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Biomox ykpaincokux cmapmanié 3a KOpOOH RICIs NOYAMKY 80EHHOI azpecii
P i oMONOO0MNCEHHA GIMUUIHAHOI eKocUcmeMU aKmyanizye NUMAaHHs BUNCUBAHHSL
HOBOCMBOPEHUX CMApmanie, aAKuM OpaKye Komnemenyiti y nody0o6i yCniuHux
bizHec- i inancosux mooenel, HeoOXIOHUX O/ 3a0e3neuenHs: CMIUK020 PO3GUMKY

i macwmabosanocmi. Jlane O0ocnioxcenns npucesavene aunanizy Unit exonomiku 6



OYiHYyi dcumme3oamHocmi OizHec-moodeneli cmapmanis. Y pobomi posensioaromscs
nowupeHi OizHec-Moo0eli Cmapmanié 8 KOHMEKCMI CMBOPEHHS KOHKYPEHMHUX
nepeesae (3axucHux posis) ma novyoosu 8i0meopr8ano2o i Npubymrkoe020 0izHecy.
Ocobnusa ysaca npuodinena memody Unit exoHOMIKU, AKUU O00380JI51€ UBUOKO
oyiHumu npubymkosicmes miei uu IHWOI Oi3Hec-moOeni i 3a HeoOXIOHOCMI
nepeznaHymu ii we 00 nouamky po3poOjeHHs NOBHOYIHHOI (DIHAHCOB0I MOOeli.
Busnaueni moorcnuseocmi Unit ekoHoMiku 68 OYIHUI dHcumme30amuHocmi Oi3Hec-
MoOeni ma ii knouosi mempuku. Bcmanoeneni nepesazu i 0omedcenns memooy, a
MAaKodC YMOBU U020 KOPEKMHO20 3acmocyants. llepcnekmusHum HaAnpsamom
ROOANLULUX OOCTIONCEHb € MOHIMOPUHE ampubymis OizHec-Mooeni 8 3aNeHCHOCMI

810 3MIHU 308HIWHIX YMO8 MA eMany HCUMmmes8020 YUKy Cmapmanie.

With the beginning of full-scale military aggression, the Ukrainian startup
sector operates in a fundamentally new environment characterized by high level of
anxiety, uncertainty, complexity, and fragility. Currently, after the slowdown in the
development of the startup ecosystem, the first signs of its recovery are observed.
They are accompanied by structural changes in the ecosystem itself both in terms
of the startups maturity and their perspective development areas. The outflow of
Ukrainian startups abroad and the rejuvenation of the domestic ecosystem
actualizes the issue of the survival of newly created startups, which lack the
competencies in building successful business and financial models necessary to
ensure sustainable development and scalability. This study is devoted to the
analysis of Unit economics in assessing the viability of startup business models. A
business model is a complex construct that determines what value a startup creates
for consumers and what financial consequences this will have for its development.
The paper examines common startup business models in the context of creating
competitive advantages (protective moats) and building a reproducible and
profitable business. It is emphasized that when choosing a business model, it is
necessary to take into account its potential to create consistently high revenue
streams and the ability to build reliable moats to protect against competitors.
Special attention is paid to the Unit Economics as a tool to quickly assess the

profitability of a particular business model and, if necessary, revise it before the



development of a full-fledged financial model. The capabilities of Unit Economics
in assessing the viability of a business model and its key metrics are determined. It
is shown that Unit Economics is a useful tool for monitoring and early warning of
negative trends which, if intensified, can destroy a startup at the early stages of
development. The advantages and limitations of Unit Economics, as well as the
conditions for its correct application, are established. A promising direction for
further research is viewed in monitoring the attributes of a business model

depending on changes in external conditions and the stage of the startup life cycle.

Knrouoei cnosa: cmapmanu, KOHKypeHmHa nepegaza cmapmanis, OizHec-
mooenv cmapmanis, Unit ekonomika, mempurxu Unit eKOHOMIKU
Keywords: startups, startup competitive advantage, startup business model,

Unit economics, Unit economics metrics

Ilocmanoeka npoonemu y 3a2a1bHOMYy 6u2nAdi ma it 38'A30K i3
8AMNCIUGUMU  HAYKOGUMU YU HPAKMUYHUMU 3A80AHHAMU. 3 TIOYATKOM
MOBHOMACIITAOHOI BIMCHKOBOI arpecii yKpaiHChbKHM CEKTOp cTapTamiB (GyHKIIIOHYE
B YMOBaxX MPUHIMIIOBO HOBOTO CEPEAOBHUINA, SKE XapaKTEPU3YETHCS BHCOKOIO
TPUBOXKHICTIO, HEBU3HAYCHICTIO, CKJIQAHICTIO Ta KPUXKICTIO.

Hapasi, micis ranbMyBaHHSI PO3BUTKY €KOCHCTEMHU B JOBOEHHOMY (opMarti
Ha novatky 2022 p., cnocTepiraroThCs MeBHI 03HaKu BiAHOBIEHHS. Y 2024 p. B
VYkpaiHi KUIBKICTh aKTUBHUX cTapramiB mnepeBunmia 2600, Oyino 3amydeHO
IHBECTHIII Ha 3arajibHy cymy 462 MJH JojapiB, 1[0 Maibke y 2,2 pa3u Oulblie
nopiBHsiHO 3 2023 p. [1], 3pic peHTHHT €KOCUCTEMHU CTapTamiB YKpaiHU 3a BEPCIEIO
StartupBlink. [To3uTuBHI TeHaAeHIIT MocumtoBaaucs i B 2025 p.

BonHouac, depe3 BIATIK YaCTUHM CTapTamiB 3a KOPJOH 1 IMOSBY HOBHX
I'PaBIIIB, BIIOYJIOCS «OMOJIOJIKEHHS» €KOCUCTEMHU cTapTtamiB — noHasa 18% i3 Hux
OyJu 3acHOBaHI BXKE€ INICJA TMOYaTKy IMoBHOMacmTaOHOI BiviHU [1]. CTpykTypHIi
3MIHM B €KOCHUCTEMI MiJBULIMIA PU3UKHU, TMOB’sA3aHI 3 KOMIIETEHTHICTIO KOMaH]I.
Mornoai cTapTany MPUBHOCATH €HTY31a3M, MOTHBOBAHICTh, TEXHIUHY €KCIEPTHU3Y 1
KpEaTuBHI 1/1ei, OJHAK II¢ HE KOMIICHCYE HECTaudy MiAMPUEMHUIIBKOTO JOCBITY.

Komanmgam Opakye KoMIeTeHIIi y moOyAOBI MAapKETUHTOBUX CTpaTeTii,



KUTTE3MaTHUX Oi3HEC- 1 (PIHAHCOBUX MOJIENICH, HEOOXITHUX s 3a0e3reueHHs
CTIMKOTO PO3BUTKY 1 MacCIITa0OBAHOCTI.

KopucHum 1 HOCTYNHUM 1HCTPYMEHTOM OIIIHKA (PIHAHCOBUX HACIIIKIB
Oi3Hec-MoJieNll cTapTamy IIe 10 I0YaTKy pO3pOOKH TOBHOIIHHOI (DiHAHCOBOI
mozeni, € Unit ekoHomika. Lleit Meton 1ie He HaOyB HAJIEKHOTO MOIIMPEHHS B
VYkpaini 1 Majgo BHUCBITIIEHMM Yy (axoBi JiTepaTypi, Xo4a aKTHUBHO
BUKOPUCTOBYETHCS CTApTAIIAMHK 32 KOPJIOHOM 1 3aCIIYTOBY€E HA TPYHTOBHUHN aHAI3.

Jlane AOCHIKEHHS CHIpsMOBaHE Ha PO3KpUTTA poui Unit €KOHOMIKH Y
CTBOPEHH1 )KUTT€3/1aTHOI O13HEC-MOJIENI CTapTamy 1 MPUCBAYEHE aHAJi3y 0a30BHX
acniekTiB Unit €eKOHOMIKH: WOTO CYTHOCTI, KJIIFOUOBHX METPHK, 3B'SI3Ky 3 Oi3HEC-
MOJICJTFOBAHHSIM, YMOB 3aCTOCYBAaHHS Ta 1H.

Ananiz ocmannix oocnioxcens i nyonikayii. Ctapranu, sk HOBOCTBOPEH1
OpraHi3amiiiHi CTPYKTypH 13 3HAYHUM IHHOBAIIMHUM IOTEHIIIAJIOM, BCE YacTIIle
CTalOTh OO0’ €KTOM JOCHIUKEHHS HaykoBIiiB. Crapranu — 1€ KOMIaHii abo
H1IPUEMCTBA, 1110 30CEPEIKEHI Ha OAHOMY IPOYKTI YU TOCITY31, IKY 3aCHOBHUKHU
XOUyTh WIBUJKO BHUBECTH Ha PUHOK [2]. /lo BU3HayalnbHUX PHUC CTapTamiB, IO
BIIPI3HSAIOTH 1X BiJ] TPAJUILIMHUX KOMIIAHIM, BIJHOCSATh KPEATHBHICTh, IHHOBAIIII,
THYYKUH miaxig go 3poctanHa [3]. BomHouac, BOHM He MarTh JOCTaTHHOTO
BJIACHOTO KalliTaly 1, M0 IIe BaXIWBINIC, PO3BHHEHOI Oi3HEC-MOME s
NEPEeXo/ly 10 HACTYIMHOTO €Talmy PO3BUTKY 1 OXOIUICHHS pUHKY[2; 3].

Juzaiin  Oi3Hec-Mojeneil Biairpae BUpiIadbHYy pOJb Yy BIUIMBI Ha
e(EKTUBHICTh [ISJIBHOCTI KOMIIaHIi Ta JIOCSTHEHHI CTIHKOi KOHKYPEHTHOI
nepesaru [4; 5]. Lle BUkinkae 3HauHe 3pOCTaHHS 1HTEPECY J0 TOCHIIKEHHS PI3HUX
aCIeKTiB Mo0yn0BH O13HEC-Mojienel ctaprariB [S5-8].

Hegupiweni numanns. SIk 3a3HadaeThcsi B poOOTI [5], 3a3Buyail Gi3Hec-
MOJIE1 30CEPEeKYIOThCSI HAa CTBOPEHHI IIHHOCTI JUIs KIIEHTIB [2, 9], Tomi sK
(dbiHaHCOBI HACJIIKM CTBOPEHHs 1 HAJaHHS IIHHOCTI aHANI3yIOThCS MI3HIIIE, Ha
eTari au3aiiHy (iHaHCOBOI Mojeli. Takui «po3puBy» MOTEHIINHO MPU3BOIUTH J10
BTpaTH 4acy 1 pecypciB, 3MYIIYIOUH CTapTaly MOBEPTATUCS IO MOMEPEAHIX eTariB
1 9aCTO MEPETBOPIOETHCS HA TOUKY HETTOBEPHEHHS.

[HCTpYMEHTH paHHBOI OIIHKHU KUTTE3NATHOCTI O13HEC-MOACIICH, SIKI MOXKYTh

3MEHIIUTH L€l pPO3pUB, Hapasl HEJOCTaTHHO pO3poOJieHl, Xoda, B CHIYy iX



BXKJIMBOCTI Ji 3a0€3MEYeHHs] NTMHAMIYHOTO PO3BUTKY CTapTaliB, MPUBEPTAIOThH
3pOCTaloyy yBary HayKOBIIIB Ta BCE YacCTIlIE CTAalOTh OO ’€KTOM CaMOCTIMHHX
HAayKOBHUX JIOCTIKEHb [4; 5].

Dopmynweannsa yinei cmammi (nocmanoeka 3aedannsn). Mera naHoro
JOCIIDKEHHST ToJisirajla B TOMY, 100 PO3KpUTH 3HauYeHHS Unit €KOHOMIKH Yy
CTBOPEHHI JKUTTE€3/aTHOI Oi3Hec-Mojeni crapramy. [l JOCATHEHHs MeTH
BUKOHYBAQJIMCSA Takl 3aBIaHHS: BUSABUTH THUIOBI Ui CTapTamiB Oi3HEC-MOJEII;
3MIACHUTH TOPIBHSUIBHUN aHami3 Ol3Hec-MojeNeil crapTamiB B  KOHTEKCTI
CTBOPEHHSI KOHKYPEHTHOI IepeBard 1 MOTEHLIady PO3BUTKY Oi13HECY; PO3KPHUTHU
MOJKJIMBOCTI 3acTOCyBaHHs MeToAy Unit eKOHOMIKH JIJIsl OLIHKH BIUIMBY AM3aiHY
O13HEC-MOfeNll Ha MPUOYTKOBICTH MAISUIBHOCTI CTapTamy Ta MNEPCIEeKTHBH HOTO
MOJAJILIIOTO 3POCTAHHS 1 MacIITA0OBAHOCTI.

Buknao  ocnoeénozo - mamepiany  00CHIOHCEHHA. biznec-moneni
pO3MIISIIAOThCSL K aTpUOyT KOMIIaHIi, KOTHITUBHA cXxema, ad0 KOHUENTyalbHe
ysiBiieHHs O13Hecy [10]. Hapasi noMiHyr04nM € ysBJI€HHS Npo O13HEC-MOJEIb caMe
K KOHIIENTyaJIbHUN 1HCTPYMEHT, II0 MICTUTh HaOip 00’€KTiB, KOHIIEMHIINA Ta iX
3B’SI3KIB JIJISI BUPAXKEHHS 013HEC-JIOT1IKM KOHKpETHO1 KoMmaHii [11].

Crapranu 3a BU3HAYEHHSIM € HOBOCTBOPEHUMH KOMIAHISIMH, IO
3HAXOMAThCS Yy TOIIYKY BIJHOBIIOBAIBHOI, TPHUOYTKOBOI Ta MacmTaboBaHO1
613Hec-mozeni [2]. Llel momyk cTae MUTaHHAM BH)KUBAHHS CTapTamiB, KOJIU 17€s
peanizyetbcs y Burisaai MVP 1 npoxonuts nepiii tectyBaHHS puHKOM. [lociBHa
CTajisi BUMarae BIJHOCHO HEBENWKHX (PIHAHCOBMX BKJIAJACHHL 1 MOXKE
31MCHIOBATUCS 32 PAXyHOK BJIACHUX KOIITIB, TPAHTOBUX YU JOHOPCHKUX MPOrpam,
ayie Mmicys Hel cTapTanu BXOISATh y 30HY MIJABUIIEHOI BPa3iaMBOCTI ab0 paHHBOT
«IONMHK cMepTi». BoHa 3ynuHse 0araro komaHJA, OCKUJIBKM TPAHTOBI KOIUTH
3aKIHUYYIOThCS, BJIACHUX JI0OXO/IIB 00Maib, a Ha (DiHAHCYBaHHS BiJ BEJIUKUX (DOH/IIB
ne He MoxHa mpereHayBatu [12]. 3okpema, Oarato crapTamiB, sIKI OTpUMAIIU
dbinaHncyBaHHs Bij ykpaiHcbkoro (onmy crapramiB (USF) na panHiX cramisx,
BUMYIILIEH1 OYyJIM 3aKPUTHCS, TaK 1 HE OOy TyBaBIIM ycHimHui 6i3uec [13].

Cepen TUIOBUX MOMMJIOK, 1110 BEAYTh JI0 PAHHBOI «IOJIMHHU CMEPTI», (axiBIil

Ha3uBaroTh [13]:



— (Qokyc Ha yIOCKOHAJEHHI TMPOMYKTY 1 HEIOOIIHKA WOro IMOJAJIBIIOl
KOMepITiaizaiii;

— BIJCYTHICTh aHAJIi3y METPUK MapKETHHTOBOTO mpocyBaHHs npoaykrty ( Go-To
Market);

— BIJACYTHICTh (DIHAHCOBHMX MPOTHO3IB PO3BUTKY CTapTaly IIiCJsi BUXOJY Ha
PUHOK;

— BIJCYTHICTh 0a30BUX (PIHAHCOBHX PO3PaxyHKIB, 1110 BU3HAYAIOTh €(DEKTUBHICTh

cTapTan npoekTy (1iHa, mpuOyToK, Mapika, cash flow, break-even point);

HEBOJIOMIHHS MeTO10M Unit-eKOHOMIKH.

HaBeneHni moMunku cBiyaTh NMpo HEAOCTATHIN piBeHb MIANPUEMHHIIBKOI Ta
(iHAHCOBOi KOMIIETEHTHOCTI KOMaHI 1 HECHPOMOKHICTh OIIHHUTH MOTEHIIal
00paHoi O13HEeC-MOoJIeNi, sika BU3HAYae JpKepesaa GopMyBaHHS JI0XOJy CTapTariB i,
B 3HAYHIN Mipi, HOro MPUOYTKOBICTb.

TunoBumMu  jmng  crapramiB = €  Oi3HEC-MOjeNi, OpIEHTOBaHI  Ha
HIBUJIKOCTBOproBaHUM O13Hec. Takuii 613Hec dokycyerbest Ha IT mocmyrax, qodpe
MacCIITa0y€eThCsl, MAJTOPU3UKOBHHA I PO3POOKH, BUMArae BiTHOCHO HEBEIMKHX
MEPBUHHUX 1HBECTHUIlINA, XapaKTEPU3YEThCA MIBUIKAM CTBOPEHHSIM 1 BUBEICHHSIM
Ha puHoK MVP nponyxkry. Jlo 1i€i rpynu BiiHOCSATHCS O13HEC-MOAETI:

1. SaaS (Software as a Service) — 11e MOJEIb HAJaHHS CIIOKHBaYaM
mpaBa BUKOPHCTAHHS MPUKIATHOTO MPOTPAMHOTO 3a0€3MEUCHHS CcTapTamy 3a
BCTAHOBJIEHY TUIaTy. Mojenb 3a3BUuail BUKOPUCTOBYIOTH JUISl OIUTATH XMapHHX
cepaiciB Hanpukiaa, Dropbox 1 Salesforce.

PizHoBumamu SaaS, B 3a51€)KHOCTI Bij JpKepesia TeHEPOBAHUX JOXO/IIB, €:

- Ilimnmucka: crapranm Oepe mepeaoruiaTy 3a BUKOPUCTAHHS CBOTO MPOIYKTY Yd
nociyru (Hanpukian, Netflix);

- Ilpomaxk mimeH3ii: yIsi KOPUCTYBaHHS TMPOAYKTOM CTapTany HeoOXiJaHO
npua0aTH JIEH3110 (HaNpUKIIaa, KoprnopaTuBHa JireH3oBaHa Bepcis ZOOM);

- Freemium: 6i3Hec-MoAeNb TOJIATAE Yy TOETHAHHI OE3KOMITOBHOTO 0a30BOTO

OPOAYKTY 1 pO3IMIMPEHOI MmpemMiaibHOI Bepcii Ha IuiaTHIM ocHOBl. Hampuknan,

Linkedln namae GeskomToBHUI 0a30BHil CEpBIC ISl PO3MIIICHHS pe3fOME 1

Oepe muiaTy 3a 10aTKOBUN (DYyHKIIIOHAIT;



- Mopens omnatu 3a (aktuune BukopuctaHHs (Usage based): cmokuBau
IUTATUTD JIMIIE TOJ1, KOJIM KOPUCTYEThCS cepBicoMm. Hanpukinan, B Amazon Web
Services, sikuil 00’ €IHY€ OUIBIIE JBOXCOT CEPBICIB, KOPUCTYBAU IUIATUTH JIUIIIS
3a (akTUyHE BHUKOPHUCTAHHSI. B 3aleXHOCTI BIJl YacCTOTH BUKOPHUCTaHHS
MOKJIMBO BCTAHOBJICHHS PI3HUX TapuiB.;

2. Mapkert-mieiic — cTapTamn BUCTYIIA€ y POJII KOMYTAaTopa, MOB’A3yI0UH
OpoAaBIs 31 CHOXKHBAaue€M 1 OTPUMYIOUM KOMICIMHI 3a KOXHY TpaHCaKIIo
(manpukian, Airbnb, Preply, DoordDash, OLX);

3. Pexkmama — crapran Tmpojae pekiaaMmy, 0100 MOHETU3YyBaTU
0€3KOIMTOBHUX KOPUCTYBaviB KOHTEHTY (Hampukias, Google, YouTube);

4. TpancakuiiiHa MoJenb — cTapTan OTPUMYE IUIATy 3a IMPOBEICHHS
MJIaTeX1B CHoKUBaviB (Hanpukiana, Paypal, EasyPay, Brex);

5. EnextponHa komepuis — MNOpoAaX TOBapiB OHJIAWH (HapUKIad,
Amazon, Rozetka, Prom.ua).

Axmo Oi3Hec crapramiB OpPIEHTOBAHWM Ha 3alyCK BUPOOHHUIITBA BJIACHOL
npoaykiii (hardware), po3poOKy BHCOKO-TEXHOJOTIYHOI MPOMYKIIi, HadaHHS
KOHCYJIbTALlIHUX 1 OCBITHIX IMOCIYT, TO WOro peajizailisi BUMarae 3acTOCYBaHHS
013HEC-MOeNel, BIACTUBUX OUIbII TpaauiiitHOMy Oi3Hecy. Taki Moneml MOTraHo
MacIITa0ylOThCsI, 3a3BMYail  MependadaroTh TPUBAIIIIUN  €Tam  pO3pOOKH,
noTpeOyIOTh BEJIMKUX I1HBECTHIIM 1 MOOYJOBH OUIbII CKJIATHUX (HIHAHCOBHX
moaenei. J1o 1i€i Tpynu BiTHOCSTS:

1.  Mopens BUpOOHHIITBA: CTapTal po3po0IIsie 1 HAIaropKye MOBHOLIIHHE
BUPOOHMIITBO BJIACHOT MPOIYKIIIT JUIsl MPOAAXKY CHOKUBAYAM;

2. Mogaenr Hard tech: crapranm KOHUEHTPYEThCS Ha 1HHOBAIlIHHIN
TEeXHIYHIN po3poOlii, 110 MOB’SI3aHO 3 BUCOKMMHU pusukamu. [Ipukian — crapran
Cruise, aBTOHOMHI aBTOTE€XHOJIOT1I;

3. Mogens BIO: crapran po3po0isie BUCOKOPU3MKOBY MNPOAYKIIIO B
O10TEXHOJIOT14HIM ramy3i, Ika BUMarae JOpOoroBapTICHUX 1 TPUBAIMX BUIIPOOYBaHb
3a BU3HAUYEHUMU MPOTOKOJIAMHU;

4. Koncantunr: crapran Hajgae miaTHI KOHCYJbTAIlMHI MOCIYTH, HOTO

3pOCTaHHS MOB’SI3aHO 13 MACIITa0yBaHHSIM 1HTEJIEKTYyalIbHOTO pecypcy (eKCIepTiB-



KOHCYJbTaHTIB), a He software. Ilpuknang — xommadis Accenture, ska €
HaWYCITIIIHIIIOK Y CBITI KOMIAHIEO 3 HAJIAHHS KOHCYJIbTAIlIMHUX O13HEC-TTOCTYT.

5. On-naiiH HaBYaHHS: CTapTam MPOIMOHYE AWCTAHIIIMHI MPOTPaMH OH-
JIailH HABYaHHS.

Hageneni Buiie Oi3Hec-MojieIl MalOTh PI3HUM MOTEHINAT 1100 MOOyI0BU
KUTTE3aTHOTO, MPUOYTKOBOrO 1 MaciitaboBaHoro Oi3Hecy. 3a JaHUMHU Y-
Combinator Startup School cepen 100 naiikpamux ctapTamiB (FOHIKOPHIB) I[LOTO
akceneparopa 31% — me SaaS crapranu, 22% — Tpadcakmiiai 1 14% —
mapketieiicu. Pemra (33%) mpunamae na Hard-tech, Usage-based, Enterprise,
pexiamMy Ta e-komepuiro. [lpu 1mpboMy MapkeTielcu TeHepyrTh HaWOUIbIIY
4acTKy M0XofiB B rpymi diaepiB — 30%. locsartu ycmixy, COUparOvuch HA 1HIII
O13HeC-MO1e)1l, HabaraTo CKJa HIIIE.

Jlo n'atm KIO4YOBUX aTpUOYTIB Oi3Hec-Mojendi, s5Ki, 3a OIliHKaMu
OMMUTYBAaHHS MEHEIKEPIB, MOXKYTh 3a0€3MEUYUTH MiANMPUEMCTBAM KOHKYPEHTHY
nepeBary, BIIHOCSTHCS: HOBH3HA, CTAJMH PO3BUTOK, €()EKTHBHICTH, MOKIIMBICTh
PO3IIMPEHHS Ta CIiJIbHE CTBOPSHHS IIHHOCTEH [4].

Y KOHTEKCTI PO3BUTKY CTapTamiB, CHIJIbHUMH PUCAMH YCHIITHUX Oi3HEcC-
Mojieneit € [14]:

— 4YiTKa Ta yHIKaJbHa I[IHHICHA MTPOMO3HIIis;

— 3JaTHICTh JI0 MAacIITabOBAHOCTI 3aBISKH MPOrpaMHOMY 3a0€3MEeUeHHIO, a He
3pOCTaHHIO MTEPCOHAY;

— mnepenbadyBaHuii, CTaOUIBHUN Ta JIOBFOCTPOKOBUM 10Xia (K IMiAMKCKA,
freemium a0o TpaHcakiliiHa MOJIETIb);

— 30CepeMKEHICTh Ha MiHIMI3allll HaKJIaJHUX BUTPAT Ta MaKCHMIi3allii pecypciB,
9acTO 3 BUKOPUCTAHHSAM TEXHOJIOT1H aBTOMaTH3allii POIIECiB;

- KJIIE€HTOOPIEHTOBAHICTh Ta CWJIbHUW, MIATBEPKCHUH PUHKOBUN MOMUT
[UITLOBOT ayIUTOPI].

biznec-mozeni Biapi3HAIOTHCA CIOCOOAMH CTBOPEHHS CTINKOI KOHKYPEHTHOI
nepeBary, 10 sSIKUX BITHOCATH: [15]

— 3a0e3nedeHHs opraHiyHoi auctpuoymii (word of mouth) Ta MepexxeBux edekTin
(manpuxman, comianbHai Mepexi, Netflix, YouTube);

— EKOHOMIsI MacITaoy;



— mo0y/10Ba 3aXUCHUX Oap’epiB (POBIB) ISl BXOy KOHKYPEHTIB.

Taxumu poBamu Moxe OyTH:

— peecTpailisl MpaB 1HTEJIEKTYyaJIbHOI BJIACHOCTI HA HOBI TEXHIYHI PIIICHHS
(momeni Hard tech Ta BIO);

— BHCOKI BUTpATH Ha BXiJl B puHKOBUi cermeHT (Moaeni Hard tech ta BIO);

— BHCOKHMH pIBEHb yTPUMaHHS Ta JOSUIBHICT Kii€eHTIB (Hampukiana, Netflix,
YouTube);

— OpEeHAMHT NMPOAYKTY;

— PETyJSTOPHI Ta MpaBoBl Oap'epu.

IIBuaky mepeBipKy IKUTTE3NATHOCTI Oi3HEC-MOZENl B KOHTEKCTI i
(iHAHCOBHX HACJIIKIB MOXHA 3A1MCHUTH 3a AOMOMOror0 Metoay Unit eKOHOMIKH.

Tepmin «Unit ekoHOMIKa» HaOyB MOMYJSPHOCTI HAMPUKIHII XX CT. Ta Ha
noyaTky XXI cT. y 3B’43Ky 3 PO3BHUTKOM TE€XHOJOTIYHMX CTapTamiB Ta 1HIyCTpil
BEHUYPHOTI'O KaIiTarty.

Unit ekoHOMIKa TMPOMOHYE I[IHHY OCHOBY JUISl IIBHUJIKO3POCTAIOUUX
HIJIPUEMCTB, Kl MPAarHyTh OLIIHUTH CTAH CBOIX MOTOYHUX OINEpalliii, a TaKox
NEPCHEKTUBH  CBOTO  JIOBFOCTPOKOBOTO  PO3BUTKY Ta  MacluTabOBaHOCTI,
CIIUPAIOYKCh HA aHaJli3 3MIHHUX BUTpaT [16 ].

Meton Unit eKOHOMIKH J03BOJISIE MIBUIKO OLIHUTU MPUOYTKOBICTH TIET UU
1HIIOT O13HEC-MOJIeNI CTapTamy 1 32 HEOOXITHOCTI MEPErJsTHyTH 11 IIe O MOYaTKy
pO3pOo0ICHHS TOBHOIIHHOT (hiHAHCOBOT MOJIETI.

Unit exkoHOMIKa — 1€ aHaJITUYHUNA 1HCTPYMEHT JJii BHU3HAYCHHS
npuOyTKOBOCTI HAaWMEHIIOrO KUIBKICHO BHMIPIOBAaHOTO eleMeHTy (unit) sSkuid
reHepye I[HHICTh [UIsi CTapTalmy 1 BHU3HAYA€TbCsl HOro Oi3HEC-MOJEIIIO.
Po3paxynok Unit ekOHOMIKH MOKa3y€, YU CTBOPIOE KOXKEH MPOAAXK JOCTATHIN IS
PO3BUTKY CTapTany NpuOyTOK, YM € Jiniie Hee()eKTUBHUM BUTPAYaHHSIM KOUITIB.

[Tpuknaan Units qi1s pi3HUX TUIIB O13HEC-MOJIENIe CTapTaliB HaBEICHI Y

Tabn.1.



Ta6auusa 1. xepesia renepyBanns goxoais ta Unit crapramnis

BiAMOBIAHO 10 00paHOi Oi3Hec-MoeIi

BizHec-Momen

[:xepeno noxoais
cTapTamy

Unit

IMigmucka

IIepenomara 3a
BUKOPUCTAHHS IPOAYKTY

OauH CroXuBau
(aboneHT)

[Tponmax minen3ii

ITnara 3a nineHsiro

OnHa JiueHsis

Freemium: [InaTta 3a BUKOpHUCTaHHS OpHa maTHa miamnucKa
npemianbHOT Bepcii
MPOIYKTY

Mapkert-muieiic Kowiciiina miara 3a Opna TpaHCcakiis
TPaHCAKIII IO

Pexnama

[Tnara 3a po3miteHHS
peKJIaMH Ha CalTi cTapTamy

OHe 3aMOBIIEHHA

Enexrponna xomepirist

BincoTok Bix nmpogaxy
TOBapiB

OHe 3aMOBIIEHHA

Monens BupoonunTa/ Hard tech/
Bio

[Iponax BUrOTOBIEHOTO
CTapTaroM MPOJIYKTY

OnuHMLS TPORYKTY

Koucantuar

[Tnara 3a KOHCYyNIbTAIlIHHI
TIOCITyTH

Opmna roguHa
KOHCYJIbTAIII]

OH-1aliH HaBYaHHA

[Iinara 3a mpoXoKEHHS
JTUCTAaHIIMHUX KYPCiB

Onun Kypc

LDicepeno: po3pobneno asmopom

KirouoBumu metpukamu Unit ekoHoMiku € [16 -18]:
Lifetime Value (LTV) — nokasye, skuii y cepelHbOMY J0X1Jl OTPUMYE CTapTan
BiJl OJIHOTO CIIO’KMBaya 3a BECh YaC KOPUCTYBAHHSI MMPOAYKTOM;
Customer Acquisition Cost (CAC) — noka3ye BUTpaTH Ha 3aJTy4Y€HHSI OJHOTO
CIIO’KMBAYA;
CmiBBignomenHst LTV:CAC; saxmo BOHO pgocsrae 3HadeHHa 3:1, To 1ie
CBIMYUThL TIPO  OJKUTTE3NATHICTH  OOpaHOi  Oi3HEC-MOjemni, TOMal  SK
cmiBBigHOMmIEHHs 2:1 1 HIKYE TOBOPUTH CKOpIlIE TIPO HEOOXITHICTH
yAOCKOHAJEHHS a00 3MiHU O13HEC-MOJIEIII;
Mapxa: Jloximx Ha OJWHUINIO 3a BUPAXyBaHHAM TMPSIMHUX BHTpPAT Ha
BUPOOHHIITBO Ta JocTaBKy Unit (oquHUII);
Return on Marketing Investments (ROMI) oriHio€ edeKTUBHICTD 3aTydeHHS
CHOXHBaya, TOKa3ye, sIKa YacTKa IHBECTUIIM y 3alydyeHHS OJHOTO CHOXKHMBaya

MTOBEPTAETHCS CTapTAILy;



— Tepmin oxymnHocTi (Payback Period): Ckinbku uwacy moTpiOHO, 00 OKYNMHUTH
BUTPATH HA 3aJy4Y€HHS HOBOTO KITIEHTA.
Metpuku i aropuT™ po3paxyHkKy Unit eKOHOMIKH PI3HATHCS B 3aJ7I€KHOCTI
Bl Tuny Oi3Hec-moneni. Sk mnpukiaan, HaBeaemMo KiodoBi MeTpuku Unit
EKOHOMIKH JIsl SaaS MOJIeli Ta eJIeKTPOHHOI KoMepitii (Tabir. 2).

Taoauus 2. Kinirouosi Mmerpuku Unit ekoHoMiku 1J1 MojeJieit SaaS Ta

€JIEKTPOHHOI KOMepuil

SaaS moaesan

EnexkTponHa KoMepuis

Unit — oaUH CIIOKMBaY, O4HA JIILICH31s Y1
MiIIICKA

Unit — ogHe 3aMOBJIECHHS YU OJWH CHOXKUBAY

Unit eKOHOMIKa BUMIPIOE TPUOYTKOBICTH
OJIHOTO CTIOXHMBAYa MUITXOM ITOPiBHIHHS
oXony, sikui BiH renepye, (LTV), 3
BapTICTIO HOT0 3aTy4eHHs Ta
ob6cmyroByBannss CAC)

Unit ekoHOMIKa TIepeadavae po3paxyHoK
npuOYTKOBOCTI Unit 3 ypaxyBaHHIM BCIX
3MIHHUX BUTpAT, TAKUX K COOIBApTICTh
TOBapY, OCTaBKa Ta MAPKETUHT

Monthly Recurring Revenue (MRR) —
HIOMIiCsIYHA BHPYYKa, IPOTHO30BaHA CyMa
JIOXOJY, SIKY CTapTaIl OTPUMYE IIOMICSIIs
B1JI ITPOJIAXKY MPOAYKTY

Cepenns BapTicTh 3amoBiieHHS (AOV):
CEpEeNHIN 10X11, OTpPUMaHUH 3a OJTHY
TPaHCAKLIIO

Monthly Churn Rate (MCR) — BizcoTok
MepEeATUIATHUKIB, K1 BITIMOBUJIUCS BiJl
HOCITYT CEPBICY MPOTATOM MicCALs

Co6iBapricts nponanux ToBapis (COGS):
MIPsIMi BUTPATH HA BUPOOHHIITBO 200
npuaOaHHS TOBApy

Return on Marketing Investments (ROMI):

LTV —CAC

ROMI = x100%

3MiHHI BUTPATH Ha OJTHE 3aMOBJICHHS,
BKJIFOUAIOYN YIIaKOBKY, KOMILICKTYBaHHS,
KOMICIi TIaTKHUX CHCTEM, IOCTaBKY Ta
MapKeTHHT

[Iporuo3oBanuii TEpMiH KOPUCTYBaHHS
npoayktoMm (PLT):

1

Lifetime Value (LTV)

PLT=—
CR
LTV 3a micsie (MLTV): Bapricts 3anmyuyenns kimienra (CAC): Butpatu
MLTV = MAP Ha MAapKCTUHT Ta PCKIIaAMy Ha 3aJIYUCHHS
MCR OJIHOTO HOBOT'O KJII€HTIB.

ne MAP — cepennst 11iHa 3amydeHHs
CIIO)KABayYa 3a MiCsIb

Customer Acquisition Cost (CAC)

[TpubyTKOBicTH O1HOTO 3amMoBieHHS (PO):
PO = AOV — (COGS + IlakyBanHs +
JloctaBka + MapKeTHHTOBI BUTPATH)

IDicepeno: nobyoosano na ocnogi [18; 19]




[lepeBaru it oOmexenns Unit eKOHOMIKH HaBeleH1 y Tabi.3.

Ta6auusa 3. [lepeBaru it o0MexenHss Meroay Unit ekoHOMIKH

IlepeBaru O0OMexeHH
Hanae mBuaKy oIiHKY i/1€i: BUSBIISIE CxuiagaicTs y Bu3HaueHH1 Unit uist qeskux
30UTKOBI MOJIEJl HA PaHHIN CTamil, IS Oi3HEC-MOEIIEN.
YHUKHEHHS 3aBUX BUTpAT.
Onrtumizye cTpaTerii IiIHOyTBOPEHHS: Pusuk irHopyBaHHS BUCOKUX TOCTIMHUX
JIOTIOMara€e KOpUryBaTH [IHOYTBOPEHHS Ta BUTpAT MOE MTPU3BECTH JI0 TIEPEOIIHKH
BUTPATH HA MAPKETHHT. MPUOYTKOBOCTI.
Busnauae npuOyTKOBICTh Ha I€TAILHOMY AHauni3 CXHUIBHUMA JO HETOYHOCTEH, SKILO
PiBHI, BUPI3HSIIOYHM MPUOYTKOBI MeTOAM 300py MaHUX a00 PO3paxyHKY €
MPOAYKTH/KITIEHTIB BiJl TUX, [0 BUCHAXYIOTh | HEJJOCKOHATMMH.
pecypcH.
3abe3neuye po3yMiHHS CTIMKOCTI Oi3HeCy: OMaHIMBICTh IPU HU3BKOMY MaclITadi: Ha
JIoTIOMara€ BU3HAYUTH, YA OKYHAIOThCs paHHIX eTanax BUCOKI MOCTIHHI BUTPATH Ha
BUTPATH Ha 3a7TyYCHHSI KJIIEHTa HOTO OJIMHUITIO TIPOIYKIIIT MOXKYTh MPEICTABUTH
IIHHICTIO. HaJIHHUN POAYKT HETPUOYTKOBUM.
YMOXKITUBITIOE TIPOTHO3YBAHHS Yacy BHXOAY
Ha 0€330UTKOBICTb.
Mie six cucTeMa paHHbOTO MOTIEPEIKEHHS:
BUSIBIISIE 3DOCTAHHS BUTPAT HA 3aTYYCHHS
KJII€HTIB a00 3HMXEHHS [[IHHOCTI iX
BUKOPHUCTAHHS.
Jlonomarae y 3ay4eHH1 IHBECTOPIB: CHJIbHA
Unit eKOHOMIKa JIEMOHCTPY€E KUTTE3NATHICTD
Oi3Hec-Moel.

IDicepeno: nobyoosano na ocrosi [16; 17; 20 ]

Jlns yHUKHEHHST oOMexeHb Unit eKOHOMIKH BapTO JTOTPUMYBATHCS TIEBHUX
ymoB [18; 19]:

— Po3pobka Unit ekoHOMIKM Ma€ cnupaTucs Ha TJIIMOOKE PO3yMIHHS
notped crmokupadiB 1 Bu3HaueHHs Customer Journey Map (nuisixy KopucTyBaya).
Ile m03BOJSiE CTBOPUTH BOPOHKY MNPOAXKIB 1 BHU3HAUUTH KOHBEPCIIO y TOUYKaxX
KOHTAKTY 31 CIIOKHBAYaMHU.

— HoBoctBopenum crapramaMm Opakye BIACHUX NAaHUX JUISI BUKOHAHHS
po3paxyHkiB Unit eKOHOMIKH, TOMY, II00 HE MOKJIAAATUCS HA IHTYIIiI0, MOTPIOHO
3BepTaTUCS /10 OeHYMapKiHTy, 100 MaTu OiIbIl OOTrpyHTOBAHI MPHUITYIIECHHS,
CTOCOBHO HaNpPHKJIAJ, I[IHA YCTAaHOBKH JOAATKy, KOE(DIIIEHTIB yTpUMaHHS YHd

BITOKY JJIA CIIO’KMBAYiB PI3HUX raiy3ei, piBHs konsepcii ta LTV.



- B Unit exoHomimi Tpeba BpaxOBYyBaTH HEMpsIMi BUTpATH, SIKI HE
OYEBUJIHO BIUIMBAIOTh HA IIHY MPOJYKTY, HAMPHUKIIA, BUTPATH HA OE3KOIITOBHI
3aX0Au 4 OOHYCH I 3aTy4eHHS] HOBUX KIJIIEHTIB.

— Po3paxynku Unit eKOHOMIKM HE TMOBHHHI OyTH pPa30BHUMH, IO HHUX
Tpeba 3BepTAaTHCS PETYISIPHO, MO0 BPaXOBYBATH SIK 30BHIINIHI 3MiHH (TTOBEIIHKA
KJII€EHTIB, YMOBHM pPHUHKY, 30Kpe€Ma I[IHM Ha aHaJOT14Hl MPOJAYKTH, BUTPATH
MOCTa4aJ bHUKIB Ta 1H.) TaK 1 JIUHAMIKY BHYTPIIIHIX MOKa3HUKIB KOMILIEKCHOI
aHAJITUKUA ASUIBHOCTI (10X14, cOoO1BapTICTh MPOAAXKY, MAPKETUHIOBI BUTPATH Ha
OJIMHUITIO MPOJYKIIIT Ta 1H).

Bucnoeéku ma nepcnexkmueu nooanbuiux po3ei00K y OAHOMY HaAnpsAMi.
bizHec-Monenb € CKIagHOK KOHCTPYKINED, SKa EBOJIOLIOHYE Y TIpoIect
po30ynoBu crapramy. BoHa BH3Hadae, SKy IIIHHICTh CTapTam CTBOPIOE IS
CIIO’KMBAYIB 1 K1 (P IHAHCOBI HACIIKY II€ MATUME JJI HOTO PO3BUTKY.

ITpu BuOOP1 Gi3HEC-MOACTI HEOOXITHO BPAaXOBYBATHU:

— 11 moTeHmiaJl  MOAO0 MOOYAOBH  KWUTTE3AATHOTO, MPUOYTKOBOTO 1
MacIITaboBaHOTO Oi3HECY: MOJETI-JIIAEpU anpiopi 3a0e3MeuyroTh reHepyBaHHS
OUIBIINX 1 CTAOUILHININX ITOTOKIB JIOXO/IB;

— 11 37aTHICTh 3a0€3MEYUTH CTIMKY KOHKYPEHTHY IIepeBary: MOICTi-Jijiepu
OyAyrOoTh HaJiiHI «POBI» AJIS 3aXUCTY O13HECY BiJl KOHKYPEHTIB.

Bubip 6i13Hec-Mo/1em11 3 BUCOKMM MTOTEHII1aJIOM HEe 03Ha4a€ aBTOMATUYHO, 110
crapTan Oyje CIpoMOXHUM NOOyayBaTHU yCHiIIHUN Oi3Hec. BaxauBo peryispHo
OLIIHIOBAaTH MPUOYTKOBICTh O13HEC-MOJEII CTapTamy Iie 0 MOYaTKy pO3pOOJIeHHS
MOBHOIIIHHOI (PIHAHCOBOI MOJIENi, TPYHTYIOUHMCh Ha PUHKOBUX 1 (PiHAHCOBHX
meTpukax. Jlns Takoi OWIHKH BapTo 3BepHyTHCS A0 Unit eKOHOMIKH, fKa €
KOPUCHUM IHCTPYMEHTOM MOHITOPUHTY (PIHAHCOBOI )KMTTE3ATHOCTI CTapTAaIliB.

HanpssmamMu  MaliOyTHIX  JOCHIDKEHb Ma€ CTaTH  OUIbII  TJIMOOKE
JOCTI/PKEHHsI KOHKYpEHTHUX TiepeBar Oi3Hec-Mofesled Ta MOHITOPHHI iX
KJIFOUOBUX aTpuOyTIiB B 3aJie’)KHOCTI BiJI 3MIHM 30BHIIIHIX yYMOB Ta e€Tamy
XKUTTEBOTO LUKy cTapTamiB. MaioTh OyTH TPOJOBXKEHI IMOIIYKA Y HAIPSIMKY

pPO3pOOKH CHCTEM pPaHHBOI OIIIHKH JKATTE3ATHOCTI 1 TMOMEPEIIKEHHS PO



HETaTUBHI TeHJEHIIi1, K1, MOCHIIOI0YICH, MOXYTh 3pYHHYBAaTH CTapTal Ha paHHIX

eTanax po3BUTKY.
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