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THE EVOLUTION OF THE MARKETING MIX IN THE CONTEXT
OF DIGITAL TRANSFORMATION

Lingpposa tpaHcpopmauia oxonuna Bci cpepu QisnbHOCTI NignpuemMcTB — Big BUpOOGHULUTBa A0
MapKeTUHry, AOKOPiHHO 3MiHIOIOYM CIOCOOM B3aemMoRii 3 KiieHTamun. Y 4nx yMoBax MapKe TUHroBui
Kommnekc noTpebye nepeocmucsieHHs i aganrtauyii 4o HOBUX UngpoBux peartiii.

Cratrsa npucesiyeHa AOC/iAXEHHIO eBOJIIoLUiil MapKeTUHIOBOro KOMIJjiekcy B ymMoBax UngppoBoi
TpaHcgopmauii, o pagnkanbHO 3MiHUNa xapaKkTep B3aemMogii Mixx 6peHaamu ta cnoxusavyamu. Y
poboTi npoaHanizoBaHo TpaHcgopmauito TpaguuiiHoi mogeni 4P, ska TpuBanuii Yac BU3Ha4ana
nigxoaun no popmMmyBaHHS pUHKOBOIT npono3uuii. MowmpeHHs1 UM POBUX TEXHOJIOr N, 3POCTaHHS PO
AaHunx, PO3BUTOK CcOLiaIbHUX MepPeX Ta MoOisIbHUX NNaTgopM 3yMOBUIN NepeopieHTaLilo Mapke-
TUHIY Ha KJTIEHTOLEHTPUYHY MO€eJb.
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Po3arnaHyto TpaHcgopmauio mogeni 4P y mogeni 4C ta 4E, w0 iHTerpyioTs cy4acHi nigxoamn go
¢PopmMyBaHHSA LIHHOCTI: 3aHYpPeHHs B AOCBIf4 CroXuBa4ya, po3BUTOK agianory, ooOMiH Ta 3any4eHHs
KJIIEHTIB [0 CNiZIbHOIrO CTBOPEeHHS O6PeH[A0BOro KOHTeHTy. lNoka3saHo, wo yngppoBa TpaHcopmauyis
cnpusie 3MiILLeHHIO aKLeHTIB Big npocyBaHHS NPOAYKTY [0 OMHiKaHa/IbHOCTi, 3abe3ne4YeHHs LinlicHO -
ro KOpuUcCTyBaLbKOIro 4oCBiAYy Ta NepCcoHasi3oBaHUX NMPOroO3uULii.

Oco6uBy yBary npugineHo poni ungpoBux iHCTPYMEHTIB, IKi CTBOPIOIOTb MOXX/INBOCTI ANs rnn6-
LLIOro pO3yMiHHS NOBeAiHKU CrOXVBa4iB, FTHYYKOro LiHOyTBOPEHHS1, afAanTUBHUX KOMYHiKaLiv Ta nigsu-
LjeHHs1 e(peKTUBHOCTI yripaBniHCbKkux piweHs. ligkpecseHo, Wo HOBi MapKeTUHrosi MmoAesi pyHKLi-
OHYIOTb Y KOHTEKCTi AnHamivyHoT ungpoBoi ekocucremu, ge popmyBaHHSs 10JIbHOCTi 6a3yeTbCS Ha
AOBIpi, NPO30pPoCTi Ta NapTHEPCTBI MiX 6PpeH[A0M i KOPUCTYBa4YeM.

3anponoHoBaHo kombiHOBaHy mogenb "4P+4C+4E", ujo gae 3MoOry KOMnaHii MUCINTU He nuLie
KaTeropiaMmu TpagvyiiiHOro MapKeTUHry, a i po3rnaaarty KlieHTa ik cniBTBOpUS LiHHOCTi, poonsyn
npoAyKkT AOCTYNHUM i 3BHa4YyLUUM Ha KOXXHOMY eTani B3aemMongii.

3po06s1eHO BUCHOBOK, O €BOJIIOLiI MapKeTUHIOBOro KOMIuieKkcy € 6e3rnepepBHUM rnpoL,ecom, y
SIKOMY TPpaAULUiiHI iHCTPYMEHTU He 3HUKAaIOTb, a IHTerpyloTbCs 3 ugdposumu nigxogamum, popmyroyu
HOBY 6araToBUMIpHY KOHUenuito ynpasniHHSA B3aeMUHaMU 3i crioXxueavyamu.

Digital transformation has swept across all areas of business, from manufacturing to marketing,
radically changing the way companies interact with their customers. In this environment, the
marketing mix needs to be rethought and adapted to the newdigital reality.

The article explores the evolution of the marketing mix in the context of digital transformation,
which has significantly altered the nature of interaction between brands and consumers. The paper
analyzes the transformation of the traditional 4P model, which has long defined approaches to market
supply formation. The spread of digital technologies, the growing role of data, and the development
of social networks and mobile platforms have led to a reorientation of marketing toward a customer-
centric model.

The transformation of the 4P modelinto the 4C and 4E models, which integrate modern approaches
to value creation, is considered: immersion in the consumer experience, development of dialogue,
exchange, and customer involvementin the joint creation of brand content. Itis demonstrated that
digital transformation leads to a shift in focus from product promotion to omnichannel marketing,
thereby ensuring a holistic user experience and personalized offers.

Particular attention is paid to the role of digital tools in creating opportunities for a deeper
understanding of consumer behavior, flexible pricing, adaptive communications, and improved
decision-making. It is emphasized that new marketing models operate in the context of a dynamic
digital ecosystem, where loyalty is based on trust, transparency, and partnership between the brand
and the user.

A combined model, "4P+4C+4E", is proposed, which enables the company to think not only in
terms of traditional marketing but also to view the customer as a co-creator of value, making the
product accessible and meaningful at every stage of interaction.

It is concluded that the evolution of the marketing complex is a continuous process in which
traditional tools do not disappear but are integrated with digital approaches, forming a new
multidimensional concept of customer relationship management.

KnrowoBi cnoBa: mapkemunzoBuii komnaekc (4P; 4C; 4E); uughpoBa mpaHcgopmauis; uugpoBi incmpymeHmu;
UuPPoBUL MapKemMuUHe; OMHIKAHAbHICMb,; KJiE HMoopieHMoBaHicme,; noBediHka cnoxcuBayiB; KoMnaHis.

Keywords: marketing mix (4P; 4C; 4E); digital transformation; digital tools; digital marketing; omnichannel;
customer centricity; consumer behavior; company.

IIOCTAHOBKA ITPOBAEMU cobu BUpobHMLTBA Ta KOMYHIKaLii, a M nigxoau oo yn-
V 3ATAABHOMY BUTASIAI TA 11 3B'130K paBniHHs 6isHecoM. MapkeTHHr — ofHa 3 TUX cdep,
I3 BAJKAUBMUMU HAYKOBUMHU AKi HaMBiNbWw IHTEHCUBHO pearyloTb Ha TEXHOJIOriYHI
YN IPAKTUYHUMMU 3ABAAHHIMU 3MiHn. TpaguuiiHUI MapKeTUHroBui Komnnekc (4P:

Y XXl cTonitTi undppoeisania ctana knouosum pak- Product, Price, Place, Promotion) 3asHae ictoTHOI
TOPOM PO3BUTKY EKOHOMIKH, LLO 3MiHWNA He NiiLie cno- TpaHcdopMmauii nig BNAMBOM LUPPOBUX TEXHONOTIH,
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Ta6nuusa 1. Undpoei iHCTpyMeHTU MapKeTUHIroBoi TpaHcdopmauir

Hanpsm . .
. . IncTpymenTn OuikyBaHHUii pe3yJbTaT
JisiIbHOCTI
AmnarniTrka Ta Google Analytics, Big Data, |I'mu6oxe po3yminHS
naHi Power BI KJII€HTA, TOYHE
TapreTyBaHHs
Komynikamii CouiansHi Mepexi, E-mail | IlepconanizoBani
MapKETHHT, MECCH/UKEPU KOHTAKTH, T ABUILCHHS
JIOSITBHOCTI
Astomarmsanis | CRM-cuctemu (HubSpot, EdexTuBHicTb 1
Bitrix24), mryannit Oe3mepepBHA B3a€EMOIs
IHTENeKT, 4aT-00TH
IIpocyBanns SEO, KOHTeHT-MapKeTHHT, | 3pOCTaHHs BIIi3HABAHOCTI
BiJIcOpeKIIamMa OpeHay
TuHoBaril AR/VR, Voice Search, VHiKanbHUHN KITI€HTCHKUAN
LITYYHUI IHTEIEKT IOCBIx

Lxepeno: nobynosaHo Ha ocHoBi gaHux [2—3].

NOSIBM HOBUX KaHasiB KOMYHiKaLii Ta 3MiHU CMOXKHUBaLLb-
KOT NOoBefiHKH.

AHAAI3 OCTAHHIX AOCAIAKEHDB
I ITYBAIKALIN

MuTaHHAMK PopMyBaHHS eheKTUBHUX YNPaBAIHCbKHUX
MapKEeTUHIOBUX pilleHb 3aWMasiMCb TaKi HayKoBLUi, SK:
M.A. Oknangep, O.0. Pomanenko [1], T.M. Axkoseupb [2;
6], C.B. O6ixog, M.E. Matgees, B.[. boriko [3], T.M. Bino-
ycbko [4], H.M. YyxHo, B.B. CragHiuenko [5], P. Ha-
MeuiHcbkum [7], O. Parkhomenko, O. larmosh [8],
W. Atkinson [9] Ta pag iHWKX yueHux. Ane nuTaHHsa Map-

(Hn(prBa no6a mepeTBopIIIa
IIPOJTYKT Ha KOMIUIEKCHE PIIlIeHHS,
SIKE OXOILTIOE He JIHTIe (Gi3uaHy
topmy, a i cepBic, 1aHi Ta
eMOIIHIH TOCBIT KOPUCTYBAYA.

3’ IBISEOTHCS TM(POBI TIPOTYKTH -
MOO1IbHI JOTAaTKH, OHJIAMH-
mIaThopMu, eIEKTPOHHI MOCTYTH.
DopMyeThCsl KOHIIEHIIS "PO3YyMHOTO
MIPOYKTY”, IKUi B3a€MOJII€ 31
crioxuBaueM uepes IHTepHET
peueii (IoT). AxueHT nepeHo-
CHUThCS Ha IEPCOHATI3AIIIO Ta
CTBOpPEHH! YHIKaJIbHOTO
KITI€EHTCHKOTO JIOCBITY

: (Customer Experience).

* ITudposi TexHOMIOTI1 3p0OOIIH
IIHOYTBOPEHHS OLTBII THYYKUM 1
HPO30PHM: TMHAMIUHE
IIIHOYTBOPEHHS 3aJIeKHO BiJl IOMUTY,
yacy, HOBETiHKH KIEHTA; MOJIENL
ek (subscription), freemium 1
pay-per-use 3aMiHIOIOTh KIACHIH1
IIPOJIaXi; aHATITHKA TaHHUX JI03BOJIIE
(hopMyBaTH IiHH 3 ypaXyBaHHIM
1H/THBIyaJIbHO IIIHHICHOL
TIPOTO3HIIIT; CIIOXKUBAYI OUIKYIOTh
YEeCHOCTI Ta MIPO30POCTi, TOMY JIOBipa

CTae BOXKIMBIIIOKO 3a ITiHY.

-

Product

J

KEeTUHIoBOI AiS/IbHOCTI KOMNaHiM B yMOBax LiMcppoBisauii,
a came BNpoBafyKeHHs e(PEKTUBHOTO MapPKETUHIOBOIO KOM-
NJEKCY 3 BUKOPUCTAHHAM LLUCPPOBUX iIHCTPYMEHTIB IS PO3-
BMTKY KOMMNaHIi 1 3a/IMLIAIOTbCS HE JOCTATHbO PO3KPUTHUMM,
LLLO aKTYyasli3ye Ler HanpsiM BOCiAXKeHb.

®OPMYAKOBAHHS IJIAEM CTATTI
(TIOCTAHOBKA 3ABAAHHY)

CratTs cnpsiMoBaHa Ha aHasli3 TeOpeTHUYHUX 3acaj Ta
chopMyBaHHs NPaKTUYHOTO NiAXOAY A0 BNPOBaAYKEHHS Map-
KETMHIOBOIrO KOMMJIEKCY B yMOBaX LLUCPPOBOI TpaHCHOp-
mauii.

-

~N

* Tpagumitiaa po3apiOHa TOPTiBIs
HIOCTYIIOBO HOCTYHAETHCS
OMHIKaHaJIbHAM CHCTEMAaM TIPOJAXKY:
OHJIAH-TOPTIBIIA (e-commerce) Ta
MOOLTEHI THAaTGOopMHI (HOPMYIOTH HOBL
JIAHIFOTY [IOCTAYaHHS; COIialbHI
Mepexi IIepeTBOPUINCS Ha e(heKTUBHUI
KaHaJ IpoJaxiB (social commerce);
BUHUKHEHHS MapKeTIuieliciB (Amazon,
Rozetka, Prom.ua) po3mmpioe reorpadiro
360yTy; AR/VR-TeXHONOTIi Iaf0Th 3MOTY

HOKYTIISM «IIPAMIPSTI» TOBap y

Place

BipTyaJIbHOMY IPOCTODI.

* ITuchpoBe cepetoBHINE CTBOPUIIO HOBY
EKOCHCTeMy KOMYHIKAITii MiX OpeH/IOM 1
CIIOXKUBAYEM: 3aMiCTh MAaCOBOI PEKJIAMH -
TapreToBaHi KaMIIaHii Ta
mepcoHanizoBannii koHTeHT; SMM, SEO,
KOHTEHT-MapKeTHHT, e-mail 1
BiJIeOMapKeTHHT (POPMYIOTH SIIPO
I(POBHX CTpaTeril; IHIOSHCEpH Ta
JepH TyMOK CTal0Th HOBHMH
KOMYHiKaTOpaMy OpeH/IiB; Ty THHH
IHTETIeKT ONTUMI3Y€e PO3CHIIKH, PEeKIaMy
Ta 00pOOKY KITi€HTCHKUX 3aIlHTIB;
BaKIIMBOIO CKJIAJIOBOIO CTa€ aHATITHKA
pesyabratiBHOCT (KPI, ROI, CTR, CPA
TOIIIO). /

Puc. 1. TpaHcdopmauis cknaaoBUX MapKeTUHIOBOro KOMMJEKCy nig, BnANBOM LM@PPOBUX TEXHONOrIN

[Doxkepeno: nobygosaHo Ha ocHosi gaHux [1—6].

IHBecTuyii: noaxtuka 1o gocsig N 2£/2025




Ta6nuusga 2. TpaHchopmauia mogeni 4P B mopenb 4C

Tpaguuiiina

XapakTepuCTHKA KOMIOHEHTIB

JUTSL CIIO)KUBAYa)

Mmozean 4 P Mozems, 4C Mmoneni 4C
Product Customer Pozyminns notped i 6axxans
(ITpoxyxt) (CnioxuBay) LJILOBOTO PHHKY Ta aJaNTalliio

KOMIUIEKCY MAapKETHHTY JULs
3aJI0BOJICHHSI IIUX IOTPED.
Price (Llina) Cost (LlinHicTh Posrmsiz miny Ta MIHAICHOL

HPOTIO3HILIT IPOXYKTY UM TIOCIYTH 3
TOYKH 30pY KIIi€HTa.

Place (Micme) Convenience Posrisiz nerkocTi Ta 3py4HOCTI
(3pyunicts) NpUI0aHHS IPOIYKTY YU MOCIYTH,
BKJIOUAIOYH TaKi (haKkTopH, sIK
HAasIBHICTb, IOCTYIHICTb 1 KaHAIH
PO3MOBCIOKEHHSL.
Promotion Communication | Po3pobka edekTUBHIX
(IlpocyBanns) | (Komynikanis) KOMYHIKAI[IHUX CTpaTerii Iuis

[POCYBAHHS IPOAYKTY UM MOCIYTH,
BKJIFOYAIOYHU PEKIIaMy, 3B SI3KH 3
IPOMAJICHKICTIO Ta OCOOUCTI
TIPOIAXI.

Lxepeno: nobynosaHo Ha ocHoBi gaHux [5—7].

BUKAAA OCHOBHOT'O MATEPIAAY
AOCAIAJKEHHSI

CyuacHa eKOHOMiKa CTPiMKO PO3BMBAETHCA Nif
BMNJIMBOM LLU(PPOBUX TEXHOJOTIH, WO 3MIiHIOIOTb YCi ac-
neKTH pyHKLIOHYBaHHA KOMNaHiM — Bifg BUpobHULUTBA
[0 YNpaBJliHHA KNIEHTCbKUMHU BifHOCMHaMU. MapKeTuHT
SIK K/II0YOBA CKJIalOBa CUCTEMU YNPaB/iHHSA KOMMNAHI€EO
3HAXOLMUTbCS B eniueHTpi uMx 3miH. Lludposa tpaHc-
opmMalis He NInLLe 3MIHIOE iIHCTPYMEHTH MAPKETUHTY,
ane M popMye HOBY JIOTiKY B3aEMOAIT 3i CNOXXHUBAUEM,
AKWW CTa€ aKTUBHUM YYACHUKOM MPOLECY CTBOPEHHS
LiHHOCTI.

"UngppoBuit MapKeTUHr — Le BUL MapKeTUHroBOI
LiSIbHOCTI, WO 32 LUhPOBUMU KaHaNaMu LUCpPOBUMU Me-
TOAaMHW [O3BOJISIE a4 PECHO B3aEMOJIATH 3 LiJIbOBUMMU Cer-
MeHTaM pUHKY Yy BipTyaslbHOMY Ta peabHOMY CepefoBU-
wax"[1].

Llucbposa TpaHchopMallis MapKeTUHIY — Lie ranbo-
ka nepebynoBa nigxonis Ao aHanisy, nnaHyBaHHA, KO-

MyHiKauii i 36yTy 3 BAKOPUCTaAHHAM LUUPPOBUX TEXHO-
norii. [T MeTa — CTBOPUTH iHTENEKTyabHY CHCTEMY Map-
KETUHrYy, 3aCHOBaHY Ha AaHWX, aHaNiTHULi Ta TEXHOJOri-
ax aBTomaTtu3aauii. OcCHoBHi pucH UM poBoi TpaHcdop-
Mauii: BukopucTaHHs Big Data nns po3ymiHHs noBegin-
KW CNOXKMBAUiB; iHTerpauis wWTy4yHoro iHTenekty (Al) y
NPoLecH NpUUHATTA piweHb; BnpoeaaxeHHs CRM-cuc-
TeM s ynpaBiHHA KNiEHTCbKUMU BiGHOCHHAMMU; aKTHUB-
Ha NPUCYTHICTb BpeHiB y colianbHUX MepexKax; pO3BH-
TOK eNeKTpoHHOI KoMmepLii (e-commerce) i MOBiNbHMX
pogpatkis (tabn.1).

TakuMM UMHOM, MApPKETHHT CTAE LUKPPOBO-OPIEH-
TOBAHOIO CUCTEMOIO, Y AKil faHi, WBUAKICTb i nepco-
Hanisauis BM3HaualoTb ycnix. BinbysaeTbca TpaHc-
hopMauif CKNafoBUX MapKeTUHIFOBOro KOMMEKCY
(puc. 1).

3aBAsKK MaclTaBHOMY BMNPOBAAXKEHHIO LUGIPOBUX
TeXHONOriN y 6izHec-NpaKTUKK Ta MapKeTHUHT, TpaauLii-
Ha Mmoaesnb 4P 3a3Hana TpaHcgopmalii B mogenb 4C, wo

Tabnuusa 3. TpaHchopmauia moaeni 4P B mogenb 4E

Tpamuuiiina Mojaean 4E XapakTepucTHKa KOMNOHEHTIB MoaeJi 4E
mojaean 4 P
1 2 3
Product Experience CbOoro/iHi Crio)KuBayi OijbIIe 30CEpPEIKeHI Ha
(ITpoxyxt) (docin) JIOCBIiJi, SIKHI BOHU OTPUMYIOTB BiJ Oi3HeCy,
HIJK Ha XapaKTEPHCTUKAX MPOJIYKTY.
Price (Llina) Exchange HesasiesxHo BiJ[ TOrO, 10 BU HaMaraeTecs ix
(O6min 3MYCHTH 3pOOUTH, BaM MOTPiOHO 3aBOIOBATH
LIHHICTIO) iXHIO 10Bipy. TakuM YMHOM, BOHH
HOYYBAaTUMYThCSl KOM(OPTHO, OOMiHIOIOUYHCh
CBOEIO IHHOIO 1H(OPMAIII€I0, TAKOIO SIK HOMEp
KPEIUTHOI KapTKH abo aJpeca eeKTPOHHOT
HOIITH.
Place (Micue) |Everyplace JIronu BUTpavaroTh 6araTo 4acy Ha HOLIYK
(ITpucyrhicts | TOBapiB B IHTEpHETI HEepea TUM, K IX KyHHTH.
BCIOZIH) IMozunionyBaHHS Bamoro 6i3HeCy B yCiX MiCIIIX
B [HTepHeTi J103BOJIsIE BAM 3aJIMIIATUCS HA BUJLY.
Promotion Evangelism 3aBISKH COLIIaIbBHUM MEPEkKaM BH MAETE
(ITpocyBanns) | (3amydeHns MOXKJIUBICTb IIEPETBOPUTHU CBOIX KIII€HTIB Ha
KJIi€HTIB Y MIPOIOBITHUKIB. JIJIst IIbOTO BaM MOTPIOHO naTH
MPOCYBaHHS 1M MPHBI HOJUIATHCS THM, IO BU IPOHOHYETE.
OpeHy) Lle o3Havae, 10 BU HOBHHHI IPOCYBATH
IIPOIIOBIIHULITBO OO0 CBOIX MPOJYKTIB.

[Lxepeno: nobynosaHo Ha OCcHOBI AaHux [8—9].
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Ta6nuusa 4. KombiHoBaHa moaenb "4P+4C+4E"

Mopeanb

ixHi moTpedH, OUiKyBaHHS Ta
HOBEJ[IHKOBI MOTHBAaTOPH.
30uparour 3BOPOTHUI 3B 130K
po OakaHi XapaKTEePHCTUKY i
nepemkoau, 6peny popmye
HPOIO3HILIT, 10 HE JIHIIe
3aJJ0BOJIBHSIOTH (DYHKIIIOHAIBHI
BUMOTH, a i 3a0e31e4ytoTh
MO3UTUBHUN KOPUCTYBALbKHUH

3B’SI30K 13 IPOYKTOM.

«@P+4C+4E> XapakTepucTHKA Hudposi incTpymenTn
1 2 3
Ipoxykr + KomrmaHist Bu3Havae, siki KoMmaHis BU3HAa4a€ MPOLYKTH, IO
CnoxxuBay + TIPOYKTHU CTBOPIOIOTH PEABHY CTBOPIOKOTH PEANIbHY LIHHICTb /IS KITI€HTIB,
JlocBin LiHHICTB JUIS KJIEHTIB, TOCHIDKY€E | aHATi3yOuH iXHI MOTpeOU Yepe3: OMUTYBaHHS

TIOCBIJI, IKUI 3MILHIOE EMOLIIHMI

onnaifn (Google Forms, SurveyMonkey),
aHaJi3 nmoBeniHkU KopucTyBauis (Google
Analytics, Hotjar), MOHITOPHHT BiIITYKiB
(Trustpilot, Rozetka, comiansni Mepexi). Lie
noriomarae popMyBaTH MPOIO3HLIIT, SIKi
BIZINOBIIAFOTh OYiKYBaHHSM 1 CTBOPIOIOTH
LTICHUNA KOPUCTYBAIBKHUIA TOCBIJI.
JlonaTtkoBuit akIieHT poOUThCS Ha
mudpoBomy UX/UI - mIBHAKICTS,
TepcoHai3alis, IpOCTOTa HaBirarii.

Iina + IinuicTsh
JUIS CTIOYKMBaya +
OOMIH LiHHICTIO

TIpoBOISITECS EKCIICPUMEHTH 3
Pi3HUMH LIHOBUMH (hOpMATAMH,

JUIS TIOKYTI. AHAJi3yeThCs He
JIUIIIEe HOMIHA/IbHA I1iHa, a i Te,
SKUH piBEeHb BUTOMH, 3PyIHOCTI

mo6 30amaHcyBaTy (hiHAHCOBI iyl
KOMITaHil Ta NPUIHATHY BapTiCTh

LIHHOCT] OTPHMYE KJIIEHT B OOMiH

KoMmaHis TecTye miHOBI BapiaHTH 3a
noniomororo: A/B tecryBanus (Google
Optimize, Optimizely), anami3y e1acTUIHOCTL
nonuty (Tabmyni Mogeni, Bl-cuctemn),
nmuHamivHoro ninoyrsopenss (CRM ta ERP
inTerpanii). Kpim ¢inancoBoi ckiaamgoBoi

Ta | OLIHIOETHCS W MPUIHATHA

Ha CBOI pecypcH - Ipollli, Jac,

copMmyBaTi onTUManbHEe
CIIBBIIHOIICHHS «BapPTICTh -
LiHHICTB».

KorHiTuBHI 3ycwuis. Lle no3Boinsie

L[iHHICTB: Yac, 3py4YHICTh, yHIKaIbHI
nepeBary. Bu3HaueHHS IHHOCTI
3IIHCHIOETHCS Yepe3 KAIbKYIISITOPH BUTOLH,
OHJIAH-KOHCYJIBTALI1, IEPCOHANIbHI
TTPOTIO3HLII.

Micue + 3py4HicTh
+ IlpucytHicTb
BCIOIU

Kommanist BuB4ae jxepena
Tpadiky i TOUKH JOTHKY
CIIOXKUBAUIB i3 OpeHI0M,
3a0e31euyour MaKCHMalbHY
JIOCTYITHICTb IPOIYKTY - Y

OHJIAWH-IITaTGOpPMax 9H B

MOOiTBHHX 3acTocyHKax. Taka
OMHIKaHAaJIBHICTb JIa€ 3MOTY

6ap’epiB.

3BUYHUX (I3MYHUX Mara3uHax, Ha

KJTI€HTaM 3IiHCHIOBATH MOKYIIKY
TaM 1 Tozi, Koy iM 3pydHo, - 6e3

KommaHisi BUBYa€, 3BIIKH MPUXOAATH
KJIi€HTH, BUKOPHUCTOBYIOUH: aHAIIITHKY
okepen Tpadiky (Google Analytics, CRM),
KapTyBaHHs LULIXiB KiieHTiB (Customer
Journey Mapping). [IpoaykT noctymnHuii Tam,
Jie 3pydHO KIIEHTY: MapKeTiuielicu (Amazon,
Rozetka), inTepHeT-Mara3us, MOOLTbHUH
3aCTOCYHOK, comianbHi Mepexi (Facebook
Shop, Instagram Shopping). Hanamrosyerscs
OMHIKaHaJIbHAa JIOTICTHKA: OIlIaTa OHJIAH,
pick-up, nocraBka.

IIpocyBanus +
Komynikarmis +

MapKCTI/IHI‘OBa AKTUBHICTH

3aydeHHs KoMyHikarito. Komnanis
KIIIEHTIB y aHaJi3ye, sSKi MecemKi
HPOCYBaHHS BITYKYIOTBCSI KOPHCTYBa4aM,
Openny YUUTBCS CITyXaTH H 3aydaTh

AyIUTOPIIO JI0 CIIBTBOPEHHS

mo $hopMye JKUBUH 3BOPOTHII
3B’5130K. 3aI0BOJICHI KJTIEHTH
MOYHHAIOTh PEKOMEH/YBAaTH
OpeH/I IHIINM, CTarOYH HOTO
HPUPOJHUMH ambacaopamu.

TIEPETBOPIOETHCS HA IHTEPAKTUBHY

Openny. Peknama crae niasorom,

MapkeTrHroBa akKTHBHICTb 0a3y€Thes Ha
mudposux kaHanax: SEO, koHTeKcTHA
pexnama (Google Ads), comianbHi Mepexi
(Meta, TikTok, LinkedIn), email-mapxeTunr
(Mailchimp, Klaviyo). BincrexyeTbcs sKicTh
KOMYHIKaIlii uepe3: aHali3 3aIydeHOCTi
(SMM aHauniTHKa), COLiaJIbHE CIIyXaHHS
(Brandwatch, Sprout Social). 3axoBosneni
KJII€HTH CTalOTh OpPEHI-aABOKATaMH,
HOLIMPIOIOTH KOPUCTYBALBKUI KOHTEHT
(UGC), 3anuiuaroTs BiAryKH, 6epyTh y4acTh
y MapTHEPCHKUX Mporpamax (pedepaibHi
cepBicH).

[Lxepeno: aBTopcbka po3pobka.

FPYHTYETHCS HA TUX CAMUX IHCTPYMEHTaxX MapKEeTUHTY, Of-
HaK (pOKYC 3MiLLLYETbCSA 3 NPOLYKTY Ha CNOXXKWBaYa — MOro
WiHHOCTI, NoTpebu Ta NOACbKI XapaKTEPUCTHKH, WO
cnpuse GOpPMYyBaHHIO LOBroTPUBAIMX, NAPTHEPCbKUX i
B3AEMOBMWTIHUX BIAHOCHH MiX BpeHaoM i knieHTom [6]
(tabn. 2).

Po3BuTOK LMhpOBHX TEXHOMOTIH 3MIHWMB CNOCIB, Yy AKWH
NOAM WYKaoTb, AOCNILKYIOTb | KynytoTb. LLLlo6 mapkeTo-
JIOTW MOT/IW BOCSrTH CPaBXHbOIO YCniXy B IHTepHeTi, BOHH
NOBWHHI ajlanTyBaTUCS O HOBOI NOBELIHKMW NOKYNLiB. AKLLO
KOMMaHif xoueTe LOCATTHU YCMiXy Ha CyyaCHOMY OHNaMH-
PUHKY, AOLiNIbHO 3MIHWTU Niaxia 1o cnoxusadis [8] (Tabn.

3

B ymMoBax gMHaAMi4YHOro poO3BUTKY UUGDpPOBOTO
MapKeTUHIY KPUTUYHO BaXKJIMBO hopMyBaTH cTpaTe-
rito, wo iHterpye inctpymeHtu SEO, Mob6inbHi TexHo-
norii, coyianbHi nnatgopmu Tow,o. HanBuwoi edpek-
TUBHOCTI Bi3Hec gocsArae Tofi, KOMK Pi3Hi MapKeTUH-
roBi NiAXoAW BUKOPUCTOBYIOTbCS KOMMNJIEKCHO, OCK-
iNbku ue 3abe3neuye winicHe GayeHHs, cnpowye cTpa-
TeriuHe nnaHyBaHHA Ta 36epirae KNieHTa B LeHTpi yBa-
ru (tabn. 4).

KombinosaHa moaenb "4P + 4C + 4E" nigcuneHa updp-
POBUMHU iHCTPYMeHTaMu 3abeaneyye KiEHTOOpiEHTOBaHe
ynpaeAiHHA NPOAYKTOM, NepcoHanisadito foceiny, edek-
TUBHY B3aEMOJ,IO 3 ayAUTOPIEID, OMHIKaHa/bHICTb AOCTY-
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ny, CTBOPEHHSA LOBFOCTPOKOBOI LiiHHOCTI Ta eMOLiMHOro
3B'a3Ky 3 6peHgoM. Lindposi TexHonorii TpaHchopmytoTh
MapKeTUHI Y B3aEMHWUM NpOLEC CTBOPEHHS LiHHOCTI, fe
KJIEHT — He NiLLe NoKynelb, a 1 akTUBHUW YYaCHUK pO3-
BUTKY OpeHay.

BMCHOBKU TA NIEPCIIEKTUBU
MOAAABIINX PO3BIAOK Y AAHOMY
HAIIPSIMI

TpaHcopmallis MapKETUHIOBOIro KOMMNIEKCY — Lie He
NMe TexHoJioriyHa 3MiHa, a cTpaTteriyHWM nepexin [o
HOBOI Bi3Hec-Mofeni, y LeHTpPi AKOI 3HAXOAMTbCA CNOXU-
Bay. LlncppoBri MapKkeTUHT BUMarae Big KOMNaHin rHyy-
KOCTi, aHaNliTM4HOrO MUCJ/IEHHS Ta TOTOBHOCTI eKcnepu-
MEHTYBaTHh 3 HOBUMMU IHCTpyMeHTaMHu. Ti KoMnaHii, siKi yc-
NiHO NOEAHYIOTb LMPOBI iIHHOBALT 3 NloAAHICTIO BpeH-
Ly, OTPUMYIOTb He JIMLLEe KOHKYPEHTHI nepeBaru, a v 4oB-
ipy CBOIX KNi€HTIB.

TpaguuiiiHa mogenb 4P posruii yuac 6yna cdoyHaa-
MeHTOM B pobOTi KOMNaHii, ane 3 pO3BUTKOM UK~
POBUX TEXHOJIOTiM | 3pOCTAHHAM KOHKYpPEHLii cTano
3po3yMino, wo ogHoro nornsagy 3 6oky 6isHecy He-
JocTaTHbo. Akwo mogenb 4P npo ctpaTerito i ynpas-
NiHHSA pecypcamu, To mogenb 4C — npo agantauiio
cTparerii nif o4ikyBaHHS | LOCBiJ KNiEHTA, a MOLeNb
4E — nipKpecnoe BaXNMBICTb CepBicy, B3aEMoAii Ta
noBipu. Pa3oM BoHU hOpMYIOTb KOMMJIEKC MAapPKETHH-
ry, aKu# ctae popmynoto ycnixy, i 6isHec He npocTto
npogae ToBap, a CTBOPIOE LiHHICTb AN1S KNIEHTA, OCK-
inbku kombiHoBaHa mogenb "4P+4CH4E" HanbinbLw
TOUYHO Bigo6parXae cydacHWH KNIEHTOLEHTPUUHUM
MapKeTHHT.
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