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PECULIARITIES OF USING SOCIAL NETWORKS IN THE B2B SECTOR



Konxypenmna nepesaca € xnrowosum gpakmopom ons ycnixy 6 6isneci B2B.
L]e oiticno sadicniueo mamu YHIKAIbHICMb | BIOMIHHICMb 80 KOHKYPEeHmi8, o0
npusepHymu ma ympumamu kuicumie. Lugposi incmpymenmu  moxcyms
oonomoemu  NIOBUUWUMY KOHKYPEHMOCHPOMOIICHICMb, djlle  GANCIUBO MAKO’C
po3pobnsimu cmpamezii, AKi 003601AMb SUOLIUMUCA ceped [HUWUX V YbOMY
PUHKOBOMY ce2Mmenmi. HAKujo éebcatim He BUPIZHAEMbCA, Ye Modce npu3secmu 00
empamu Kiienmie. Bapmo pozenamymu moxcaueocmi 0 YOOCKOHANIEHHS Mda
VHIKanbHOCmi 8ebcatimy, wob 3abe3neyumu 1020 NpueadIusicmev 0Jis KIIEHMIE.
s nouamky, eadxciuso mamu niam@opmy eieKmpoHHOI Komepyii, aKa mae
cneyianvHi yHKyii, npusHaveni came 0asi nionpuemcms ma npooasyie B2B. I]e
00nomodce eqpeKmusHo 3a0080IbHAMU HOmMpedU ayoumopii ma KOHKYpy8amu Ha
PUHKy.  Buxopucmawnna  eebananimuku  donomoodice  8idcmedxcyeamu  ma
ananizysamu noeediHKy 6i08idysauie Ha caumi, wWo 003801UNMb NOKPAUUMU
ehexmusHicmo ounaun cmpameeii. Lle oonomooice 3anyuamu HOBUX KIIEHMIE ma
niompumysamu 8dice iCHYIOUUX NapmHepia.

YV cmammi Oocnioxcyromecs numauns ocobausocmeu  8UKOPUCMAHHA
enemenmis yugpposoco mapkemuney oas B2B punxie, 30xkpema OoyinbHicmo
BUKOPUCMAHHS DI3HUX COYIAIbHUX Mepedc. Aemopamu Hageoeno ancopumm
HANA200JHCEHHS 83AEMOOIL MIdIC NOKYRYeM I npooasyem, CmeopeHHs eqdeKmusHol
mapremuneosoi B2B-cmpameeii ma onucano ocoorusocmi euxopucmanns SMM, 3
AKUMU MONACYMb CIUKAIOMbCA NIONPpUEMYI Ni0 4ac OisivHocmi Ha puHKy B2B.
Obtpynmosano akmyanvti mpenou ma innosayii B2B-wapxkemuney, 3acmocysanns
SAKUX MOACYMb Oymu Oyxnce KOPUCHUMU 01 nionpuemcms y cghepi B2B, ski Oitoms
68 yMo8ax 8ucokoi MiHaueocmi  0Oi3Hec-cepedosuuia. 3acmocy8amHs Y€l
ingpopmayis Mmodce OoOnomocmu NIONPUEMCIEAM NIOBUWUMU  eheKMUBHICMb
iXHbO2O HMepHem-0i3HeCy, HAOAYU iM MOAICIUBICMb A0ANMYBAMUCST 00 3MIH Y
UWBUOKO3MIHHOMY Ccepedosuyi ma npuiimamu 0OIPYHMOBAHI PIlUeHHS HA OCHOBI

OQHUX.



Competitive advantage is a key factor for success in B2B business. It is
really important to be unique and different from the competition in order to attract
and retain customers. Digital tools can help increase competitiveness, but it's also
important to develop strategies that allow you to stand out among others in this
market segment. If a website doesn't stand out, it can lead to losing customers. It is
worth considering opportunities for improvement and uniqueness of the website to
ensure its appeal to customers. For starters, it's important to have an e-commerce
platform that has special features designed specifically for businesses and B2B
sellers. This will help to effectively meet the needs of the audience and compete in
the market. The use of web analytics will help to monitor and analyze the behavior
of visitors on the site, which will improve the effectiveness of the online strategy.
This will help attract new customers and support existing partners.

The article explores the issues of the specifics of using digital marketing
elements for B2B markets, in particular the expediency of using various social
networks. The authors provide an algorithm for establishing interaction between a
buyer and a seller, creating an effective B2B marketing strategy, and describe the
features of using SMM that entrepreneurs may encounter during their activities in
the B2B market. Current trends and innovations of B2B marketing, the application
of which can be very useful for enterprises in the field of B2B that operate in
conditions of high variability of the business environment, are substantiated.
Applying this information can help businesses improve the effectiveness of their
online business, enabling them to adapt to changes in a fast-paced environment
and make informed, data-driven decisions

The article is devoted to the problem of using social networks to achieve
marketing goals. The main areas of use of SMM tools by enterprises of the B2B
sector and the state of their use in the B2B market of Ukraine were studied. The
features of use and the main strategic and tactical steps of using social networks in
companies on the B2B market are determined. The authors prove that the
organization of marketing communications in social networks using a systemic

approach increases the effectiveness of marketing activities of companies due to



the synergistic effect arising from the interaction of the elements of the built
system. The main tools of marketing communications on the Internet are

considered and their role in the company's activities is determined.

Knwuosi cnosea: B2B-cekmop, B2B-mapxemune, inmepHem-0i3nec,
COYIANbHI MepediCt, BNI3HABAHICINb, JIOSIbHICIb, NPOCYEAHHA.
Keywords: B2B sector, B2B marketing, Internet business, social networks,

recognition, loyalty, promotion.

Ilocmanoeka npobaemu y 3a2anvbHomy e6u2iadi ma it 36°A30K i3
BANCTUGUMU HAYKOGUMU YU NPAKMUYHUMU 3a80aHHAMU. BupoOHuKH Ta
nocrayaibHUKH y B2B-cekTopi Bce Ouibllie BUKOPUCTOBYIOTh [HTEpHET Sk KaHal
JUTSl IPOCYBaHHA Ta MPOAAXy CBOIX TOBApiB Ta Mociyr. L{e mos'sa3aHo 3 MOCTIHHOIO
3MIHOI0O y TIOBEIIHIIl CIHOXXHBayiB, $Ka BUMAarae BIJ MIANPUEMINB aKTUBHO
pearyBatu Ha 11l 3MiHH. [lokymii AificHO BIIAAOTh MepeBary OHJIAWH-TIONIYKY Ta
MOKYTMI TOBapiB Ta MOCIYT 4Yepe3 [HTepHeT uepe3 MOoro 3py4HICTh Ta IIBHIKICTb.
[le Bumarae Bim Oi3Hecy OyTH MPHUCYTHIM B I[HTEpHETi, 30kpeMa B COIaJIbHUX
Mepexax Ta HaJaBaTH 3py4dHi Ta €()eKTUBHI CIOCOOU JIJIsi MOKYIIIIIB 3/1MCHIOBATH
NOKYNKUA OHJaiH. [lixmpuemisiM BaKJIMBO pearyBaTH Ha LI 3MIHM Yy MOBEIIHII
CHOXHUBAYiB, NPHUCTOCOBYIOYM CBOi CTpaTerii MapKeTHHry Ta MpoJaxy [0
CYy4YaCHHUX MOTPEO PUHKY.

AHnaniz ocmauuix o0ocnioxcenv i nyédaikayin. Y poOOTI BUKOPUCTAHO
METOJIM aHaii3y, TMOpIBHSAHHSA Ta Yy3araJbHeHHsA. [HpopmauiiiHoo 06a3010
JOCIIJKEHHSI Oy poOOTH BITYM3HAHUX Ta 3apyOLKHHMX YUEHHUX, TaKUX 5K A.
Masapaki, ®. Kotnep, E. uxtns, JI. bama6anosa, O. Ocnau, A. IlaBienko, B.
Kapnmam, B. T'epacumuyk. OO0’€KTOM JOCHIDKEHHS CIYyTYBaJIM OCOOJIMBOCTI
1HTEepHeT-TIpoaaxiB y B2B-cexTopi.

Dopmynweannun uyinei cmammi (nocmanoeka 3aedamnns). Metoro
HAyKOBOTO TMOUIYKY € JOCHIJEHHS 0a30BUX I1HCTPYMEHTIB ISl MPOMHCIOBUX

HIANPUEMCTB, K1 0 Janu 3MOry e€(peKTUBHO BHUKOPHCTOBYBATH HaIpallbOBaHUM



JIOCB1JT peaizailii npoaykKiii 3acobamu 1udpoBOro MapkeTuHry, 3o0kpema SMM.
3aBHaHHs, fAKE CTAaBUTHCS, IMOJISITAa€ Yy TOMIYKY €(OEeKTUBHUX METOMIB ISt
nianpueMcTB cektopy B2B momo mpocyBanHs mpoaykiii y cdepi iHTEpHeET-
Oi3Hecy.

Buxnao ocnoenozo mamepiany 0ocnioycenns. 3TiTHO 3 JTOCIHIHKECHHSM,
npoBefeHUM 3a nanuMu "Media Metrix", cepeqHBOpIUHMIA TEMI 3pPOCTaHHS
KUIBKOCT1 BIJIBIlyBayiB BIPTyaJlbHUX MarasuHiB CTaHOBUTH Maibke 37%. Ilepi
BEOCTOPIHKHM 3 TOPrOBUMH MapKaMH KOMIMaHii 3'sBuiuck npubmmszHo y 1994-1995
pOKax, Jie po3MIIIyBaJIUCS KOHTAKTHI JIaHI KOMITaHIM Ta 3ampOIIeHHS IJIs KIIEHTIB.
VY 1996-1997 pokax Ha PUHOK IHTEPHET-TOPTIBI1 BUXOAATH MEPIIl KOMIIaHIi, sIK1
MOYMHAIOTh BECTH CBIM O13HeC uepe3 miaTpopMy IHTEpHETY Ta MEPEHOCSThH
YaCTUHY CBOT'O peasIbHOrOo 013HECYy B OHJIaiiH-cepenoBuile. Li nani miaKkpecioTh
3HAYEHHSA 1HTEPHET-TOPTiBIl Ui MiANPUEMCTB cekTopy B2B Ta mnokasyroTs
TEHJEHI1I0 3pOCTaHHS IIbOTO CErMEHTY PUHKY. HHHI pUHOK iHTEpHET-TOPIiBII B
VYkpaini nepeOyBae Ha eTari OypXJIHBOTO PO3BUTKY, TOMY HE BapTO 0OMEXKYyBaTH
CUJIy BIJIMBY 3aCTOCYBAaHHS COILIAIbBHUX MPEX 1 Y TPOMHUCIIOBIN cepi

B2B (Business-to-Business) - 1ie ¢popma B3aeMOIil MiXk ABOMa KOMIIaHISIMH,
Jie OJHAa KOMIaHig Hajae ToBapu abo MoCIyrd iHIi komrmanii. [le BigOyBaeThes
0e3 mpsSMOro BIUIMBY Ha KiHIeBOro croxkuBada. [Ipukmamamu B2B-B3aemogmii
MOXXYTh OYTH TIOCTaYaJbHUKH MPOTPaMHOro 3abe3MedyeHHs, sKi MPOJAloTh CBOI
IPOAYKTH 1HIIMM KOMMaHIsM, a00 KOHCAJITHUHIOBI (pipMH, SIKI HAlalOTh MOCIYTH
THIITUM KOMIIaHISIM JIJIsl TOKPAIIeHHS X O13HECY.

[Ilo6 mpoimocTpyBaTH MOTEHIIAT 1HCTPYMEHTIB COIMAJIBHUX Memia Jyis
MapKETUHTOBUX IIijiell B cekTopi B2B, B Tabmumi 2.1. HaBeneHO psj MPUKIIAIIB
IHCTPYMEHTIB COITIAIBHUX MEPEX $KI YCHINIHO BHKOPUCTOBYIOTH MIKHApPOIHI
komranii B2B (tabi.1).

B2B-mapkeTunr € cTpareriero, sSKy KOMIIAHIi BUKOPUCTOBYIOTH JUIS
IPOCYBaHHs CBOET MPOAYKIIT Ta MOCIYT 1HIIMM KOMIAaHIsIM 4d oprasizaifism. Bin
BiIpi3HsAEThC Big B2C-MapkeTuHTy, SKMH OpI€EHTOBAaHMM Ha 1HIWBIIyaJbHHUX

cnoxuBaviB. B2B mepenbavae TpaH3akiii MK KOMOaHISIMHU, J€ NPOAYKLis ado



MOCIYTH TPOJAIOThCS a00 3aKyMmOBYIOThCS Ui BHUKOPUCTaHHS B Oi3Hec-
cepenoBui. lle Moxke BKIOYATH PI3HOMAHITHI CTpaTerii, Taki sIK KOHTEHT-

MapkeTHHr, B2B e-commerce, Ta 1HII IHCTPYMEHTHU JUISI 3QTy4YCHHS Ta YTPUMaHHS

KOPITIOPaTUBHUX KITIE€HTIB [3].

Ta6anus 1. Bukopucranus incrpymentiB SMM komnanisavu B2B

Bukopucranus incrpymentiB SMM komnanisimu B2B

CouianbHi Mepexi

IIpukjiag MapKeTUHTOBH I
uisei

KoMmnauis

brnor/caiit 301IbIIEHHS BIII3HABAHOCTI, | MIKHAapOIH1 KOMIIaHI1i
JIOSIBHICTH JO KOMIIaHii, Cree, Indium Corporation,
JIOCB1/] KOMITaHil Ta The Switch
reHepariist moCTIHHUX
KJIIEHTIB.

DeiicOyk 3anmydeHHs KII€HTIB, MixHapoaH1 KoMIaHii

OpEHIMHT.

Cisco, Ernst & Young,
Neenah Paper,
Salesforce.com, SteelMaster
Buildings

dopymu Ta TAOTIKH IS
BIJIKPUTHX JTUCKYCIi

KpaynacopcuHr, 3a1ydeHHs
KJIIEHTIB

Mixnapoani kommanii Dell,
GE, HP

TBiTTEp

OO0cnyroByBaHHSI KJIIEHTIB,
PR, renepaiiist mpoaxis.

MixHapoaH1 KoMOaHii
Avaya, Dell, Intel, Oracle

HOTy6

3011bIICHHS BITI3HABAHOCTI,
JOSIIBHICTD Ta OpEHIMHT.

Mi>KHapO HI KOMIIaHii
Corning Incorporated,
Microsoft, Salesforce.com,
Wartsila

B B2B-mapkeTuHTy BaXIMBO IMIJKPECIUTH TEpeBaru NPOIYKTy abo

MOCJIYTH JUIS 1HIIUX KoMITaHii. [le Moxe BKIIFOYaTH JIEMOHCTPAIIIIO TOTO, SK Tl YH
IHOI  pIIIEHHS MOXYTh TNOKpallUTH €()EeKTUBHICTb, 3HU3UTH BUTpaTH abdo
MBUIUTH TPUOYTKOBICTh MapTHEPIB. PEKOMEHIyEThCSI BUKOPUCTOBYBATH PIi3HI
CTparterii, Taki SK TEPCOHATI30BaHI MPOMO3UIlli, JAEMOHCTpAIlli MPOIYKTYy Ta
BIITYKH KJIIEHTIB, 1100 MiATpUMATH 1eH MpoIIec.

VY 3B'SI3Ky 3 THM, IO TpoIlec MPUHHATTA pimenb y B2B-npogaxax moxe
OyTH CKJIQJIHUM Ta BUMaraTu ydacTi 0araThboX JItOJIeH 3 pI3HUX BIAUTIB KOMITaHii,
BOXKJIMBO OYyJyBaTH BIIHOCHMHHM 3 KOXXHHMM 3 HHUX AudepeHiiiioBaHo. Po3ymiHHs
noTped Ta MOTHBAIN KOXKHOTO YYaCHHKA MPOIIECY MOXKE JOTIOMOITH aJanTyBaTH

OKpEMHUM MiJIX1J] Ta KOMYHIKAIIO0 JIJI1 KOXXHOTO BUMAAKY. Tako Ba)KJIMBO MaTH



YITKUI TJ1aH B3a€MOJIT 3 KOXKHUM KJIIEHTOM Ta BIACTEXKYBaTH MPOTPEC Y BEACHHI
MeperoBOpiB Ta YKJIagaHHI YTO/I.

Cepen ximouoBux nepesar B2B-mapkeTHHry MOXHa BUAUIUTH MOKIUBICTH
poOuTH OUIBIII TOYHY Ta MEPCOHANNI30BaHy MAapKETHHIOBY CTpaTErito, CIIPSIMOBaHY
Ha KOHKpeTHHX KiieHTIB. Kpim Toro, y B2B-cermenTi MoxxHa po3paxoByBaTu Ha
OUTBIII BUCOKHI CepefHiil YeK, OCKUIPKM YrOAH 3a3BHuYail MaloThb OUIBIINANA OOCST.
Takox BaXxJIMBOIO NIEPEBATOI0 € MOMIIMBICTh PO3BUBATU JJOBIOCTPOKOBI BITHOCUHU
3 KII€EHTaMH, [0 MOX€ TMPHU3BECTH JI0 CTAaOUIBHOIO TMOTOKY JOXO[IB Y

ManoyTapoMy. Ilicymyemo nepesaru (puc.l):

[loBrocTpokosi 3 Yitkiwe _
BIAHOCVHMW 3 TapretyBaHHsA -
()] KﬁIEHTaMM () ) gyﬂ,my}opl‘l‘ () D

7 1 Y N
| | |

02 041

Yroan Ha ABTOpUTETI MporHo3oBaHuia
BEeNNKI CyMU JoBIpa 4o nonmT
bpeHay

Puc. 1. IlepeBaru B2B-mapkeTunry

Ioicepeno: Cucmemamuszo8ano, y3a2aibHeHo ma 32pynosano 3a oanumu [4,8]

Po3rigueMo iX ngetanbHIlIe

1. Yroau Ha BenuKi CyMH

B2B-tpanzakmii gificHO MOXYTh BKJIIOYAaTH 3HAYHI CyMH TPOIICH depes
Npua0aHHs BEJIMKOI KUIBKOCTI MPOAYKTIB abo mocayr. Hampukian, kommadis
MOKE YKJIACTH JOBTOCTPOKOBHM KOHTPAaKT Ha OOCIyroByBaHHS ab0 mpuadaTH
MakeT JIIEH31H Ha MporpamMHe 3a0e3nedeHHs i 0aratbox criBpoOiTHUKIB. i
YrOau MOXXYTh 3HAYHO 30UIBIIMTH JOX1JA KOMIMaHii 1 3pobutu koxkHoro B2B-
KJIIEHTAa BaXJIMBUM i ycrixy Oi3Hecy. OOILsSHKAa OKYIHOCTI 1HBECTULIINA TaKOX
JI03BOJIAE€ O13Hecy OyTH O1IbII THYYKHM Y IIHOYTBOPEHHI Ta IeperoBopax, Iiod
3a0€3MeYNTH BUT1IHI YMOBH JJIs1 000X CTOPIH.

2. JIoBrocTpoKOBi BiTHOCUHU 3 KJI1€HTAMU



UYepes BuIly BapTICTh NPOAYKTIB y IIOMY CEIMEHTI, MPOIEC MPUUHSATTS
pillleHb MOKe OyTH CKJIQJIHUM 1 BUMaraTy 3aJIydeHHs PI3HUX 3alliKaBICHUX CTOPIH.
[TpoTe, KoM KOMMaHis BXKe MPHUITHSIIA PIIIEHHS PO MOKYTKY y 013Heci, KUMOBIPHO,
BOHa Oyjie MPOJOBXKYBAaTH CIIBIpaIlOBaTH 3 HUM TpuBaiuii mepiona. lle moxe
OPU3BECTH [0 TMOBTOPHHUX TMPOAAXKIB Uepe3 KOHTPAaKTH abo MiAMUCKH, IO
3a0e3MeunTh CTa0ITLHUM TOTIK JOXO/MIB JJIs1 KOMITaHii.

3. ABTOpHUTET 1 A0Bipa 10 OpeHAY

SIxicauit B2B-mapKkeTHHT MOK€ CYTT€BO MiJIBUIUTH aBTOPHUTET OpEHIy B
rany3i. lle mo3BoJsie He IuMIEe MPOCYBAaTH MPOAYKTH UM TOCIYTH, ajie W
3MIIHIOBATH JOBIpY KiieHTIB. [loka3zyroun cBii mpodecioHanizM Ta eKCIepTHICTb,
BU MOXETE CTaTH MepIIMM BHOOPOM ISl MOTEHILIMHUX KIIE€HTIB. ABTOPUTET
OpeHay noromarae BUIUTUTUCS Cepell KOHKYPEHTIB, OCKUIbKM KOMITaHii 3a3BUYaii
BIJIIAIOTh [I€pEBAry CIiBOpalll 3 TAMU, KOMY BOHH JOBIPSIOTb..

4. YiTkille TapreTyBaHHs ayAUTOPIi

B2B-komnanii 3a3Bu4ail MarOTh YiTKO BH3HA4YCHY IIJILOBY ayJIUTOPIIO, IO
JIO3BOJISIE iM Kpallle PO3yMITH MOTPEOM Ta BUMOTH CBOiX KiieHTIB. Lle mo3Bossie
MPOBOJIUTH  BHUCOKOTApreTOBaHI MApPKETHMHTOBI ~KammaHii, CHOpsSMOBaHI Ha
KOHKPETHUX MOTEHILIMHUX MOKYIILIB, 0 3011blIy€e €()eKTUBHICTh KOMYHIKAIi Ta
MO>KJIUBICTh 3aJTy4Y€HHSI HOBUX KJIIEHTIB..

5. IIporHo3oBanuii NOMUAT

B2B-nponykTu Ta mocinyry 3a3BUyail mpu3HAuUeHI ISl TOCTIMHUX TOTped
IHITUX KOMIIaHii, 10 pOOUTH MOMUT HAa HUX OUTBI Mepen0adyBaHUM MOPIBHSIHO 3
B2C. Hanpuknan, koau KoMIIaHisi oOOupae meBHE MporpamMHe 3a0e3neueHHs, BOHA 3
011100 UMOBIPHICTIO Oy/i€ TPOJOBXKYBATH JIILIEH31I0 HA HBOTO 3 POKY B piK. Tak
caMO BHUPOOHUKOBI, KMl BUKOPHCTOBYE KOHKPETHI Marepianu, MoTpiOHO Oye
peryJyisipHo ix 3amoBiyiATH. Llel nependavyBaHuil MONMUT JIMCHO JO3BOJISIE POOUTH
TOYHIII TPOTHO3U TMPOAAXKIB 1 MOXKE NPUHOCUTH CTAOUIBHIIIMK JOXIT JJIs
KOMITaHiji.

[udpoBuit MapKeTUHT AIMCHO BiAIrpae BaXXJIUBY POJib Y CydyacHOMY Oi3Hec-

cepenoBuili, ocodiauBo B B2B cexktopi. Bin Hamae kommaHisiM MOMKIUBICTH



BUKOPUCTOBYBAaTU PI3HOMAHITHI KaHaJIM, Takl SK COIlajbHI MEPEXi, €ICKTPOHHI
JIUCTH, KOHTEHT-MapKEeTHHI Ta 1HII, IS 3alydeHHS IUIboBOI ayaurtopii. Lle
JIACHO €KOHOMIYHO e(eKTUBHMI CHoci0 MPOCYBaHHA NPOAYKTIB abo0 MOCIYT,
IreHEepYBaHHS JIiIB, MIATPUMKH BIJHOCHH 3 KJII€HTaMHM Ta BHUMIPIOBaHHS
pE3yIBTATUBHOCTI MapKeTHMHTroBUX KammaHiid. CoriagbHl MEpeki CTaloTh BCE
OUTBII BaXKJIMBUM 1HCTPYMEHTOM JJIsl IPOCYBaHHS Oi3HECYy, HE3aJeKHO BiJ TOTO,
gy BH npaifoere B cermenTi B2C yn B2B. [l B2B xomnaniit 0co611MBO BaXKIIUBO
CTBOPIOBATU KOHTEHT, IKMI IEMOHCTPYE IXHIO €KCIIEPTHICTh Ta IpodecioHai3m, a
TaKOX CHpUsie MOOYTOBl JOBIpU 3 MOTCHI[IWHUMHU KIl€HTaMU. BaxJMBO Takok
aKTHBHO B3aEMOJIISATH 3 ayJIUTOPIEIO, BIATIOBIATH HA iX 3alMTaHHS Ta KOMEHTapi, a
TaKOX MIATPUMYBATH CIUIBHOTY HABKOJIO OpEeH/TY.

XapakrtepHi ocoomuBocti B2B Big B2C, 110 BruinBaroTh Ha ipocyBaHHs [3]

By3bka uinboBa ayauropis. Y B2B cerMeHTI BaXIMBO HalIaroguTH
KOHTaKT 3 BJIACHUKamMu a00 MEHeIKepaMu KOMIaHIM, SKI MOXYTb OyTu
3aIliKaBJIeHl y MPOAYKTI 4M mociy3i. st mbOoro Mo»Ha BUKOPUCTOBYBATH PI3HI
CTparterii, Taki fK M[EepCOHANI30BaHl IMPOIMO3HUIIii, Cleliali30BaHl BeOiHaApH,
IHIUBIAYJIBHUH TIX1 10 KOKHOTO KIIIEHTA TOITO. BaKIMBO TakoX pO3yMITH, IO
KUTBKICTh TTOTEHIIIHHUX KJIi€HTIB y B2B cermenTi Moxe OyTH 0OMEXKEHOI0, TOMY
BKJIMBO 30CEPEIUTHCS Ha SIKOCTI KOHTAKTIB 1 B3a€MO/I1i 3 HUMHU.

JoBruii muisax a0 nokynku. Y chepi B2C pimeHHss Ipo MOKYNKY 4YacTo
MPUIAMAETHCS MBUAKO Ta IMITyJIbCUBHO, TOMY MpsiMa pekjamMa MOXKe OyTH JyxkKe
e(heKTHUBHOIO, a 0(OPMIICHHS 3aMOBJICHHS MOKE BIIOYTUCS OApa3y IICIIs MEePIIOTo
BiJBIAyBaHHs caiity. Hatomicth, y B2B cermenTi mponec npomaxy Moxe Oytu
TPUBAIUM 1 CKJIAQAHUM. Big MOMEHTY NEpIIOro KOHTAaKTy 3 PEKJIaMOK 0
yKJIaJaHHS YTOJAU MOXYTh MPOUTH MICSIll, OCKITBKY TP MPUAHATTIAM PIIICHHS
KOMMaH1i 3a3BUYail IPOBOMSITH JIETAIILHUI aHalli3, KOHCYJbTAIlli Ta MEPEMOBUHHU.
BaxxnuBo Matu Ha yBasi 1l 0COOJMBOCTI MpHU Po3poO0Lll CTpaTerii MApKETUHTY Ta
npogaxiB y B2B cermenri.

IMokyneubr — mmpoxe koJo ocio. Y B2C Himi mapkeTonoru 3a3Buyai

CTapaloTbCid MAaKCHUMAaJbHO TEpPCOHANI3yBaTH CBOI CTpaTerii s MOTEHUIWHUX



MOKYIIIIB, OCKUIBKUA PIIICHHS MPO TMOKYIKY YacTO MPUUMAEThCA OJHOOCIOHOIO
0c00010, a MUIbOBA Misl 3J1MCHIOETHCS KOHKPETHOIO JIIOAMHOI0. Y Bumaaky B2B
crpateriii SMM, miaxig qo omnucy ayauTopii BiApi3HSAETbCA. TyT 10 BUBYCHHS
pPEKJIaMHUX MPOMO3UINN 3aJIy4aroThCs TOM-MEHEIDKEPH, aHANITUKHU, (DIHAHCUCTH,
eKOHOMICTHU Ta 1HIII KEpIBHUKU KoMMaHii. PexinamMHa kammaHisi B IbOMY BHIIQJKy
NOBUHHA (DOKyCyBaTHCSI Ha BHUpIIICHHI MPpo0ieM Oi3HeCy Ta MPOMOHYBATH LUIIXU
iX ToJI0JIaHHsI, @ HE Ha BUPIIIESHH] 1HAUBITyaTbHUX 00JIel KOHKPETHOT OCOOH.

Y B2B cermenTi AOCATHEHHS BEJIMKOI KUTBKOCTI IMiMUCHUKIB Ta 3aTy4eHHS
iX 10 aKTMBHUX JII HA CTOPIHII MOXKe OYTH CKJIQJIHIIINM 3aBJIaHHSAM IOPIBHSHO 3
B2C kommnanisimu. Lle moB'si3ano 3 Tum, o ayautopis B2B GizHecy, sik mpaBuIio,
CKJIAJA€TbCsl 3 JUIOBHX, 3alHATUX Ta CTPUMaHUX OCI0, $KI IIyKalTh
iHopMaIIiHUNA Ta EKCIEPTHUM KOHTEHT. Y TaKOMY KOHTEKCTI pO3Ba)KalbHUI
KOHTEHT BIIXOJWTH HAa JPYTUH IJIaH, a MPIOPUTETOM CTAIOTh IMIJKEBUN MaTepial,
€KCIIepTHI CTaTTl, KOpUcHa iH(hopmalis s 013Hecy. BaxkianmBo nmam'staTtu mpo i
0COOJIMBOCTI ayAUTOpIi Ta aJanTyBaTH KOHTEHT BIJMOBITHO JI0 iXHIX MOTped Ta
OUIKYBaHb.

Yu Bapro BukopuctoByBati SMM y B2B? Xoua aynuropis B2B 6i3necy
MOKe OyTH MEHII aKTUBHOIO Ta 3aJIy4€HOI0 Ha COLIAIbBHUX MEpeKax MOPIBHSHO 3
B2C cermeHTOM, B X0/l JOCHIJKEHHSI MU JIALIUIM 10 BUCHOBKY, II0 MPOCYBaHHS
B2B 6i3Hecy depes conMepexi Bce K MOXKE MaTH CBOI nepeBaru (Tadu.2).

Otxe, xoua npocyBaHHsi B2B 06i13Hecy yepe3 cOlMEpPEKl MOXKE BUMAaratu
0COOJIMBOTO MIAXOAY Ta CTpaTerii, BOHO BCE ) MOXKE€ MaTd 3HAYHUM BIUIMB Ha
PO3BUTOK Oi3HECY Ta B3aEMO/IIIO 3 IIUTHOBOIO aYUTOPIEIO.

CTBOpEeHHS Ta MOIMMPEHHS BUCOKOSIKICHOTO Ta PEJICBAHTHOTO KOHTCHTY €
BOKJIMBUM €JIEMEHTOM CTpAaTerii MapKeTHHTY IS MO3UI[IOHYBaHHS KOMIIAHII SIK
migepa y ramysi. IlyGmikarii B Onorax, whitepapers, TeMaTU4yH1 JOCIIIKEHHS,
BeOIHapu Ta EJEKTPOHHI KHUTH JIONOMOXYTh HPHUBEPHYTHU YBary MOTEHUIHHUX
KJIIEHTIB, MIABULIUTH JOBIPY Ta JOSJIBHICTH ICHYIOYMX KiieHTiB. Lle Takox
CIpHUSATUME TIJBUIICHHIO aBTOPUTETY KOMIIaHIi B Taldy3l Ta 3a0e3NeduTh

KOHKYPEHTHY II€peBary Ha puHKY



Hait6ipm momyssipHi coliaiibHi MEPEXi IS MPOMUCIIOBOIO PUHKY (pHC.2)

MalOTh CBOT COOJIMBOCTI BUKOpHUCTaHH [6].

Ta6auus 2. [lepeBaru npocyBannsi B2B 0i3Hecy uepe3 coumepexi

XapakTepucTuka Onuc nepeBaru
MigBuienus BaxnuBicTh HasSBHOCTI KOMITaHIi B COLIAJIBHUX Mepexax s
BIII3HABAHOCTI. 3aJydeHHsl YBaru MOTCHLIWHUX KIIE€HTIB € ofHO3HayHOM0. Lle Moxe

JOTIOMOT'TH ITIBUIIMTH BITI3HABAHICTh OpPEHAY Ta IO3HIIIOHYBAaTH
KOMIIaHII0 K HaJifHOrO mapTHepa Juid croiBopaui. Perynsphi
myOuTiKaIii MOXKyTh CTBOPUTH JOJATKOBUH KaHaJI KOMYHIKamii 3
KIIIEHTAMH Ta TIOKAa3aTH CKCIEPTHICTh KOMITaHIi y CBOTH Tamy3i.
TakuMm YWHOM, OyTH aKTHMBHHM Yy COIIIQJIbHUX MeEpexax MOKe
JIOTIOMOTTH 3a0€3MeYuTH KOHKYPEHTHI TIepeBard IIiJi 4yac BHOOpY
MoCTavYaJIbHUKA, 00JIaJHAHHS YH TIPS THUKA [ O13HeCy.

®opmyBaHHA Crin akTUBHO BMBYATH iH(OPMALIiIO MMPO MOTEHIIHUX MapTHEPIB,
JOSLILHOCTI i 10BipH 30KpeMa UIyKaTH BiATYKM Ha CTOPOHHIX pecypcax, a He
NOTeHUIIHUX oOmexxyBarucsi aume odimidHuME JpKepenaMu. TakoX Ba)KIMBO
napTHepiB BUBYATH IX aKTHBHICTh B COIMEpEk,ax, J€ BOHH MOXKYTh

JIEMOHCTPYBATH CBOIO POOOTY, 3aKyJiccs, 3M00yTKH Ta B3a€MOJIIIO 3
aynutopiero. Lle momomoxke 3poOuTH OinbIl O00'€KTUBHUI BUOIp
napTHEPIB IS CIIBIpAIli, a TAKOX 30yAyBaTH JOBIpY Ta JOSIBHICTD
y MaiiOyTHIX KJII€HTIB.

B3aemonis 3 s chepu B2B, pekoMeHTyeThCSl pO3pPOOUTH TPAMOTHY CTpPATETiI0
npeacTaBHUKAMH COLIIAIbHUX MEpEeXk, CIPsIMOBAaHY Ha B3aEMOJII0 3 JpiOHUMHU
MaJioro GizHecy. MiAPUEMCTBAMH Ta CaMO3aifHATUMHU ocobamu. Lle Moxke BKIItoUaTn

CTBOPEHHSI I[IKABOTO Ta KOPUCHOTO KOHTEHTY, B3a€MOJII0 3
ayIUTOPIEI0 Yepe3 KOMEHTapl Ta MPUBAOJICHHS HOBUX KIIIEHTIB
4yepe3 peKJIaMHi KaMIaHii.

I'enepauis Tpadiky [TomynsipHicTh TTPOd1TI0 KOMIIAHIT B COIIMEpPEk)aX MOXKE MO3ZUTHBHO
HA OCHOBHMU CalT. BIUIMHYTH Ha MO3UILiI0 O(QILIfHOrO caiiTy y MOIIyKOBii BHaadi.
[IpuB's3ka akayHTa y COLIMEpEXi 10 BeO-pecypcy IIHCHO MOXKe
JIOTIOMOTTH aJITOPUTMaM TOIIYKOBUX CHCTEM OLHHUTU iX pa3oM.
Hapanns nianucHukaM KOpUCHOI 1H(opMallii Ta SKICHOIO KOHTEHTY
MO’KE CTaTH AOAATKOBUM JIKepenoM Tpadiky Ha cailT. HaBiTh k1o
KOMIIaHIsSl HE Ma€ BJIACHOI CTOPIHKM B COIMEpEKaxX, BOHA MOXKe
BUKOPHUCTOBYBATH TapreToBaHy pekiamy Ha Facebook, Instagram,
YouTube nns npuBepranHs ayauTopii Ha cBiid caiT. Lledt migxin
JIMCHO MOX€ TMOKpAaIlUTH TOKAa3HUKM KOHBEpCIHOCTI Ta
JIOTIOMOTTH 30UIBIIUTH Tpadik Ha OCHOBHUM CaliT KoMIaHil

PexpyTuHrona JlocBil  yCHINIHUX  KOMIIaHIM TOKa3ye, M0 BHKOPUCTAHHSI
MiJIBHICTD comaibHuX Mexia B B2B cerMeHTi MOXKe JONOMOITH HE JIMIIE B
MPOCyBaHHI MPOYKTIB Ta MOCIYT, aje i y MOIIyKy BUCOKOKIACHUX
¢axiBuiB. IlyOmikamii 3 mepenikoM BakaHCIH MOXYTh MpPUBEPTATH
yBary TMOTCHIIIMHUX KaHAWJATIB, a MOXJIMBICTh CHUIKyBaHHS
0e3rmocepelHbO B MEPEXi J03BOJISIE Kpallle BUBYHUTH IpaIliBHUKA
nepe MPUUHATTSIM PillleHHs PO CIIBIPAITO
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Puc. 2. Haii0isibm nonyJisipHi couniajbHi Mepexi AJ1sl MPOMHCI0BOT0 PUHKY

Iicepeno: Cucmemamuzosano, y3a2aibHeHo ma 32pynosano 3a oanumu [6]

Facebook — omHa 3 HaWmOMyJSAPHIMINX COIIATHPHUX MEPEXK Y CBITI, 1 BiH
qyJ0BO MIAXOJUTHh JUIS HaJIAroJUKEHHS MIDKHAPOJIHOTO  CIIBPOOITHMIITBA.
CtBOpeHHsT BiacHOi cTopiHKkM kommaHii Ha Facebook abo TeMaTWyHHMX CHUIBHOT
MOX€ JOMOMOITH 3aJy4ydTH YyBary ayamTopii Ta MIATPUMATH B3aEMOAII0 3
KJIIEHTaMU Ta MapTHEpPaMu 3 yChoro cBIiTy. "JKuBi" CTOPIHKH, SIKI I€MOHCTPYIOTh
JISUIBHICTh KOMIIAaHI1, HOBUHH, OTOJIONIEHHS Ta OO0JIMY4Ysl MPOBIIHMX (HaxiBIliB,
MOXYTh OTPUMYBaTH TO3UTHBHUN BIATyK Big ayautopli. lle momomarae
MIJBUIIUTH CBIJIOMICTh MPO OpEHJ, MIATPUMYBATH B3a€EMOJIIIO 3 KJII€EHTaMH Ta
napTHEpaMH, a TAKOXK CIPUATH PO3BUTKY MIKHApOJHUX Oi3Hec-3B'A3KIB. Takum
yuHOM, Facebook wmoxe OyTH KOPUCHUM IHCTPYMEHTOM IS MIATPUMKH
MDKHApPOHOTO CITIBPOOITHUIITBA Ta PO3BUTKY O13HECY.

Instagram — dygoBWi IHCTPYMEHT I HaJaro/PKCHHS MapTHEPCHKUX
BIJIHOCHUH 3 MPEJCTaBHUKAMU JAPIOHOTO Oi3HECY Ta TeHepallii 101aTKOBOro Tpadiky
Ha caiiT. ®opmar Stories 103BOJIsIE KOPUCTYBayaM MOOAYUTH, 1110 BiIOYBAETHCS 3a
JaIITyHKaMU KOMITaH1i, [0 MOXK€ 30UTBIINTH X 3aI[IKaBJIEHICTh Ta 3aJy4EHICTb.
KpiMm  odimiiiHO-I1JIOBOrO  KOHTEHTY, KOPUCTYBaul  TakOX  IIKaBISATHCA
pO3BaKaJIbHUM, aJie BaXJIMBO CHIAKYBaTHM 3a MOro BIJAMOBIAHICTIO TEMATHII
npodimro. Ilam'staiite, 0 B3aeMOJisl 3 ayIUTOPIEI0 Ta CTBOPEHHS I[IKABOTO Ta

I[IHHOTO KOHTEHTY MO3Ke JIOTIOMOI'TH ITOOY/TyBaTH CHJIbHUHN OpenHa y Instagram.



Youtube — maiinonyspHilia BieoMepexa, sKa BiAKpHBaE s Oi3HeCy
IIUPOKI MOMIJIMBOCTI. SIKIO KOoMIaHisg Mae BiacHUM KaHai Ha YouTube, BoHa
MOK€ BUKOPHUCTOBYBATH HOro uisg mMyOjikaiii pi3HOMaHITHOTO KOHTEHTY, SIKUH
JOTIOMOJKE TIJBUIIUTH 1MIJK Oi3Hecy. Po3ropuyTi 1HTEpB'to 3 eKcIepTaMu,
JEMOHCTpAIIiSI TPOAYKTY Yy Mii Ta pO3MOBiMI MPO XKHUTTSA Ta 3M00YTKH - 1€ UyH0Bi
CHOCOOU 3aTyYUTH ayAUTOPIIO Ta MOKA3aTH YHIKAIbHICTh KOMITAHI1.

Linkedln — oana 3 HaHOUIBII «IUIOBHX» MEpEX, J€ BaKJIMBO
JOTPUMYBATUCA EKCHEPTHOCTI Ta MPOQEcCioHali3My Y HAIOBHEHHI MPOQLIIO.
Po3BaxkanibHi myOsikaiii TyT MOXYTh OyTH MEHII €(DEKTUBHUMH, ajie TPAHCIISIISA
EKCIIEPTHOCTI, JOCBIAY Ta JOCSTHEHb JOTOMOXE I1JIBUIIUTA aBTOPUTETHICTD
cepel JIJIOBUX MapTHEPIB Ta cOpusTAME (OPMYBAHHIO JIOSJILHOTO CTaBJICHHS [0
komranii. Kpim Ttoro, LinkedIn moxke OyTu uynoBuUM KaHaJIOM Ui Mi0Opy
MEPCOHAITY, 1€ MOKHA 3IyYUTH TAIAHOBUTUX (PaxiBLIB 10 KOMaH/IH.

Twitter — BigoMuil CBOIMH KOPOTKUMH Ta BIIyYHUMH MOBITOMJICHHIMH, SIKi
JTO3BOJISIIOTH 3QJIMINATUCS HA OYax y MOXIIMBHUX JIJIOBUX mapTHepiB. Lle yymosa
miaTdopMa I OMUPEHHS HOBUH Ta OTOJIONICHB, IIKaBUX BUCJOBIB, KYMEIHUX
MEMIB, 110 MOB'13aH1 3 IISUILHICTIO KOMIIaHIl, a TAKOK JJI aHOHCIB ITO1H Ta aKIli.
Buxopuctanas Twitter Mo)ke TOMOMOITH 3aJy4dTd YyBary ayauTopii Ta
M1JBUIIUTH BI13HABAHICTh OpeHY.

[Ipoanasni3yBaBIIM CUTYAII0 HA PUHKY, MU IPOMOHYEMO BUIJTUTH HACTYIIHI
KPOKH JIJIsl CTBOPEHHS €eKTUBHOI MapKkeTHHTOBO1 B2B-cTparerii (puc.3).

PiuHi 1 HaBITH JOBTOCTPOKOBI MApKETHUHTOBI IJIAHU BTPATUIIN CBOIO IIHHICTh
cepell TOCTIMHMX XBWJIb 3MiH, SKI MM TIEpeKHBaEMO ChoroAHi. B2B-mimepawm,
HE3aJIe)KHO BiJl TOTO, YW 3aliMalOThCsl BOHW MApKETHHIOM, MPOJAKEM YU
pPO3BUTKOM 0i3HECy, HEOOXITHO pO3pOOJATH THYYKHMWA CTpATEriyHHM TUTaH 1
BUKOPUCTOBYBATH TEXHOJIOT1I T IHCTPYMEHTH, I00 OYOJIUTH OLIBII IPOTYKTUBHY
KOMaHay 3 TMPOJaXy Ta MapKETUHIy — 1 Bce 1€ 0€3 BIIEBHEHOCTI, IO BOHU
CIIPOMOXH1 OyyTh BUKOHATH 1e¥ miaH. OgHaK BOHU MOXXYTh PO3PaxOBYBaTH Ha
T€, IO iM TOBEJETHCS 3MIHUTH Oy/b-5Ki MJIaHU Ta aJJalTyBaTH CBOIO TAKTHUKY, 11100

pearyBaTH Ha 3pOCTal0uy CKJIAHICTh PUHKY Ta 3MiHY MOBEIIHKH KTi€HTIB. [9].



2. MocTaHoBKa 4. YpocKoHaneHi
SMART-uineit KOHTEHT-cTpaTerii

m BMPOBaOXYBATK

: IHHOBALMHWA KOHTEHT,
Le KoHKpeTHa, Taki AK [ONOBHEHA
BMMIDIOBAHA, AOCAXHA, peanesHICTE (AR) Ta
DEHEBBH GEITR BliP-yaana peaneHicTh
obmexeHa y yaci uines, (VR), TpUrep-mMapKeTHHr
Ta NepCcoHaniaceaHu

AKA JONOMOXE
AL B R T ] reHepaTUEHWA KOHTEHT

R M VY, ANA 3any4YeHHRA yBarun

ayauTopil.
1. Fnuboka 3. 5. leTanecHa
cermMeHTaulfa baraTtokaHaneHa aHaniTuKa 1

ayauTopil iHTerpauin ONTHUMI3aL,is
sukopucTasHA CRM- 1a Lle MoXe BKNOYATH & cebe MNocTifHe A/B-TecTyBakHA,
Ll-iHCTpYMEHTIB Ana BUKODWCTEHHA 2HANITHUKM onTuMizavia KoedilieHTa
36opy Ta aHaniay 4aHux LA POZYMIHHA NOBEAIHKK KOoHEEpCIl Ta Mogen
LO3BONMTE po3pobnaTH KNiEHTIE, aBTOMAaTU30BAHI DaraTokaHansHo1 aTpMBYLL
EMCOKOCTPAMOBEHI CHCTEMM ANA OONOMOXYTh KpaLLe
MapKETHHIOBI KamnaHii, iHAMBIAyansHoro nigxogy 3pO3yMITH eQEKTHEHICTE
AKi ByayTe Ginbw Ta BUKopHcTanHa W ana CTpaTerii i npuAMaTH
eheKTUBHAMK Ta NoKpalWeHHA KoMy HiKalil 3 OOr'pYHTOBaHI PiLUEHHA
CNPAMOBaHUMI Ha KNIEHTaMM Ha BCIX KaHanax
noTpefu Linkosoi
aynouTopil

Puc. 3. 5 kpokiB 11 cTBOpeHHs1 edeKTUBHOI MapKeTHHIoBOI B2B-cTparerii
Jorcepeno.: Cucmemamuzo6ano, y3a2aibHeHo ma 32pynosano 3a oanumu [7]
BnpoBamxennsi octanHix TpeHaiB B2B MapketuHry € mifiCHO KpUTUYHO

BKJIMBUM JJis1 O13HECIB, SIKI MPATrHYTh 3AJIUIIATUCA KOHKYPEHTOCIPOMOXHUMHU.
Jeski 3 U1UX TPEHIIB BKIOYAIOTH B cebe MepcoHaM3alll0 KOHTEHTY,
BUKOPHUCTAHHS INTYYHOTO IHTENEKTY JUIsl aHalidy JaHuX Ta TMPOTHO3YBaHHS
MOBE/IIHKMA KJIIEHTIB, @ TaKOX BUKOPUCTaHHA MYJIbTUMEAINHUX GopMaTiB s
npuBepTaHHs yBaru. llInsxoM BUKOpUCTAaHHS LUX TPEHIIB, OI3HECH MOXYTh
CTBOPIOBATU €(DEKTHMBHI MApKETHMHIOBlI KaMIIaHii, Kl JOMOMAararTh iM 3a1y4yaTd
yBary CBOE€i LIJIbOBOI ayIUTOPIi Ta HaJJaBaTH LIHHI PILIEHHS JUIsl CBOIX KJIIE€HTIB.
CrniakyBaHHS 3a OCTaHHIMH TpeHIAaMH B OOpaHid raiysi JisSUTbHOCTI
JOTIOMO’KE 3QJIMIIATHCS KOHKYPEHTOCIPOMOXHUMHM Ha PHUHKY. BukopucTaHHs
HOBHUX MapKETHHTOBUX KaHAJIB Ta CTpaTerid Mo)Ke JOMOMOITH 3alydaTd Oijblie
KJIIEHTIB Ta €()eKTUBHO KOMYHIKYBaTH 3 HUMU. OCHOBHI Tperju Ti iHHOBaIlii B2B-

MapKETUHTY HaBeJeHi B Tadmui 3 [9].



Taoauus 3. Tpenau Ta inHoBauii B2B-mapkeTunry

Tpenna

OO0rpyHTyBaHHS

Bukopucranns
BineomapkeTunry

BineoMapkeTHHT IifiCHO cTae Bce OUIBII MOMYIISIPHUM 1 BaXKJIMBUAM JIJIS
KOMITaHii, sKi TmpamwiTs y cdepi B2B. BigecoxkonTeHT MOXe
JOTIOMOITH MPUBEPHYTH YBary LUIbOBOI ayAMTOpii, PO3MOBICTH PO
MPOJYKTH Ta MOCIYTH OUIbII €()EKTUBHO, & TAKOX ITiIBUIIUTH PiBEHb
noBipu 10 OpeHay. BaxmmBo, mo0 BOHHM HajaBald I[IHHICTH IS
ITLOBO1 ayauTopii 1 Oynm omTuMizoBaHi sl pi3HUX TuIatGopm i
npucTpoiB. TakoX BaXJIMBO CTPATETIYHO BHUKOPHUCTOBYBATH BiZI€O
OPOTSITOM  YChOTO TUISXY IOKYIIS, BKJIIOYAIOYM YCi €Tam  Bif
YCBIJOMJICHHS IO TIOKYTIKH. SIKIII0 KOMIaHisi HE BUKOPUCTOBYE BiJIeO y
CBOii MapKETHHIOBii cTpaTerii, e MOXE NPU3BECTH [0 BTPATH
KOHKYPEHTHOI [IepeBaru.

Web 3.0

Web 3.0 € BaxnauBuM eranoM B eBomolii IaTepnery. Bin
CIpsMOBaHMK Ha Te, MO0 3pobutn [HTEepHET OUMBII "po3yMHHM" i
MIEPCOHATI30BaHUM JJIsi KOXKHOTO KopucTyBava. Lleii etanm Bkitouae B
cebe BUKOPHUCTAHHS TEXHOJOTIH MITYYHOTO 1HTEJICKTY Ta MAIIMHHOTO
HaBYaHHS, 10 JIO3BOJISIE CaliTaM 1 3aCTOCYHKaM HaBUYaTHCS Ha OCHOBI
MOBEIiHKM Ta BMOA0OaHb KopucTtyBadiB. lle no3Boisie HamaBaTh
MePCOHAII30BAaHUN KOHTEHT 1 JOCBiJ, Taki SK CHEIlaabHO MimiOpaHi
peKOMEHaIlli 100 MPOIYKTIB ab0 Mmia0ip KOHTEHTY B KOHTEKCTI
B2B-mapketunry

Mapxkerunrosi 1I-
IHCTPYMEHTH

ryynnii  inTenext (LLI), war-6oTm Ta aBTOMaTH3amis LIBUIKO
TparnchopmyoTh B2B mapketunr. i TexHONOTii MOXYTh JOMOMOTTH
KOMIIQHIIM ~ ONTHUMI3YBaTM CBOi  MAapKETHMHIOBI  MpOLECH  Ta
3a0e3MeynTH Kpamuil A0CBia Ans cBoiX kimieHTiB. L[o6 3amumaTucs
KOHKYPEHTOCITPOMOXXHUMH, KOMIIaHIsIM HEOOXIJHO IHTETpyBaTH IIi
TEXHOJIOTIi y CBOi MapKeTHHIoBi crparerii. Yar-60Tu Ta BipTyaibHI
noMiuHUKH Ha ocHOBI LIl MoXyTh HajgaBaTH HIBUAKY Ta €PEKTUBHY
OIATPUMKY KII€EHTaM Y pEeXHMI peaJbHOro uacy, L0 JI03BOJISE
MOKPAILUTH AKICTh 00CITYrOBYBaHHS Ta 3a0€3MEUYUTH TOCTYIHICTh LIUX
nochHyr minogo6oBo. Takui miAXig MoKe 3HAYHO MiJIBUIUTH
3aJI0BOJICHICTh KIIIEHTIB 1 TO3WTUBHO TO3HAYUTHUCS Ha pemyTaiii
KOMMaHii

ETnyHuit MmapkeTHHT

OcTaHHIMH POKaMHU CIOCTEpIraeThCsl 3POCTAHHS YBaru 10 CTaJIOTo
PO3BUTKY Ta €TUKHU B Oi3Hec-mpakTulli. CrioxkuBadi, BKItoyaroun B2B-
MOKYIIIIB, CTalOTh BCE OUIBII CBIIOMUMH IIOJO €KOJIOTIYHOTO Ta
COLIIabHOTO BIUIMBY. TOMy KOMIIaHii, sIKI aKUEHTYIOTh yBary Ha
CTalMX Ta ETUYHUX MAPKETHHTOBUX TIPAaKTHUKaX, MaloTh OiibIne
MOJJIMBOCTEH 3HAWTH BIATYK y CBOIM LIbOBINA ayaurtopii. Lle moxe
BKJIIOUATH B c€0€ BUKOPHUCTAHHS €KOJIOTTUHOTO MaKyBaHHS, MATPUMKY
COLialbHUX 1HIMIATHB a00 WiABMIIEHHS MPO30pPOCTI B JIAHIIOTY
MOCTa4YaHHs

MapkeTuHr BILIIUBY

CmiBnpans 3 aBTOPUTETHUMH JlijepaMu JyMoK y chepi B2B moxe
OyTu nmieBuM pimeHHsM. lle M03BONMUTH KOMMaHii OXOMUTH OINBITY
ayUTOpII0 Ta NIABUIIUTUA pIBEHb JOBIpH 10 OpeHay cepen
npodecioHaliB raiysi




IIpooosoicenns mabauyi 3

Tpenn OOrpyHTyBaHHS
Crparerii JlapyBaHHS TOHApYHKIB MOXKE CTaTH IOTY>KHOIO CTPATETieo s
JapyBaHHS yTPUMaHHS KIi€HTiB. BakauBo mam'ataTd, 1m0 MOJapyHKH MOBHHHI

OyTH YHIKQJIBHUMH, BifOOpakaTu I[IHHOCTI OpeHAy Ta BiANOBiAaTH
cMakaM Ta moTpebaM oxaepxkyBauiB. lle Moxe OyTH BHCOKOSIKICHE
odicHe mpwianas, MPOAYKT, sSKWil BimoOpaxkae OpeHa, abo HaBITh
OylaromiifHMM BHECOK Bia 1MeHI KiieHTa. ['OJOBHE - MiAKPECIUTH
TypOOTY Ta BIASYHICTH JI0 KIIEHTIB 4epe3 MOAAPYHKH, a He JHIIE X
T'POIIOBY IIHHICTh

MapkeTuHr YTpuMaHHsA ICHYHOYHMX KIIEHTIB JIHCHO € BaXIHWBUM aCIEKTOM
YTpumanHs cTpaterii 0i3Hecy. MapKeTHHT yTPUMaHHS KII€HTIB JONOMAarae
Knienti 30eperTu JNOsIIbHICTh KITIE€HTIB, 3ayYUTH iX 10 MOBTOPHUX MOKYIOK Ta

CTBOPUTH TIO3UTHBHE CIPUUHATTS OpeHnay. Lle Moxke OyTH JOCATHYTO
3a JOIMOMOTOK0 MPOrpaM JIOSUIBHOCTI, MEePCOHATI30BAaHUX IIPOIO3HIIii
Ta EKCKJIIO3MBHOTO KOHTEHTYy. |HBECTyBaHHS B TakKi cTparerii Moxe
JOTIOMOTTH KOMMaHisIM 301IbIIUTH MPUOYTOK, 3HU3UTH BIATIK KIIEHTIB
Ta CTBOPUTH CTiHKY 0a3y KI€HTIB Ui MaiflOyTHHOTO PO3BHUTKY Oi3HECY

Jist  kpamoro yTpuMmaHHs KiieHTIB  y  B2B-mapketunry  mokHa
BUKOPUCTOBYBATH HACTYTHI CTpaTerii:

1. 3abe3neyeHHs MEPIIOKIACHOTO OOCTyroByBaHHsI KiIi€HTIB: lle Bkitodyae
IIBUKE pearyBaHHS Ha 3alUTH YW MPoOJIeMH, HAJaHHS BCEOIYHOI TEXHIYHOT
NIATPUMKH Ta JOKJIAJaHHs JOJATKOBHUX 3YCUJIb JJIS 3a/10BOJICHHS OTPEO KITIEHTIB.

2. IligTpuMka TMOCTIHHOT KOMYHIKalii: PeryiaspHi KOHTakTH 4epes
CICKTPOHHI PO3CHJIKH, TEPCOHANI30BaHI JIMCTH a00 COIMEPEXKi JIOMOMOXYTh
OpeHay OyTH B TIOJI1 30PY KJIIEHTIB 1 CIPUSITUMYTh TOOY/I0OB1 MIITHUX BIJIHOCHH.

3. Ilpomno3uirisi MIHHOCTI, 110 BUXOJIUTH 3a MeXi mokynku: Lle moxe Oytu
OCBITHIH KOHTEHT, €KCKJIFO3MBHI MPOMO3UIlli a00 mporpamu JosbHOCTI. Hananus
MOCTIAHOI IIHHOCTI MOK€E 3a0XOTUTH KJIIE€HTIB 3aJIUIIATUCS 3 OPEHIOM.

4. 30ip BIATYKIB KJIIEHTIB 1 pearyBaHHs Ha HHUX: PeryispHo 3anuryiiTe Ta
BpaxoByHTe AyMKH ayauTopii. [lokaxiTh CBOIM KJIi€HTaM, IIO0 BH I[IHy€Te iXHIN
BHECOK, POOJISTYM MOKPAIEHHS Ha OCHOBI IXHIX TTPOITO3HUIIIH.

Bucnosku ma nepcnekmugu nooanpuiux po3ei00K y OAHOMY HANPAMI.
[TimcyMOBYrOYHM, MOXKEMO 3a3HA4YUTH, 1110 B2B-MapkeTuHT BUMarae cTpareriyHoro
MiAX0AY Ta AOBFOTPUBAIMX 3yCWib. /g ycmixy y Iiil ramy3i BaXJIMBO MOCTIHHO

aHaJi3yBaTH MOTPEOM KIIIEHTIB, E€KCIEPUMEHTYBaTH 3 HOBHMH MiAXOJaMU Ta



HABUYATUCS BiJ BJIACHUX YycCHiXiB Ta Hepaad. lle momomoske amantyBaTh CBOIO
CTpaTeriio A0 3MIH y PUHKOBOMY CEPEIOBHILI Ta JOCATTH MOCTABICHUX LLJIEH.
Hemae enmnnoro mpaBwibHOTO pimieHHS y B2B-mapkeTunry, ane 3 mpaBUIbHAMUA
1HCalTaMu Ta MiJAXOJaMH BU 3MOXKeTe €(EeKTUBHO MPUCTOCYBATU CBOIO CTPATETIIO
710 TOTped ayAuTOpii

Tak, SMM nmns B2B mMoxHa Ta BapTO BHUKOPHUCTOBYBATH, aj€ BaXJIHBO
naMm'siTaTd, IO 1€ CErMEHT Ma€e CBOi OCOOJMBOCTI, 1 cTparerii MmoTpedyroTh
iHmoro maxoxy. IlpocyBanns 6i3Hecy B comianbHuX Mepexax st B2B cextopy,
WMOBIPHO, HE MIPU3BENE O MUTTEBUX MpojaaxiB. SMM crpareris aisa B2B — ue
rpa Ha JIOBFOCTPOKOBY, ajie CTaOUIbHY MEPCIEeKTURY. BaxKiIMBO CTBOPUTH IIKaBUM
Ta KOPUCHUN KOHTEHT, COPSIMOBAHMM Ha PO3BUTOK BIJIHOCUH 3 MOTEHUIMHUMU

KJIIEHTaMH, T1JBHUIIEHHS CBIJIOMOCTI PO OpeH T Ta MOOYA0BY aBTOPHUTETY B Tally3i.
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