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Pobomy npucesueno eupiwienno axkmyanivHoi npobremu HOWLYKY WIAXie
VOOCKOHANIeHHsL cmpamezii  YNpasuiHHA Npooaxcamu Ha niocmagi  Memoois
EeKOHOMIYH020 AHANi3y Ma NPOSHO3Y8aHHS, SKI O 003601UMU NIOBUWUMU SAKICHb
NPULHAMMSA pilueHb Wooo opmMy8anHs cmpame?ii YnpasiiHH npooax3camu, 30Kpemda
6 mepeoici [nmepuem. [[ns 0ocsaenenns memu y pooomi 6y10 00CHIOHCEHO MeopemuiHi
3acadu Gopmysanna cmpamezii YNPAGNIHHA NPOOANCAMU KOMNAHII, BUIHAYEHI
ocobnusocmi gopmysanns cmpameeii npocysamHs mosapy 8 mepedci InmepHem.
Bussneno, wo cucmema egekmusHo20 NPOSHO3Y8AHHA NPOOAXNCI6@ € OOHUM 3
HAUBANCIUBTUIUX elleMeHmi8 YCNIXy KOMNAaHii. YnpaeninHsa npooaxcamu - ye 2any3b
MEHEeONHCMeHmY, 8 AKIU MONCHA OmpumMamu Cymmesi nepegacu, SUKOPUCIOBYIOUU
ehekmusHi Memoou, i Yi nepesazu Maioms poui08e GUPANXCEHHA. Y CyuyacHux ymosax
epekmusHicmsb YNPAGNIHHA NPOOANCAMU NIOBUULYEMBCA ULISIXOM (QOPMYBAHHA ma
8npoBadicents 0i€goi cmpamezii IHMEPHEeM-MAPKEeMUH208UX 3aX0018, WO 00380J5€
ompumysamu 01U 3HAYHI KOHKDEMHI KOHKYPEHMHI pe3yabmamu ) i0n08i0HOCMI 00
nocmaeneHux yineu, ONMUMAIbHO PO3NOOIIUMU MAd ONMUMIZY8aAmMuU 6Ci pecypcu,
30KpemMa iHaHCco8i ma 4acosi ma 6NnposaduUmu NOCMIHUN MOHIMOPUHE OisIbHICb
nio yac il GUKOHAHHS 3 Memor Kope2ysanbHux 3axo0ie. PR- komynixayii komnanii' y
COYIaNbHUX —Mepexcax O0aromsv MOMCIUBICMb ompumamu  Oinbuwe ocobucmoi
iHhopmayii npo KnicHmis ma eukopucmamu ii npu hopmyearHi cmpameeii ynpaeiiHus
npooasicamu.

byno docniooceno 3anesxicnicmo npubymxy 6i0 HAOAHHS OCEIMHIX NOCLY2 WKOJIU
aneniticokoi mosu «EnglisHouse» 6io pexramnux acuenysanv, ma nobyoosano mooenw
npocHo3yseanns npubymxky. Ha ocnosi ananizy ounamiku 8i08idy8ansb caumy 3aKiaoy
noOyo008aHo Mooeii OYIHKU eheKmMUBHOCI PEeKIAMHUX 3axX00i8 015 (opmyearHs.
cmpamezii npocyeanus nociye 6 mepedci Inmepuem. Ompumani pezyibmamu
003801AMb 3aK1A0Y OYIHIO8AMU epeKmUeHicms cmpamezii YAPAaeIiHHA NPoOadiCcamu
OCGIMHIX noclye ma Kope2ysamu cmpamezilo HA OCHO8I OMPUMAHUX HPOSHO3HUX

OQHUX.

The paper is devoted to solving the urgent problem of finding ways to improve
the sales management strategy based on methods of economic analysis and forecasting,
which would allow to improve the quality of decision-making regarding the formation
of a sales management strategy, in particular in the Internet. To achieve this goal, the
paper studied the theoretical foundations of forming a company's sales management
strategy, and identified the features of forming a product promotion strategy in the



Internet. It was found that an effective sales forecasting system is one of the most
important elements of a company's success. Sales management is a field of
management in which significant advantages can be gained by using effective methods,
and these advantages have a monetary expression. In modern conditions, the
effectiveness of sales management is increased by forming and implementing an
effective strategy for Internet marketing activities, which allows to obtain more
significant specific competitive results in accordance with the set goals, optimally
allocate and optimize all resources, including financial and time, and implement
constant monitoring of activities during its implementation for the purpose of
corrective measures. PR communications of the company in social networks provide
an opportunity to obtain more personal information about customers and use it in the
formation of a sales management strategy.

The dependence of the profit from the provision of educational services of the
English language school "EnglisHouse™ on advertising allocations was studied, and a
profit forecasting model was built. Based on the analysis of the dynamics of website
visits, models for evaluating the effectiveness of advertising events for forming a
promotion strategy for services in the Internet were built. The results obtained will
allow the institution to evaluate the effectiveness of the sales management strategy for
educational services and to adjust the strategy based on the obtained forecast data.

Knwuoei  cnoea:  inmepnem-mapkemune,  YNPAGIIHHA — NPOOAANCAMU,
CMUMYNIIO6AHHS NONUMY, NPOCYBAHHA MOEAD) .

Keywords: Internet marketing, sales management, demand stimulation, product
promotion.

Ilocmanoexka npoodaemu y 3a2anvHoMy 6u2iA0i ma it 36°A30K i3 éaxciugumu
HayKkosumu uu npakmuyHumu 3aé0anuamu. OJHUM 3 HAWBKIIUBIIIUX €JIEMEHTIB
yCHiXy KOMITaHii € cucreMa e(pEeKTUBHOTO MPOTHO3YBAHHS MPOMAXIB. 3aBISKH
MPaBUIILHO PO3PAaXOBAHOMY MPOTHO3Y MOKHA 3 0111100 €()EKTUBHICTIO BECTH O13HEC,
MepeI0BCiM, 3IHCHIOBATH KOHTPOJIb Ta ONTUMI3aIliio BuTpat. KpiMm Toro, Ko MoBa
W7e mpo TOpProBeNibHE MiANPUEMCTBO, € J03BOJIsIE€ 3a0€3MEUYUTH ONTUMAIbHY (HE
3aBUIIEHY YM 3aHMKEHY) KUJIbKICTh TOBapiB Ha CKJaji. 3a JOMOMOTro0 e(peKTUBHOTO

YOpaBIiHHSA MpOoJaXaMH KOMIIaHII oOpraHi3amisi 3aJ0BOJIbHAE€ YU TEPEBUILYE



OUYIKyBaHHS CIIOXKMBa4diB, (POpPMyIOUM Taki 3amacu KOXKHOI MO3HIlii, SIKI MPUHOCATH
MaKCHUMaJIbHUK YUCTHI TprOyTOK. Pa30M 3 TUM BapTO HArOJIOCUTH, 1110 BUKOPUCTAHHS
THUX YM 1HIIMX MMAIXOMIB B YIIPaBJIiHHI 3amacamu - 11 Te, 10 BUIUIMBAE 3 CTpaTerii
KOMITaHii Ta cTpaTerii ynpaBIiHHS MPOJaKaMHu.

YrpasiaiHHS TpoJakamMu - 1€ TaTy3b MEHEIDKMEHTY, B SIKIH MOXKHA OTPUMAaTH
CYTTE€BI TEpeBard, BUKOPHUCTOBYIOUM €(QEKTUBHI METOMHW, 1 IIl TEepeBard MaroTh
rpomioBe BUpaKeHHA. OIHUM 31 CMOCOOIB OTPUMAHHS IMO3UTHUBHUX (PIHAHCOBUX
PE3yJIbTATIB € PETENIbHO 3allJITAHOBAaHA 1 IJICCIPSIMOBaHA MAPKETHHIOBA AisSUTbHICTH [1].

MapkeTHHT € HalBaKJTUBIIIUM HAIPSIMKOM B T1SUTBHOCTI OY/b-5SKOT'O Cy4aCHOTO
IIIMPUEMCTRA. Horo 3aCTOCYBaHHS CIpPHSAE JOCATHEHHIO BIJIMOBIIHOCTI MIXK
OUIKyBaHHSIMU  CIIO)KMBaudiB 1 MOXJIMBOCTAMHU (pecypcamMu) MiIIpUEMCTBA.
MapkeTuHroBa AisSUIBHICTh BKJIIOYA€E B ce0O€ BENWYE3HY KUIBKICTh BUKOHYBaHUX
(GyHKIIM, TaKUX AK: TPOBEIECHHS MAPKETHHIOBUX JOCIIIKEHb, CETMEHTALII0 PUHKY,
BHUBYCHHSI CIIO’KMBAY1B, BU3HAYEHHS NO3UL1i TPOIYKTIB HA PUHKY TOILIO.

[HTEpHET MapKETHHT — 11€ CYKYITHICTh YCIX €JIEMEHTIB Ta METO/[IB MAPKETHHTY,
110 OPIEHTOBAH1, HA BUKOPUCTAHHA Y Mepexk1 IHTepHET. OCKUIBKU IHTEPHET-MapPKETUHT
— II€ YaCTHUHA Ta TOX1JHE BIJl MAPKETUHTY, Y HOTO OCHOBI JIeXkKaTh T1 3K caMi MIPUHITUITN
Ta MeXaHi3Mu. [HaKIIIe Ka)Kydw, 11e KOMIUIEKC 3aX0/IiB, METa SIKUX - IPOCYBaHHS CANTY,
ToBapy abo mocnyru B [HTepHeTI [2]. [HTepHET-MapKETHUHT MOKE TaKOX IMiJABUIIUTH
BITI3HABaHICTh OPEHTY 1 JIOSUIBHICTD CIIOXKHBAUIB A0 KOMIIaHIi, TOBapy YH MOCIIYTH.

CporoHi 10 IHTEPHET-MAPKETUHTY BJIA€THCS MIEPEBAKHA OUIBIIICTH KOMIIAHIM,
HaBITh SKIO iX O13HEC He MOB's3aHui Oe3nocepenubo 3 [HTepHerom. CripaBa B TOMY,
0 1€ - OAWH 3 Hale(EKTUBHIMIMX KaHAJIB MPOJIaXiB, IO BIIPI3HIIOTHCS IIBUIKUM
MIOIIUPEHHAM 1H(QOpMAIIil 1 MOXKIMBICTIO IIMPOKOTO OXOIUICHHSI aKTUBHO1, 3aTy4eHO1
ayIuTopii 3a MiHIMAJIbHUIA TEPMIH.

Ananiz ocmannix 0ocaioxycens i nyoaikayii. [HTEpHET-MAPKETUHT € OJTHUM 3
OCHOBHHMX IHCTPYMCHTIB MapKETHHTY, SKHH BHUKOPHCTOBYETHCS KOMITAHISIMU JIJIS
POCYBaHHs CBOIX TOBAapiB 1 mociyr B [HTepHeTi. B ocTanH1 poku IHTEpHET-MapKETUHT
CTaB I1I€ OB MOMYJIIPHUM, OCKIJIBKH BCE O1JIBIIIE JIFO/ICH TPOBOAATH Yac B IHTEpHETI.

Ile mpu3Beno 10 MABUIICHHS 1HTEPECY N0 /aHOI TEMAaTHKU 31 CTOPOHU HAYKOBIIIB



pizHoro npoduto. Hanpuknan, Jxex TpayT - BigoMuii aMepuKaHChKUM MapKeTOJIOT,
aBTop KHUTW "Jludy3He miaepcTBo" — y CBOil KHU31 [3] CTBEp/KYE, 10 1HTECPHET-
MapKETHHT € KJII0OYOBUM (PaKkTOpoM ycmixy B cydacHomy Oi3Heci. CtiBen Xoddman,
aMEpUKaHChKUU TiANpUeMellb 1 013HeC-KOHCYIbTaHT, y cBoid podoTi "The Startup
Owner's Manual" [4] po3rasgae IHTEPHET-MAapKETHUHT SIK OJWH 3 OCHOBHHX
IHCTpYMEHTIB 751 3pocTaHHs craptamniB. Mapk lllenkep, ameprukaHcbkuii O13HECMEH 1
aprop kHuru "The Ultimate Sales Machine" omnwucye [5], Ik BUKOPUCTOBYBAaTH
IHTEPHET-MApKETUHT ISl MiABUILICHHS MPOAAXIB.

3 2020 poky IOCHIKYIOTh BIUTUB IHTEPHET-MAapPKETUHTY Ha MPUOYTOK TaKOX 1
okpemi kommanii. OJiHe 3 TOCHIIKEHb, MpoBeeHe komnaHieto Forrester y 2022 porii
[6], moKa3ano, MO KOMIaHIi, sIKI BAKOPUCTOBYIOTh 1HTEPHET-MAPKETUHT, OTPUMYIOTh
Ha 20% Ourblie mpuOyTKY, HDK KOMIMAaHii, IKi HE BUKOPHUCTOBYIOTh, B TOM 4ac SIK
KUIBKICHUH Ta SIKICHUI aHali3 IHTepEeT-NPOAaXiB, MpoBeeHni koMnaniero McKinsey
B 2021 poui [7] noka3ano, 0 IHTEPHET-MAPKETHUHI MOKE€ MIABUIIUTH €(PEKTUBHICTD
npoxaxiB Ha 30%. Baprto 3ramatu Takox nmocimimkeHHs 2020 poky, mpoBeaeHe
kommnaniero HubSpot, 3 sxoro criiaye, 1110 KOMIaHii, siki BAKOPUCTOBYIOTh 1HTEPHET-
MapKeTUHT, OTpuMyloThb Ha 50% Oinblle KIIIE€HTIB, HDK KOMIIaHIl, SIKI He
BUKOPHUCTOBYIOTH [8].

VYKpaiHChKl JTOCHIJKEHHS TAaKOXK MIATBEPKYIOTh 11 BUCHOBKHM. Tak,
HaIMpuKIajg, B HAyKOBOMY J0poOKy "BrimB iHTepHET-MapKeTHHTY Ha (HiHAHCOBI
pe3yJbTath JisibHOCTI mianpueMcTB" [9] 3a aBropcTtBoM Onekcanapa Illamosana
Oyno 3po0JIEHO BHCHOBOK, IO IHTEPHET-MAPKETHHT MOKE 3OLIBIIUTH MPUOYTOK
nignpuemMcTBa Ha 15-20%, Tomi sk 31 crarti FOmii ['naTtiok "[HTepHET-MapKeTHHT SIK
IHCTPYMEHT MiABUIIECHHS NOpUOYTKY MIANPUEMCTBA" BUXOOUTh, IO 1HTEPHET-
MapKETUHT MOKE MABUIIUTH e(DEeKTUBHICTh TPOaxiB mianpueMcta Ha 25-30% [10].
Hocmimkenns, npoegeHe Onenoro Cumopenko "OniHka e(peKTUBHOCTI 1HTEPHET-
MapKEeTUHTy Ha OCHOBI aHaii3y ()IHAHCOBUX PE3yJIbTATIB AISUIBHOCTI MiAIpPHEMCTBA"
[11] moxazano, 010 IHTEPHET-MAPKETUHT MOXE 3O0UIBIIUTH KUIBKICTh KJIIEHTIB

nignpueMctBa Ha 30-50%.



VY HaBezeHuX poOOTax aBTOPU PO3TISAAIOTH BIUIMB 1HTEPHET-MAPKETHHIY Ha
Takl (piHAHCOBI TMOKA3HUKW MIANPUEMCTBA, SK BUPYYKa, MpUOYTOK, COOIBApTICTH,
peHTa0enbHICTh. BOHM TakoX aHami3ylOTh pI3HI METOAU OI[HKKA €(EeKTUBHOCTI
1HTepHeT-MapKeTUHTY. OCh KUJIbKa KOHKPETHUX BUCHOBKIB, K1 OyJu 3p0o0JieHI B IIUX
CTaTTAX: IHTEPHET-MAPKETUHT € e()EeKTUBHUM IHCTPYMEHTOM JMJi TiJABUIICHHS
npuOyTKy MIANPUEMCTBA; BIUIMB 1IHTEPHET-MapKETHHTY Ha MPUOYTOK MiJMPHEMCTBA
3QJICKUTH BIJ HU3KU (PakTopiB (BHOIp BIAMOBIIHUX KaHAIB, SKICTh KOHTEGHTY Ta
pPEKIIaMHUX TIOBiJJOMJICHb, MPABWJIbHE HAJAINTYBaHHS DPEKIAMHUX KaMIIaHIN); s
OILIIHKU €()EeKTUBHOCTI IHTEPHET-MAPKETUHTY MOKHA BUKOPUCTOBYBATH Pi3HI METOAU
(anami3z (iHAHCOBMX pE3yJbTATIB MISUIBHOCTI MIANPUEMCTBA, aHANI3 KUIBKOCTI
BIJIBIIyBauiB CalTy, aHa/i3 KUIbKOCTI KOHBEPCIii).

Ilocmanoexka npooremu ma hopmyeannsa yineit oocaioxyncenna. ONMParOIUCh
Ha aHali3 3arajbHOl cHenu(iku peKIaMHOI AiSUTBHOCTI MiAMPUEMCTBA, BaXKJIMBO
3MIMCHUTH aHali3 MOro mMOMEepeAHiX pPEKJIaMHHMX KaMIlaHId 3 METOI0 OIIHKH iX
e(hEeKTUBHOCTI.

JocnimkeHHs: TpOBOJWIOCH, Ha 0a3l aHMX NPO HAJaHHS IJIATHUX OCBITHIX
MOCTIYT IIKOJIA aHTTIHChKOT MOBH I YKpAiHIIB 10 BChboMy cBiTY — «EnglisHouse»
[12]. [Jns 3amo0GiraHHs BHWKpPHBIICHb JaHUX BHACHIAOK TOBHOMACIITaOHOTO
BTOPTHEHHS y pe3yJibTaTax aHalli3y sl OI[IHKM €(EeKTUBHOCTI PEKJIAMHHUX 3aXO/I1B
OyJi0 B35TO AaHl Mpo MPUOYTOK BiJ MPOJAXy IMOCIYT Ta aCUTHYBAaHHS Ha pEKJIaMmy
«EnglisHouse» B nepion 3 6epe3ns 2020 no ciuensb 2022 poky.

Crouatky moTpiOHO BHM3HAUUTH OCHOBHI TEHACHILII y IUHAMILl NPUOYTKY
3aKiaay, a TaKoXK y JUHAMIII BUTpaT Ha peKiiamHi 3axoau. JJis 11boro mpoBeaemMo
BI3yaJIbHUI aHaNi3 pAJliB, TOOTO MOOYyIyeEMO BIAMOBIAHI rpadiku JuHaMIKU. Takum

YUHOM, MPEACTaBUMO 00UBa psiau y Tpadiunomy Burisl (puc.l, puc.2).



MpAGyToR B NPOLEHY NOCYT
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Pucynok 2. I'padik nuHamMiku pekjJIaMHHX BUTPAT




Ha rpadikax 4iTKo IpOCIiKYIOThCS TIKH, 1110 PETYJISIPHO MTOBTOPIOIOTHCS.

[ToGyayemo rpadik 3 BimoOpaKeHHSIM 0Jipa3y JBOX MOKa3HUKIB (puc.3).
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Pucynok 3. I'padik nopiBHSUILHOT0 aHAJI3Y ITMHAMIKM NPUOYTKY Bil

NMPOAAXKIB Ta PEKJIAMHHX ACUTHYBAHb

Mu Bke MOXKeMO 3pOOMTH BUCHOBKH IIOJ0 KOHKPETHHUX TCHJICHIIIN y AMHAMIII
BUTpAT Ha pekjiaMy Ta npuOyTKy. CriocTepiraerbes, 10 HalBHILI (DIHAHCOBI MOTOKHU Y
2020 pori mpuragaTh Ha OCIHB Ta 3UMY, KOJM TpUBaJia IHTEHCHUBHA pEKJIaMHA
kamnanis. Y 2021 poui HaTOMICTh IIKOJIa aKTUBHO PEKIAMYETHCS Y BECHSHO-JITHIM
nepioa. Ilicist nboro BimOyBaeThCs MEBHE 3MEHIIEHHS BUTpPAT Ha peKJiaMmy, aje
npuOYyTOK BiJ MPOJAXIB pi3ko He magae. lle moxxke OyTH MOB'I3aHO 13 MOKIIUBUM
"3anuIKoBUM epexkToM" BiJl peKiIaMu Ta BIUTMBOM 1HIIMX (DAKTOPIB, TAKUX SIK 3MIHU B
I[IHOBIH TIOJIITUIIl, PUHKOBI YMOBH, BIPOBAKCHHS HOBHX TOCIYT 1 T.1. 3arajioM 4iTKoi
TEHJICHII] y TMHAMIII BUTPAT HA PEKIIaMy HE BUSBIICHO.

EdexTuBHICTh peksiaMH 4acTO TOB'S3YIOTh CaM€ 3 JIMHAMIKOK MPHUOYTKY Bij
MPOJaXiB, JOCTIKYIOUH, K 3MIHMBCS PiBEHb IMPUOYTKY Ta TOBAapooOIry mij dac

MPOBEJCHHS peKiIaMHUX 3axoiiB. Ilpu Takomy aHami3l MOXYTh BHHUKHYTH Pi3HI



MUTaHHS, 30KpeMa, 1010 YaCTKH IPUPOCTY MPOJAXKIB, 110 € PE3yJIbTATOM IIPOBEICHHS
pekiamMHoi kammnanii. OHaK 1€ MOKJIMBO TOYHO BU3HAYUTH.

[TounemMo 3 BH3HAYEHHS HAsIBHOCTI 3B'I3Ky MDK piBHEM NpuUOYTKYy Ta
pPEKIIaMHUMH BHUTpaTaMd Ta OLIHUMO HOro CTYyHiHb TICHOTH 3a JIOTIOMOTOIO

KoedimieHTa Kopesmii (puc. 4).

Correlations (Spreadshest!)
harked correlations are significant at p < 05000
M=23 (Casewise deletion of missing data)

MpuoyTok BiD NpopaKy Nocnyr|ACHTHYEAHHA HA peKnamy

ariable
MpubyTok Bin nponaxy nocayr | 1,008 0,71
ACHIHYEAHHA Ha peknamy | 0,71 1,00

Pucynok 4. MaTpuus koegiunieHTiB KopeJsilii Misk piBHeM npuOyTKy Ta

PEKIAMHHMHU BUTPATAMH

3 TabmMii BHJHO, IO MK YaCOBUMHU pSAJIaMU ICHYE 3HAUyIla KOPEJSLis.
Opnepxanuii koedimieHT Bkasye, mo 70% 3MiH piBHS NPUOYTKY MOSICHIOETHCS
pekiiaMHOI0 Kammadi€ro. KoediieHT € MO3UTUBHUM, IO MiATBEPIKYE JIOTITUHICTb
perpeciiiHOi MOJIeJi: YMM BHIIl BUTPATH HA PEKIaMy, TUM OUTbIIMN NpUOyTOK BiA
MIPOJIAXKIB.

[ToOynyeMO €KOHOMETPUYHY MOJENb 3aJIEKHOCTI MPUOYTKY BiJ PEKIAMHHUX

aCUTHYBaHb 3a goromororo nporpamaoro nakety STATISTICA (puc. 5).

Regression Summary for Dependent “ariable: MNpubyTok Big npogas
R= 71321756 R?= BO8E7929 Adjusted RY= 58283507
Fi1.21=21 742 p< 00013 Std. Errar of estimate: 141596,

Beta Std. Err. B Std.Err. t21) p-level
M=23 of Beta of B
Intercept | 453994 03 9862 415 4 967752 0000065
ACHIHYEAHHA HA pEKnamy |D,?1321E| 0152958 156 0,335 4 BEZ2E25| 0000133

Pucynok 5. EKoHOMeTpHYHA MO/IeJIb 3AJ1€5KHOCTI MPUOYTKY Bi/l

ACUTHYBaHb HA peKJIamMy

OTprMaHa MOJIENb € aJIEeKBATHOIO Ta SAKICHOIO, 10 MIATBEP/DKYIOTh MOKa3HUKU
kopemsiii (R=0.71) ta nmerepminamii (R*=0.61). OTxe, MoXHa BiI3HAYUTH, IO
MPOBEJCHHS PEKIaMHOI KaMIaHil Ma€e 3HauyIIUi BIUIUB Ha 301IbIIEHHS NPUOYTKY, 110

CBITUUTH TPO 11 €()EeKTUBHICTb.



AJle BOXIJIMBO JOCTIAUTH "3aluIIKOBUH" e€(peKT pekiamu, SKUN 3raayBaBcCs
Buiie. ToOTO, OLIHUTH BIUIMB BUTPAT HA PEKJIaMy MONEPEIHBOTO MEPIOAY Ha PIBEHb
npuOyTKy y TMOTOYHOMY TEpioJi Ta MEpPEeBIPUTH, UM 3aIUIIAE€ThCA €(EeKT Bix
acurHyBaHb. /[ mporo Mu Oyaemo 3ABUTaTH psif, LIO0 BioOpa)kae BUTpPATH Ha
peKiaMy y Yaci, BITHOCHO psiAy PiBHS MPUOYTKY BiA MPOAAXy MOCIYT, 1 BUBHAYHMMO
KOe(ILIEHT KOPETAIil /Uid KOXKHOro Jary. TakuM YMHOM, BUXIJHI J1aHI MaTUMYTb

HACTYNHHUM BUIJISI Ta MaTPUISl KOPEJAlii MaTUMyTh HAcTymHUM Burisa (puc.6,

puc.7):
1 2 3 4 5 6
P A P1 Al P2 A2

BbepeseHb 79918,4 18300| 79918,4 15100 @ 79918,4 19200
KBITEHb 55861,63 15100|55861,63 19200 55861,63 27870
TpaBeHb 59579,2 19200| 59579,2 27870 @ 59579,2 20500
yepBeHb 74829,09 27870|74829,09 20500 74829,09 29800
nuneHb 87407,59 20500|87407,59 29800 87407,59 26200
ceprneHb 92655,81 29800|92655,81 26200 92655,81 34500
BepeceHb 113618,54 26200|113618,5 34500 113618,5 30450
YXOBTEHb 124581,16 34500({124581,2 30450 124581,2 26300
nucronag 123200,45 30450(123200,5 26300 123200,5 31200
rpyoeHb 97486,74 26300|97486,74 31200 97486,74 47800
CiYeHb 99379,08 31200|99379,08 47800 99379,08 50620
NI TUA 108503,25¢ 47800/ 108503,3 50620 108503,3 31100
BbepeseHb 120910,24 50620|{120910,2 31100 120910,2 29650
KBITEHb 111447,76 31100|111447,8 29650 111447,8 33480
TpaBeHb 94537,12 29650|94537,12 33480 94537,12 29875
YyepBeEHb 97312,01 33480|97312,01 29875 97312,01 26985
nuneHb 81148,36 29875|81148,36 26985 81148,36 25450
ceprneHb 85921,38 26985|85921,38 25450 85921,38 20800
BepeceHb 75980,35 25450]|75980,35 20800 75980,35 12896
XOBTEHb 66039,32 20800|66039,32 12896 66039,32 21980
nucronaj 77720,55 12896|77720,55 21980 77720,55 35750
rpygeHb 95735,37 21980|95735,37 35750

CiYeHb 112017,01 35750

Pucynoxk 6. Jlarosi BuxigHi gaHi 3i 3pyumieHHsIM y 4aci Mixx

ACUTHYBAHHSIMU HA peKjamMy Ta NPudyTKOM

3a 1€ MaTpPUICO OILIHIOEMO CTYMiHb 3B'SI3Ky MIXK €JIE€MEHTaMH BEKTOpa
3aNeXHOI 3MIHHOI Ta €JIEeMEHTAaMHU BEKTOpa HE3aJIeKHOI 3MIHHOI, sIKI Oyl 3CyHYTI

BITHOCHO OJMH OJHOI'0 Ha YaCOBMH Jiar.



Correlations (Spreadsheet?)
Marked carrelations are significan
M=21 (Casewise deletion of missi
F A P11 [ A1 | P2 | A2
“ariable
F 100 072 100 056 1,00 036
A 072 100 072 0B2 072 018
F1 100 072100 0585 1,00 0356
A 056 O0B2 056 1,00 055 055
P2 100 072 1000586 100036
AZ 036 0,15 036 055 0,35)1,00

PucyHok 7. MaTpuus KopeJsilliii 3 ypaxyBaHHSIM JIary 3i 3pyLIeHHAM Y

Yaci Mi’k AaCHTHYBAHHSIMHU HA PeKJIaMy Ta NPUOYTKOM

TakuMm 4nHOM, KOE(ILIEHTH aBTOKOPEJISLIT MalOTh HACTYITHI 3HAUECHS:

r- PA (0,7- max) — 6e3 3atpumku; r- Q1AL (0,56); r- Q2A2 (-0,36).

[Ile pa3 3ayBaxkumo, 110 pekjaaMHi BUTpaTu Ha 70% BHU3HAYAIOTH 3MIHU PIBHS
npuOYTKY, 1 MOKa3HUKHU TICHO TOB’si3aHi MIX co0ot0. [IpoTe BuTpaTu nonepeaHboro
nepiojly MaroTh HEBEJIWKUNA BIUIMB Ha MpOAaXi IMOTOYHOTO. 3arajoM MOXHa
CTBEP/IKYBaTH, 110 MOMEPEIHI PEeKIaMHI 1HII[IATUBU BUSBUIIUCSA JOCUTh €KOHOMIYHO
epextuBHUMU. OJNHAK OYEBUAHO, IO 3aKjaj HE (YHKIIOHYE B MEXax 4YiTKOi
pexiamHoi ctparerii. CrnoctepiraeTbesi Jesika O€3CHCTEMHICTh 1 HEMOCIIIOBHICTh
pEKIIaMHUX JT1H.

Buknao ocnoenozo mamepiany oocnioxycennsn. Jns aHamizy eheKTUBHOCTI
cTpaTerii  IHTEpHET-MapKeTHHTY IIKOJM  aHrmiickkoi MoBu  «EnglisHouse»
MPOAHANIIZYEMO OTPUMAHY CTATUCTHUKY BIJBIlyBaHb CAMTy 3aKkjagy 3a JOTOMOTOIO
pEerpeciifHOro aHajizy, BUKOPHUCTOBYIOUM JIIHIMHY MOJENb perpecii Ta BiIMOBITHI
KOe(]ilIeHTH aJIcKBaTHOCTI Ta CTATUCTUYHO1 3HAUYIIOCTI.

Amnpo0arlliro  3anmpornoHOBaHUX MOJEICH 3IIHCHUMO Ha OCHOBI JaHHUX IIPO
CTaTUCTUKY BiABiayBaHb cailTy «EnglisHouse» 3a piunuii nepiog y 2021 poui, siki
Oynmu otpumani 13 cepBicy Google Analytics. Bigomo, 1o 3acTtocyBaHHS
MapKEeTUHTOBUX JAiil OyJio mouaro Ha 113 nensb, a mpunuHuircs Bouu Ha 230 aeHs. Jlis
PO3paxyHKiB OYyJI0O BHKOPHUCTAHO MOXJIMBOCTI TaOJWYHOTO Tmporecopa Microsoft
Office Excel ta makery Statistica. Ha puc.8 mpeacraBnenuii rpadik moyaTKOBUX

AHUX.
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Pucynok 8. I'padik mouatkoBuX JaHUX

[TouaTkoBi AaH1 MMOAaH1 y BUIJISAAI TaOIUIll, € BKIIOUCHO JHI THXKHS, HOMEP
THSL y POLIl, Y SIKUM pOOUIIOCS] CIIOCTEPEKEHHS, a TAKOXK 3MIHHI Ta ceaHcu. DparMeHT
BUXIJTHOTO psAy JaHux noaaHo y tabn. 1. [ToGynyemo perpecito, 1e Y — KUIbKICTb
ceaHciB, He3asexkH1 3MiHHI (X) —t - nHi, D1-D2 — (hikTHBHI 3MiHHI 1715 MAPKETHHTOBUX

nit, D3-D6 — ¢ikTrBHI 3MiHHI JTHIB THXKHIO.

Taoauuda 1. Ta0auusd MoYaTKOBUX JAHUX IJIS MOEJi OIHKH 3araJibHOT0

edeKTy BiJl MAPKETHHIOBUX 3aX0/1iIB

JIHI TYOKHS t D1 |[D2 |D3 |D4 |D5 |D6 |D7 |D8 | Y(Ceancn)
MIOHEIITTOK 1 0 0 1 0 0 0 0 0 516
BIBTOPOK 2 0 0 0 1 0 0 0 0 510
cepena 3 0 0 0 0 1 0 0 0 509
YeTBeEp 4 0 0 0 0 0 1 0 0 606
I’ ITHULS 5 0 0 0 0 0 0 1 0 480
cyboTta 6 0 0 0 0 0 0 0 1 372
HE IS 7 0 0 0 0 0 0 0 0 351
MIOHEIITIOK 8 0 0 1 0 0 0 0 0 572
BIBTOPOK 9 0 0 0 1 0 0 0 0 575
cepena 10 |0 0 0 0 1 0 0 0 507
YeTBEP 11 |0 0 0 0 0 1 0 0 609
1’ STHUIS 12 |0 0 0 0 0 0 1 0 587
cybora 13 |0 0 0 0 0 0 0 1 538
HEJILIIS 14 |0 0 0 0 0 0 0 0 400




B 1abn. 2 HaBeieHI MOKa3HUKHU SIKOCTI MMOOYI0BAaHOT MOJISIII.

Tab6anus 2. [loka3HUKHU AKOCTI MoJeJ1i OLIHKHU 3arajibHOro egexry Bij

MAPKEeTHHIOBHUX 3aX0/1iIB

IToka3HuKH AKOCTI MOAEI 3HaueHHs
MuoxuHHUR KoedilieHT Kopemsmii R 0,89
Koedimient nerepminarii 0,8
HopmoBanwuii koedilieHT gerepMiHarii 0,799
CranapTHa NoXuOKa 157,53
Kpwurepiii @imepa F 161,52
PiBenn noBipu 10 kputepiro Dimepa 0,000000000

3HaYeHHSI MHOXKUHHOTO R — MHOXKHMHHMI KoedirieHT Kopemsiii nopiBaioe 0,89,
10 O3HAYa€ BUCOKHUH PiBEHb CTAaTUCTUYHOTO B3a€MO3B’SI3KY; 3HAUeHHs R-kBaapat —
koedimienT aerepminamii gopiBaroe 0,80, mo o3nadae 80% B3a€EMO3B’SA30K, TOOTO
BHCKOKY SIKICTh MOJISII; CTaHJapPTHA MTOXUOKA — 1€ BEJIMYMHA SIKA TIOKA3y€e BIIMIHHICTb
MIJK CEpeJIHIM Ta IMPOTHO3HUM ITOKa3HMKOM, BOHA JopiBHIOE 157,53 mepernsaais. Ha
puc. 9 HaBeneHo rpadiku (PaKTUYHMX Ta MPOTHO3HUX 3HAYCHB 32 MOJCIUTIO OIlIHKH

e(deKTy Bl MAPKETUHTOBUX JTii.
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Pucynok 9. I'pagik



Ha rpadiky moxHa mo6adyuTH, 10 MPOTHO3 JOBOJI YITKO HAKJIATA€ThCS Ha
(dakTUYHUI pe3ynbTaT. 3a JIONOMOTOI perpecii MU MOXKEMO pPO3paxyBaTH e(eKT

MapKETHUHTOBUX i Ta MOCT-e(PeKT, KUl 30epekeTbcs W MCHs X MPUIIMHEHHS

(puc. 10).
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Pucynok 10. Edekr micjst moyaTky Ta micJisi npUNUHEHHS

MApPKEeTUHIOBHUX 3aX0/1iB

EdekT Bix MapKeTHHTOBUX 3aX0/IiB 300pakeHO Ha TpadiKy YEPBOHHUM i TTOKA3ye
PI3KUI 3pICT BIJIBIYBAHOCTI caiiTy — Ha 742 BinBimyBaui, ado Ha 158%. Ilaminns
BI/IBIlyBaHb CaWTy 3yMOBJICHO TaKOX 3aKIHYEHHSM MapKeTUHTOoBUX Mii. [laminHs
cknano 423 ceancu, To0TO0 Maixke 58%. Llg BenuunHa cknagae y cepeanbomy 310
ceanciB. ToOro micasiepeKT I1HTEPHET-MApPKETUHIOBUX 3aXOJiB BUPAXKEHUH Yy
30UTbILIEH] KUTBKOCTI KOpUCTYBauiB OibIie Hix Ha 60%. Ha puc. 11 HaBeneHo rpadiku
(haKTUYHHUX Ta MPOTHO3HUX 3HAa4YeHb 3a MojeuT0. Ha rpadiky MokHa mobayuTH, 1o

MIPOTHO3 JOBOJII YITKO HAKIAAAETHCS HA (DAKTUUHUI pe3yIIbTar.
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Pucynok 11. I'pa¢iku pakTHIHMX 3HAYEHDb TA NPOTrHO3ZHUX

[Ticast mormubIeHOTO aHaT3y €eKOHOMIYHOTO 3HAYEHHS, 3a JIOMTIOMOTOI0 perpecii

MU MOXEMO pO3paxyBaTh e(peKT MAapKeTHHTOBUX i Ta mocT-ePeKT, SKuil

30epexeThes i michs X nmpunuHeHHs (puc. 12).
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Pucynok 12. Edekr micjisi moyaTky Ta micJisi NPUIHHEHHS] MAPKEeTHHIOBHX

3aX0/1iB

Ha rpadiky Mu Oauummo, 110 BIJIBIAYBaHHSA CalTy Nepea MNPUHHATTIM

MapKETHHTOBUX 3axOJIB Majia TeHJeHlii g0 coaxgy. [licns

3aCTOCYBaHHS

MapKETUHTOBUX 3aX0/I1B 0a4MMO Pi3KHii 3pICT BiJBIAyBaHb CAalTy, a TAKOK TEHICHIIIIO

710 3pOCTaHHS BIJ[B1IyBaHb 13 TUIMHOM 4acy. Ha ocTaHHbOMY BiJIpI3KY CIOCTEPIraeMo,

10 MICTs 3aKIHYEHHS MJIATHOI PEKIaMH MOKa3HUKU X0Y 1 MIJBUIIHINCS, TOPIBHIHO 3



NEPIIUM €TaroM, Ha SKOMY He OyJI0 BUKOPHUCTAHO >KOAHOTO 3 KaHajiB IUIATHOIO
Tpadiky, ajie BOHM MalOTh HU3XIJIHY TeHJEHIII0. EQeKT Bl MapKETUHTOBUX 3aXO7I1B
OKpecJieHa YEpBOHMM 1 TOKa3ye pI3KUil 3piCT BIABIAYBaHOCTI calfTy — Ha 746
BiJBiAyBaya, abo Ha 157%. IlamiHHS BiJBilyBaHb CAMTy 3YMOBJICHO 3aKiHYECHHSIM
MapKEeTHHTOBUX JiH, MO0 TO3HA4eHO 4epBOHWUM Ha Tpadiky. [laminusa cknamo 431
ceancu, To0To maitxke 61%. Iloct-edexT ckmanae y cepenabomy 306 ceanciB. To6To
nicnsaeekT 1HTEPHET-MapKETUHTOBUX 3aXOJlIB BUPAXEHUHM y 30UIbIICHI KIIBKOCTI
KOpHUCTYyBauiB OuibLIe HIX Ha 60%.

TakuM dYMHOM, TMIOMEpPE/IHI BIPOBAHKEHI pPEKJIaMHI 1HIIIATHBU  IITKOJIU
anrmiicbkoi MoBu «EnglisHouse» BusiBliInCS MOCUTh €KOHOMIYHO €()EKTUBHUMHU.
OpHak 04eBMIHO, IO 3aKJIaJ HE (DYHKIIIOHY€ B MEXax YITKOI PEKJIAMHOI CTpAaTerii.
Crnocrepiraetbcsi Jesika OE3CHCTEMHICTh 1 HEMOCHIAOBHICTh peKIaMHuUX mik. Jlis
MIJBUIIEHHS €()EKTUBHOCTI PEKIAMHOI MJISUIbHOCTI IIKOJM AHIJIHCBKOI MOBHU
«EnglisHouse» pekomeHmyeThCs:

PO3pOOUTH YITKY PEKIIAMHY CTPATET110, sika Oy/ie BpaXOBYBAaTH I1J11 Ta 3aBJIaHHS
peKJIamMH, a TaKOX Creli(iKy MIbOBY ayIUTOPIIO;

BUOpaTH ONTUMAJIbHI KaHATU PEKIIaMHU, 1K1 Oy Ty Th HalO1IbII €hEKTUBHUMU JIJIS
JOCSITHEHHSI LIJIEH peKJIaMu;

PO3pOOUTH SIKICHUM pPEKJIaMHUM KOHTEHT, SIKMM Oyje BiAMOBIIATH ILIbOBIM
ayJIUTOPIii Ta BUKJIMKATU IHTEPEC Y MOTEHIIIHHUX KIIEHTIB;

MIPOBOAUTH PETYJISIpHUI aHai3 €()eKTUBHOCTI PEKJIIAMHUX 3aXO/IB Ta BHOCUTH
HEOOX1THI KOPEKTUBH.

BukoHaHHS 1MX pEeKOMEHJAIli JO03BOJUTH IIKOJI aHIJIIHCBKOI MOBH
«EnglisHouse» migBumuTy €GEeKTUBHICTh PEKJIAMHOI JISUTBHOCTI Ta JOCSTTH
MOCTABJICHUX IILJICH.

Bucnoeéku ma nepcnekmugu nodanvuiux po3eiooK y 0aHomy Hanpami.

MapkeTHHT 1 yIpaBJIiHHS IPOJaKaMH € IBOMa B3a€EMOITOB'I3aHUMHU MTPOIICCaMH,
AK1 COpSIMOBaH1 Ha CTBOPEHHS Ta MiATPUMKY ITONMUTY Ha TOBapH a00 MOCITYTH KOMIaHii.
MapkeTuHr BiJINOBIA€ 32 POPMYBaHHS MOMUTY, a YIPABIIHHS MPOIa’kaMU — 3a HOro

3a0BOJICHHSI. MapKeTHHTOBI 1HCTPYMEHTH € BaXJIMBUM €JIEMEHTOM CTpaTerii



YOPABIIHHS NPOAaKaMH, OCKUIBKH BOHU JI03BOJISIIOTh KOMIIAHI{:

BU3HAUYUTHU LIUJILOBY ayJUTOPIIO: MAPKETUHTOBI JIOCHIIKEHHS J03BOJISIOTH
KOMITaHii 3p03yMIiTH MOTPeOH Ta MOBEAIHKY MOTCHIIIMHUX KITIEHTIB, IO € HEOOX1THUM
JUTSL PO3POOKH €(heKTUBHOI CTpaTerii Mpoaaxis;

chopMyBaTH TIOMUT Ha TOBapu ab0 TMOCTYTH: MApPKETUHTOBI KaMIaHii
CHpSMOBaHI Ha IMiIBUILEHHS 0013HAHOCTI MPO KOMITaH1I0 Ta 11 MPOAYKIIiI0, a TAKOX Ha
(hopMyBaHHS TO3UTUBHOTO IMIJIKY;

MPUBEPHYTH YBary NOTEHIIMHUX KIIEHTIB: MApPKETUHIOBl 1HCTPYMEHTH
J03BOJISIIOTh  KOMIIAaHIi BHJIUTUTUCS CEpell KOHKYPEHTIB Ta MPUBEPHYTH YyBary
MMOTEHIIMHUX KJIIE€HTIB 10 CBOET MPOIO3HUIIIi.

3M001J113yBaTl MOTEHIIMHUX KIIIEHTIB J0 JAii: MapKETUHTOB1 KaMIlaH1i TOBUHHI
CIOHYKAaTH TOTEHIIMHUX KIIEHTIB A0 [ii, HANPUKIAJI, 10 BiJIBIlyBaHHS BeO-calTy
KOMIIaH1i, 3aMOBJIEHHS KaTaJory a0do 371CHEHHS TOKYIIKH.

OTxe, MapKETUHIOBl I1HCTPYMEHTH € Ba)JIMBUM €JIEMEHTOM CTparerii

YIPaBIIHHS TpOJaKaMH, SIKUW JO3BOJISIE KOMITaHIT TOCATTH CBOIX LILJIeH 1 3aB/1aHb.
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