIYKY NPUXOBAHUX

oonyciB 1 mpuziB. [lomiOHI iHCTpyMEHTH (POPMYIOTH Y KOPUCTYBAYiB BITUYTTS



YHIKQJIBHOCTI MOJIi Ta CTpax MPOMYCTUTH IMOTEHIIMHY BUTOAy a00 MOXKIIMBICTH
ydacTi B akiii [10, 11].

He menm BaxmBy ponb Bigirpae social proof — comiaibHe miaTBepIKeHHS
MoNyJsIpHOCTI ToBapy. Ilepernsmu, maiiky, BIATYKM Ta peKOMEHAaIlli OyorepiB
GbopMyIOTh y CIIOKMBaua BiTYYTTS MPAaBHILHOCTI BUOOPY Ta MiABUIIYIOTH JOBIpY
10 mponykry. Y cydacHoMy digital-cepemoButtii social proof akTHBHO IHTETPYETHCS
y short-video content, ge mOMyIspHICTh KOHTEHTY ITOUMHAE ACOIIIOBATHUCS 3 SIKICTIO
TOBapy.

BaxnuBum enemMeHTOM A0()aMIHOBOTO MApKETUHTY € €(EeKT MHUTTEBOI
BuHaroponu. ColianbHi Mepexi MoOyoBaHI TaKUM YHHOM, 100 KOPUCTyBad
NOCTIMHO OTPUMYBaB HOBUW €MOUIMHMA CTHUMYJI Yy BHIJSAJl KOHTEHTY,
peKoMeH 1alliii, ToBapiB a0 OOHYCIB, IO MIATPUMYE BUCOKUM PIBEHb 3aTy4E€HOCTI
ayIuTOopli.

Came Ha UBbOMY HOPHUHIMII TIPYHTYEThCS BHUKOPUCTaHHS reimidikamii y
digital-xomynikarisax OpenmiB. ['elimidikariisi nependadae 3acTOCYBaHHS ITPOBUX
MEXaHIK JIJIsI CTUMYJIIOBaHHSI aKTUBHOCTI KOPUCTYBadiB, 30KpemMa OOHYCIB, CUCTEM
BUHATOpOJl, HAKOMUYECHHS JOCSATHEHb, IHTEPAKTUBHHUX pO3IrpaliB, KEIOeKy Ta
IHIIMX IHCTPYMEHTIB €MOILIHOro 3aly4yeHHs ayauTopii. 30Kpema, YKpaiHChbKUI
monobank aKTHBHO 3aCTOCOBYE €JI€MEHTH TerMidikailii yepe3 CUCTeEMY KeHIOeKy,
MEPCOHAJII30BaH1 JOCSITHEHHS, BI3yaslbH1 aHIMAaIlii, iIrpOBI MEXaHIKM HAKOTTMYCHHS
«0aHoK», push-moBiIOMIEHHS Ta €MOIIAHO 3a0apBlICHY KOMYHIKAIl0 3
KOPUCTYBa4aMHU.

[ToniOHI 1HCTPYMEHTH BHKOPUCTOBYIOTH YyKpaiHChbki cepBicu Rozetka,
«Cinpno», NovaPay Tta Uklon, BmpoBamkyroun OOHYCHI HporpaMu, OOMExeHi
aKIiiHI TPOMO3MIlli, HAKOMUYYyBaJlbHI CHCTeMH Ta push-koMyHikamii, 110
CTUMYJIIOIOTh MOBTOPHI MOKYNKA W MIJBUINYIOTh 3aly4€HICTh KOPHUCTYyBadiB. Y
pe3ynbTaTi reiMidikaiis CcTae BaKIUBUM €JIEMEHTOM (POpMYyBaHHS €MOILIITHOTO

3B’A3KYy MK OpEHJIOM 1 CLIOXKHBAYEM.



Hanpuknan, mnargopmu Temu Ta Duolingo BUKOpHUCTOBYIOTH MEXaHIKH
BUMAJAKOBUX OOHYyCIB, streaks Ta BHHAropoj 3a AakKTUBHICTb, (OPMYIOUU Y
KOPHUCTYBauiB 3BUYKY JO PETYISIPHOT B3a€MO/Ii1 3 TIaT(HOPMOIO.

VY mpaxkruii cydacHoro digital-mapkeTUHry A0(amiHOBI IHCTPYMEHTH PiJIKO
BUKOPUCTOBYIOThCSl 130/1b0BaHO. Haituacrimme OpeHnu mnoenuyroTh short-video
content, aXTOPUTMIYHI pPEKOMEHMAIli, colianbHe MmarBepkenas, FOMO Tta
reiimudikaiirzo B €IMHY CHCTEMY EMOIIIMHOTO CTUMYJtOBaHHsS. Hampukian,
BipycHe Bigeo y TikTok Moxe oaHOYaCHO MICTHTH NPOBOKAaTHUBHY 3aulllKy,
JIEMOHCTPAIIII0 TOMYJIIPHOCTI TOBAPY, YaCOB1 OOMEKEHHSI aKI[IHHOT MPOMO3UIIii Ta
MEePCOHAJII30BaH1 PEKOMEHAIIIT aJITOPUTMY, 1110 CYTTEBO MIJCUIIOE IMITYIbCUBHICTb
CIIO’KHBYOI ITOBEIIHKU.

Sk 3aznmayae 1. MoMOTKOB, Cy4YyacHUHM HEUPOMApKETUHI AKTUBHO
BUKOPHCTOBY€E €MOI[IHI TPUTepH, NEPCOHANI3ALID Ta HEUPOTEXHOJOTI JUIs
N1JCUJICHHS €MOLIIITHOT 3a71y4€HOCT] CIIO’KMBAYIB T4 CTBOPEHHS OUIbII €(DEKTUBHUX
MapKETUHTOBUX KOMYHIKAIliil. ABTOp TakKOXX HarojoIlye, M0 3HA4YHA YacTHHA
pillIeHb CHOXMBavya MPUKUMAETHCS MiJl BIUIMBOM E€MOI[IH Ta IMITyJbCIB, SAKI 4acTO
HEMOJKJIMBO BUSBHUTH TPATUIIHHUMHA METOIAMU MapKETUHTOBHX JOCIIIKEHB [2].

EdextuBHICTh 10(aMIHOBOIO MapKETHMHIY 3HAYHOK MIpPOKO MOB’si3aHa 31
3natHicTio  digital-nmarpopm  ¢dopMmyBaTH  MIBUAKI €MOLIMHI  peakmii  Ta
MNIATPUMYBATH TIOCTIHHE OYIKYBaHHS HOBOi BHHaropoau. Ha BigmiHy Bif
TPAAUIIAHUX MAPKETUHIOBUX IM1IXO/1B, OPIEHTOBAHUX MEPEBAXKHO HA palllOHAJIbHE
NEPEKOHAHHS CIIOKKBa4a, J0(QaMiHOBUNA MApKETHHT CTHUMYIIOE HacamIepes
EMOIIITHO-IMITYJIbCUBHI MEXaHI13MU IPUIHATTS PIIICHHS.

Y  cydacHoMy 1u(poBOMYy  CEpEelOBHINI  KOPOTKHWA  BiJICOKOHTEHT,
nepconainizoBani pexkomenaarii, FOMO Ta comianpHe miaTBEepmIKeHHS POPMYIOThH
IIUKJT IIBUJIKOTO €MOIiHHOTO pearyBaHHs. KopucTyBad oTpuMye HOBUW CTUMYH Y
BUIJISIII  KOHTEHTY a0o OoHyCy, W0 NIATPUMYE TMOAAIbINY B3aEMOMII0 3
w1aTHOpMOI0 Ul OPEHIOM.

Y pesynbrari QopMyeTbCS MEXaHI3M, 3a SKOTO €eMOIIMHE 3allydeHHs

MOCTYIIOBO CKOPOYy€ Yac NPUUAHATTS CIOXKHUBYOTO PIIICHHS Ta [MIJBUIILYE



CXWJIBHICTh JI0 IMITYJIbCUBHUX TOKYIOK. OCOOIMBO aKTHMBHO MOMIOHMM e(deKT

nposiBiisieTbes y short-video ecosystem, Jie KopucTyBau 3MYyLICHUH NpUiiMaTH

pilIEHHS B YMOBaX BHCOKOi HIBHUAKOCTI CIOXXMBAaHHS KOHTEHTY Ta MOCTIHHOTO

iH(opmMmariitHoro ctumystoBanus (Puc. 1).
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OuikyBaHHSI HOBOi BUHAropoau (popMyeThbCs 3HOBY,
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Puc. 1. Moaenb BiiinBy 10)aMiHOBMX MEXaHIK HA NMOBEAIHKY CII0KMBA4a y

digital-cepexoBumi

Licepeno: pospobneno asmopom.



Boanoyac akTvBHE BUKOPUCTAHHS AO0(PaMIHOBUX MEXaHIK MOPOMKYE HUBKY
eTuuHuX npooneM. [locTiiiHe CTUMYIIIOBaHHS yBarv, €MOIliifHE MepeBaHTaKEHHS,
dbopMyBaHHS 3aJI€KHOCTI BiI KOPOTKOTO KOHTEHTY Ta IMIYIbCHUBHHX IOKYIOK
MOXKYTh HEraTHBHO BIUIMBAaTH Ha TICUXOJIOTIYHUN CTaH crokuBadiB. OcoOIUBO 11€
CTOCYETBCSI MOJIOZIOT ayIMTOPii, sIKa € HalOLIbII akTUBHUM KopuctyBadem TikTok,
Instagram Ta iHmMX short-video muardopm.

Otrxe, podaMiHOBUH MapkeTHHT Yy cydacHomy digital-cepemoBuiiri
MOCTYTIOBO TPaHC(HOPMYETHCSA 3 OKPEMOT0 HAOOPY MAPKETUHIOBUX IHCTPYMEHTIB y
KOMIUIEKCHY CHUCTEMY YNpaBIiHHSI YBarol Ta EMOLIWHOIO 3allyyeHICTIO
crioxuBaua. Moro edeKTHBHICTh 3a6e3NedyeThCsl MOEAHAHHAM ANTOPUTMIdHOI
NepCcoHaI3allli, KOPOTKOTO BIJEOKOHTEHTY, €MOLIMHUX TpPHUIepiB Ta MEXaHIK
IIBU/IKOT BUHATOPO/H, 1110 (POPMYIOTh HOBI MOJIEJNI CIIOKMBYOI MOBEIIHKA B YMOBAx
HU(PPOBOI EKOHOMIKH.

Bucnoeéku ma nepcnekmueu nooanvuiux po3ei00K y OAHOMY HANPAMI.
[IpoBenene mocnipKeHHs MOKas3ayio, Mo 10(haMiHOBUI MapKETUHT CTa€ OIHUM 13
KJIFOYOBUX 1HCTPYMEHTIB cyyacHuX digital-komyHikamiid, OpIEHTOBaHUX Ha
eMOLIiHe 3aJIy4yeHHsI CIIO)KMBauya Ta CTUMYJIIOBAHHS IIBUJIKHUX TIOBEAIHKOBUX
peakiiii. PO3BUTOK cCOIlaIbHUX MEPEXK, aJTOPUTMIUHOI mepcoHanizaiii ta short-
video content TpaHchopMyBaB B3a€EMO/IiI0 OPEHIIB 13 ayIUTOPIEIO, YHACIIIOK YOTO
EMOI[ITHUN BIUIMB Jieflajll 4YacTillle TepeBakae palllOHAIbHE CHPUUHITTS
MapKETUHTOBUX TOBITOMJICHb.

BcranosneHo, 11(0) e(heKTUBHICTD 10(aMiHOBOTO MapKETUHTY
3a0e3mneuyeThcsl  TMOEMHAHHAM  eMmoriitHnux Tpurepis, FOMO, comiaibHOTO
NIATBEPIKEHHs, TeMidikalii Ta adropuTMIYHUX pekomeHpaariil. CuHepris umx
IHCTpYMEHTIB  (OpMy€ IHMKI EMOIINHOTO MiJKPIIJICHHS, SKHH CTHUMYITIOE
IMITYJIbCMBHI MOKYIIKM Ta MOBTOPHY B3a€EMOJII0 KOPUCTYBadiB 13 KOHTEHTOM a0o
OpeHIOM.

VY Xomi HOCHIIKEHHS CHUCTEMAaTU30BAaHO OCHOBHI MEXaHIKM J0(aMiHOBOTO
MapKETUHTY Ta 3alPONIOHOBAHO MOJEJNb iX BIUIUBY Ha (DOPMYBAaHHS IMIYIbCUBHOT

CHOXXHMBYOI OBeAIHKH y digital-cepemoBuiii.



BonHouac BCTaHOBIIEHO, IO AKTUBHE BUKOPUCTAHHS TOMIOHHMX MEXaHIK
MOJXKE CYNMpOBOKYBAaTHCS HETaTUBHUMHU HACTIKaMH, 30KpeMa TOCHICHHSIM
iHbOpMAIIIITHOTO TEepeBaHTAXKEHHS, 3POCTAHHAM IMITYJIbCUBHOCTI CIOXHBUOI
MOBEIHKU Ta (POPMYBAHHSIM 3aJICKHOCTI BIJ IIBUAKHX IU(PpoBUX cTUMyiB. Lle
aKTyalidye HEOOXiMHICTh  MOJAIBIINX  JOCIHIIUKCHb  C€THYHHX  ACIEKTIB
BUKOpPUCTaHHS N0odamMiHOBUX MexaHiK y digital-mMapKeTHUHTY, a TaKOX BHUBUEHHS X

JIOBrOCTPOKOBOT'O BIUIMBY Ha MOBEAIHKY CHOXKUBaUIB Y U(DPOBOMY CEPEIOBHILII.
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