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Cnpobytime nanucamu cnogo mapxemutne 6e3 AR - ne eutide. Cnpobytime
PO3pobumu Haouxayy mapkemuneogy cmpameziro 6e3 AR - ye medic e cnpayroe.

Mapxemonoeu  Hewj00agno  YcGIOOMUNU — HEOOXIOHICMb — QOCAIONCEHHS
oonosHenoi peanvrocmi (Augmented Reality - AR) [1,2]. 3okpema, icHyroui
00CTIOICEHHST NOKA3VIOMb, K CNONCUBAYL 8uKOpucmosyioms oodamku AR, i sk
maka 83aemMo0isi CNOHYKAE cnodicusayie npuvmamu piuenus [3,4]. Oounax mano
8I0OMO npo me, SAKI MOMUBU CNOHYKAIOMb CHONCUBAYIE 00 BUKOPUCMAHHS
000amKie 00No8HeHOi peanvHocmi. Xoua OesaKi 3 Yux NUMaHb NOBEPXHEBO
PO32N0AIOMbCSL 8 ICHYIOUUX OO0CAIOHNCEHHAX, 3A2albHA BIOCYMHICMb OLIbUL NOBHOT
meopii ax AR mexHono2ia 6nIueae Ha CApUUHAMMmMs OpeHOy, YCKIAOHIOE
3acmocysanuio yiei mexuonoeii. Kpim moeo, epaxosyouu QyHoamenmanbHi
giominHocmi migie AR ma 6acamema ichyrouumu media-gpopmamamu (Hanpuriao,
AR inmeepye gipmyanvHuti 6Micm y CHpUUHAMMA KOPUCMYB8AUEM PeaibHO20 CEIMmY,
mooi K mMpaouyituni Mmeodia 3azeuuail Npeocmasisaoms 8MICM OKpemo 6i0
PeanbHOCmi), YCManeHi pamMKu MOXCYMb HeXmyeamu MmaKumMu HOMeHYIUHO
3HauywuMu hakmopamu, 5K axicms “poswupenns’ 0ooamxie AR [5].

bBinvwicme ichyrouux 0ocniodicenb 00N08HEHOI pealbHOCMI 30CepedlCceti Ha
cmasienHi cnodcusadie 0o 0ooamkie AR, a He Ha 00CHiOHCeHH] KOMYHIKAYIUHUX
npoyecie, nog s13aHux iz OpeHooM.

Ane mano eioomo, aAx i uomy oodamku AR moocyms eniusamu Ha
CNPULIHAMMS ma OYiHKy Opendy cnooicusavamu. Hacmynue o0ocniosxcenus
npeoCcmasisic CMmpyKmypHy Mooeib, Ka meopemu3ye, K CHOHCUBAYT CRPULLMAOMb
i oyinoloms nepesacu ma siKicmo ‘“‘pozwupenus’” oooamkie AR, i K ysa oyiHka
CNPUSE HACMYNHUM 3MIHAM CMAGNEHH 00 Opendy. JocniodxiceHHs nokasye, wo
MOmMuUBayisi nepeoye CRONCUBHUUM Nepedazam, SIKi CHONCUBAYI OMPUMYIOMb 8i0
0ooamkis AR, i 3minam cmaenents 00 opeHdy. /locniodicentsn He uue Ha0ae HO8Y
iHpopmayito npo MapKemuHz08y meopilo O0ONOBHEHOI peanbHOCmi, ale U
NPUNYCKAE, AK MApPKemono2u HNOBUHHI po3endoamu ‘“‘po3wupenus’” 000amkKie
00ONOBHEHOI pealbHOCHI KPi3b NPU3M)Y CAMOBUSHAYEHOT MOMUBAYII.

Cmapmehonu ma iHwi MoOiILHI MeXHO02I cmanu HeOOXIOHUM | OCHOBHUM
KOMNOHEHMOM CY4acHo2o cnoxcusanus ma owcumms. OcmauwHe 6KA3ye Ha
Maubymue, 0e 0onosHena peanvHicms (AR) 6y0e max camo HeoOXiOHOW AK 0
cnoxcusanus, maxk i Ona  mapkemuney. Cnoodcueaui npayoeamumyms y

peanvHoCmi, KA NOCMIUHO 30a2ayyEMbCsl GIPMYALIbHUM BMICIOM, A MAPKEMOL02U



NOBUHHI 3HAUMU CNOCOOU [HMe2py8amu yi HO8I peaiii y C80i MaAPKeMUHe08i
cmpamezlii.

Marketers recently realized the need to research augmented reality - AR
[1,2]. In particular, existing research shows how consumers use AR applications
and how such interactions drive consumer decision making [3,4]. However, little is
known about what motivates consumers to use augmented reality applications.
Although some of these issues are superficially addressed in existing research, the
general lack of a more complete theory of how AR technology affects brand
perception makes it difficult to apply this technology. Furthermore, given the
fundamental differences between AR and many existing media formats (for
example, AR integrates virtual content into the user's perception of the real world,
while traditional media typically present content separately from reality),
established frameworks may neglect potentially important factors such as quality
"extension" of AR applications [5].

Most of the existing research on augmented reality focuses on consumer
attitudes towards AR applications rather than investigating brand-related
communication processes.

But little is known about how and why AR applications can influence
consumers' brand perception and evaluation. The following study presents a
structural model that theorizes how consumers perceive and evaluate the benefits
and quality of the “augmentation” of AR applications, and how this evaluation
contributes to subsequent changes in brand attitudes. The study shows that
motivation precedes the consumer benefits consumers derive from AR applications
and changes in brand attitudes. The study not only provides new insights into
augmented reality marketing theory, but also suggests how marketers should
consider the “augmentation” of augmented reality applications through the lens of
self-determined motivation.

Smartphones and other mobile technologies have become a necessary and
essential component of modern consumption and life. The latter points to a future
where augmented reality (AR) will be as necessary for consumption as it is for
marketing. Consumers will operate in a reality that is constantly enriched with
virtual content, and marketers must find ways to integrate these new realities into

their marketing strategies.
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IHocTtanoBka mnpoOJeMu. 3anponoHoBaHe Bu3HaueHHs AR [6], ske
BBA)KAETHCSI HAWOUIbII BU3HAHMM, HAroJjolIye HE JUIIE Ha CIIBICHYBaHHI
BIPTYyaJIbHOTO Ta CHPABKHBOTO B MOJIOHOMY MPOCTOPi, @ 1 HA IHTEPAKTUBHOMY
BHUPIBHIOBAHHI Ta CIUJIBHOMY 3ally4€HHI CTBOPEHHUX KOMII'IOTEpOM o00pa3iB 13
¢bi3uuHO0 peanbHicTiO. Ile miakpecntoe mporpecuBHicTh AR, 1m0 Mae moTeHmian
3MIHUTH CIIOXKUBYUM JOCBI 1 3pOOMTHM OUIbII 3HAYYLIMMU CTOCYHKH MIXK
CIOKHMBAaYeM 1 OPEHIOM.

IchHyroui  pmocnijkeHHs po3MUIsiIal0Th nepcrnekTuBy AR Ha  ocHOBI
TEXHOJIOTIYHOI'O MIJXO0Jy Ta CIOKHUBUOIO JOCBIY, 30CEpPEKEHI Ha peaxuli
CIOKMBAYiB y BUKOPUCTAaHHI MOOUTbHUX fonaTkiB AR. OmHak mMajio BiJOMO PO
T€, SIK IOMOBHEHA PEaJIbHICTh CIYTy€ OCHOBOIO y 3M1HI CTaBJIEHHS 10 OpeHmy.

Y 1mpoMy IOCHIKEHHS 3alpolOHOBaHA MOJEIb, sIKa OKpPEeCIHia BIUIMB
BIpTyaJIbHOTO KOMYHIKAI[IHHOTO mpoliecy, KomyHikamii B AR, 3 ogHoro 6oky Ha
CTBOPEHHS CHOKMBYMX IIepeBar, a 3 IHIIOr0 OOKy Ha CTBOpPEHHS IiepeBar
O3HAYEHOro OpeHJy uepe3 MOTHUBAIIiHI MEXaHI3MH, IUIIXOM YTOYHEHHS
MOJIEpYIO4Oi POJIl CaMOBU3HAYEHOI MOTHUBAIi. 3a pe3yibTaTaMu EMIIPUYHOTO
JOCHIIDKEHHSI  OYIKYEThCSA, 10 TIOBEJIHKA CIIOXKHMBauiB, sKa OOyMOBJIEHA
AaBTOHOMHMMH MOTHUBallisIMH (BuU3HaueHa (imeHTU(]iKOBaHA) Ta BHYTPIIIHSA
perysiii), BUSABIAE OUIbIIE MO3UTHBHUX IEepeBar IMOB’sA3aHUX C OpPEeHIOM, HIX
MOBEJIHKA CIOXMBaya OOyMOBJIEHA KEPOBAHMMHM MOTHBALISIMU  (30BHILIHSA
peryidiiss Ta IHTpOSKTOBaHa peryismis). Hamii BHUCHOBKHM — JOTOMOXYTh
MEHE/KepaM IHTerpyBaTW IHJIUBiAyanbHUM (akTop KoMmyHIKalii-AR  nmms

OTPHUMAHHA OIITUMAJIbHUX pe3YJ'II>TaTiB.



AHaJi3 oCTaHHIX JocaiTxkeHb i myOuaikamiii. B cBoix mociiKeHHAX
OUTBIIICT MApPKETUHIOBUX TMPAKTUKIB po3risigarodn AR sk iHCTpyMeHT s
30UIbLIEHHS! OXOIUIEHHS Ta BII3HABAHHOCTI OpeHay, CTBOPEHHS AOCBiAYy OpeHuy,
3aJly4E€HHsI CIIOKMBAYIB TOLIO, 3a3BMYaii BUKOPHCTOBYBAJIM TakKl TepMiHM, IK AR-
mapkeTuHr [7], AR-mapketunr Ha gocBiml [8,9], pexkinama-AR [10], kamnanis-AR
[11]. Ane B akageMiuHii cdepl y3roJKEHOrO0 BHU3HAYEHHS MAaPKETUHTY
JIOTIOBHEHOI peasibHOCTI Aoci He icHye. Jlocmigauk Rauschnabel 3ampomonyBas
BU3HAUYEHHSI MAPKETUHTY JOMOBHEHOI pPeajbHOCTI SIK “cTpaTeriyHa KOHIIeMIIis, IKa
iHTerpy€e mudpoBy iH(popMalio a00 00’ €KTH B CIPUHHATTS Cy0 €KTOM (Pi3UIHOTO
CBITY, 4acTO B IO€JHAHHI 3 IHIIMUMH MeJia, 00 BUKPUTH, CHOPMYIIIOBATH abo
MIPOJIEMOHCTPYBATH CIIOKHUBY1 NIEpEBAru sl JOCATHEHHS L1el opranizauii’” [7].

Ile Bu3HAYae KOHIEMIIO TMOAaHHSA 1HGOpMaIii SK TEXHOJOTI0, ii
3QJICKHICTh BiJ 1HIIUX 3aco0iB MacoBoi iH(opMallii, aje BOHA HE BPaxOBYE
MEXaHI3MIB 3aJTy4€HHs CIIOXKMBAUiB 0 B3a€MO/IIi 3 TPOIYKTaMU OpEHY.

JloTIOBHEHA pealIbHICTh €BOJIOIIIOHYBAja MPOIeC KOMYHIKAIlli Ha /1B PiBHI:
Meaia Ta mnoBigoMieHHs. [HHOBamiiiHe cepenoBunie AR 3miHIOE  (opmy
MapKETUHIOBUX JIJUKUTAI KOMYHIKAIll CIOXKKBaya 3 BIPTyaJIbHUMH 00’ €KTaMu Yy
Gbi3uyHOMY CBITI, IS OTPUMaHHSA CIHOXKHMBYMX TIepeBar Ta 3a0e3rnedeHHs
BUKOHAHHSI MOCTABJICHUX O13HEC-II1JICH.

3 mi€i NpUYMHU B HAIIOMY JOCTIIPKEHHI MU BUKOPHUCTOBYEMO TEPMIH -
JoTIOBHEHA KomyHikailisi B AR, (ckopodeHo — koMmyHikarii-AR).

Mera crarti. Yepe3 BiACYTHICTh BIAMOBIAHOI JITEpaTypu  Mpo
3aCTOCYBaHHA KOMYHIKAIITHOTO TMIpoliecy B MOOUIBHIA TIOCITY31 JOMOBHEHOI
peansHOCTI (AR) B mijpKuTan- crparerii OpeHay, METOH LbOTO JOCHIIKEHHS €
BUBYEHHS BIUIMBY KOMYHIKalii-AR Ha KymiBenbHY NOBEAIHKY CIOXHBAYlB 1
BITI3HABAHHICTh OpPEHAY B KOCMETHYHIM ramy3i. | 1e JociimKeHHs TaKoX Mae Ha
MET1 BUSIBUTH Pi3HI e(heKTH B3aeMO3B 513Ky Mixk A0cBioM “notoky (Flow theory —
FLT)” (BimuyTTs aKTUBHOCTI, KOHIICHTpAIlisd, T'pailiMBICTh 1 JOCIITHUIIBKA

noBefinka) [12,13], kompopTOM NPUHHATTS PILICHHS Ta HAMIPOM MOKYIKH, LIO



MOJIEPYETHCS PI3HUMH DPIBHSMH CIHOKHMBUMX XapAKTEPUCTHK (IHAMBITyali3M Ta
1HHOBAIIHICTh MOJIN).

Xoya “NOTIK” y MOBCSIKIEHHOMY KUTTI BIIOYBA€THCS MOPIBHIHO PIAKO, BIH
TeHEePY€EThCs Maibke B Oynb-sKii IisIbHOCTI B IHTEpHET 3aBAsKu IUPPOBUM
texHonorism [14]. Hacrynmni gochipkeHHS — TIATBEPAWIH, IO  “NOTIK”
B110yBaeThCsl B OHJalH-Mara3umHax [15] 1 B 3actocyBanHi TexHosorii AR [16].
HaykoBeup A. Javronik mokazama, 110 IHTEPaKTUBHICTh € CHUJIBHUM CTUMYJIOM Y
JOCBIZIl CIIOXHUBYOTO “TIOTOKY”, SIKUH, Y CBOIO UEPry, BUKIHUKAE y CIOXKUBAYiB
adeKTHBHY pEaKIif0 Ta TOBEMIHKOBI Hamipu [17]. ¥V 3B's3ky 3 mum 1€
JTOCIDKCHHS TIepedavac 1Mo IHTePaKTUBHICTh ICTOTHO BIUIMBAE HA CTaH “TIOTOKY”
1 B KIHLIEBOMY HiJCYMKY MPHU3BOJATH 1O MO3UTUBHOI OIIHKM AR 1 noBipu 10
openay [18].

Buknang ocHoBHoro marepiaay. CbhOrojHi, 3aBIsSKH IOSIBI Cy4acCHHX
TEXHOJIOT1H, CIOKHMBa4l CTalOTh OUTHII «iH(GOPMOBAHI, 1 SIK HACTIIOK, HaJUICHI
MMOBHOBWKCHHSAMM», BOHH HE OaxawTh, N[00 HHUMH «MaHIMYJIOBaIN» Ta
«BImmBaau Ha Hux» [19]. CnooxuBaua Oinbllieé HE 3aJ0BOJIBHSE ITaCHBHE
CIPUUHATTS KOHTEHTY CTBOpEHOMY Mapketosnoramu (marketer-generated content -
MGC), «akTHBHI CHOKMBa4di» HaMararThCsl KOHTPOJIIOBATH Horo BMicT. Tomy
KOMIIaHISIM CTa€ CKJIaAHilIe (pOpMyBaTU CTPATETiI0 OPIEHTOBAHY HA KIIIEHTIB JIMILIE
3a JIOMOMOror0 KiacuyHuX Memia. [ligmpuemcTBa mOTpeOyrOTh HOBUX (opM
KOMYHIKAII¥ 1711 BUPIIIEHHS TPhOX HACTYMHUX 3aBAaHb:

- IlpuBepHEHHs yBaru CroKMBayiB 32 PAXyHOK HOBUX TE€XHOJIOT1i.

- 30araueHHs CIIOXHUBYOTO JOCBIy NUISIXOM OOTPYHTYBAaHHSIM HaJaHUX
nepeBar, Kl COpUIMAaIOThCs SIK CIIOKHUBYI LTI

- Jlo3BoauTH croxkuBayy BiuyBaTH ceO€ aBTOHOMHHUM Ta HE BiUyBaTH ce0e
sanexxaum Big MGC.

VY TakoMy KOHTEKCTI JOIIOBHEHA PEAJIbHICTh BUCTYIAE K MAapKETUHIOBHIA

IHCTpYMEHT 110 30aradye CIOKUBUMM JTOCBI 3aBASKH MOMIJIMBOCTI “IaTH TIPOTYKT



B PYKM KOpUCTyBadaMm 1 HaJaTH iM MOXJIMBICTh MPOTECTYBAaTH WMOI0, OCKUIbKU
BOHHM BXK€ M BoJ10oAi10Th” [9].

OcranHiM yacoM Oarato OpeHJIB MoYaid 1€ BUKOPUCTOBYBATH IS
JOCSITHEHHSI TAaKMX ILUUIEM: CTBOPEHHS MO3UTUBHOIO IMIJUKY OpEHJly; CTBOPEHHS
nepesar OpeHjay, NiABUIICHHS 3a0X0UEHHS CIIOXKUBAYiB; TPOCYBAHHS MPOAYKIII.

ToMy, HampsMKH ICHYIOUMX MAapKETHMHTOBHX JOCIHIIPKEHb JTOTIOBHEHOT
peanbHOCTI, (DOKYCYIOThCS Ha JIBOX OCHOBHHX IIJIX0JaX: MEPUIMKA OPIEHTOBAHUM
Ha CIIOKUBYUM JTIOCB1JI, IPYTUM - HA TEXHOJIOTII.

[epmuit miaxia 30cepeKy€eThCS Ha MUTTEBUX, (PPAarMEHTOBAHUX PEAKIIISIX
CIOKMBA4iB, B KOHTEKCTl BI3yaJbHOTO BHUPIBHIOBAHHS MIX BIpTyaJbHUMH Ta
¢BuuHMMH 00 exkTamMu. [lUM TIOKPECHIOEThCA 1[I0 1HTEPaKTUBHA TEXHOJOTIA
cnpusie 30aradyeHHI0 KIIE€HTCHKOTO JOCBIAY, CTBOPIOE EMITIPUYHI I[IHHOCTI SK1
COPUMMAIOTHCSA CHOXKMBAauYaMU, 1 Ma€ OUIbIIMKA BIUIMB Ha CIOXKMBYY IMOBEIIHKY,
HIK TpaJauuiiHe crnukyBaHHs [2,5,7,11].

Hocnigauk A. Javornik BKa3ye Ha BaXIIMBICTh BHUXOAY 3a MEXI TaKuUX
“(parMeHTOBaHMX peaKkIliii CHoXUBa4iB 1 3a0e3neyeHHs Oulbll LITICHOTO
PO3yMIHHS I[IHHOCTI JOCBIY, SIKY CTBOPIOIOTh JJIsl CIIO’KHMBa4diB MOXKIMBOCTI AR”,
a TaKo’X Ha HEOOXI1JHICTh KPaIIOro “po3yMiHHS’ OpeHy, sIKE MOKHA OTPUMATH 32
noromororo AR [17].

[Tigxig opieHTOBaHWII Ha TEXHOJOTIi CIUPAETHCS HA HAWOUIBII BXKHUBAHY
MoOJeNIb CHpUHHATTS TexHousorii (technology acceptance model - TAM), ska
MOSICHIOE, SIK CIIO’KMBAadl MOXYTh IEPEHECTH KOTHITHBHI 3aBJAaHHS y BIPTyaJlbHE
CEPENIOBUIIE Ta Y BIJIMOBITHOMY KOHTEKCTI CUTYaIlil BUPINIyBaTH ix [2].

BaxnuBo po3ymiTH, [0 BHUKOPUCTAHHS MPOrPaMHOTO 3a0e3MEYCHHS 3
JIOTIOBHEHOIO PEANBHICTIO Y MOOUTPHOMY Ta 30BHINIHROMY (opmaTax CyTTEBO
BIUIMBAE Ha TOKpAIEHHS yXBajeHb PillleHb Yy copuiHATi Openmy. Ilo cyri,
JIOTIOBHEHA PEANbHICTh BUIUIMBAE 3 TOTO, SK CIOXKKBAad 00poOssie iHpopMarliio.
3ip, mo3a cymHiBoM, noctadae Ham 80-90 % indopmarii. 3gaTHICTE 00pOOIATH

iH(opMallito oOMexxeHa MOTYKHICTIO HAIIOr0 Po3yMmy. 3alUT Ha 110 MOTYXHICTh



HA3MBAEThCS KOTHITUBHUM HABAaHTAXEHHSAM. YWTaHHS IHCTPYKLII Ha e€KpaHl
KOMIT'toTepa 1 i JOTpUMaHHSI CTBOPIOE OUIbIIe KOTHITMBHE HABAHTAXXEHHS, HIXK
MIPOCITYXOBYBAaHHS THUX CaMHUX IHCTPYKIii. KOTHITHBHE HAaBaHTA)KCHHS 3aJICKUTH
TaKOXX B KOTHITUBHOI BiZICTaHI — pO3pUBY MiX (hopMOro moaanHsa iHdopmarii, i
KOHTEKCTOM i1 3acTocyBaHHs. O0pa3 abo KapTHHKA, sSika HakjlIaaae iHpopmarllito Ha
¢i3uyHui CBIT, MoMmimiae ii B KOHTEKCT JJii HAc, TUM CaMHM, 3MEHIIYIOUYd
KOTHITUBHY BIJICTaHb 1 MIHIMI3y€ KOTHITUBHE HABAaHTAKCHHSI.

Takum uywmHoM, AR sk TexHosoris, 34arHa BijoOpakaTu iH(opMallio
KpallUMU CIOCO0aMH, HIXK, HampUKiIaa, BeO-CTOPIHKH, fAKI BiAOOpa)karoTh
iH(opMarito, BigmaneHo Bia 6e3mocepeHOro (Pi3MIHOr0 KOHTEKCTY CIOKHBAUiB

[20,21,22,23].

[IIo6 kpaiile BUBYUTH IIJTICHY PEaKIliO CIIOXKHUBAUiB, OB’ sI3aHy 3 OpEHIOM,
AKa € Pe3yJbTaTOM BUKOPHUCTAHHS TEXHOJOT1M JOMOBHEHOI PEeaNbHOCTI, 1100
3pO3YMITH OCHOBHI MEXaHI3MH CIPUMHATTS TEXHOJIOTIH CIOXXHMBA4yeM, MOTPiIOEH
M1JIX1]] OPIEHTOBAHUI Ha MOTHUBAIIIO [24].

BinmosinHo nmo teopii camoBuzHaueHHs (self-determination theory - SDT),
TEHJICHI[ISI COLIAJIBHOTO ‘“3pOCTaHHs’”’, TpUTAaMaHHa JIOJAM SIK BpOJKEHA
MICUXOJIOTIYHA TOTpeba, sika € OCHOBOIO JUIsl IXHBbOI CaMOBU3HA4YEHHOCTI [25].
[HAyKTHBHO BH3HAYAIOTHCA TakKi MOTPeOuU: moTpeda B KOMIIETEHTHOCTI, MOTpebda B
aBTOHOMIi, moTpeda B KOMYHIKaIlii, sIKI € BaXKJIUBUMHU B IUTICHOCTI CIIPUUHSTTS
iH(dOopMaIlii, TO3UTUBHOCTI CIIO’KUBYOTO JOCBIAY Ta OJIaromomyyys .

KoMIleTeHTHICTh BU3HAYA€ThCS, SKHUM YMHOM Joaatok AR Hagae
iHpopMmarito npo npoaykt. Komu cnoxuBau npaiitoe 3 gonatkom AR, motpeba B
KOMITETEHTHOCT] 3a/I0BOJIBHSIETHCSA BIPOBAKEHHAM “‘po3mIMpeHHs” nomaTky AR
uudpoBoi iHboOpMallii: 1HTEPAKTUBHI 300pa)K€HHS, TEKCTH, IMITallis JOCBIY,
TOILIO.

[ToTpeba B aBTOHOMHOCTI OB’ s13aHa 3 1HIWBIAYaJIbHOIO, EPCOHAI30BAHOIO
iH(popMaIli€ro, OCKUIBKM BOHA BIAMOBiZae moTpedaM 1 iHTEpecaM OKpPEMOTO

cnoxkuBauda. IlepconamizoBana iHQopMallis JOMOMara€ CrHoXKMBady IIBUAKO W



e(eKTUBHO 00poOJIATH 1H(POPMALIII0 CTOCOBHO €KOHOMIYHOI BUTOAM (HANPUKIA,
€KOHOMIsl 0COOHMCTOr0 4acy, 3HWKEHHS BUTPAT Ha MOILIYK, 30UIbIIEHHS KIJIBKOCTI
BapiaHTIB 1 EKOHOMIs Tpolei).

B icHyrouumx Mejia-cepeloBHINAX ~KOMYHIKaIlisl  PO3TJIANAETHCS  SIK
BUpPIIIAIBHUN (AaKTOp y PO3YMIHHI JOCBiy KOpUCTyBada TpPH BUKOPUCTAHHI
TexHoJoriii AR.

Po3yMiHHS TOTO, 4M € CIOXMBYA PEAKI[isi MOTUBOBAHOK “BHYTPIIIHBO , UM
4yepe3 30BHINIHI MPUYUHH, € OJJHUM 13 IIEHTPATBHUX MOSCHIOBATLHUX KOHCTPYKTIB
TeOopii CaMOBU3HAYEHHS, IO MOSCHIOIOTh MPUPOLY MOTHBALIMHHUX MPOLECIB
monunau [12].

OTxe, MU TPUITYCKAEMO, IO MOTHBAIl CIOXUBYMX BUYUHKIB MeEpeaye
notpeda couianbHOro “3pOCTaHHS .

H1: morpeba comianpHOro “3pocTaHHs” BIUIMBAE HAa CaMOBU3HAYCHHS
MOTHBAIIII.

KonTnHyyM camMOBH3HA4€HHs, MO0 TMOKa3ye€ TUNM MOTHBAmii 3 iX

PEeryJISTUBHUMH CTHJISIMU, 1 BIATIOBITHI MTPOIECH TTOKa3aHi y Taom. 1.

Taoauus 1. MoTuBauiiiHuii KOHTUHYYM CAMOBHM3HAYEHHSA

CaMoBH3HAYEHA MOTHBALIA
Bup (Self-determined motivation)
MOTHBAII
(motivation) ABTOHOMHA MOTHBAaLiA Keposana MmoTuBanis
(Autonomous motivation) (Driven motivation)
. Buznauena (igeHtudikoBana) Buytpimas . . IaTpoexToRana
Pieenn perynsmis perymamis 30BHINIHA perymania peryanis
peryaml (Identified regulation) (Intrinsic regulation) (External regulation) (Introjected regulation)
VCBiIOMIIEHHS BaXKIIABOCTI Iarepec o CrpuifHATTS, 3a1€KHTh
TpusHIIHT inei, minnocTeit Ta TIAILHOCTI, CrpuiiaaTTs Bif ycminrHocTi
peryJauii PETYIIOI0YHX IPHHIIUIIIB 3a/10BONIEHHA/PAfiCTh | Haropou/IOKapaHHs JIOCBiny, 3aIy4eHHS
IISMBLHOCTL Bij 11 BHKOHAHHSA Horo
Xapaktep . . APBTOHOMHHII 32 . TTomipHO
TTomipHO aBTOHOMHUI KonTponsoBanuit .
MOTHBAIT IIPHPOJIOI0 KOHTPOJIBOBaHHH

IDicepeno: cghopmosarno na ocnosi [25].

CamoBu3HaYeHa MOTHBAIS CKJIAJAEThCA 3 YOTHUPHOX (HOPM MOTHBALIII:

30BHIIIHBOI PETYJIAIiS, 1HTPOEKTOBAHA PETYJAIlsA, BU3HAUeHa (iAeHTH(IKOBaHA)



peryisuis Ta BHYTPIIIHS PEryJssuis 3aJ€KHO Bl CTYIEHSA, OO SIKOrO JIFOJHWHA
BI/IYyBa€ aBTOHOMHICTh a00 CaMOPIIITy4iCTh PETYIIOBATH CBOIO MOBEIIHKY.

Pi3H1 ¢opmu MoTHBaLii NOPOMXKYIOTH pizHMM JOCBiA [25]. Tomy BUHHUKae
IIUTaHHSA, SIKa pOJIb CAMOBM3HAYEHOI MOTHMBaLli y B3a€MO3B’sI3Ky MK AR-
KOMYHIKAIII€10 Ta MepeBaraMu Jyisi Crio)KuBaya’?

VY nmanoMy HeTHOrpadiuHOMY JOCITIKEHHIO PO3TIISIAETHCS COLIaNIbHI (HE
TpaHCaKIiHI) CTOCYHKHM Yy CydYacHiIi NHMQPOBIM KOMYHIKallii CIOXWBaya 3
MoOUTbHUM AR-70/1aTKOM JIJ1s1 TOKYTIOK, SIKI BUHHKAIOTh Yyepes3 Te, ik AR-gonaTok
IHTETPY€ETHCS B IHTUMHUH MPOCTIP CMOKKUBAYiB 1 1X BiguyTTsa cebe. Takum duHOM,
e JOCHIDKEHHS PpO3MISiIa€ TMOPTMAHTO (HI3UYHOTO KOHTEKCTY BIPTyasbHOI
iHdopmallii, 3 MPOCTOPOBO-CUMBOJIYHUM  KOHTEKCTOM, J€  CIIOXHUBayl
BUKOPUCTOBYIOTh [IOJATKH JOTIOBHEHOI pEajbHOCTI, a TaKOoX 3 BHYTPIIIHIM
KOHTEKCTOM TOT0, SIK CAMO-TIOLIUPEHHS IHTETPY€EThCS B BITUYTTA cede.

Xoua nonepeani JOCIIHKEHHS MTPOJEMOHCTPYBAIH SIK CTBOPIOIOTHCS
CIIOKMBYI MEpEBaru 3aBAsiku KOMyHIKaiii-AR, siki cipuiiMae crioxuBad, ajie Majo
10 B1JJOMO MPO OCHOBHUM MOTHBALIHUN MEXaHi3M, SIKUH PETYIIIOE 11€
CHOPHUMHSATTS, 0COOJIMBO MOTO BIJIMB HA BIJIHOCUHU MIXK CIIOKUBA4YeM 1 OPEHIOM.
1106 ycyHyTH 1l IPOTAJIUHU B AOCTIHPKEHHSIX, MU IPAarHEMO BUBYMTH BILIUB
KOMyHiKallii-AR Ha caMoBH3Ha4Y€H1 MOTUBAILIIT (30BHILIHS PEryJIsLis,
IHTPOEKTOBAHA PEryJIsilis, Bu3HaUeHa (11eHTU(PIKOBaHA) PETYJISIIis Ta BHYTPIIITHS
peryJsiis), 3aJ0BOJICHHS KOTHITUBHOI Ta T€JOHIYHOI CIIOKMBYOI I[IHHOCTI, a
TaKO0X Ha BITHOCUHH, MOB’3aH1 3 OpeHoM. ToOTO MaeMO Ha METI BiAMOBICTH Ha
Take MUTAHHS: K KoMyHIKaIlis-AR gopMye cTaBieHHs MK CIIOKHUBAYEM 1
OpeH/I0M uepe3 MOTHUBALIIMHUHN TIpoiiec?

s mpobiieMa apTUKYJIIOEThCA Ha KIJIBKOX piBHAX. [lepinii - BU3Hayae posp
“posmupenHs” AR, sike cCIoOHykae CHOXXHBa4iB CHPUHHATH TIepeBaru SK BiJl
niaxoxy no obpoOku iH(popmarii, Tak 1 BiJ OTpuMaHoro noceimy. pyruii -
BHU3HAYA€ PIBEHb BIUIMBY “‘po3iupeHHs’” AR Ha reoHIYHI Ta YTUTITApHI CIOKUBYI

I{IHHOCTI.



VYTunitapHi Ta reJOHI4YHI CIIOKHBY1 LIHHOCTI € PYIUIIHHUMH CUJIaMH BIUIUBY
Ha CopuiHATTS OpeHmy [26]. Y xontekcti AR-xomyHikamii, CrOpuiHATI
CIIO’KMBAaueM TEJOHIYHI Ta YTWIITapHI IIHHOCTI TIO3UTUBHO CHPHUATUMYTh
MIJBUILEHHIO CTYNEHs CIpuiHATTA Openay. Toal Ham ciij 3’siCyBaTH, SIK SKICHO
OyIyTh BIAPI3HATUCA PE3YIbTATH CIPUUHATTS OpeHay, 3ajeXHO Bia cryneHs? Uu
pI3HI CTyNeEHI MiJBUIICHHS MAalOTh “NPSAMHUI/HENPAMUN’ BIUIUB HA CHPHUHHATTS
OpeHy?

PosmmpenHs BBaXKa€eThCsl YHIKAIBHOIO XapaKTEPUCTHKOI TexHonorii AR.
Hocmigauk A. Javornik xapakrepusyBaia “po3MIUPEeHHS” sIK 3[aTHICTh HAKJIalaTH
BIpTyaJbHI €JIEeMEHTH Ha (i3uyHe cepeAoBulle, Mo poOuTh TexHomnoriro AR
MPUHIIUIIOBO BIJIMIHHOIO BIJ 1HIIMX I1HTEPAKTUBHHUX TexHoJori [27]. Bbyno
BHU3HAUYEHO JEKIJIbKA PIBHIB “pO3LIUPEHHS .

[lepmmii, HU3bKUH, PIBEHb “pO3MIMPEHHS” TOB’A3aHUN 3 PO3Mi3HABAHHSIM

BMICTy TpadiuHux oO0pa3iB, 3a JONOMOTOK CMapT-NPUCTPOIB 1 HACTYIHUM

JIOTIOBHEHHSIM JIOJJATKOBOIO Bi3yaJIbHOO 1H(GOPMAITIETO.

'HIGH QUALITY AUDIO

'NOISE CANCELLING [])

Bluetooth: V5.0
20Hz-20KHz
230 Gr.

O v 4 %

Puc.1. I'eqoniune moBizomijienust  Puc. 2. YTuiaitrapHe noBigoMJieHHst
Iicepeno: cghopmosaro asmopamu.

Yepes npupoy TelOHICTUYHOTO cepelloBHIla (0cOOHUCTOro Ta SICKpaBoOro),
el TUN TOBIIOMIICHHS BKIIOYAE 300paKEHHS OKPEMHX JIOJed (HarpuKIa,
sAcKkpaBl Ta mpueMHi ¢ororpadii), mo OmmxKYe 10 peaabHOi OHIAWH-PEKIaMH, 3

HaMaraHHsM KOHTPOJIIOBAaTH €KCIIEPUMEHTAILHUN NTU3aifiH (a came KOJip, po3Mip,



pO3TalllyBaHHsS, 300pa)KEHHS, CJIOBAa Ta €JIEMEHTH, TUIOBI KOHTEKCTH IS
T'eOHICTUYHOTO CEPEOBHIIA).

VY ToOil ke 4yac sK yTWIITapHI MOBIJIOMJIEHHS L€ - KOMOiHalis aTpuOyTiB,
30cepekeHnX Ha (GakTuyHiil i1HpopMmamii (Hampukiaa, aTpuOyTH MPOAYKTY,
BUKOPHUCTaHHS Ta TMPOAYKTHUBHICTH), TEAOHIYHI TOBIJOMJICHHS IiAKPECITIOITh
EMITIpUYHI, COIllaJbHI Ta BeceNll MepeBaru MOKYINKU MPOJAYKTYy IO CIpUsiE
MPUIHATTIO O1IBIIT HAIIWHOTO Ta BIJAAHOTO PIIIEHHS.

[lin yac meperisiyy reJOHIYHUX IOBIIOMJIEHb CIOXKMBaul JAEMOHCTPYIOTh
BUIIIMI pIBEHb AaKTUBHOCTI, MOB’Si3aHY 3 BHUHArOpOJOI0, JIOBIPOI0, €MOI[ISIMU
(30BHIIIHS PETYJIALis), a TAKOXK 3HUKEHHS aKTHUBHOCTI B MEKaxX CaMOKOHTPOJIIO
(1IHTpOEKTOBaHA PETYJISAILISA).

HaBmaku, komm crmouBayi OIIHIOIOTH YTUJITApHI TOBIAOMIICHHS, BOHHU
JIEMOHCTPYIOTh OUIbINY (CHUJIBHIIIY) aKTHUBHICTh, OB ’S3aHy 13 CAMOKOHTPOJEM 1
KOTHITUBHICTIO [28].

CepenHiil piBeHb “pO3IMMUPEHHS” CTOCYETHCS MEPCOHATI30BAHOTO BMICTY Ta
BMICTYy reiMidikailii, 1€ B3a€MOJis MK KOPHCTYBaueM 1 JOIMOBHEHMM BMICTOM
B1JI0YBA€ETHCS HA KIJIBKOX PIBHSX.

I'eiimidikarliss OIIHIOETHECS C TOYKH 30pYy TaKUX aTPUOYTIB, SK: PO3MIP
300paKeHHsI, CKJIAAHICTh, aHiMalis. Bce 1me pa3oMm BIIMBae Ha CHOXHUBYY
BUHATOPOJLY, IMITYJIbCUBHICTD 1 HABITh HA HAMIP 1 MOBEIIHKY 1010 TTOKYTIKH.

HaiiBunuii  piBeHb  “po3MIMpeHHS”  TOEAHYE  IHTEPAKTUBHICTH 3
KOPUCTYBAa4€M, JIONOBHEHUN BMICT 1 CHUMYJSILIIO PEATBHOIO 4acy, HalpHKIal,
“kocMmetrnyHOro”. Bce 1me BupiBHIOE MHMGPOBUI KOHTEHT 13 MPOCTOPOBUM
OTOYEHHSM 1 aJjanTy€ KOMEPLINHUN KOHTEHT Y (yHKLIOHAIbHUN a00 MpaKTUYHUN
crioci6 [29].

Mu 6epemo mpukian EFFACLAR SPOTSCAN Bin 6penny La Roche-
Posey, ne cmoxuBau Moxe cnpoOyBaTé BIpTyallbHy KOCMETHKY 3a JOIMOMOTOIO

“po3mmpenHs” AR.



Jane “po3mmpeHHs” cHeliami3yeTbcsi Ha Mi00pl MEPCOHANI30BAHOTO
JOTJISY 32 MIKIpOIO 3 akHe. [|Jisi HaBYaHHS IITYYHOTO 1HTEIEKTY, Ha OCHOBI SKOTO
CTBOPEHO J0JaTOK, Oyyio Bukopuctano Ounbmie 1000 dortorpadiii maimieHTiB 3
PI3HMM CTYNEHEM HeIOCKOHajocTed wkipu. Jlnsg Toro mobd ckopucTaTtucs
JOJIATKOM CITOXKHBAady HEOOX1THO:

- Binkputu no1atok ta 3pooutu GoTo 00IHMUUs 3 TPhOX PaKypCiB.

- Homarok EFFACLAR SPOTSCAN mpoanamizye ¢oTo mjis Toro, miood
MigpaxyBaTd, BU3HAYMTH PO3TAIIyBaHHS, PO3MI3HATH HEJOJIKH IIKIPH
(Opuii, 4YOpHI LATKM Ta MICMEHTHI IUISIMM) Ta BCTAHOBUTU CTYIIIHb
BUpakeHHs akHe Big 0 10 4.

- Jlami cumynarop “mo/micns’ 103BOJIsIE MOOAYUTH MPOTHO30BaHI pe3ysIbTaTh
Ta BiJICTIKOBYBATH MOKPAIICHHS CTaHY CBOET MIKiPH MPOTSATOM POKY.

- 3 ommsay Ha CTYMIHb aKHE JIOAAaTOK 3amlpolloOHye€  TEepCOHATI30BaHy
nporpaMmy Ta mopaau 1010 JTOTISAY 32 MIKIPOFO.

TakuM YWMHOM BUKOPHCTAaHHS JIOJATKy 3HAHOMHTH CIIOXKHBada 3
MpPOAYKTaMu OpeHAYy, CTUMYJIIOE TOKYIKY, POOWTH JOCBIJ B3aeMoAii 3 OpeHIoM
IKaBUM Ta IHTEPAKTUBHUM.

Boynosane “posmmpenns” Modiface 3 1ONOBHEHOI PEAIBHICTIO J03BOJISE
HE JIMIIEe O3HAWOMUTHUCS 3 AaCOPTUMEHTOM TOBapiB IMEBHOro OpeHay, a U
“crpoOyBatu” Ha co0i BiATiHKHA ¢apOd mis BoJoccs 49U 3aco0U JTEKOpPATHUBHOI

KOCMCTHKHU.

CTBOPITb CBI/
BIPTYAIbHUA
OBPAS3!

ﬂE O6epiTh 3acib Makiawy

abo papby ana Bonoccs
HaTWCHITL «cNpobyBaT
B PEXUMI OHNAUH»
Obepitb Baxarnm
BIATIHOK

Puc. 3. Bipryaabnuii o6pa3 Ha cairi L' Oreal Paris




SxicTe iHpOpMaIii, BIAHOCUTHCS IO CTYIEHs COPUHHATTSA, “Ha skomy AR
3laTHa TEHEepyBaTH KOPUCHUH, MEPCOHATI30BAaHUNA 1 HAAIWHUN BIPTyaJbHUN
BMICT”.

SIKicTh BIMOBIAHOCTI, BIAHOCUTHCA 1O CTYINEHS CHOPUNHATTS, «HA SIKOMY
JIOTIOBHEHA PEAJIbHICTh 37]aTHA BIJOOpa)KaTH BIAMOBIAHUN BIPTyaJIbHUN BMICT Y
BIJIMOBITHOMY MICI[l, /10 SIKOTO BIH HaJI€XKUTh», a 30UIBLICHHS MOXJIMBOCTEN
KOPHCTYBada CTOCYETHCS CTYIEHS, «10 AKoro AR 31aTHa 30UIBIIUTH MOKIUBOCTI
KOPHUCTYBayiB J0 3aB/IaHb, Kl BOHH MaroTh HaMmip BukoHaTu» [30]. Ha mymky P.A.
Rauschnabel, cnpuiimana skicTe “BIANOBiAa€ CTYNEHIO, HA SKOMY KOPUCTYyBad
cripuiiMae JIONMOBHEHWH BMICT sK peamicTuaHuii” [7]. Llg KOHmemIis axkneHTye
yBary Ha Ii3HaHH1 CIIO’KMBAYiB, & HE HAa TEXHOJOT1YHINA MEePCIEKTUBI.

Hapezaeni gociipkeHHS HaAaIM eMIIIPUYHI JOKa3W TOTO, 10 BUKOPHUCTAHHS
AR-xoMyHikamii JgomomMorae CHOPUHHATTIO apryMeHTalii, a 1e J03BOJISE
CIOKMBa4yaM OTPUMATH Mailke MPSMUIA CIIOKUBYUH JTOCBI/I.

Cepen Oaratbox acmeKkTiB CHOXKHMBYMX IE€peBar, yTWIiTapHa Ta TeJIOHIYHA
LHIHHOCTI — BHM3HAYalOThCAd SK HAWOUIbII YHIBEpCAJbHI. [HIIMMHU CIIOBaMH,
CIOKMBa4l MOXKYTh OTPUMATH MOTEHUINHY CHPUUHATY YTWIITAPHY Ta FE€JOHIYHY
I[IHHICTH B1Jl TOCB1ly 0OCIyrOBYBaHHS KJII€HTIB.

VYTunitapHa IIHHICT BU3HAYA€THCSI K OI[IHKA CIOKUBAaYaMU 3arajbHUX
HeB/Jay/mepeBar, OpiICHTOBAaHUX Ha BUKOHAHHA 3aBllaHb (KE€pPOBaHA MOTHBAILA),
TOAI SIK TEIOHIYHA I[IHHICTh CTOCYETHCS OI[IHKA CIIO)KMBAayaMu BUTpaT Ta
€MOLIfHUX nepeBar (aBTOHOMHA MOTHBAIis). YTHIITApHA OLIHKA IPEAMETIB,
30Cepe/PKeHa Ha PAIlOHAIbHOMY Ta IHCTPYMEHTAJIBHOMY JOCBIAI B TMPHUPOIL,
MOXOAUTH Bl LIJIECHPIMOBAHOTO OOCIYTrOBYBaHHS Ta BIIUYTTS «YCIIIIHOCTI» IiJT
gac TOKynkd. [[OpiBHSAHO 3 yTHIITApHOIO OIIIHKOIO, T€IOHIYHA OIIHKA € OUIBII
O0COOUCTHM 1 CyO’€KTUBHUM CIPUUHATTAM, HDK yTwiiTapHa. CriokuBadi OuIbIie
HaroJIONMIYIOTh Ha pe3yjbTaTaxX 3aJI0BOJICHHS, HI Ha pe3yJbTaTax BUKOHAHHS
3aBlaHb. BiJlMOBITHO, TOCBI/I OXOIUIIOE SK yTHJIITApHI TaK 1 TEAOHIYHI IIIHHOCTI,

BIJIIIOBIJTHO.



CroxuBya MOBEAIHKA Ma€ Pi3HY NPOAYKTUBHICTb, KOJU MAisl BIAOYBA€THCS
BIIMOBIHO JI0 aBTOHOMHHMX a00 KOHTPOJbOBAaHUX MoOTHBaIIK. [loBemeHo, 1o
ABTOHOMHA MOTHBAIllS MOBEIIHKKA OLIbIIE IIOB’s3aHa 3 JOCBIAOM 1 MO3UTHBHUM
BIIMBOM Ha JIFOJAMHY, HI’)K KOHTPOJbOBaHa MoTuBauid [31].

[TonepenHi [MOCHIKEHHS IMOKa3alM, IO BUIIMK piBeHb aBTOHOMHOI
MOTHBAIlli MPU3BOJUTH JI0 BHUCOKOTO CTYIEHS CHPUHHATTA SKOCTI TIOCIYT.
BayTpimHs Ta Bu3HaveHa (ieHTH(]iKOBaHA) PETYIISIl MO3UTUBHO KOPETIOIThH 13
MO3UTUBHUMH €MOIIISIMH Ta 3aJ0BOJICHHSAM [32]. BHyTpimHsS MoTuBaiis mae
CWIBHIIIMKA BIUIMB HA TMO3WTHUBHI €MOIIii, HK KOHTPOJIhOBaHI ()OPMH MOTHBAIIII:
30BHIIIHS Ta IHTPOEKTOBaHA perysii [33].

[li mocnimkeHHs MiATBEPKYIOTh KOHLEMIIII0 cCaMOBHU3HAYEHOT MOTHUBAITIT 3
4OoTUpMa  BHUMIpH:  30BHIIIHSA  PEryJjsillis,  IHTPOEKTOBAaHA  PEryJsIlif,
imenTudikoBaHa peryssiis Ta BHyTpimHs peryismis [20, 33], Ta nmoka3yoTs, 110
“pO3IIMpEHHsT” TPSIMO YU OMNOCEPEAKOBAHO CHPHSIOTH MIJBUIIEHHIO PIBHS SIK
YTWIITAPHUX, TaK 1 TeIOHIYHI IIHHOCTEH [2, 4, 10].

OTxe, MU TPUNYCKAEMO, IO TMIJBUIICHHS PIBHSI TeJOHIYHUX Ta
YTUIITAPHUX TIEpeBar BiI0yBaeThCA 3a paXyHOK CAMOBU3HAYEHUX MOTHUBOBALLIH.

H2: aBroHOMHa MOTHBALIISl CHIPUSIE MM1IBUILICHHIO PIBHS T€IOHIYHUX M€peBar;

H3: xepoBana MoTHBalis CIIPUsiE MIABUIICHHIO PIBHS YTUIITAPHUX NIEpEBar.

Komynikarisi-AR 11e mporiec iHTEpaKTUBHOTO MOJAHHS PI3HOTO BMICTY 3
BU3HAUYECHHSM  TPbOX OCHOBHUX  AaCMHEKTIB  Me/la-XapakTepUCTUK  Teopil
CaMOBU3HAYCHHS, IK OCHOBHUX CTUMYJIIB, IO I03BOJISIE CIIOKUBAYY B3AEMOIISITH 3
1HTEpEHCOM OJTHOYACHO B CEPEOBUIII PEATbHOCTI Ta BIPTYyaJIbHOCTI, CTBOPIOIOYHN
MO3UTUBHY €MOIIMHY PEaKIIito.

Toxl My O4iKyeMoO, 1110 TO3UTUBHA €MOLIHA peakuis, B 00poll KoMOiHaIl1
aTpuOyTiB TpadiuyHux 00pa3iB, TeJOHIYHUX 300pa)kKeHb, YTHUIITAPHUX TEKCTIB,
YTBOPIOE OUIBII 3aCHOBAaHI Ha PEAJBbHOCTI TE€JOHIYHI Ta YTWUJITapHI 3aKIIMKH,

3aIyCcKae MEeXaHi3M BU3HAUCHHS CIIOKHBYOI JOBIPH 10 OpeHTY.



H4: no3utuBHa eMoliiiHa peakiiis cipuse BU3HAYEHHIO CIIOKUBYOI TOBIPU
1o OpeHpy.

IloBHa Mozenb 3 ypaxyBaHHSM TiNOTE3, MEPEAYMOB BUKOPUCTAHHS
nporpamu AR (refoHiyH1 Ta yTWIITapHI E€peBark pa3oM i3 CIPUIMAHOIO SKICTIO
T1BUIIIEHHS) Ta HAcaiIKamMu i pipmu (a caMe 3MIHOO 3arajibHOTO CTaBJICHHS /10

Openy) 300paxeHa Ha puc. 4.

[ AHTENENeHTH P [ MexaHismMu P [ Hacainkn

CamoBH3HAYAHA MOTHBaLA OOrpyHTYBaHHS lepeBar
(Self-determined motivation) (Argumentation quality)
ABTOHOMHA MOTHBAIliS Teponiuni nepeparn
(Autonomous motivation ) (Hedonic benefits )

Inenrudikosana perynauis H2

_ T'eponivna kyniBenbHa
Identified regulation > .
( ified reg ) Il HHICTh

Buyrpimmss perynnia (Hedonic shopping value)

IMoTpeda comoBH3HAYEHHA

(Self-determination need): | (Intrinsic regulation) H4 Jlosipa 1o Gpeny
- KOMnemeHmHuicmbo, > (Brf:nd aml‘l:ide)y
- GEMOHOMHICITY Kepopana MOTHEBaIis YTnaitapui nepesarn
= KOMYHIKQIR. (Driven motivation ) (Utilitarian benefits )

30BHIIWIHA peryasmia H3

VrunitapHa KyniBeanHa
HiHHICTB
(Utilitarian shopping value)

(External regulation)
InTpoekToBHA peryiaiis
(Introjected regulation)

Puc.4. IlepenymoBu BisinBy nporpamu AR Ha cTaBjieHHsI 10 OpeHay
Iicepeno: cghopmosano aemopamu.

Po3yMiHHS TOro, SK pyllii BHUKOPHCTaHHS JojAaTkiB AR BIMBawOTh Ha
CTaBJICHHS 10 OpeHy, I03BOJUTH MAPKETOJIOraM CTBOPIOBATH “pO3IIUPEHHS, AK1
HAJAI0Th aTPUOYTH YSABHOI MOKpAIIEHOT SKOCTI MIABUIIEHHS 110 MPUHOCUTH
KOPHCTH SIK CIIOKMBAUY, TaK 1 KOMITaHii.

BrmmB Opengy — 1ie MO3UTHBHA €MOIliHA peakIlis Miciisi BUKOPUCTAHHS
openny [34]. Komynikamisi-AR 3a0e3nedye CTOCYHKM MIXK CHOXHBayaMU Ta
OpeHJIOM Yepe3 Maibke Oe3Mmocepe/Hii JIOCBiA CIHOXKHMBAHHS, IO TEHEPYE
yTUIITApHI Ta TEIOHIYHI IIHHOCTI IJis ChoxkuBaudiB [23]. A BUIIMII piBEHb
FEJOHIYHUX 1 YTHWIITAPHUX I[IHHOCTEH NPU3BOAUTH 10 MO3UTHUBHOI E€MOIIAHOI
aeKTUBHOI peakilii, TOUHiIIe 10 BIUIUBY OpeHny [34], AKuii € pyliieM siK JT0BIpH,

TakK 1 JIOSIIBHOCTI J10 Openay [35].



HalinikaBimuuM Juisi MapKeTOJIOTIB MOKe OyTH JOCHIIKEHHSI O3UTUBHOIO
BIUTMBY BUKOPHUCTaHHS (ipMOBUX “‘po3mmpeHb”’ pomaTkiB AR Ha craBieHHA
peCIoHJIeHTIB 0 Openay. He3Bakaroum Ha BUCOKUM 1HTEPEC MAPKETOJIOTIB /10 i€l
TEMHU, HEpPO3yMiHHsA BHecKy AR y BapTicThb KOMIIaHIi 3aJIMIIAETHCS OCHOBHOIO
NEPEIIKOJI0N0 /Uil BIpoBaKeHHs AR.

BucHoBku. OCKIIBKH MapKETOJOTH CTBOPIOIOTH MPOTPaMU JOTIOBHEHOI
pPEaNbHOCTI JIJIsl TIOCTIHHOTO 3aly4eHHs KJIIEHTIB, BOHU MOBWHHI MOJ0ATH MPO TE,
mo0 HE CTaTH >KEPTBOIO 3acTapiiux abo0 HAATO CHPOUICHUX IMOTJSAIIB Ha
JIONIOBHEHY peajbHICTh. Hampukiaa, HOCHIKEHHS, OpIEHTOBaHI HAa NPaKTHKIB,
gacTo xapaktepusye AR nuine sk «mapaaurMy DOCTaBKH iHGOpMAIIii», sKa MOXKe
JIOTIOMOTTU CIIOKMBAadyaM «IIBHJIIEC W TOYHIIIE 3acBoroBaTH iHoOpMalioy [36]
nuisixom BOyAoByBaHHS 1H(opmarii B ixHI Oe3mocepenniii koHTekct. Hare
JOCIIJKEHHST 3alpONOHYBaJIO JOCHITHUILIBKY MOJIEb, SKa OKpecluja BIUIMB
KoMmyHikamii-AR, 3 ogHoro OoKy, Ha CTBOpPEHHS IepeBar sl CIOKMBAYiB, a 3
iHmoro ©OOKy Ha CTBOpPEHHs IiepeBar Ui OpeHJy uepe3 aHTelENeHTH
caMOBU3HaueHHA. Jlpyruil O4iKyBaHUN TEOPETUYHHM BHECOK, 3aCHOBAHMI Ha
po3’sicHEeHH1 KoHuenuii komyHikauii-AR. Xoda AR mMpoKo BUKOPUCTOBYETHCS B
KOHTEKCTI MAapKEeTHHTY, aJie KOHIIeNIlis KoMmyHikaiii-AR € po3smutoro. 3
YOPABIIHCHKOI TOYKH 30pY L poOOTa Mae Ha METI HaJaTH OLIbII TOYHI BIAMOBIAL
JUISE MEHEKEepiB, MI00 3po3yMiTH, SK KOMyHikamis-AR wmoxe ¢opmyBatu

CTOCYHKH MIXK CTIO’)KMBA4YeM 1 OPEHIOM.
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