Enexmponnuit xcypuan «Eghpexmuena ekonomika» éxkntoueno 00 nepeniky Haykosux gaxoeux
euoanv Yxkpainu 3 numans exonomixu (Kamezopia «b», Haxkaz Minicmepcmea oceimu i
nayku Ykpainu Ne 975 6i0 11.07.2019). Cneyiansnocmi — 051, 071, 072, 073, 075, 076, 292.

Egexmuena exonomirka. 2024. Ne 1.

DOI: http://doi.org/10.32702/2307-2105.2024.1.53
VIIK 338.58

T. B. Mapyceii,

K. e. H., 00yeHm KagheOpu mypusmy ma comejibHOo-pecmopaHHoi cnpasu,
NPUPOOHUYO-eKOHOMIYHUL (haKyibmem,
Kam'aneyw-Ilooinvcokuii HayionanvHutl yHigepcumem imeri leana Ocienka
ORCID ID: https://orcid.org/0000-0002-1018-702X
1. B. Cemeneyp,

K. e. H., 00YyeHm Kapeopu eKOHOMIKU NiONPpUEMCMEa,
NPUPOOHUHO-EKOHOMIYHUL (paKyibment,

Kam'saneywv-Ilooinvcokuti Hayionanvruu yHieepcumem imeni leana Ocienka
ORCID ID: https://orcid.org/0000-0002-2928-7979

T'OTEJIbHUM BI3BHEC: OCOBJIMBOCTI TA CTPATETTI
HIHOYTBOPEHHA

T. Marusei,

PhD in Economic, Associate Professor of the Department of Tourism and Hotel-
Restaurant Business Chair, Natural-Economical Department, Kamianets-Podilskyi
Ivan Oniienko National University
1. Semenets,

PhD in Economic, Associate Professor of the Department of Enterprise
Economics, Natural-Economical, Kamianets-Podilskyi Ivan Owuiienko National
University

HOTEL BUSINESS: FEATURES AND PRICING STRATEGIES



Haykosa cmamms npucesuena oocniodcenHio ocobiusocmel ma cmpameziti
YIHOYMBOPEeHHS 8 2omeibHOM) Oi3Hecl. Buznaueno ocobaugocmi yiHOymeopeHHsl y
eomenvHill cqepi. Pozensinymo memoou eusnauenHs SuUXiOHOI YiHU HA mMoeapu
(pobomu, nocunyeu), sAKi ModCHA 00’cOHamu y 6a308i Mmooeni, 8i0N0GIOHO 00
YUHHUKIB, WO GU3HAYAIOMb YIHO8Y NONIMUKy nionpuemcmea. Bcmamnoeéneno, wjo
cmpamezii YyiHOYymMeOpeHHs € OIEBUM THCIMPYMEHMOM, SKI 8NIUBAIOMb HA NPUOYMOK
eomemo. Jlocniodxceno Haubinbuws nowupeHi cmpamezii YiHOYMBOPEeHHs, SKi
BUKOPUCIOBYIOMbCSL ) 20MENbHIU THOyCmpii (cmpamezilo  YiHOYMBOpeHHs Ha
OCHOBI  NPOCHO3YBAHHSA, cmpamezito  OUQpepeHyilio8anoco  YiHOYMBOPEHHS,
cmpamezito  OUHAMIYHO20 YIHOYMBOPEHHs, CMpameziio 3HUMNCOK, Cmpameziio
MUMMEBUX PO3NPOOANCI8, cmpamezilo nepexpecuux npooadxc). Busnaueno, wo
yinu, pospaxosani 3a  Gopmynoro Xabbapma, 3abe3neuyromv  20MeO
AKHauweuowul 6uxio Ha cmaodilo npudbymrkosocmi. Jlogedeno, wo npu
npasuibHomMy nioxodi Revenue Management eusede pobomy Ha Oinbul AKICHUU
pigeHb He MinvbKu 8I00LTY Npooax)cié abo OPOHIOBAHHS, A Ul YCb0O2O 20MENbHO20

KOMNJ1eKcy.

The scientific article is devoted to the study of the peculiarities and
strategies of pricing in the hotel business. The peculiarities of pricing in the hotel
sector are determined. The methods of determining the initial price of goods
(works, services) that can be combined into basic models, in accordance with the
factors that determine the price policy of the enterprise, are considered. Pricing
strategies have been found to be an effective tool that affects hotel profits. The
most common pricing strategies used in the hotel industry (predictive pricing
strategy, differentiated pricing strategy, dynamic pricing strategy, discount
strategy, flash sales strategy, cross-selling strategy) were studied. The price
strategy of a hotel enterprise depends on a list of factors, the main of which are:
the stage of the life cycle of the service, the characteristic features of the service
and their difference from the quality parameters of other services, the state of

development of competition in the market, the characteristics of consumer demand



and its price elasticity, own current costs, the norm the company's profit and the
average rate of profit of competitors, the image of the company on the market. It
was determined that the prices calculated according to the Hubbart formula
provide the hotel with the fastest possible exit to the stage of profitability. Revenue
Management in the hotel business is analyzed as a technology that determines the
best price per room based on demand forecasting, i.e. selling the right guest room
at the right time at the right price. It is Revenue Management that determines the
direction of the strategy of the sales department of the hotel complex. To study the
indicators of price policy formation, the Price Optimazer IT solution was
considered, a tool that analyzes the prices of a large number of online resources
and makes it possible not to engage in routine work on competitor price analysis
and provides more time for making strategic decisions, thereby reducing human
resource costs. It has been proven that with the right approach, Revenue
Management will bring the work to a higher quality level not only of the sales or

reservation department, but also of the entire hotel complex.

Knwuoei cnoea: yina, nonimuxa yYiHOYMBOPEHHs, 20MENbHI NOCIYelU,
eomenbHUll bi3Hec, mapug, cmpamezis YiHOYMBOPEHHs, revenue MeHeONCMEHM.
Keywords: price, pricing policy, hotel services, hotel business, tariff, pricing

strategy, revenue management.

Ilocmanoeka npoodaemu y 3a2ainbHomy u2nA0i ma it 36°A30K i3 eaxrcausumu
HAYKOGUMU YU NPAKMUYHUMU 3a60aHHAMU. |'OoTenbHUN O13HEC — OJHMH 3 BUIIB
€KOHOMIYHOI JIsJIBHOCTI, 1[0 AaKTUBHO PO3BUBAETHCS Ta HE BTpPA4ya€e CBOIO
IHBECTUIIIHY  NpUBAOJUBICTP HAaBITh Yy TMEPIOAM  E€KOHOMIYHOI  KpH3H.
[TinnpuemcTBa chepu rOCTUHHOCTI HE MAIOTh BIJILHOTO BUOOpY MpH MPU3HAYEHHI
IIHA Ha TMOCIYrd, a HeAudepeHIIHoBaHl MOCIYrd Ta KOHKYPEHLIs 3MYIIYIOTh
HiANPUEMCTBA BCTAHOBJIIOBATH LIHHU, SIKI JTUKTYy€ PUHOK. L[IHOyTBOpeHHS sBIsi€
co00rw Tporiec BHOOpPY TaKuX PO3IIHOK Ha MPOAYKTH abo0 TMOCIyrH, sKi

JI03BOJISIIOTH 3/1MCHIOBATH MPOJAXi, a I[IHA IPSIMO BIUIMBAE HA BEITUYMHY MOIUTY



Ha roTeJbHI MOCIYTH, HAa PIBEHb JI0XO0y, IPUOYTKY Ta €KOHOMIYHOT €(PEKTUBHOCTI
JIsTIbHOCTI ToTento. KimacuyHuit miaxia A0 [MiHOYTBOPEHHS BUPAXKAETHCA Yy TOMY,
0 BapTICTh TOTEIBHOTO TPOAYKTY BHU3HAYAETHCS BHUTpAaTaMd Ha HOTO
BUPOOHUIITBO Ta peasi3allilo 3 ypaxyBaHHSM MNpuOyTKy. BaxxiauBum € BipHUH
BUOIp cTpaTerii IIHOYTBOPEHHS SIKOT JOTPUMYIOTHCS MiANPUEMCTBA TOTEIHLHOTO
013HeCy, 10 00YMOBIIIOE aKTyaJIbHICTh TEMH JTOCITIIPKEHHS.

AHaJi3 ocTaHHIX AocJizKeHb 1 myOJikamiii. 3arajbHUM Ta crielupIYHUM
MUTAaHHSAM I[IHA Ta MEeXaHi3MaM I[iIHOYTBOPEHHS, sIK OCHOBHHM J[KEPEIIOM JTOXO/IiB
MIIPUEMCTB, TPUCBATUIIN Tpalll 3aKOPJOHHI Ta BITYM3HSAHI HaykoBIi: JlamOeH
K.-XK., Kotnep ®@., Apmctponr I', Auapyce O., BacunbeBa P., ['epacumenko B.,
Hyrina C., CaBuenko O., Tapanenko /I. Ta Oararo iHmmx. L[iHOBY MOMITHKY,
YMOBU Ta MeXaHi3MHU ii (OpMyBaHHS y MIIMPUEMCTBAX TOTEIHHOTO Ol3HECY
nociimpkyBanu [lukina O., Mamtora JI., Manscbka M., SIkumenko-Tepemienko H.,
[TaBmoBa C., Hikitina T., borycnaBcbkuii O., Mapayc H. Ta iH. HaykoBIl, SKI
OCHOBHY YBary MNpUAUUIA METOJaM I[IHOYTBOPEHHS, PO3TISIAl0uu CTpaterii
I[IHOYTBOPEHHS YaCTUHOIO I[IHOBOI MOJITUKH Y TOTENBHIN cepi.

@opMyJIIOBaHHSI Uijell cTaTtTi (MOCTAHOBKA 3aBJaHHs). 3 OrJsay Ha
3a3HaueHl BUIIE (AKTH, METOI0 crarTi € BUSBJICHHS OCOOJIMBOCTEN I[IHOBOI
MOJIITUKU MIAMPUEMCTB TOTEJIHOTO OI13HECY B YMOBax BHMCOKOiI KOHKYpPEHI[li Ha
PUHKY TOTEIBHUX MOCTYT.

Buxinaa ocHoBHOro marepiaay aociimkeHns. Ha choromni gopmyBaHHS
eheKTHUBHOI IIHOBOi TOJITUKH Ta CTpaTerii BUCTYMa€ OJHHUM 13 TOJIOBHUX
CKJIQJHUKIB €KOHOMIYHOTO yIpaBiiHHsA. [IpaBuibHa METOAMKA BCTAHOBIICHHS ITiH,
pO3yMHa I1HOBAa TIOJIITHKA, IMIOCIIJIOBHA peaii3alisi OOIPYHTOBAaHOI IIIHOBOI
cTparerii — 1€ TOTpiOHI CKJIQJHUKU YCIIIIHOI JISUTBHOCTI  OyIb-sIKOTO
H1JIPUEMCTBA, 1110 QYHKIIOHYE Y PUHKOBUX YMOBAX.

[{inoBa cTpaTerisi TOTEIBHOTO MIANPUEMCTBA 3aJEKHUTh BIJ MEPENIKY
YUHHHKIB, TOJIOBHUMH 3 SIKUX €: CTaisl KUTTEBOTO IUKIY MOCIYTH, XapaKTepHi
0COOJIMBOCTI MOCIIYTH Ta iX BIAMIHHICTB BiJl SKICHUX MapaMeTpiB 1HIIMX MOCIYT,

CTaH PO3BUTKY KOHKYpEHIIli Ha PUHKY, XapaKTEPUCTUKA CIOXKUBYOTO MOIMUTY Ta



Horo IiHOBa €JIaCTUYHICTh, BJACHI TOTOYHI BUTpPATH, HOpPMa MNPUOYTKY
MIMPUEMCTBA Ta CEPEIHSI HOpMa NMPUOYTKY KOHKYPEHTIB, IMIJIK MIANPHUEMCTBA Ha
pusky. [Ipu 1poMy, po3poOISIFOUM IIHOBY MOJITHKY, MOTPiIOHO BpaxoBYyBaTH
0COOJIMBOCTI IIIHOYTBOPEHHS Y TOTENbHIN cepi:
— CE30HHICTH 1I1H Ta TapuPiB. Y cepi TOCTUHHOCTI 00'€KTUBHO HEOOX1THOIO €
ce30oHHa audepenmianis miH 1 TapudiB. Tak, y3UMKy 30UTbIIYETHCA CHOXKHUBAHHS
CJICKTPUYHOI 1 TETIJIOBOT €HEeprii, ra3y, 10 MPU3BOAUTH A0 3POCTaHHS COO1BAPTOCTI.
[Tpu 11bOMy MOTIUT Ha TOTENBHI TMOCIYTH 3pOCTa€, HABMAKH, BIITKY. TOMy ce30HHA
nudepeHIianis mMid Ta TapyudiB Ha TOCIYTH 1HAYCTPIi TOCTUHHOCTI, 3 OAHOTO OOKY,
MOBUHHA BiJI0Opa)kaTu 3MIHU B 00Cs31 MOMUTY Ta HEOOXIAHUX BUTPAT PECYPCIB Y
pi3HI TEepioid PpPOKY, THXKHSA, 00M, a 3 IHIIOIO — CTUMYJIOBaTH MONUT Ta
PIBHOMIPHHUN PO3MOJILT OCIYT Y Yaci;
— OUTBIIICTH BUIB MOCIYT, IO HAJAAIOTHCS TOTEILHUMU MIIIPUEMCTBAMU, HE
MO>XHa BUPOOJSTH «IpO 3amacy», TOMY HEPUTMIYHICTh iX CHOKMBAHHS y dacl
3YMOBITIO€ 301JIBIIICHHS PE3EPBHUX MOTYKHOCTEH, HEOOXITHUX IS 3a0BOJICHHS
MOMUTY Y TIEPiO] HOTO MaKCUMAIbHOTO 3HAYCHHS,
— JUISL TOTENIbHOI 1HAYCTpli XapaKTepHa WIMpPOKa Tpajailis peHTabeIbHOCTI
PI3HMX BHJIB TOCIYI Ta MHIANPUEMCTB, 11O PI3HATHCS CTYNEHEM KOHLEHTpalii
BUPOOHMIITBA TOCIIYT, TEXHIYHUM 3a0€3MeUeHHIM, Cleliai3alliern, co0iBapTICTIO
MOCJIYT, 10 HAJIAFOTHCS, Ta MPOAYKTUBHICTIO MpaIli;
— NesKl BUOU TIOCIYT peai3yloThCsl SIK HAa BHYTPIIIHBOMY, TaKk 1 Ha
MDKHApOJTHOMY PHWHKAaX, TOMY TIiJl Yac OIHKK iXHBOI CIOKMBYOi BapTOCTI
HEOOX1IHO BpaxoBYyBaTH MDKHApOAHI BUMOTH; — BaXKIUBUM € MEXaHI3M
LIHOYTBOPEHHSI Ha JOJATKOBI MOCIYTd TOTEJIbHUX MIANPUEMCTB (IOCIYTH
noOyTOBOTO, CHOPTHUBHO-PO3BAXKAJIBHOTO  XapakTepy, MOCIYrd 3B'SI3KY Ta
iH(opMallii, TpaHCTIOPTHI, TOPrOBeJbHI, OaHKIBCHKI, MEUYHI Ta iH.) [4].

VY  nOpakTuil IHOYTBOPEHHS BUKOPUCTOBYIOTH PI3HOMAHITHI METOAM
BU3HAYEHHS BUXIJHOI LIHA Ha TOBapu (poOOTH, MOCIYTH), IKI MOKHA 00’ €IHATH Y
0a30B1 MoOeNi, BIAMOBIAHO J0 YMHHUKIB, 110 BU3HAYAIOTh I[IHOBY IOJITHKY

HiANPUEMCTBA!



1) Mozenb 1IHOYTBOPEHHS, 110 0a3y€ThCS Ha BUTpaTaxX BUPOOHUIITBA;

2) MoJieJb IIHOYTBOPEHHSI, 1110 0a3y€ThCs Ha TIOTHTI;

3) MoJienb IHOYTBOPEHHS, 0 0a3yeThcs Ha KOHKYPEHIIIT;

4) MojJenb IIIHOYTBOPEHHS, IO 0a3yeThCsd Ha BpaxyBaHHI PI3HUX TPyl
inTepecis[10].

['otenpHa 1HIYCTPist KOHKYPEHTOCTIPOMOYKHA TalTy3b, 1€ KUTBKICTh TOTEIIB Y
NEBHOMY pErioHI MoOKe OyTH HyXe BHCOKOI. Y TaKMX YMOBaX CTparerii
LIHOYTBOPEHHSI € JIIEBUM 1HCTPYMEHTOM, $IKl BIUIMBAIOTh HA MPUOYTOK TOTEINIO.
Crparteris 1[IHOYTBOPEHHSI € JIOCUTh BakiuBO0. HallOunpn mommpeHi crparterii
[[IHOYTBOPEHHSI, SIKI BAKOPUCTOBYIOTHCS Y TOTEIbHIN 1HTyCTPii MOYKHA BUIITUTH:

1. Crparerigs HiHOyTBOpeHHsI Ha OCHOBi mporHodyBanHsi (Forecast
Based Strategy), 3acHoBaHa Ha BUKOPHCTAaHHI JIaHUX IPO TOMMT Ta OYiKYBaHUM
pIBEHb 3aBAHTAKEHOCTI TOTENI0 NPOTArOM NEBHOTO mepioay. Taka cTpareris
3aCTOCOBYETHCSI TOTENSIMH, IO TOKJIAJAal0ThCsl Ha CBOI TMPOTHO3U IIOJAO
MaiOyTHHOTO, JYy’K€ CTApPaHHO BEAYTh KAJCHIAP TMOIMUTY MPOTATOM POKY, II00
CIIPOTHO3YBaTH MPaBUJILHY ITiHY. B 1IbOMy BHITaJIKy MpaBHIIbHA ITiHA — II€ IIiHA, 3a
SIKOIO 3aKJjIaj] HacTIpaB/i X04e MPoAaTH CBIM MPOJIYKT, a XOPOIIa I[iHa — IIe Ta, sSKa
nponae. Kanengap nonuty, ab0 KOJMBaHHSA 3MIH MONMUTY (HAaBITh IIOACHHI
KOJIMBAaHHA), Ha TOTENbHI HOMEpH Oa3zyeThcsi Ha Oe3nmiul (akTopiB, IO MOXYTh
BIUIMBATH Ha I[IHY BIJAMOBIAHO 1O CE30HY, CBAT, JHIB THOKHS, I1BEHTIB, IIO
MPOBOJSATHCA B MICTI Ta 1HIIKX (PAKTOPIB.

Crpareris 1IHOyTBOPEHHS Ha OCHOBI MPOTHO3YBaHHS BUKOPHUCTOBYE MAacHUB
AHAMITUYHUX JaHUX Ta TEBHUW CTATUCTUKO-EKOHOMIYHUUN 1HCTPYMEHTApid st
nporHo3yBanHsa. CydacHi BHUKJIMKH 13 BIPOBAKCHHSIM JIJKUTAII3aIlli Ha YCIX
PIBHSX CHOPUSAJIO BIIKPUTTIO MOXKIJIMBOCTEH [JIsi 3aKiafiB PO3MIIICHHS 13
aBTOMAaTH3allli OIepaliifHuX MPOIECiB, MOXJIMBICTIO BIAJAJICHOTO JOCTYNY [0
aHaMTUYHOI 1H(oOpMmamli Ta KepyBaHHS roteneMm 24/7, OYiKyBaHHS TOCTS
cupsAMOBaHi y IudpoBuil mOpocTip (OpOHIOBaHHS, 3aMOBJICHHS PSAYy MOCIYT,
Oe3rneka TOIIo) [5], M0 CTBOPIOE TAKOXK MOTYXHY 0a3y MJisi 3aCTOCYBaHHS TaKol

cTpaTerii iIHOYTBOPEHHS. 3aBAsSKU IU(POBI3allii Ta, BAKOPUCTAHHIO cucTeM PMS



rOTEJII0, MOJKJIMBOCTI OIpaIfOBaHHs BEIMKOi 1H(opMaiiitHoi 6a3u JaHUX PO
rocTs, pUHOK, KOHKYPEHTIB € OUIBIIMMHU Ta peajbHUMHU, 1110 J03BOJIAE€ e(HEKTUBHO
pealii3oByBaTH CTPATETiI0 HA OCHOBI MPOTHO3YBAHHH.

2. Ctpareria nudepenuniiioBanoro uinoyrsopenHsi (Segment Based), sxa
BCTAHOBIIIOE PIi3HI LIHU 7S PI3HUX KIIIE€HTIB 3aJ€KHO BiJ 1X OYIKyBaHb, METH
MOJIOPOXKI, cTaTycy Ta iHmmMX ¢aktopiB. Lls cTpareris 0a3yeTbcs Ha PO3yMiHHI
TOTO, 110 Pi3HI CErMEHTH KOPHUCTYBadiB MalOTh Pi3HI MOTPEOH Ta rOTOBI IJIATUTH
3a pi3Huid HaOlp mnocayr. OcHOBHa iaes crpaTerii AUQEpeHI1H0BaHOrO
[[IHOYTBOPEHHS (CErMEeHTallii) ToJIArae y TOMY, 00 3HAUTH HAWOUIBII AOUUTEHUAN
crioci6 3adydeHHs pi3HUX KaTeropii KiieHtiB. [i cyThb monsrac y ToMy, IO
BCTAHOBJIIOIOTh PI3HI I[IHA HAa OJWH 1 TOH K€ TOTEJIbHUI HOMEpP 3aJie’KHO BIJ
NeBHUX (DAKTOpIB, TAKUX SK JIEHb TWXKHA, MOpa POKY, TEPMiH OpOHIOBaHHS,
HasBHICTh JOJJATKOBUX MOCIYT TOIIO. TakuM YMHOM, TOTEIh MOXE MPOMOHYBaTH
3HMKKM HAa HOMEpH, SIKI JaBHO HE 3a0pOHBOBaHI, a TaKOXX 30LIBIIMTH IIHU Ha
HOMEPHU 3 YK€ BKIIOUCHUMH CIOJIM JTOJATKOBUMU Tochyramu. L{g crpaTeris Moxe
JOTIOMOITH TOTENISIM 30€perTd KOHKYPEHTHY MO3ULII0 Ta 30UIBLIUTH PIBEHb
JIOXO/1B, MaKCHMaJIbHO BHKOPUCTOBYBAaTH CBOi MOXJIMBOCTI 3 HAJaHHS PIZHUX
TOCTTYT.

3. Ctpareria nunamiunoro ninoyrsopenus (Parity Strategy), monsrae B Tomy,
110 TOTEJIl BCTAHOBIIIOIOTH I[IHA HA CBOi MOCTYTH HA OCHOBI 3alUTY Ta KOHKYPEHIIIi
Ha PUHKY. ['0Tesll BUKOPHUCTOBYIOTH PI3HI 1HCTPYMEHTH IJisi aHAJI3y AaHUX IPO
NMOMUT HAa TOTENbHI TMOCIYrd, Takl sk cucremu PMS roremo, cucremu
OpoHIOBaHHS, coIlianbHl Mezaia Ta iHmi. [li 1HCTpyMEHTH HO3BOJISIOTH TOTENISM
3MIHIOBaTH IIHM Ha CBOi MOCIYTM B PEAJIbHOMY 4Yacl, 3aJ€KHO BiJ MONUTY Ta
KOHKYPEHI[li pUHKY, TOOTO 31 30UIBIICHHSM pIBHS 3aBaHTaKEHOCTI, IiHA Ha
rOTEJIbHUI HOMEp TEX 30UIBIIY€EThCS. 3a3HAUUMO, 1110 I[iHa HOMEpPa € YMOBHOIO Ta
MEXl PIBHIB 3aBAaHTAXKEHHS HOMEpPHOTO (OHIY KOXEH TOTelb MOXKE
BCTAHOBJIIOBAaTH CAMOCTIHHO HAa OCHOBI BJIACHUX MPAaKTUK AisbHOCTI. CyTHICTh

JTAaHO1 CTpaTerii — OINepaTUBHO pearyBaTd Ha MOMUT TOTEJbHHUX MOCIYT 1 Yy



BIJIMOBIIb KOPUTYBATH CBOI IiHKW. MeTa 1aHoi cTparerii — MaKCUMI3yBaTH JI0XOJIU
B1JI €KCILTyaTaIlli CBoro HoMepHOTro (HOHIY.
4. Ctpareris 3umxok (Discounting Strategy), Oa3yeTbcsi Ha BUKOPHCTaHHI
rOTeNsIMUA 3HUKOK JUISl 3alyd4eHHs KJ€HTIB. Taka cTparteris 3aCTOCOBYETHCS [0
npoOJIeMHUX HOMEpIB, Kl He Oynu mpojaHi. ['oTenbHUN HOMEp, KU BXe Mae
NEBHUN pIBEHb 3HOIIEHOCTi, TOBHHEH III€ MPUHOCUTH JOXOAu. TakoX Taka
CTpaTeris 3HIKOK MOBUHHA MPUBEPHYTH JI0AATKOBY YBary Ji0 TOTEINIO.
5. MurreBi posnpoaaxi, ado Flash Sales — 1e crpareris pekiiaMHMX akUiid 3
BEIUKMMHM 3HW)KKaMU Ha oOOMeeHud mepion dacy. [lotem 3a3Buuait
BUKOPUCTOBYIOTh 1€l CIOCIO pO3MpoAaxiB 31 3HUKKaMU, I00 MpoJaTh
HenpoAaHuit HoMmepHuit Qonn. Taka cTpareris — 1€ MOXIUBICTh s
Hee()EKTUBHUX TOTENIB 30UIBIIUTUA CBOi JA0X0JU. TyT BaxJIUBO 30epiratu OajmaHC
MIK COOIBapTICTIO HOMEpa Ta ILIHOIO 31 3HMWKKOIO: 11 MeTa 30UIbIIUTH JTOXOAU Ta
3pOOMTH PO3rojOC MPO TOTENbh HAa PUHKY, NMPUBEPHYTH YBary CIHOXKMBaya. I,
3BUYAIHO, TOTEIh TOBUHEH OTPUMATH TIEBHI MEPEBaru BiJl TAKOTO PO3MPOJIAKY.
6. Upselling Ta Cross-selling — me aBi crparerii iHOYTBOpPEHHS, SIKi
BUKOPHCTOBYIOTHCS B TOTEJNIbHIN 1HIYCTPIi 3 METOIO 30UIBIIIEHHS 00CATY MPOAaKiB
Ta maBumieHHs mnpuoOyTkoBocti. Upselling — me crpareris, konm rotem
MPOTIOHYIOTh OUIBII JIOPOTT HOMEpU abo0 JIOJATKOBI TOCIYTH, SIKI MOXYThb
30UTBITUTH BapTICTh MOOPOXKI. Hampukiaa, roTenb MOXe 3alponoOHyBaTH TOCTIO
HOMEp OLIBIIOr0 po3Mipy, 3 OLIBIIMMHU BIKHAMHU, 3 BUJOM Ha MOpeE, 3 OUIbII
KOM(OPTHUMHU yMOBaMH, SIKIO TICTh CIIOYATKy 3a0pOHIOBAB 3BUYANHHI HOMED.
['onoBHI mponaBii TyT TpariBHUKK (HPOHT-0(iCy: X KOMIIETEHTHICTh, 3HAHHS
0COOJMMBOCTEM HOMEpHOTo (DOHIY, BMIHHS TMEPEKOHYBATHU, MEXI MOBHOBAXKECHBb
JIO3BOJISITh 30UIBIIMTH JOXOAM 3aKiagy Ta CTBOPUTU HEMOBTOPHY aTMocdepy
TypOOTH MPO KOKHOTO TOCTSI.

Cross-selling IlepexpecHmii mpomaxk — 1€ CTpaTeris, KOJU TOTel
IPOMOHYIOTh JI0JAATKOBI MOCIYTH a00 TOBAapH, K MOXYTh OyTH KOPUCHUMH IiJ
yac mepeOyBaHHSI TOCTd B roteni. Hampukian, roTteiib MOXe 3alpoloHyBaTH

TOCTAM EKCKypCii, cra-mpoueaypH, pecToOpaHHl MOCIYyTH, aBTOMOOUTBHUIN MPOKAaT



tomto. I{g cTpaTeris Mo)ke JOMOMOTTH TOTEIIO 301IBIIMTH CEPEIHIN YeK Ha TOCTs,
NIJBUIIUTH PIBEHb 3aJIOBOJICHHS TOCTEH Ta TIOKPAIIUTA iX BpaKeHHS BIJ
nepeOyBaHHs B roremi[7].

CyuacHuil pO3BUTOK c(epr TOCTHHHOCTI y CBITOBIM IPaKTHIIl MPOIOHYE
KIEHTY (CMOXHBad4y TOTENBbHUX TMOCIYT) pI3HOMAaHITHUH TOTEIbHUN CepBic
3aJeKHO B IMiH, IO CKJIAJalOThCAd Ha pUHKAX LUX Tmociayr. Benuka
PI3HOMAHITHICTh MIANPUEMCTB TOTEIBHOTO CEPBICY, a TAaKOXK MEPIOJMYHA TOsBA
HOBUX IXHIX BHUJAIB POOUTH Oyab-sKy CHUCTEMATH3AII0 THUIIB 1 XapaKTEPUCTHK
H1ANPUEMCTB PO3MILLIEHHS TOCUTh YMOBHOIO.

Bubip MeToaiB 1IHOYTBOPEHHS Ta I[IHOBO1 MOJITUKU 0arato B YoMy 3aJlaHul
LIJISIMU Ta CTPATETIEI0 roTento. MiKHApOoJHA MpakTUKa (OPMYBaHHS TOTEIBHHUX
tapudiB 1 IIH Mae CBOw crenudiuny meromosorito. CTpyKTypa BapTOCTI
PO3MILIEHHS TOCTEN BKJIKOYAE MOBHY COOIBApPTICTh MOCIYT PO3MIILIEHHS, IPUOYTOK,
KUJIbKa BUIB MTOAATKIB Ta 300piB, KOMEPLIIHUX HaJ0ABOK 1 3HHKOK.

Tak, y npakTuili aMepuKaHCHKOTO TOTEIBLHOTO O13HECY IMiJl Yac BU3HAYEHHS
CepellHbOi BAapTOCTI OJHIEI J100M pO3MIIIEHHS BUKOPUCTOBYETHCS (hopmysia
Xabbapra, 3a KO IUIAHOBA BAPTICTh MOCIYT PO3MIIICHHS BU3HAYAETHCS TaKUM
YUHOM:

1) po3paxoByIOThCS 3arajibHi ONEpalliiiHi BUTPATH T'OTENO, IO BKIFOYAIOThH
3arajbHy CyMy MPSMHEX 1 3arajJbHUX BUTPAT;

2) BM3HAYAIOThCA MPUHHATHA CcymMa MNOpUOYTKY BIANOBIAHO A0 LIHOBOI
MOJIITUKY TOTEJNIO Ta 3arajibHa IJIaHOBA BapPTICTh OCHOBHHUX 1 JOJIATKOBHX TMOCIIYT;

3) BU3HAYAETHCS TJIAHOBA BAPTICTh TMOCIYT PO3MIIMICHHS K PI3HULS MiX
3arajbHOI0 BAPTICTIO MPOAYKIIii, pOOIT, OCHOBHHUX 1 JOJATKOBHX MOCIYT TOTEIIO Ta
TJIAHOBOKO CYMOIO JTOXOIB (BUPYUYKH) pecTopany, kade 1 6apiB, IHIINUX JOXO/IIB;

4) po3paxoBYEThCA IUJIAHOBUM 0OCST peanizaiii MOCIYr PO3MIIIEHHS SK
TO0O0YTOK MaKCUMajbHOI TIPOMYCKHOI CIPOMOKHOCTI TOTENI0 Ha IUIAaHOBUM
KOeQIlIE€HT 3aBaHTAKEHHS HOMEpHOro (QoHay. Bu3HauaeTbcsi cepenHsi BapTICTh
OJHI€T M00M PO3MIIICHHS SK YacTKa B JUJIGHHS TUIAHOBOI BapTOCTI IMOCTYT

NpOXUBAaHHS Ha IUTAHOBUHM o0csr peanizauii mociyr. CepenHsi BapTiCTh OJHIET



J00M PO3MIIICHHSI CJIYTry€e€ OpIEHTUPOM B Tporieci audepeHiianii ToTeIbHUX
tapu(iB mo kareropisiM HomepiB rotemto. lLliHu, pospaxoBaHi 3a (HOPMYIIOO
Xabbapra, 3a0e3leuyioTh TOTENI0 SKHAWIMIBUAIIANA BUXiA HA  CTafiio
npuOyTKOBOCTI[3].

TpynHomi aganTyBaHHA 1O yMOB PHHKIB TOTEJIBHOTO TOCHOJAPCTBA, SIKi
PO3BUBAIOTHCSA, Ta MEPEXiJ 10 OCBOEHHS PUHKOBHX MOXJIHMBOCTEH, 0araro B 4omy
BU3HAYAETHCS HEAOCTATHHO €(EKTUBHUM YIPABIIHHAM J0XOoAamMHu (revenue
management). Revenue Management y roreinbHOMY Oi3HeCi — IIe TEXHOJIOTis, sSKa
BH3HAUa€ Kpallly I[iHy 3a HOMEp Ha OCHOBI ITPOrHO3YBAaHHS MONUTY, TOOTO MPOIax
NOTPIOHOTO HOMEPY TOCTS y MOTPIOHMI MOMEHT 3a MmoTpiOHOK IriHOI0. Came
Revenue Management BU3Hayae HampsIMOK CTpaTerii poOOTH BiAAUTY IPOJAXKIB
rotenbHOro Kkomiuiekey. TexHika Revenue Management 6anaHcye MK LIHOIO, 110
AKI TPOAAIOThCSI HOMEpa Ta 3aBaHTAXKEHHSIM TOTeNt0. TOMy IMiJ 9ac BHUCOKOTO
NOMUTY TOTENI0 MOTPIOHO NPABWIBHO ONTHMI3YBAaTH CBOi Tapu(u, 3a SKUMHU
MPOMOHYIOTECSA HOMEpPH, a B TMEpioJ] HHU3BKOTO TOMHUTY 3poOuTH Tpadik
MakKCUMalbHUM. BaxiauBo, 10 B yOpaBiaiHHI NPUOYTKOBICTIO BaXKJIUBO 1
IUTAHYBaHHS HAJaHHS PI3HUX JOJATKOBUX TOCIYT, HANpUKIAA, MPOJaX THX XKe
KOH(pepeHL-3aJ11B Ta MPOBEACHHS PI3HUX 3aXO0/IIB.

[Ipn nnaHyBaHHI BHUKOPUCTOBYETHCS TEXHIKAa aHall3y, CIpPSMOBaHAa Ha
BHU3HAUEHHS MOXUIMBOTO TOMUTY HA MOCIYTH JUIsl ONTHMI3allli BUKOPHUCTaHHS
HOMEpHOTO (POHy TOTEIIO Ta BCTAHOBJICHHS ONTHMAJIBHUX IIIH Ha caMi HOMEpPHU Ta
nocnyru. Halimommupenima noMuika, Ky AOMYCKalOTh TFOTENbEPHU, € HIYUM He
OOTpYHTOBaHE IMiJIBUIIICHHS a00 3HWKEHHS Tapu(iB HA MEBHY JaTy abo Mepiof,
TOOTO TPOMO3UIliS HOMEpa 32 HHU3BKOIO I[IHOIO TiTBKH B TOMY BHIMAJKY, SIKIIO
HEMAa€ BUCOKOT'O MOMUTY Ha OCHOBI 3/IICHEHHS aHalli3y Ta pO3PaxXyHKIB.

Ha cboronHimHii J€Hb CIOCTEPIraeThCsl SIBHA TEHIEHIIISI PO3BUTKY IJaHOI
TEXHOJIOT1i HE TUIBKM B MEPEKEBUX Ta BEIUKHUX TOTEAX, ajie 1 B HEBEIMKHX
roTeNsIX, 1€ KOHTPOJIEM JOXO/1B MOXKe 3aiiMaThCs JHILe OJUH CHIBPOOITHHK.

CyThb ympaBiiHHS J0XOJaMH (revenue MEHEIKMEHT) B TOTell MOKHa

y3arajlbHeHO 3BECTH JI0 TaKUX HANpsSMIB JISUIBHOCTI: OLIHKA AISUIBHOCTI TOTEINIO,



aHaji3 KJIIYOBUX IMOKa3HUKIB MOro eQeKTUBHOCTI, BHU3HAYEHHs CTpaTerii
PO3BUTKY; BUBYEHHSI PUHKY 1 CBOTO KOHKYPEHTHOTO OTOYEHHS; MO3UIIIOHYBAHHS
TOTEJIO 1 BU3BHAYCHHSI CTPATETii MPOCYBaHHSI; aHAaJI13 MMOMUTY Ha OCHOBI ICTOPHYHUX
JTAaHUX; BU3HAYEHHS 3aKOHOMIPHOCTEW Ta JUHAMIKM OpOHIOBAHHS; CErMEHTaIlls
OCHOBHUX TOCTHOBUX TpYIl; MPOTHO3YBAHHSA TMOIMMWTY, OI[IHKA PUHKY IIOJI€BUX
MOCIYT; KOHTPOJIb JOCTYIHOCTI HOMEpPHOTro (OHAY Ha BIIKPUTHX KaHaiax
MPOJIaXy, KOHTPOJIb 32 MAPUTETHICTIO I[IHU 1 MPEJACTABHUIITBO TOTENIO B OHJIAMNH;
BUKOPUCTaHHA MPUHOMIB (PUIbTpalli 3asIBOK Ha OpOHIOBaHHS, IPAKTUKA 1 MPUHOMU
NepeOPOHIOBAHHS;, BUKOPUCTAHHS NPUHAOMIB, SIKI CTUMYJIOIOTH monuT (upgrade,
upsell, makerni nmpomno3wuilii); pemyTaniiiHuii KOHTPOIIb; BIPOBAPKECHHS MTPAKTUKH,
IPUIOMIB 1 TEXHOJOTIHA EVENUE MEHEIHKMEHTY y BCIX MHIAPO3/LIaxX TOTEI0, AKi
TCHEPYIOTh JOX1J;, OIIHKa JIsIbHOCTI rotemto, aHaimiz KPI Ta iHmekciB 3MiH,
aanTaris cTpaterii po3BuTKy [9)].

SKmo po3rasgaTd roTenl 3 BEIMKHUM HOMEPHHM (OHAOM, TO TYyT, 5K
MpaBuio, ICHY€ IIJIMH BIIUIT YNPaBIIHHA JIOXOJaMH, CIIBPOOITHUKH SKOTO
BIJICTEXKYIOTh 3MIHU I[IH Ha PUHKY Ta BEIyTh aHaji3 BJIAaCHUX HOMEpPIB, 100
CBOEYACHO c(hOpMYBATH MOTPIOHY ITIHY.

Jlist roTeniB, SIK1 TUIBKK MOYKMHAIOTH BIPOBaIKyBaTu Revenue Management,
Ty’Ke BaXJIMBO MPAaBUILHO BU3HAYUTU Ta CPOPMYBATH CETMEHTAIIIIO MOMUTY, SKa
BU3HAYAETHCS TIOEHAHHAM Takux (DaKTOpiB, SIK JIOKAIlis, MEPeiK MOCIyT, SKi
HAJIAI0ThCSA B TOTEJ1, OTOUYCHHS KOHKYPEHTIB 1 T.1. Jyist Toro, mo0 aHami3yBaTu
KOHKYPEHTH1 TIPOIO3UIlii MOTPIOHO BUKOPUCTOBYBATH Taki 1HCTpyMeHTH, K STR,
MOKA3HUKU SKOTO BiIOOpa)KarOTh aHAJ3 YaCTKH HAa PUHKY OCHOBHUX TOTEIIBHHX
Mepex Ta OpenaiB B IliBHIuHINA Amepuri, €Bpori, A3iaTrcbko-THUX00KEaHCHKOMY
perioni, Ha bauspkomy Cxoxi Ta B Adpuii. B nipomy Bunajaky 3BiTH HaJalOThCA
IIOJIHS 32 OCHOBHUMM TOKa3HUKAMHU TOTENIO0 (3aBaHTXXEHHS, CepedHs IiHa 1
NpUOYTKOBICTH Ha HOMEpP) B TOPIBHSAHHI 3 KOHKypeHTamu. Takox mNOTpiOHO
BUMBYATH IIIHM KOHKYPEHTIB y KaHallax MpOJaxy Ta pI3HI pecypcu OOMiHY

iH(opMaltiero MK roTessiMu. JIJis BUBUCHHS TaKUX IMOKAa3HUKIB Ta (popMyBaHHS



I[IHOBOi MOJITUKK I1CHYHOTh IT-pimenns, ognum 3 skux € Price Optimazer
(omrrumizaTop 1iHK) Big KomiiaHii YieldPlanet.

YieldPlanet Price Optimazer — iHCTpyMEHT, SKHIl aHalli3y€ LIHU BEIUKOI
KUIBKOCTI OHJIAiH pecypciB. ImeanbHe pillieHHS [JIs TOTENbEPIB, METa SIKUX
copMyBaTH €PEKTUBHY MOJITUKY LIHOYTBOPEHHS Ha HOMEpPHUI (POH]I Ta MOCTYTH
MIIPUEMCTBA, Ha TIACTaBI PETENBLHOTO aHATi3y JUHAMIYHOI  TOMITHKA
IIHOYTBOPEHHSI BCiX TpaBIiB Ha puHKY. Moxayne Price Optimazer — nae
MO>KJIMBICTh HE 3aiMaTHUCS] PYTHHHOIO POOOTOIO MO aHAJITHULI I[IH KOHKYPEHTIB Ta
Hajia€e OUIbIIE Yacy Ha MPUUHATTS CTPATETIYHUX PIllIEHb, THM CAMUM CKOPOUYIOUU
BUTPATH Ha JIIOJICHKI PECYPCH.

Cnin 3a3HayuTH, 110 YNOPABIIHHSA JOXOAaMHU MIAIPUEMCTBA 3aco0iB
PO3MIIIIEHHS Ma€ BHUPAXKATUCA Yy EKOHOMIYHIA TEXHilll, OpIEHTOBAHOI Ha
BU3HAYCHHS ONTUMAJILHOI IIHOBOI MOITHKY 3 YPaXyBaHHSM MOBEIIHKU TOMHUTY Ha
MOCIYTH MIANPUEMCTB c(epu TOCTUHHOCTI. Taka eKOHOMIYHA TexHika, sk Yield
Management, Moke 3aCTOCOBYBAaTHCh Ha MIAMPUEMCTBAX, K1 MAIOTh TaKl BIAMIHHI
pucu (tadm. 1).

Taboauusa 1. O3naku Bukopuctanis meroay Yield Management

Ne 3/m 3aranpHi XapaKTepUCTUKU HIAPUEMCTBA JIs Hlono rorenis
BUKOpHUCTaHHI YM
1. BapticTe nponyKTy BTpadyaeThCs MICHs JaTh Hesaitnsti Homepa B roteini
BUPOOHUIITBA
2. [ToruT, 110 KOMMBAETHCA, 1 (PiKCOBaHI BUPOOHUUI [Tonut Ha HOMEpH TOTEIIO
MOTYHOCTI Mo3ke OyTH BUIIMI 200
HIDKYMHA 32 HOMEpHUH GoHay
3. [TonrepeHe OpoHIOBaHHS [Ipomax mocmyr 1o natu ix
HaJIaHHS
4. CxutagHa cxema 1IHOyTBOPEHHS JonatkoBuii npuOyTOK
(bopMyeThCs 3aITyYSCHHIM
KJIIEHTIB, Yy TJIMBUX JI0 3MIHU
LHU
5. Hu3bki 3MiHHI BUTpaTH Y roremni Bix 0-20%

BapricTe He3aceneHHX HOMEpIB TOTENI0 Ma€ HYJbOBY YHCTY BapTICTh
(aynboBuil o0opoTHUM (onx). [lomur HA TOCIYrd TOTENIB MOXKE 3HAYHO
KOJIMBATHCA MiJI BILIMBOM PI3HUX 30BHIIIHIX Ta BHYTpimIHIX gakTopis. [Ipu npomy

SKIIO MOMUT Ha HUX BUINUNA HASBHUX MOTYXKHOCTEH roresto (OiJblie HOMEPHOTO




dboHIy), TO 3a BChOr0 OakaHHS YMOPABIIHIIB TOTEII0 3aJ0BOJILHUTH KOO
HEMOXKJIHMBO [1].

CKJIagHICTh CHCTEMHU LIHOYTBOPEHHS TOTEII0 BHUPa)K€HA B TOMY, IIO BOHA
3QJICKUTH BiJl O6aratbox (PakTopiB, Y TOMY YHCII BiJ BUTPAT, CEPEAHBOI HOPMHU
npuOyTKy Ta PEeHTaOeNbHOCTI, a TaKOX BIA IMIKYy TOTENI0 Ta OallaHCy «IliHa-
skicTe». [lpu mpaBunmpHOMY miaxonai Revenue Management BuBene poOoTy Ha
O1BIN SIKICHUHM pIBEHb HE TIIBKH BIILTY MPOJaXiB a00 OpOHIOBaHHS, a i YChOTO
TOTEIHHOTO KOMIUIEKCY.

BucHOBKH Ta mepcneKTHBH NMOJAJBLIINX PO3BIA0K y JaHOMY HANPSIMi.
OTo’, I[IHOBA TOJIITUKA € BAXKJIUBUM KOMIIOHEHTOM MISUTBHOCTI MiJMPUEMCTB
roTeysbHOro 0Oi3Hecy. Alle BOHa MOTpPeOye€ BHUBAXKEHOI'O Ta ApPryMEHTOBAHOIO
HiAX0AY A0 CBOTO pO3poOJeHHs. Y CydaCHHX YMOBax HalOLIbIll aKTyalbHUM €
3aMpoOBaPKEHHS] B NPAKTUYHIA AISUIBHOCTI MIANPUEMCTB TOTEIBHOTO Ol3HECy
KOMIUIEKCHOI CHCTEMH YTIPABJIiHHS LIHAMHU Ta JOXOJaMHU, sKa MOBUHHA BKIIOYATH
Taki 00OOB’SI3KOB1 €JIEMEHTH: PO3YMHY IIIHOBY TaKTHUKY, HAyKOBO OOIPYHTOBaHY
L[IHOBY CTpATErit0, KOPEKTHI METOAM BCTAHOBJICHHS I[IH HA OKpeMl MPOAYKTH a0o

MOCJIYTH, @ TAKOK CHCTEMY MOHITOPHHTY IIiH Ta JIOXOIIB.
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